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WADES INTO PROMOTERS 


PLAIN LANGUAGE OF PALMER 





Recommends Legislation to Protect 
Public Against Schemes, Incompe- 
tent Agents and Twisters 





Commissioner C. A. Palmer of Michi- 
gan in his annual report makes some 
unvarnished statements regarding pro- 
moters, incompetent and dishonest 
agents and twisters. These parties and 
their ways are discussed in plain terms 
and without any soothing euphemisms 
and legislation for the protection of the 
public against them is recommended. 

Consideration by the legislature of 
the question of reducing the tax on all 
premiums to 1 percent, with allowance 
of deductions for return and reinsur- 
ance premiums and dividends paid 
policyholders, is recommended, as well 
as a codification of the insurance laws 
of the state, which are now, according 
to the commissioner, “a mass of con- 
tradiction and inconsistency.” 

Wants More Examiners 

An increase of the pay of department 
examiners to a figure sufficient to hold 
them against the bidding of companies 
is also urged. As soon as a man be- 
comes proficient in his line in the de- 
partment, says the report, he is be- 
sieged with offers of positions from in- 
surance companies, carrying with them 
salaries so far in excess of the amount 
that can be paid by the department 
that it is impossible to retain him in 
the department. An increase in the 
number of examiners sufficient to en- 
able the department to make all the 
examinations required by law is recom- 
mended. 

Would Supervise Promotions 

On the subject of promotions, 
agents’ qualifications and twisters the 
language of the report is as follows: 

One of the most important, if not the 
most important, subject for the consid- 
eration of your excellency and the next 
legislature of the state, is the promotion 
of new insurance companies. 

Since the so-called Armstrong investi- 
gation, a great number of new companies 
have sprung up, more particularly in the 
west and middle west, and a greater num- 
ber have served simply as vehicles by 
which some smooth promoter has been 
able to filch the savings of the small 
investor, and some of the companies that 
have been able to get past the promotion 
Stage have been left so crippled by the 
industrious individual who conceived 
them, that it will take years of the most 
careful underwriting and economical ef- 
fort on the part of the management to 
Place them on a dividend paying basis. 

Dishonest or Highly Colored 

As soon as a company is organized and 
begins ‘operations as an insurance com- 
pany, the laws of the state, as they now 

(CONTINUED ON PAGE 27) 
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NOT TO ABIDE BY RULE 


BUREAU COMPANIES PROTEST 








Rebel Against Allowing Presence of 
New Union Companies to Mix 
Nonunion Offices 





The National Lumber of Buffalo, N. ¥., 
has applied for admission to the Western 
Insurance Bureau. 

The cooperative agreement between 
the Western Union and Western In- 
surance Bureau may strike a snag in 
connection with the ruling of the joint 
committee fixing the status of all agen- 
cies as of April 6. The obstacle con- 
fronting the companies is the fact that 
a number of companies entered the 
Western Union during the months pre- 
vious to April and hence their presence 
in otherwise bureau or nonunion agen- 
ices, mixes those offices. A few com- 
panies have notified the Western In- 
surance Bureau that they do not in- 
tend to abide by this ruling in such 
cases where the agency is purely bu- 
reau or nonunion and never intended 
to be mixed. They claim that many 
agents notified the new union com- 
panies that they did not care to repre- 
sent them longer and simply held their 
supplies until a field man could come 
along and make the transfer. Many of 
these agents were relicensed by these 
companies this year but now, finding 
that their commissions are reduced to 
union graded scale by the bureau com- 
panies, they fee] that an injustice has 
been done in not giving these agents 
a month or so to declare themselves as 
to- their future status. 

Stopped Changing Agencies 

It is stated that when the negotia- 
tions began between the two organiza- 
tions looking toward a joint agreement, 
the field men of these newer members 
practically stopped work of readjusting 
their agency plants, awaiting the out- 
come of the negotiations. Hence a 
large number of agents were not seen. 
Other agents claim that these compan- 
ies requested them to retain their com- 
missions as agents until the transfer 
could be made. 

A number of agents state that during 
the early part of the year there was 
much confusion and solicitude among 
agents as to what the future would 
bring forth, A number of companies 
joined the union and it was reported 
that others would do so. The negoti- 
ations were begun by the joint com- 
mittee and then everything seemed to 
be off with no hope of a final agree- 
ment. Later it was taken up again 

(CONTINUED ON PAGE 14) 
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DAVE RORICK RESIGNED 


RETIRES FROM ACTIVE WORK 
Vice-President of the American Central 
Has Had a Long Career of 
Useful Service 





Dave Rorick, vice- -president of the 
American Central of St. Louis, tendered 
his resignation at the last meeting of 
the directors, to take effect at their 
pleasure. It was accepted as of Dec. 
31, 1912, and he was tendered a leave 
of absence from July 1, which permitted 
him to leave at such time as he saw fit. 

Mr. Rorick kept his own counsel, and 
on the morning of July 2, went around 
the office of the company bidding each 
one good-bye, saying he was going 
away on a vacation. The officers and a 
few special agents and adjusters who 
happened to be in the office, took him 
to luncheon at the Mercantile Club and 
bade him farewell, he going away the 
same evening to take up his residence 
in Oceanside, Cal., where his only child 
lives, there to enjoy the sunset of his 
life with his two little granddaughters. 
His son had built a home within a few 
feet of his own in which his father will 
probably spend the remainder of his 
days. 

Sketch of Mr. Rorick’s Life 
_The following sketch of Mr. Rorick’s 
life was dictated by himself some years 
ago: 

Dave Rorick, vice-president of the 
American Central, son of Cornelius Hoyt 
Rorick and Julia Kimball Rorick; born 
near Columbus, Ohio, May 24, 1840; edu- 
cated in the common and high schols; 
early occupations were carving in marble 
and selling merchandise, with the study 
of the law at odd times until the break- 
ing out of the Civil War in 1861; en- 
listed in the Union army as a private; 
promoted to orderly sergeant in the cam- 
paigns against Vicksburg and Arkansas 
Post (1862); elected first lieutenant dur- 
ing the siege of Vicksburg (1863) and 
soon thereafter detailed for detached 
service on the staff of the Third Brigade, 
First Division, Fifteenth Army Corps; 
slightly wounded at Arkansas Post (1862) 
and at Ringold Gap. (1863) and severely 
wounded (Jonesboro) at the siege of At- 
iante (1864); taken prisoner at Columbia, 

C. (1865); served under General W. T. 
eres in all of his campaigns from 
Helena, Ark. (1862), to Raleign, N. C. 
(1865), and ending in the grand review at 
Washington; mustered out of service at 
Louisville, Ky., August, 1865. 

Settles in Kansas 

After the war he settled in Jefferson 
county, Kan., and engaged in the practice 
of law, having also the agency of and 
doing special work for the Republic In- 
surance Company; elected a member of 
the Kansas legislature in 1869-70; em- 
ployed (October, 1869,) by Western Bas- 
come, then superintendent of agencies of 
the American Central, as special agent 
for that company, and began work Nov. 
1, and employment ratified by the board 
of trustees at their next regular meeting 
in January, 1870; (George P. Plant was 
then president, Moses L. Pottle vice-presi- 
dent, George T. Cram secretary, the latter 
having charge of the St. Louis city and 
marine business of the company, and 
Western Bascome, _ superintendent of 
agencies, in charge of the entire field out- 
side of St. Louis). Sold stock of the 
company and originated branch offices 
throughout the western states and terri- 
tories; opened up and_ established 
(1877-8-9) the general agency system of 
the company (also the St. Joseph F. & 
M.) on the Pacific Coast, with head- 
quarters in San Francisco; appointed 
general adjuster of the company (1879) 
with headquarters in the home office in 
St. Louis; elected second vice-president 
April, 1894, and vice-president in 1903. 
Adjusted the Virginia City conflagration 
losses in Yf875; the Fargo conflagration 
losses in 1903; the San Francisco con- 
flagration losses in 1907; the latter with 
the able assistance of Colonel Hans Lund, 
Capt. J. C. Ragsdale, and Judge R. de 
Lappe, and with the cordial cooperation 
of the Pacific Coast managers, Christen- 
sen, Edwards & Goodwin, at an expense 
less than four-tenths of 1 per cent on 
direct losses. 

RBorick a Capable Adjuster 

In Mr. Rorick’s withdrawal from the 
insurance business it loses one of its 
most capable managers. His name is 
written on the top line of adjusters in 
this or any other country. His manage- 
ment of the adjustment of losses at San 
Francisco saved his company many 
thousands of dollars and was most sat- 
isfactory to claimants—so much so, that 
the local papers frequently mentioned 
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Mr. Rorick as one of the most honor- 
able adjusters there. 

Personally he is well liked by all 
the profession, and the office force from 
president to office boy, delighted to do 
him honor. Many are the regrets ex- 
pressed at his leaving the company, 
where he has labored for more than 
forty-two years. 


JOINT CONFERENCE MEETING 








Western Union-Western Insurance 
Bureau Committee Passes On a 
Number of Individual Cases. 





A meeting of the Union-Bureau con- 
ference committee, lasting nearly all 
day, was held Wednesday. Numerous 
letters of inquiry from companies and 
agents were read and replies deter- 
mined upon. All of the business was 
of a routine nature and none of the 
decisions will be given out to the in- 
surance public as a whole. Though 
many letters brought up the same or 
similar points efforts will be made to 
answer every inquirer individually for 
the present. A system of promulgating 
rulings may be worked out at a later 
date. For the present the conference 
committee will hold a meeting every 
week or ten days and go over these 
routine matters. 


Ballard Charges Dropped 
The criminal proceeding recently filed 
against Commissioner P. A. Ballard of 
Oklahoma, charging him with making 
false statements as to his expense ac- 
counts in the last state campaign, have 
been dismissed for want of prosecution. 








Daniel Greene, one of the oldest insur- 
ance agents at South Bend, Ind., is dead 
at the age of 94. 
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TABOO “USE” INSURANCE 


CANNOT BE WRITTEN IN OHIO 
Aetna Accident & Liability Refused 
Permission to Issue Its New Auto- 
mobile Policy in State 





Attorney-General Hogan of Ohio, has 
held that the Aetna Accident & Liabil- 
ity may not write “automobile use” in- 
surance in that state. : . 

The questions brought up in this 
case are of interest outside the field 
of automobile underwriting, as they 
raise doubts as to whether any com- 
pany can write use ‘and occupancy in- 
surance in Ohio. Before rendering an 
opinion Attorney-General Hogan went 
over briefs submitted by the attorneys 
of the Aetna Accident & Liability and 
by J. W. Mooney, an attorney of the 
Old Colony of Boston, which opposed 
the granting of license to do this class 
of business. Attorney-General Hogan 
followed. quite closely the reasoning 
of Judge Mooney. 

The Aetna Accident & Liability sought 
a license to issue in Ohio policies which 
insure, among other automobile hazards, 
“against loss of the use of the automo- 
bile * * * and for other consequen- 
tial loss resulting from damage or de- 
struction of said automobile * * #* 
provided such damage or destruction * 
* * is caused by fire arising from any 
cause whatever, including self-ignition.” 

Against granting such license, Judge 
Mooney submitted these arguments: 1. 
The statutes do not permit and therefore 
deny the right to insure the loss of the 
use of property. 2. For the reason that 
clause 1 (above quoted) of the policy in 
question, when issued by a casualty com- 
pany, squarely violates sections 9510 and 
9511 of the code. 

Grounds for Opinion 
_ Attorney-General Hogan bases his opin- 
ion on two grounds. Section 665 of the 
general code of Ohio forbids the granting 
of any kind of insurance, “unless it is 
expressly authorized by the laws of this 
state.” Automobile use insurance not 
being authorized by the laws of Ohio, he 
holds that the rule of state comity does 
not apply, and the fact that the Aetna 
Accident & Liability is authorized in its 
home state to transact this class of busi- 
ness does not entitle it to do so in Ohio. 

As a further ground for refusing the 

desired permission, Attorney-General Ho- 
gan calls attention to sections 9510 and 
9511 of the code, which divide insurance 
other than life into four classes and pro- 
vide that no company shall be permitted 
to do more than one of these classes of 
business in the state. Fire and casualty 
insurance are in separate classes. The 
Aetna Accident & Liability is a casualty 
company. A casualty company cannot 
write fire insurance in Ohio. The ques- 
tion is whether this use insurance is fire 


insurance. On this point the attorney- 
general says: 

“The only question to be determined is, 
therefore, whether clause 1 provides for 
insurance against loss arising from fire. 
It evidently does. No discussion is needed 
on this point.” 


“SPRINKLERS” FOR AUTOS 

_Clarence Beers, local agent at Janes- 
ville, Wis., has an automatic sprinkler 
system for automobiles. A perforated 
pipe runs around the top of the en- 
gine and the perforations are “plugged” 
with fusible metal. A 10-gallon tank of 
carbonic acid gas is carried on the car 
and when fire starts the fusible plugs 
melt and a volume of fire extinguish- 
ing gas is thrown onto the blaze. It 
is understood that the device has been 
tested and proven efficient and that 
it is now being planned to submit the 
system to the Underwriters’ Laborator- 
ies. If their approval is secured an 
effort will be made to have the auto- 
mobile conference grant a reduction in 
rate on machines thus equipped. The 
system would, of course, be chiefly use- 


ful in preventing destruction from self- 
ignition. 
CONFERENCE RATES BEDUCED 
Conference rates on two classes of 
autos have been reduced recently. 
These apply in the west on all terri- 


tory outside of Cook County. The 
rate on gasolene cars listing below $700 


is now 234 percent for full conference 
standard coverage with a minimum pre- 
mium of $12.50 or a minimum of $10 
where the policy eliminates the theft 
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new rate on electric cars is 13% percent 
subject to a % percent reduction for 
elimination of the theft or theft and 
valuation features. 


QUITS AUTOS IN SOUTH 

The southern department of the 
Royal has discontinued writing auto- 
mobile insurance. It has never gone 
in heavily for the business because of 
the unfavorable experience which com- 
panies are said to have generally had 
on this business through the south. 





Changes in the Field 








Frank S. Chase 

State Agent M. S. Moore of the New 
Hampshire Fire, who has Indiana, IIli- 
nois and Tennessee, has relinquished 
Illinois owing to Tennessee being added 
to his field. Special Agent Frank S. 
Chase therefore, has been given super- 
vision of Illinois and will make his 
headquarters at Bloomington, III. 


Robert H. Sherman 

Robert H. Sherman is expected in 
Des Moines within a short time from 
New Jersey to become special agent 
for the Home of New York under O. 
W. Follette, state agent. Mr. Sherman 
will work in the recording department 
and O. J. Davis will remain in charge 
of the farm work. Mr. Sherman is get- 
ting two months’ training in Illinois be- 
fore going to lowa. 








Dr. E. L. Branaman 


Dr. E. L. Branaman of Shelbyville, 
Ky., has been appointed special agent 
of the National Union of Pittsburgh, 
representing its farm department in 
Kentucky. The appointment has al- 
ready taken effect. He succeeds E. T. 
‘Lawrence, who resigned recently to be- 
come special agent in Kentucky of the 
farm department of the Hartford. Dr. 
Branaman has been a local agent at 
Shelbyville, and has disposed of his 
business there to Forrest D. Coots and 
John F. Davis, who will conduct it 
under the name of Coots & Davis. J. 
H. Wright and W. C. Backett will re- 
main with the agency as solicitors. 


H. G. Stein 
H. G. Stein, who was formerly wth 
the Springfield, has been appointed spe- 
cial agent for Warner’s Interinsurance 
Bureau, the new reciprocal underwrit- 
ers launched by Lansing B. Warner, 
attorney for the Canners Exchange. 








W. A. JACKE 


W. A. Jack hag resigned as assistant 
to Missouri State Agent F. W. Bowers of 
the Phoenix of Hartford, to become state 
agent in Missouri and Kansas of the Ham- 
burg-Bremen. He succeeds Roy W. Smith, 
who left to take charge of the St. Louis 
office of the New York Underwriters. 


GUY B. DIXON 

Guy E. Dixon of Spri eld, Mo., has 
resigned the southern issourl special 
agency of the German American and Ger- 
man Alliance, which he has held several 
years, to devote all of his time to the 
local business. He has been a member 
of the firm of J. B. Dixon & Son and that 








or theft and valuation conditions. 


The 


business will be consolidated with the old 
agency of Diggins & Quisenberry under 





the firm name of Quisenberry & Dixon. 
Col. Diggins, who is state agent in Mis- 
souri and Kansas for the Fireman's Fund, 
is retiring from the local business be- 
cause of the press of field duties. 





J. PRED NEILL 
J. Fred Neill, who has been a local agent 
at Sistersville, W. Va., and Oil City, Pa., 
has been appointed special agent for the 
Insurance Company of North America in 
West Virginia, taking effect at once. 





Chicago Fire Losses 

Figures on Chicago fire losses as 
compiled from the reports of the fire 
insurance patrol show that the loss ratio 
of the city for the year, unless there is 
an abatement in the number ‘and extent 
of fires, will be 70 per cent. The total 
loss of the first six months in $3,920,258 
as against a total of $3,261,369 during 
the same months of 1911. The figures 
by months, with those of June partly 
estimated, are as follows: 








BEET i vcccdcocsicdesdevceees $1,303,157 
February .. ee - 921,843 
March .. .. 833,199 
April ° 279,502 
May .... 451,617 
SUMO ccccccccccccesscccccescose 130,948 
Bates Perfects Appeal 
Attorney Bates, representing the 


Western Union, has perfected the ap- 
peal of the Kentucky state rating case 
before the supreme court of the United 
States. He went to Washington, D. C. 
last week and after conferring with 
John G. Johnson of Philadelphia, one 
of the leading constitutional lawyers 
of the country, filed the record. When 
the court opens in the fall it will be 
petitioned to consolidate the Kentucky 
and Kansas cases and set them for a 
date during the winter, as the Kansas 
case is due to come up at the next term 
of court. 





July Starts Out Bad 


Losses throughout the middle west 
have been piling up again after a very 
fluctuating career throughout the year. 
After a bad January and February 
came a fair March, a bad April and fair 
May and June and now starts in a bad 
July. In Chicago and other cities that 
had a sane Fourth the month was not 
given its usual extra load but the in- 
sane cities, especially Detroit, made up 
for what the other cities did. The un- 
usual run of losses just now is hard to 
account for in any other than a po- 
litical way. Some underwriters feel 
that a change of administration is as- 
sured and a change one way or the 
other makes many business changes 
with the consequential fires. 





Superintendent Moore Will Resign 

Superintendent E, H. Moore, of Ohio, 
will resign his office and return to 
Youngstown to resume his law prac- 
tice, probably by not later than the 
fall. He states that he will leave after 
he has caught up with the business of 
the office which accumulated during the 
time he was managing the candidacy 
of Governor Harmon for the presi- 
dency. “I have not fixed any definite 
time for going,” said Mr. Moore. “When 
I came here it was not with the inten- 
tion of staying during the entire three- 
year term of office. I felt that I could 
not sacrifice my law business to that 





extent.” 


ADVANCE GUARD ARRIVES 


MEETING OF FIRE MARSHALS 





Annual Convention Will Be Held in 
Detroit This Week—Have 
Sessions on Boat 





The annual meeting of the Fire Mar- 
shals’ Association of North America 
will be held at the Hotel Cadillac, De- 
troit, Thursday and Friday of this week. 
The meeting will open Thursday morn- 
ing at 10 o’clock. The first day will 
be devoted to reading of papers and 
business. 

Automobiles will be provided to take 
the visiting ladies on a sight-seeing tour 
of Detroit, Belle Isle, the Grosse Pointe 
road and other points of interest. On 
the second day a steamer has been 
chartered for the use of delegates and 
guests and will make a trip on the De- 
troit river and Lake St. Claire, through 
the St. Claire flats and stopping at the 
Star Island House for luncheon. 

This trip is under the auspices of the 
Michigan State Fire Prevention Asso- 
ciation and is complimentary to dele- 
gates and guests. Papers will be read 
on the steamer and after luncheon at 
the hotel. The election of officers will 
occur on the return trip, on the boat. 
Insurance Commissioner C. A. Palmer 
of Michigan is president of the asso- 
ciation. 


PALMER IS ON HAND 

Detroit, Mich., July 10—(Special)—SIx- 
teen or eighteen of the twenty-eight fire 
marshals in the United Sttaes and Canada 
are expected to attend the meeting of the 
lire Marshals’ Association of North 
America at the Hotel Cadillac, tomorrow 
and Friday. Geo. L, Reiff of Montana and 
Cc. A. Palmer, insurance commissioner and 
fire marshal of Michigan, are the only 
two on the ground, but W. E. Mallalieu, 
general agent of fhe National Board, and 
br. Clarence Maris, former pyrologist of 
the Ohio department and editor of the 
Fire Alarm, are here, and tomorrow will 
see Purtell and Florin of Wisconsin, 
Young of North Carolina, Oliver of Ten- 
nessee, Roe of lowa, Keller of Minnesota 
and Zuber of Ohio, among the arrivals. 
One of the principal topics will be plans 
to make the system of annual reports uni- 
form especially as to the classifjcation of 
fire causes, so they can be totaled. 

A committee of the Michigan Fire Pre- 
vention Association, headed by W. T. Ben- 
nallack, of the Michigan wre hy 
Bureau, is looking after the entertainment 
of the members and their wives. Friday 
the party will be taken by steamer to 
St. Clair flats for dinner at the Rushmere 
Club. Insurance Commissioner Palmer 
will leave Friday night for Spokane to 
attend the convention of insurance com- 
missioners. 





Michigan Local Agents Meeting 

The Michigan Local Agents Associa- 
tion will hold its annual meeting at 
Petoskey Tuesday and Wednesday. 
The sessions will be devoted to dis- 
cussing problems of the business and 
Michigan affairs. 


Two Make Application 
The Glens Falls and Pelican have ap- 
plied for membership in the Western 
Factory Association and their applica- 
tions will be voted upon at a meeting 
July 18. 











Don’t make up your mind until you hear the 
other side of the story. 
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PROMOTERS ARE FLAYED 
COMMENT.OF MASSACHUSETTS 


Commissioner Hardison Points Out 
the Deceptive Features in the Mod- 
ern Enthusastic Prospectuses 





Commissioner Hardison of Massa- 
chusetts, in his annual report on fire 
insurance, flays professional promoters. 
He exposes their ways and tells the 
general public a few things about the 
business that the authors of “pros- 
pectuses” very carefully eliminate from 
their literature. He says some com- 
panies have been honorably and hon- 
estly organized in Massachusetts of 
late but the great number of proposed 
companies throughout the country are 
simply promotion schemes. Though 
the charters say these companies are 
to be organized for the express purpose 
of doing a fire insurance business the 
real purpose is to line the pockets of 
the promoters. 

See a “Crying Need” 

These men who have been successful 
in unloading other securities, find a 
crying need for more fire insurance 
companies and a business in which 
there is a mint of money. Statistics 
are easy to secure and favorable. A 
company with $2,000,000 capital is pro- 
posed, in order that a start can be made 
along side the big successful compan- 
ies. The promoters make a contract 
with themselves to sell the stock at 
a 100 percent premium and receive a 
commission of 25 percent of all money 
taken in. This means $1,000,000 for 
the promoters, or one-fourth of all that 
is sold. 


Main Thing Is Prospectus 

The next move is the prospectus. The 
course must be so steered that the stock 
will appear a desirable buy and yet state- 
ments which can readily be proved false 
must be shunned. Art in word painting, 
art in type, art in color and art in paper 
are brought into service. The booklets 
conceal as much as they display and the 
people to whom they are sent are in- 
formed that they are one of fifty in a state 
who have the privilege of buying. 

The careful man asks how much is go- 
ing to the promoters, are the figures cor- 
rect, does the great mass of companies 
make the same prents, can such a com- 
pany be established now, are the organ- 
izers insurance men and what is the fate 
of companies recently established? 

A study of the gain and loss exhibit 
of the state insurance report shows that 
90 companies of the 261 licensed lost 
$4,797,548 on underwriting in 1911 and 
the 171 made $6,445,997, a net gain of 
$1,648,454. This would pay a dividend 
of less than 2 percent on the combined 
capital. The great source of income is 
from the investments, which are the same 
time protecting policyholders. The in- 
come was $22,149,666. These investments 
include capital and premium paid in on 
capital. The 25 percent which the pro- 
moter receives will never earn for the 
stockholder, The cost of getting busi- 
ness and putting up reserves will make 
further shrinkages in the already 
shrunken investment. 


History of the Lost Not Given 


Looking over the history of the com- 
panies cited in the prospectus it is found 
that they were always successful while 
other companies have just made a bare 
living and others have failed. To think 
that the projected company is going to be 
a big profit maker because a few others 
have is as foolish as to think every man 
born now is going to be a billionaire be- 
cause Carnegie is. A further investiga- 
tion shows that fire insurance managers 
are not optimistic and are not seeking 
to invest their earnings in the business. 
One conflagration takes the profits of 
many years. The searcher for truth finds 
companies being born and companies be- 
ing put in the hands of the undertakers, 
lots of business and rates high in the 
opinion of the public, but indifferent suc- 
cess for many companies and poverty for 
more than enjoy riches. 

The good business is held by the old 
companies and can only be wrested away 
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Cash Capital Fully Paid, $850,000.00 


Applications for local agen- 
cies, in the States of Ohio, 
Illinois, Indiana, Michigan, 
Minnesota and Wisconsin 
most cordially invited. 


JAMES F. JOSEPH, 





Net Surplus, $473,580.69 Surplus to Policyholders, $1,323.580.69 


TERLING 


—— Firs —— 
INSURANCE @MPANY 


Home Office: _ 
115 N. Pennsylvania St. 
Indianapolis, Ind. 


Vice-President and Underwriting Manager 











No Delay 





Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “WE ISSUESURETY BONDS” Literal Commissions 
Local Agents Wanted Everywhere 


en 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











AS VIEWED FROM CHICAGO 


FORTY-FIVE DAYS RULE 

Now that the forty-five day rule for 
the payment of balances owing to the 
new Union-Bureau agreement has gone 
into effect, as of July 1, the companies 
are arranging to comply with that rule. 

The Western Insurance Bureau has 
had this rule on its books since it 
started. Most of the union companies 
do not give longer credit on balances. 
Some few companies are more lenient 
in this respect, making that one of the 
features to stir up business. All hands 
agree, however, that the forty-five day 





rule on the whole, is a good one and ; 


it will be used effectively in bringing 
chronic delinquents to time. 
. - * 
WILL CONFER WITH RYOn 
M. O. Brown, vice-president of the 
Westchester, and E. Mallaleau, 
both representing the National Board 
of Fire Underwriters, will be in Chi- 
cago Saturday to confer with O. B. 
Ryon, who is being considered for the 
position of legislative and publicity 
representative of the organization. 
Both attended the fire marshals’ meet- 
ing and Mr. Mallaleau will continue on 
to the coast to be present at the com- 
missioners’ convention. 


7 _ . 
TO SEEK UNIFORM PRACTICE 

The joint conference committee of 
the Western Insurance Bureau and 
Western Union, in addition to formu- 
lating rules of practice under the terms 
of the agreement, will doubtless take up 
other features in the way of reforms, 
so that joint action can be had by both 
organizations. For instance, it has long 








by higher commissions, which the busi- 
ness cannot bear. The beginner gets busi- 
ness which the old companies won’t take, 
reserves and losses eat up the surplus 
and the stockholders are called on for 
additional cash. Then the business is re- 
insured, the company merged or a re- 
form administration put in. 

The public needs protection against 
these schemes just as it does against the 
policies of wildcat companies. The insur- 
ance contracts are no more difficult to 


understand than these schemes and the’ 


public should be protected against them. 





The Reisch Indemnity Company 








(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 
Resources Exceed $4,000,000 


Dram-Shop Indemnity 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH 
123 WILLIAM STREET 


Assets $650,294.07 


NEW YORK 


Surplus $461,238.84 Liabilities $180,055.23 
J. H. LENEHAN 


United States Manager 












SAN FRANCISCO: DALLAS; 
Conroy & Olds J, S. Aldehoff & Co. 
Managers General] Agents 
\ UNITED STATES BRANCH 
CHICAGO: v YORK. _ ATLANTA: 
Harvey W. Murray “4, Kets J Dan B. Harris 
General Agent ont. 4 Manager 














Cc. F. HENRY, Pacsivent 


W. F. WOODRUFF, Tacasunca 
J. B. WHITEHEAD, Vice-Pacs. 


GEORGE L. WILEY, Secrerary ano Manacer 


‘‘The Leading Fire Insurance Company of Illinois’’ 
Snsurance Gompany 
State of fllinsis. 


OF ROCKFORD, ILLINOIS 


TOTAL LOSSES PAID OVER $3,000,000.00 


JANUARY 1, 1912 
ADMITTED ASSETS - - - - - ° ° * 
TOTAL LIABILITIES, INCLUDING RESERVES - . ° 
SURPLUS TO POLICY HOLDERS - - ° 





$1,010,121.69 
508,231.33 
$ 601,890.36 


Over 87 Per Cent of the Company's Assets consist of Cash in Bank and First™Class Real 
Estate Mortgages, Municipal and Other High Grade Bonds, Values of which 


are not affected by Market Fluctuations. 





NEWBURGER & COMPANY 
Cook County Managers 
1766 Insurance Exchange, Chicago, Ill. 


HOME OFFICE, ROCKFORD, ILL. 
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been known that the term rule for writ- 
ing business is illogical. It has not 
been constructed on any scientific basis 
and has been evolved largely from 
competition. 

The matter has already been broached 
in the joint committee, one member 
suggesting that there should be a uni- 
form practice of writing a three-year 
term policy at 2% rates and a five-year 
policy at four rates. This, he holds, 
will be just to all parties concerned and 
will eliminate the present objections to 
the term rule. 

As this will have to be applied to the 
dwelling class, it will mean probably a 
reconstruction of the dwelling house 
schedule. 

There is a general demand for uni- 
form practice and now that the two 
organizations are working in harmony, 
this can be brought about to a greater 
extent than heretofore. 

* * * 

WILL INCREASE THE PREMIUMS 

An interesting sidelight on the situ- 
ation resulting from the cooperative 
agreement is the effect it will have on 
some companies which never were 
very active in getting into clear union 
agencies. Some are in a large number 
of mixed agencies, where they have 
been getting a good volume of busi- 
ness on the straight 15 percent basis. 
Under the new arrangement they will 
pay graded commissions, and the ar- 
rangement will mean a considerable in- 
crease in premiums. 

* * ” 
LARGE CITIES QUESTION 

President Fred S. James, of the 
Western Union, has not appointed a 
successor to C. R. Tuttle of the Con- 
tinental, on the large cities committee 
which will act jointly with the Western 
Insurance Bureau’s committee, in at- 
tempting to bring about a new line-up 
in the big cities, in the way of a re- 
adjustment of compensation. President 
James still hopes to induce Mr. Tuttle 
to serve on the committee. 

Nothing will be done until fall, as va- 
cations will interfere with the meetings 
and the members do not care to under- 
take the many problems involved in the 
large cities question until cooler 
weather. The local agents in the cities 
have not taken any action yet, but are 
awaiting the initiative of the company 
committee. 

* * * 
GET ALLEGHENY UNDEEREWRITEES 

Oscar A. Stoffels & Co. have been ap- 
pointed sole Chicago agents of the Alle- 
gheny Fire Underwriters. Mr. Stoffels 
is a young man of ability and a student 
of the business. He is building up a 
profitable agency. 


. . * 

INQUIRIES ON HAIL INSURANCE 

The companies writing hail insurance 
on growing crops have occasional in- 
quiries from agents in. states where hail 
insurance is not generally written, ask- 
ing for rates on different kinds of risks 
involving crops. 

he companies confine their hail in- 
surance operations to Minnesota, the 
Dakotas, Nebraska, Iowa and Kansas 
chiefly. Some hail insurance is written 
in Oklahoma and the Henry Clay Fire 
of Kentucky writes hail insurance on 
tobacco in its home state. 

Owing to the infrequency of hail 
storms in other states, there is not a 
general demand for hail policies and 
the companies would not get sufficient 
business to strike an average. How- 
ever, once in a while, an agent in one 
of the other states desires a hail policy 





Special Agent or Assistant 
Position Wanted 


By young man 30 years of age. Ten 
years’ local agency experience. 


Also done considerable per diem, } 


special work. Refererices fur- 
nished. Address 72-X, care The 
Western Underwriter. 








THE WORLD’S GREATEST FIRE COMPANY 





RSviy coms hams 

its books. It is a tower LIGHTNING 
of cwrength, especially TORNADO 
during blous times. AUTOMOBILE 
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Western Department - Royal Insurance Bidg., - Chicago 
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TOURIST FLOATER INSURANCE 


Special Policies in Strong Companies Insuring Against Loss by 

‘ ON PERSONAL 
Fireand Theft’ xrrscrs 

$1,000—for 3 months in U.S. . . $8.00 


MOORE, CASE, LYMAN & HUBBARD, “S”’aicsco™ 


Anywhere in United States or Europe 
$500—for 3 months Worldwide . . $5.00 








on some crop, but he is usually turned 
down. 

There have not been very many 
storms this year and the hail companies 
expect to come out with a good profit. 

* * * 
ENTERS NEW FIELD 

The Citizens of Missouri, has begun 
the writing of sprinkler leakage insur- 
ance. All of this business will be han- 
dled through -the Chicago general 
agency of Dugan & Carr, which handles 
the sprinkler leakage business of the 
Hartford in the west as well. The com- 
pany will follow the regular form of 
policy issued by other companies and 
write at tariff rates. Sprinkler leakage 
rates are now being made according to 
a schedule worked out by the Western 
Actuarial Bureau. It is made up on 
the principles of the Dean schedule and 
was worked out largely from the re- 
quirements of the National Board for 
the installation of automatic sprinklers. 
Rates are being secured in Missouri, 
Kansas and Kentucky, where the state 
laws compel the filing of all insurance 
schedules and the use of the schedule is 
being extended to other territory. 

. * = 


PROGRESS OF “SANE FOURTH” 


There were few Fourth of July losses 
this year and companies believe that 
the “Sane Fourth” movement has had 
a marked effect. It was impossible to 
buy any dangerous fireworks in Chi- 
cago. Manager Whitlock of the Glens 
Falls stated that his office had received 
no Fourth of July loss notices up to the 
close of business July 5, which was un- 
precedented in his general agency. 

. . . 

INSURANCE LEAGUE STANDINGS 

The scores of the games in the In- 
surance Baseball League at Chicago last 
Saturday were as follows: 

Queen, 12; North America, 1. 

Aetna, 7; Hanover, 6. 

London & Lancashire, 6; Springfield, 4. 

Hartford, 13; National, 3. 

The standings of the clubs are as 
follows: 


w L Pet. 

MOOR. cccccccresdeseces 7 0 1.000 
London & Lancashire... 6 1 .857 
ROEMB cc cesccscccsceece 2 -714 
Springfield ............. 4 3 .571 
SURROUND) 55d 0.pb0ees 040.60 3 5 .375 
Fireman’s Fund......... 2 4 -333 
North America......... 2 5 .285 
TERPCROTE ~ wc cccccccesece 2 5 -285 
MUSE. cc vcicccassaver 0 7 -000 


. SOME LOCAL EVENTS 

Loeb’s Insurance Agency of Chicago has 
reduced its capital from $25,000 to $17,500. 

L. A. Moore, general adjuster at the 
head office of the New York Underwriters, 
formerly serving the Traders of Chicago 
in a similar capacity, is visiting in Chi- 
cago. 

Sherwood D. Andrus, having completed 
his work for the New Jersey Fire in the 
west in connection with General Agent 
J. W. Robertson’s field, has gone to New 
York to take his position as chief of the 
office staff in Whilden & Hancock’s gen- 
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PROMPT LOSS SETTLEMENTS 





THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E.ROLLO & SON, Managers 
2021 Insurance Exchange, CHICAGO, ILL. 





Gl Kader HapHo 


Organized in 1858. 
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CLARK & ASH COMPANY 
INSURANCE PRINTERS 
732 SHERMAN STREET 
CHICAGO, ILLINOIS 
E. A. Botmar, President. Wasasn 274 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 1765 West Jackson Boulevard SURETY 
CHICAGO 


AUDITS—SYSTEMS—OFFICE ORGANIZATION 
TABULATOR SYSTEMS—DETAILS RE-INSURANCE DEALS 


HENRY P. MAGILL @ COMPANY 


GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 


Composed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 


NEW JERSEY FIRE, of Newark © CENTRAL NATIONAL FIRE, of Chicago 
CENTRAL MANUFACTURERS MUTUAL, of Van Wert 
OHIO FARMERS, of Leroy BEN FRANKLIN UNDERWRITERS, for lowa 


JOHN A. KELLY & CO. 


55 JOHN STREET NEW YORK 


HARRISON 4170 


PHONES) AUTOMATIC 52223 





NATIONAL INSPECTION COMPANY 
In ed 1903. 
Josern G. 


108 Sou 
Inspects special 
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GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
: Capital $250,000 


Potomac Insurance Company of Washington, D. C. 
Capital $200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200,000 
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eral agency, ova particular attention to 
the New Jersey Fire. 

Secretary R. N. Trimingham of the Chi- 
cago Board sailed Saturday for a trip 
abroad, 

George Herrmann has returned from his 
tour to the other side. 

M. L. C. Funkhouser of Chicago has re- 
ceived an independent line of the Nord- 
Deutsche. 

Sam Foster, who has been engaged in 
outside fire insurance brokerage in Chi- 
cago for some years in the little building 
next to the Home building, is dead. 

The quarterly meeting of the Chicago 
Board of Underwriters will be held Thurs- 
day of this week, followed by the annual 
meeting of the contributors to the ex- 
penses of the fire insurance patrol. 


| With Chicago Brokers 


D. A. Spencer, manager of the Insur- 
ance Brokers’ Exchange of San Fran- 
cisco, was one of the speakers at the 
session of the International Congress 
of Insurance Brokers and Agents, de- 
voted to the subject of insurance brok- 
ers, their duties, difficulties and oppor- 
tunities at the present time. The 
broker, he said, was the outgrowth of 
the desire of the companies for busi- 
ness and the desire of property owners 
to have someone relieve them of the 
details of their insurance. The enor- 
mous values at stake covered by in- 
surance contracts and the many intri- 
cate questions involved, make it the 
duty of the broker to know the con- 
tract thoroughly, and its application to 
each specific case. To be competent 
to advise clients wisely he must be well 
read in insurance law and the decisions 
of the courts. This knowledge is neces- 
sary in drawing policy forms that will 
eliminate friction in adjustments. And 
it is to the advantage of the broker to 
impress upon the minds of property 
owners the value of such service. 


Nearly all litigation, with regard to in- 
surance contracts, Mr. Spencer continued, 
arises from ignorance on the part of the 
insufed of his obligations to the com- 

anies, for the reason that his insurance 

as been entrusted to incompetent hands. 

The result is a general feeling of an- 
tagonism to the companies by the insured, 
and much adverse and unwise legislation 
in many of the states would be avoided 
if all insurance were written by compe- 
tent brokers or agents. Strong organi- 
gations of brokers and agents could do 
much to forward the movement started in 
some states for the licensing of only 
brokers and agents who can pass an ex- 
amination as to {heir qualifications. 











Many of the brokers run across cases 
where the liability and compensation 
rates have been raised materially. In 
fact, some of the increases are so 
high as to startle the assured. In cir- 
cumstances of this kind, the brokers 
find it difficult to defend the rates and 
the assured talk of getting into a mu- 
tual. Naturally the liability companies 
are not able to give a scientific rating 
as they have had no experience on 
workmen’s compensation in this coun- 
try. While the experience abroad was 
something of a guide, yet conditions 
are different here and the outcome on 
the other side of the water cannot be 
used as an exact measure of cost. 

It must be remembered that the com- 
pensation law has increased the liabil- 
ity of companies greatly. Now every 
ie has to be met and paid according 
to the law. Until the companies get 
an experience, rating will have to be 
more or less unscientific. Where a 
concern has had a favorable experience 
and has a pay-roll of $20,000 a year or 
over, it can get a special rating but the 
small assured are, in a way, up against 


it. 
*ee 


While most of the liability companies 
notified Chicago brokers about May 1 that 
10 and 15 percent brokerage would be 
paid, yet the Travelers only sent out its 
notice June 20 saying that the new rule 
would apply in its case on and after that 
date. 





OHIO AND WEST VIRGINIA 


TENDENCY TO LIBERAL LINES 


For the Same Capacity, Local Agents 
Prefer a Small List of Com- 
panies 











There is a noticeable tendency among 
local agents to prefer a small list of 
companies able to handle large lines to 
a larger number of companies giving | 
them the same carrying capacity. 
Where a few companies are able to 
handle business that formerly required 
a large fleet the agent is relieved of a 
mass of detail, and a number of Ohio 
agencies have either changed their low 
capacity companies for liberal writers 
or have the matter under consideration. 

Companies as a general thing are 
writing larger lines and have increased 
their reinsurance facilities. Quite a 
number now write $20,000 or $30,000 
lines, almost as a matter of course, 
where a few years ago $5,000 would 
have been considered liberal. 

Another angle of the same proposi- 
tion is the decline of business in the 
surplus line companies, and the large 
increase in business and number of re- 
insurance companies. One manager of 
a number of foreign companies entered 
for reinsurance only was offered for one 
of his newly entered companies over a 
dozen more treaties than he could take 
care of. At the same time the surplus 
line companies are starving for busi- 
ness. 

The development is a logical one, and 
one that may be expected to grow. 
company which is taking $4,000 out of 
a city of 10,000 population can operate 
on a much smaller expense than could 
the five or six companies among which 
this was formerly divided. It is this 
development that makes it difficult for 
small companies to operate over ex- 
tended territory. Their best policy 
would seem to be to practice intensive 
cultivation of close-lying territory until 
they are firmly rooted, and then to 
take on additional nearby territory, 
where their reputation will aid them in 
the struggle for business. 


Bell & Hoskin Incorporate 

The Bell & Hoskin agency at Day- 
ton, Ohio, has been incorporated as the 
Ohio-Cooper Agency Company. The 
incorporators are Captain John N. Bell, 
William A. Hoskin, Lewis W. Knerr, 
Joseph H. Hochwalt, Timothy Mc- 
Entee, John H. Lewis and Samual La 
Rose. Captain Bell is president, Wil- 
liam A. Hoskin, vice-president, and 
Samuel La Rose, secretary. The cor- 








H.R. SMITH, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 





R. SMITH, Secretary 





VAN WERT, OHIO 


The Gentral Manufacturers’ 


Mutual Insurance Company 


Organized 1876 





Cash Assets--$548, 668.71 


Cash Surplus---$334,720.34 





H. V. OLNEY, Presidenl. 


C. A. L, PURMORT, Secretary 





CASH SURPLUS $181,951.76 


W. A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 











Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 





fourths of a century and are still good. 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance 
Total Assets 


$4,931,049.00 
622,780,265 





An Agency Company 


Business Confined to Ohio 





ENDORSED AT HOME 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jerser 


JOHN M. BOGCS, Sec’y and Gent Mgr. 





WESTERN and 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL- - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 


H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave.; - Crafton, Pa. 
OPERATING IN ; 
West Virginia, Tenneseen, Kent 
Indiana, Stele ana Cclerede 














Our Automobile Department 


today and find out what we do and how we do it. 


Neale Bros. & Company, 


afford to wait. 


is the best equipped 
in the State. Write 
You can’t 


Cleveland, Ohio 





S242 William Street 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


NEw YorRE 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.29 
WM. F.. STIFEL, President 
Secretary 


F. RIESTER, 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 
Special Agent foe Obio aad Ladicns 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - = + «© $250,000 
Assets - - + + + 720,044 
Surplus to Policy Holders - 462,618 





F. A. ROTHIER, Prest. ADAM BENUS, Secty. 





R. MEINTZ, Asst. Secy. R. B. HEATON, State Agt. 





GEO. R. DAVIES, Manager 





& 





all 
Assets, $7,278,471.40 


PITTSBURG UNDERWRITERS 


pe mmcnwealth Bidg., Pittsburgh, Pa. 


Fire Insurance Co . boldt Fire Insurance Co. 
National-Ben Franklin Fire eee Co. no Fire Insurance Co. 


Surplus to Policy Holders, $3,392,150.11 
and ‘Ohio ~* 

it for Illinois 

., General Agents for Wisoonsin 


iP, Madison, 











or © 


im © 
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poration has appointed Bell & Hoskin 
as managers. 

The name of the corporation origi- 
nated in the reinsurance of the old Ohio 
Insurance Company and the Cooper, 
both of which were reinsured in the 
North British & Mercantile, represented 


by Bell & Hoskin. New offices have 
been leased at 401-4 Schwind building. 


WEST VIRGINIA MEETING 


Some member of the West Virginia 
Underwriters’ Association with a mathe- 
matical mind has figured out that in 
holding the annual meeting at Detroit, 
each member will have to travel an av- 
erage of 25 miles further than if the 
meeting were to be held at White Sulphur 
Springs, W. Va. Few of the members live 
in West Virginia, and a large proportion 
of them will be able to arrange their 
work so that they can be working nearer 
Detroit before and after Aug. 14-15. 








Ohio Agency Appointments 
Aachen & M.—C, C. Moser, Tippecanoe City. 
Allemannia—U. C. McDole, Fostoria; T. C. 

Virden, Salem. 
Boston—H. C. Grafflin, Piqua. 
Caledonian—A. - Laughlin, 
Kerr & Kerr, Gallipolis; J. 
Middleport. 


Barnesville; 
B. Downing, Jr., 


Coml. Union, Eng.—R. P. Wood & Co., 
Ridgeway; V rimes, Portsmouth. 
Concordia—Zeis & Diggs, Findlay; A. C. 
Jones, Toledo; E. F. Draper & Co., Portsmouth. 
Connecticut—E. F. Swift, Canal Dover. 
Continental—Loop & Hall, Salem. 
Equitable—W. . Hall, Salem, 

Federal—J. J. Cahill, Hamilton. 
Fid.-Phenix—V, S. Magruder, Mechanicsburg. 
Fire Assn.—M. D. Wilson, Bowling Green; 
Plummer & Crawford, Beverly; Cameron Bros., 
Athens; O. S. Holloway, Flushing. 

Firemens—E. S. Moore, Albert Kroeckel, J. 
A. Loesch & Co., F. P. Trneny, H. C. Bragg, 
Alexander Bragg and Alexander Papp, Cleve- 
land; F. E. herrington, Gallipolis; R. L. 
Shickner, T. H. Smith and M. F. Knapp, Cin- 
cinnati; E. E. McCoppin, Ada; Morgan & Wil- 
liams, Jackson; L. A. Cartwright, C. E. Seiger, 
Youngstown; H. J. Favorite, Tippecanoe City; 
E. P. Spencer, Mansfield; W. D. Pearce, Fre- 
mont; W. A. Beers, Newcomerstown; G. 
Crone, Canal Dover; H. C. Dakin, Lebanon; 
H. G. Chambers, Cdrey. 

Ger. Amer., Md.—Lippencott Bros., Marion; 
R. W. Moffett & Son, Springfield; F. J. 
Wagner, Defiance; H. C. Moore, Spencer. 

German, W. Va.—Davis & Farley, Cleveland. 

Germania—H. R. Carlisle, Shiloh. 

Glens Falls, N. Y.—Hanley & Davidson, East 
Liverpool; R. A. Fink, Newark; M. B. Cook, 
Perrysburg; Dedrich & Lloyd, Waterville; W. H. 
Williams, Shawnee. 

Globe & Rut.—A. S. Iddings, Dayton. 

Home—R. P. Smith, Fremont; G. E. Tuttle, 
Sycamore. 

Humboldt—G. H. Shank. Springfield. 

North Amer.—Cameron Bros., Athens; O. S. 
Holloway, Flushing. 


Law Union—I. J. Goldston, Aron. 

L. & L. & G—J. S. Hodous, Cleveland. 
Lumbermens—F. E. Powers, Steubenville. 
_Mich. F. & M.—H. ‘ Weaver, Rose- 
ville. 

Milw. Mech.—Albert Krieger, Martins Ferrv: 
Solomon Wuermli, Cincinnati; Barkwell & 


Hodus, Cleveland; Dedrich & Lloyd, Waterville; 
R._ P. Smith, Fremont; U. C. McDole, Fostoria. 
Natl.-Ben Franklin—E. E. Clem Co., Lima; 
Chas. E. Chadman, Conneaut; John B. Stiefel. 
Bucyrus; F. B. Corbin, Delaware; Dehnel & 
Dehnel and Miller & Beare, Sandusky: J. G. 
Belnap, C. H. Hughes and Sherman Reid. Co- 
lumbus; J. T. Robinson, Bidwell; A. D. Bales. 
Cambridge; H. S. Glasgow, Frederickstown; 
W. J. Welsh, Mt. Vernon; C. H. Rauch, J. F. 
Stepp Real Estate Co. and Jones & Wallace, 
Toledo; Charles Wadele, Struthers; Charles 
Baker and C. M. Mock, Zanesville; V. M. 
Dickson, Mansfield; A. P. Stalter, Bryan; A. 
T. Dennis and W. D. Harper, Canton. 
Natl, Union—A. L. Lessner, Springfield; 
Charles Snodgrass, Youngstown; W. Daw- 
son, Columbus. 
Newark—R. R. Dillon, Fostoria. 
Nor. Union—Fred Robertson, Cleveland; W. 
H. Williams, Shawnee. 
Old Colony—A. C. McCracken, Youngstown; 
- R, Burns, Kent: V. C. McDole, Fostoria. 
Orient—C. C. Clark, Toledo. 
Phoenix, Ct.—C. G. Smith and T. M. Robbins, 
Cleveland; J. M. Gledhill, Warren. 
Pittsburgh—J. H. Smith, Salem; H. M. Con- 
ger, Sebring; R. J. Patton, Ravenna; G. W. 
Fording, Alliance; C. H. Horn, Canal Dover; 
L._M. Phillips, Niles. 
Potomac—D. D. Simons, Bellaire. 
Prov. Wash.—J. M. Hull, Delta; Margurite 
Bouga, Wellington. 
Royal Exch.—M. D. Wilson, Bowling Green. 
Royal—A. H. McCoy, Roseville; Paul Gillis- 


pie. Cambridge. 
Ss P. Morrow and H. 


cot. Union—Mrs. C 
Pennington, Cleveland. 
Sterling—M. J. Roche, Youngstown; William 


Johns, Massillon; C L. Haines, Alliance; W. E 
‘eeman, ‘Wooster. 
Teutonia, La.—V. C. McDole, Fostoria. 
Security, la—T. R. ownsend, Hamilton; 
E. H. Guist, East Liverpool; C. B. Kentry, 


WE REPRESENT ONLY 


. 





FIRST CLASS COMPANIES 


Aetna, Connecticut, Massachusetts 
F. & M., Empire State Surety Company 





AGENTS WANTED IN OHIO 


“NATIONA 


ORGANIZED-1851- 


INSURANCE 
COMPANY 


or CINCINNATI 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 
Organized 1848. 


Net Surplus,........ ae 


.+eeee+--$2,900,829.63 Reserve for Emergencies, . $125,000.00 
. =91,076,892.16 


AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agents 
Insurance Exchange Building, 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


CHICAGO, ILL. 











MARS E. WAGAR, President 





CAPITAL 


OGhe 


Western Reserve Insurance Company 
o&f CLEVELAND, OHIO 


= $250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 














Lisbon; J. H. Smith & Co., Salem; A. G. 
Smith, Wellsville; L. A. Rabe, Toledo; C. T. 
McKinney, Troy; A. G. Straw, Van Wert. 
New Haven Und.—T. W. Brandt, Newark; 
Dedrich & Lloyd, Waterville. 

St. Paul—G. W. Reece, Martins Ferry; A. B. 
Fisher & Co., Marietta. 

United States—F. A. Koerscher, Youngstown. 


OHIO NOTES 


The Ohio Inspection Bureau has issued 
new estimates for Bremen, Shelby and 
Tippecanoe City. 

William Sowards, state agent of the 
Norwich Union, who has had his office in 
the Atlas Bank building, Cincinnati, has 
taken quarters with the Heister-Hunting- 
aa Company, First National Bank build- 
ng. 

The Ohio state fire marshal’s office, 
through Inspector Bell, has secured a con- 
fession from Melvin Rinehart that he 
fired a hotel at Lewisburg, Preble county, 
June 23, to get $750 insurance. He was 
running a poolroom in the hotel and was 
insured in the American of Newark. 


Captain Conway’s condition is much im- 
proved, and Cincinnati fire insurance men 
are hoping to see him around again soon. 
He was removed to his home last week. 
He is not allowed to receive many vis- 
itors, but reports from the few people 
who have seen him are cheerful, and show 
that the captain, mentally, is returned 
to his old-time spirit. 

Heister, Huntington & Co., at Cincin- 
nati, have incorporated their agency under 
the name of the Heister-Huntington Com- 
pany. F. G. Huntington is president, J. 
P. Heister, vice-president and treasurer, 
and M. J. McDonough, secretary. The 
agency has moved into a handsome new 
suite on the same floor of the First Na- 
tional on which they have been located. 

W. R. Wilson, of the firm of G. H. Rus- 
sell & Co., of Milwaukee, who is handling 
the insurance for the receivers of the 
Allis-Chalmers Company, was in Cincin- 
nati last week to inspect the plant there, 
and to arrange for placing the insurance 
among the local agencies. The total line 
amounts to about $14,000,000, with about 
$2,500,000 of it in Cincinnati. The re- 
ceivers refused to renew the business in 
the mutuals, so the business has come 
back to the stock companies. 





New rate books have been issued for 
Beckley and St. Albans, W. Va. 





Commissioner Ferguson of Oregon, in 
his annual report, recommends the adop- 
tion in Oregon of a law similar to the 








Earls & Johansing cincinnart 


New York act, regulating promotions of 
insurance companies. 


R. W. ALEXANDER, President 


Ve) 





W. W. ALEXANDER, Secretary 


BALTIMORE, MD. 


FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAL 
AGENT, RICHWOOD, OHIO, OR HOME OFFICE. 





Cash Capital $100,000 


Industrial Fire Insurance Co. 
AKRON, O. 


AN OHIO COMPANY WRITING OHIO 
BUSINESS THROUGH OHIO AGENTS 


Surplus $80,000 


Farm 
Department 





Southern Hotel 


Columbus, Ohio 





Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 


(Western Underwriter on file in Reading Room.) 


HOTEL EUCLID 
Euclid Ave., Huron Road 6 E. 14th St. 


| 


| CLEVELAND, OHIO 


_ ive minutes walk from 
| center of Insurance district 


EUROPEAN PLAN 
, $1.50 Per Day and Upward 





W. IRVING OSBORNE, President 





JAMES A. PATTEN, Vico-Pres. 


FRED S. AVERY 
OTTO E. GREELEY, Secretary 


CALUMET INSURANGE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 
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MICHIGAN AND INDIANA 


MAY HAVE A JOINT MEETING 


Indiana Field Organizations Likely to 


Come Together for a Two 





Days’ Conclave Soon 





At the last meeting of the Indiana 
State Board, Gus. M. Wise, state agent 
of the Sterling Fire, introduced a reso- 
lution to have a joint meeting of the 
Indiana State Board and the Indiana 
Field Club to take up the general 
scheme of cooperation, following the 
agreement between the company or- 
ganizations. Notwithstanding, the 
agreement has nothing to do with the 
rates, the field men find plenty in it to 
call for the cooperative movement. 

A committee was appointed at the 
state board to take up the matter with 
the field club; it being Gus. M. Wise, 
Sterling Fire; W. F. Watson, Hartford 
Fire; and John Stone, Commercial 
Union. An invitation was sent to the 
Indiana Field Club to appoint a simi- 
lar committee and then allow the joint 
committee to have full power to ar- 
range place, date, »rogram, etc. 

The field club meets in Indianapolis 
July 15 and already a number of mem- 
bers have expressed themselves in favor 
of the plan suggested by Mr. Wise. 

There has been no joint meeting of 
the two Indiana organizations since the 
banquet given by the old Indiana 
League some years ago. If the field 
club joins in the arrangement, it is 
likely that there will be a two days’ 
meeting at one of the Indiana lakes 
and prominent members of the com- 
pany organizations will be invited to at- 
tend. 

Inasmuch as other states are now 
having these joint meetings and much 
good has come from them, no doubt, 
the Indiana contingent will fall in line 
and promote the feeling of good fel- 
lowship that is prevailing. 





Winding Up a Small Mutual 

The Citizens’ Mutual Fire, doing bus- 
iness in Charlevoix, Emmet and Che- 
boygan counties, Mich., failed a year 
ago and a receiver was appointed. An 
assessment for about $49,000 was levied 
on policyholders, but few of them 
would pay, claiming that the assess- 
ment was excessive since the company 
was owing less than $13,000. A new 
assessment was ordered, which when 
brought before the court in Cheboygan, 
was found to call for $56,000. 


The policyhoiders decided that they 
could pay their debts in a quicker and 
cheaper way, hence they petitioned Judge 
Shepard to suspend the receivership, which 
was granted. Then each policyholder was 
called on to back his signature on the 
petition by a bank deposit or a well se- 
cured note for 60 percent of the first as- 
sessment made by the receiver and enough 
money was quickly pledged to cover the 
indebtedness. Arrangements have been 
made with banks in Petoskey, East Jor- 
dan, Boyne City, Boyne Falls, Levering, 
Harbor Springs and Cheboygan, whereby 
holders of policies may pay in their as- 
sessment, releasing them from all future 
@bligations. J. L. Barber of Rondo has 
nese selected to close up the company’s 
affairs. 





Sues Agent for Loss 
The German American of New York 
has brought suit against Will H. 
Menaugh, its agent at Albion, Ind., for 
failure to cancel a policy as ordered. It 


had a policy on the Paragon mills at 
Albion, which it ordered cancelled, but 
the mills burned before it was taken up. 
The company was compelled to pay 
$850, which it seeks to recover from 
Menaugh. 





Two Companies Admitted 

The Home Fire of Wheeling, Va., 
and the Detroit National have been 
admitted to Indiana. The statement 
of the former shows a paid-up -capi- 
tal stock of $250,000 and $50,000 sur- 
oe the latter $313,950 paid-up capi- 
tal. 


DETROIT AGENCY’S PROGRESS 


Success of the Underwriters Company 
Is a Tribute to Ability of Present 
Management 








The Detroit Underwriters Company, 
which is the successor to Bierce & 
Sage, in receiving the sole agency of 
the Ohio Farmers for Detroit, now has 
ten companies in the agency. They are: 
The London & Lancashire, London As- 
surance, Western of Canada, Aachen & 
Munich, Ohio Farmers, Detroit Na- 
tional Fire, German of Pittsburgh, Con- 
cordia and Ben Franklin Underwriters. 

When it was reorganized last Decem- 
ber, there were three companies rep- 
resented. The business of the office, so 
far as its general agency was concerned, 
was confined to Ohio, Michigan and 
Wisconsin. It is now prepared to plant 
agencies in eight states. 

On March 1, the company secured the 
services of Paul Turner as general man- 
ager, he having spent thirty-seven years 
in the business in the service of the 
Royal, German American and other 
companies. 

At the annual meeting of the stock- 
holders, the agency of the Judson Brad- 
way, president of the Detroit Real 
Estate Association was merged with 
the Detroit Underwriters Company and 
Mr. Bradway became vice-president. 
The directors were elected as follows: 
Senator Milan D. Wiggins, president, 
Peoples Bank of Bloomington; John V. 
Sheehan, president, John V. Sheehan & 
Co.; John McNeil Burns, attorney; Jud- 
son Bradway, president, Detroit Real 
Estate Association; Quinlan, 
president, Detroit Underwriters Com- 
pany. 

The officers elected were as follows: 
C. C. Quinlan, president; Judson Brad- 
way, vice-president; O. C. Kinnison, 
vice-president; Breckenridge Smith, 
vice-president; Senator Milan D. Wig- 
gins, vice-president; W. T. Quinlan, 
treasurer; Hugh Foster, secretary; 
Arthur Holstein, assistant secretary; 
Samual T. Sheppard, assistant secre- 
tary; Paul Turner, general manager; 
George W. Sykes, local manager. 





REPORTS ON SPECIAL HAZARDS 

The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: 

A. Backus, Jr., & Son, Inc., and Crown 
Hat Mfg. Co., Detroit, Mich.; Norton 
Lumber Co., Ontonagon; National Spring 
& Wire Co., Albion; Richie Lumber Co., 
Dollarville; South Side Co., Hiawatha P. 
O.: Wenzel Lumber Co., Spur No. 462. 

New books of estimates have been is- 
sued for Forest Hill, Oden and Wheeler. 


ANTICS OF CYCLONE 


Aside from the devastation following 
the track of a tornado, many of its antics 





are curiously interesting. During a storm 








DETROIT, MICH. 


E. J. BOOTH 





M. W. O'BRIEN 
President 


THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


Capital. ........2.eeeeees $400,000.00 


. HE. EVERETT B. P. WEBB 
Secretary Asst 








with your Big Risks. 


us brings you SATI 


J. R. SUTTON, 
Fre Protection ENGINEERS 


LOCAL AGENTS! WE CAN HELP YOU | 


and Inventories of Sound Values made. 
CUSTOMERS and obviates danger from 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE @ ADJUSTMENT CO. 
President MAJESTIC DETROIT, 


WwW with 
Scpetiiion “We 


BLDG. 


» MICH. 
ADJUSTERS FOR THE ASSURED si 














Total Assets ° eae 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secretary 


FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders . . 


A. D. Baker, Secretary and Treasurer 


$1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ass‘t Secretary 























GEORGIA LIFE INSURANCE (0, Cesualty Department 


Surplus and Reserves te Policyholders over $600,000. 
Georgia Insurance t for Protection of r 
in Indiana to write all Lines of Casualty Insurance. Live Agents Wanted. 


GEO. M. COBB & CO0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


MACON, CEORCIA 


$225,000 Deposited with 
Pelicyholders. Duly Authorized 





ASSETS $1,083,959.55 


W. H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


SURPLUS $523,622.5¢ 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 


3 


Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO’ 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


3 


DETROIT, MICH. 

















STRICTLY FIREPROOF 


wut BREVOORT 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St.. near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


FRED’K H. WAY, President F. B. DOUGLASS, 
GEORGE W. BANKS, Gen. Agt. said 


ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 
150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


Os., 





LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 





39 S. La Salle St. 


Chicago, Ill. 











THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $300,000.00 
Reinsurance Reserve - 1,025,167.84 
Reserve for all other Liabilities 170,830.12 


Surplus to Policyholders - 644,534.51 
Total Assets - - 1,740,632.47 
emma 
STATE AGENTS: 

A. R. MARKS, Peoria, Ill., for Til. 


F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 
F. E. HOFFMAN, Jr., Sedalia, Mo., for Kas. and Mo, 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
B.G. FORD, Seattle, Wash., for Wash. and Ore- 
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which crossed Newton county two weeks 
ago a field of old corn was torn to shreds, 
the pieces hurled forward and telegraph 
poles in the path of the winds stuck as 
full of stickers as a porcupine’s back. 
Many of the fragments penetrated the 
poles to a depth of half an inch. 


BIG LOSS AT MARQUETTE 

There was a serious loss at Marquette, 
Mich., last Friday night. The property 
loss amounted to something like $125,000. 
Two business blocks and one smaller one 
were burned. The fire apparatus was 
brought from Ishpeming and Negaunee 
to assist the Marquette department in 
stopping the fire. 





Indiana Agency Appointments 
Commonwealth—B. B. Baker, Monticello. 
Continental—J. G. Backer, Troy; W. I. Frier, 

Galveston; Argyle Brown, Dale; H. A. Drake, 
Fairland. 
State of Pa—G. F. Battinger, Chesterton. 
Pruss. Natl—Troutman & Wallace, Rochester. 
Standard—J. C. Lumbard, Ft. Wayne; J. E. 
Foust, Valparaiso. 





Michigan Agency Appointments 

Aachen & M.—Detroit Underwriters Com- 
pany, Detroit. 

Allemania—Decker & Jean, Grand Rapids. 

American—Whitcomb & Callahan, Detroit; N. 
Harris, Conklin; G. L. Plumton, Grandville; L. 
A. Williams, Otisville. 

Atlas, Eng.—L. A. Donahoe, Dowagiac; C. R. 
Rathbun, Otsego. 

Comml. Union, N. Y.—Sault 
Agency, Inc., Sault Ste. Marie. 
_ Comml. Union, Eng.—Dunwell & Stray, Lud- 
ington. 

Continental—G. E. Sanford, Stephenson; C. 
R. McPherson, Lansing. 


Insurance 


g. 
Dutchess—J. H. Wallace, Detroit. 
Fire Assn.—C. J. Clark, Vicksburg. 
Ger. Amer.—Milnes & Watson, Coldwater; 


Cc. O. Miller, Marshall. 

German, Pa.—J. J. Rowell, Bay City. 

Globe & Rut.—Walter Schroeder, Milwaukee, 
Wis.; Johnson & Higgins, Inc., New York City. 

North Amer.—W. H. Caple, Clare; R. A. 
Packard, Iron River; Mrs. F. Gillespie, 
Tecumseh; T. L. Smith, Jr., Detroit. 

State of Pa.—J. F. Knowlton, Grand Rapids; 
J. R. Pryor, Houghton; R. W. Schumacher and 
E. W. Potter, Flint; W. F. Soule, Ionia; C. G. 
Harner, Grand Rapids. 

2 4 EY D. Godshalk, Three Rivers. 

L. G., Eng.—Marsh & McLennan, 
Spenser & Glerum, Linden. 

I nc.—Bennett, Root & Dickinson, 
Harrison-Taylor Co. and C. N. Dailey, Detroit. 
Mich. F. & M.—L. A. Williams, Otisville. 
Nationale, Paris—F. W. Ward, Battle Creek. 
Natl. Union—J. H. P. Case, Detroit; Marsh 

& McLannan, Inc., Chicago, Ill. 

Northern, Eng.—W. S. Dicken, Kawkawlin. 

North River—F. G. Lennebacker, Mt. Clem- 
ens. 

Ohio Poemere—. F. Qeiniee. Petoskey. 

Orient—E. G. Davis, Charlotte. 

Palatine—Dunwell & Stray, Ludington. 

Royal—A. B. ay ag & Co., Saugatuck. 

Union Fire—A, Weiger, Jackson. 

United States—C. M. Eaton, Pontiac. 


INDIANA NOTES 


The Ohio Millers Mutual has applied for 
admission to Indiana. 


Clevenger & King succeed J. A. Cleven- 
ger at North Manchester, Ind. 

The Home of Wheeling, W. Va., and the 
Ohio Millers Mutual have applied for ad- 
mittance to Indiana. 


At Rockville, Ind., W. H. Harvey has 
sold his insurance business to the W. H. 
Dukes Agency. The latter is the most 
prominent agency in Rockville. 

Inspection of the Blount Plow Works, 
at Evansville, Ind., shows a _ superior 
Grinnell and Niagara-Hibbard automatic 
sprinkler equipment. Line of insurance 


$105,000 


H. O. Phillips, Indiana state agent of 
the Hanover, is holding down the as- 
sistant manager’s chair at the western 
office in Chicago during the absence of 
F. A. Hubbard. 

The sprinklered furniture factory of 
the Showers Brothers Company, at Bloom- 
ington, Ind., has been inspected by the 
Indiana Inspection Bureau and the risk 
Pronounced good. 


A reinspection of the sprinklered risk 
of the American Motors Company, north- 
east corner of Frank street and the Belt 
railroad, Indianapolis, shows sprinklers 
have. just been installed and will be in 
service about July 15. 


Companies have an advance memoran- 
dum on the Mansur-Wulsin building, a 
ow eight-story office building, No. 220- 
222 East Ohio street, Indianapolis. The 
Automatic Sprinkler Company is to in- 
stall Manufacturers sprinkler system in 
7 building, to be in service about Sept. 


Inc., Chicago; 
Lon. 


The splinklered wheel fac 
Niles & Scott Company, at La Ports Ina: 
has been inspected by the Indiana Inspec- 
tion Bureau. Plant is provided with a 
fone-supply dry pipe sprinkler system, 
+ pg py Mn oes risk is classed fair 
co 
sprinkioe wate ons but poor as to 








IN ILLINOIS AND WISCONSIN 


RECORD OF WISCONSIN GIVEN 


Net Premiums in the State Last Year 
Were $7,432,266 with $3,756,925 
Net Losses 











The average loss ratio in Wisconsin 
from 1870 to 1911 inclusive is 49 per- 


cent. The statistics from 1900 are: 

Per 

Premiums. Losses. Cent 
$5,120,822 $2,668,841 50.21 
5,475,30 758,146 68.64 
5,999,789 2,256,834 37.61 
7,370,898 3,359,847 45.59 
7,594,190 2,598,020 34.21 
7,728,722 2,787,670 36.06 

. 8,040,616 2,509,107 31.21 
. 8,549,859 3,793,38 32.67 
.- 8,710,766 3,421,260 39.27 
.. 8,727,167 3,017,390 34.57 
.- 8,882,462 4,496,582 50.39 
9,061,867 4,081,827 43.90 





Since 1903 the premiums were re- 
ported on a gross basis which makes 
a big difference in the computation of 
the loss ratio. For example, last year 
the net premiums were $7,432,266 and 
the net losses $3,756,925. This makes 
the loss ratio for last year 50.5 percent. 
The gross premiums of the Wisconsin 
village and city and general mutuals 
last year were $1,509,798, and losses 
$1,108,231. 

The net premiums and losses of vari- 
ous classes in Wisconsin last year 





were: 
Premiums. Losses. 

Wis. Stock ........ $ 601,805 $ 189,448 
General Mut. ....... 91,562 56,02 
Other state stock ... 5,092,170 2,640,312 
ED wBis <ns000 0.0 ,454,599 746,262 
Other state mut. ... 114,578 100,426 
Interinsurers ...... 11,763 7,101 
TAOyGs .cvccccsccces 32,102 10,943 

The state leaders are: 

Net. Prems. Losses. 

Concordia ........+. $ 128,779 40,747 
Milw. Mechs. ....... 234,583 76,729 
N. W. National ..... 171,889 46,411 
AGAR ciccscvecdecces 40,604 
Amer. Cent. 58,068 
American N. 76,347 
Continental 68,089 
Fid.-Phenix 7,6 151,678 
Fire Assn. ’ 71,15 
Fireman’s Fund .... 100,377 51,489 
Ger. Amer. N. Y. ... 153,881 62,803 
Hlartford ..ccccsccce 07,150 191,646 
PENEE. cdcdccdrctveciecs 237,359 146,785 
Ins. Co. of N. A..... 173,48 78,702 
National, Ct. ....... 153,603 76,189 
Phoenix, Ct. ....... 180,054 87,147 

RET ositane ns 6 i'es6-0 108,046 60,505 
Springfield ......... 118,161 58,856 
Re BE occccdsccces 109,066 65,11 
Com. Union .......-. 147,668 69,748 

5 Te, & G. wccse . 144,267 66,320 
North B. & M. .... 120,981 47,695 
ROPER scvcviccesses 175,117 90,151 


The leaders among the city and vil- 
lage mutuals are: 





7 | A 3s css 
ampbelisport ...... ‘ a 

Se Forest. sndeebese 4,282 13,084 
Kewaskum ... 22,178 14,206 
Theresa ....-..ccees 25,181 17,225 
Sheboygan Falls 27,507 22,104 





Have Monthly Dinner 


Balsley Bros. general insurance 
agents at Springfield, Ill, take their 
office employes out to dinner once a 
month. These dinners are not just 
common ordinary kind, but the real 
ticket. Last week a seven course repast 
at Greider’s cafe was the program and 
special guests were W. E. Gable, state 
agent for the A. D. Baker General 
Agency, and representatives of the lo- 
cal press. Roy A. Balsley acted as 
toastmaster. 





Big Subrogation Suit Started 

Damages of $85,000 are asked of the 
Chicago & Northwestern railway by 
stock and mutual fire companies as a 
result of the burning of the village 
of West Salem, La Crosse county, Wis., 
July 1, 1911. The rights of the insured 
have been subrogated to the insurance 
companies. It is alleged that the fire 
started from a spark from a North- 
western locomotive. The business sec- 
tion and a part of the residence district 
of the village were wiped out. The 
action was begun under the statute 
which covers the liability of railway 
companies for damages by fire caused 
by locomotives. Under the law, the 
railway company has sixty days in 
which to settle, or preferring to stand 


HOME FIRE INSURANCE CO. 


WHEELING, WEST VIRGINIA 
Cash Capital, $250,000.00 Surplus to Policyholders, $300,404.00 


COMPARATIVE STATEMENT—CASH ASSETS 





January 1, 1906................00es pe cened¥esocvouusent sad $ 20,854.26 
ee Eres re betadalts pepnabnadeswe ei 212. 
SE Se ME ceScesbcectcansonus “rr Sognavavestavaeas 211,907.92 
ee ee ne ye Serene ere 905. 
Reliable agents wanted in all the principal cities of Ohio 
ADDRESS HOME OFFICE - - - 


WHEELING, WEST VIRGINIA 


PITTSBURGH FIRE INSURANCE COMPANY 





Organized 1851 1808-11 Commonwealth Buliding, Pittsburgh, Pa. 
Capital .......seecess ..+0000+$200,000.00 Net Surplus .......-.ss..0sseeee+ $176,557.54 
Assets, January 1, 1912.... 560,383.49 Surplus to Policyholders......... 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, General 


seouno we  |GERMANIA 
WESTERN _  mreinsorance company 


Insurance Company | pes a 











tP ORGANIZED 1859 
of Pittsburgh Cash Capital, ~- -  $1,000,000.0 
Assets, - - = + §$6,852,645.9 

FIRE AND TORNADO Net Surplus - = = $2,289'631.9 
: Surplus for Policy 

CAPIT bec aan 000. 

suariue TO pouicT ROLDERS. Sonaaaane Holders, - - - $3,289,631.94 

ee +: «. } + ee HEAD OFFICE: 

LOSSES PAID TO DATE 5,080,781.00 Cor. William and Cedar Streets 





New Jersey~ Fire Insurance Company~ 


NEWARK, N.J. 
STATEMENT 
ie Mn cs sn baincdnee eae tho celns iridicitn at Ned $ 500,000.00 
Surplus to Policyholders.......... Saas” Seba pe Ran Sites. 815,003.86 
EN cuastcsdath-acnunves RE 18 Ree SE ey S06 «ae Seccmensin 1,016,037.18 


J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 


The Sovereign Fire Assurance Company 


OF CANADA 





Head Office UNITED STATES BRANCH 


Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 


ESTABLISHED 1876 





B. CREMER, President CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 


' January 1, 1912 


Admitted Assets - - - - «- = « 


$800,343 Paid in Baltimore - - - - - = $102,000 
Policyholders’ Surplus - - - - - 


$395,455 Paid in San Francisco - - - - ~ $470,165 


Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 
Duluth 
Minneapolis 2037-53 Insurance Exchange 


Standard Live 


1353-1355 Lemcke Annex S 





London 
New York 





Stock Insurance Co. 


INDIANAPOLIS 





OSCAR HADLEY, President FRANK I. GRUBBS, Secretary 





Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
fitable of all. For territory and agency contracts, address 








FE. R. SMITH, AGENCY SUPERINTENDENT 
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suit must answer to double the damages 
asked for in the complaint. 





Merchants Favor Cooperation 


From scores of letters received by 
Illinois insurance department, it ap- 
pears that merchants and manufactur- 
ers believe that fire insurance rates 
could be reduced if the business were 
not divided between too many com- 
panies. The legislative investigating 
committee recently sent letters to 
manufacturers, and a majority of the 
answers indicate that the business in- 
terests are in favor of more coopera- 
tion among the insurance companies, 
with a view to the reduction of ex- 
penses and losses. 


Returns to Illinois 


Robert K. Meeker, formerly in the 
Illinois field and son of the late C. G. 
Meeker of the Concordia, has returned 
to Chicago after a few years in the 
agency business in Kansas City. He 
will likely locate in that city or take 
up field work. He was spoken of as 
stamping secretary at Peoria and was 
backed for the position by the execu- 
tive committee of the field club. 





WINDSTORM LOSSES 

The windstorm losses in Illinois this 
od have been quite heavy, there hav- 

ng been sporadic claims from different 
sections of the state during the entire 
season. The heaviest losses were the ele- 
vator at East St. Louis, on which about 
$70,000 of insurance was paid, and the 
Grant Park storm, which cost the insur- 
ance companies about $40,000. 

Lightning claims have been heavy in 
certain regions. For instance, in the 
vicinity of Bloomington there have been 
some buildings destroyed by lightning and 
considerable live stock. 


PAY FOR HAI HAIL LOSSES 


A recent hail storm at Rossville, IIL, 
did considerable damage to windows in 
= vicinity. Some of the companies are 

aying these claims under their tornado 

olicies, although it is stated that there 
vas no tornado. The companies that have 
declined to pay these claims find them- 
selves in an embarrassing position as 
the agents of companies that have paid 
the claims are using the fact to the det- 
repent of the companies that denied lia- 

y 





TWO MEN CONVICTED 

Lee Moore and Maurice Stoddard have 
been convicted at Sparta, Wis., on a 
charge of arson in connection with the 
burning of a dwelling and barn belonging 
to Elizabeth Rhinesmith, at Kirby, beg Mg 
county. The fire occurred July 9, 1911. 
The two men confessed a little later to 
Fire Marshal Purtell, but at their trial 
they attempted to repudiate the confes- 
sions. They were found guilty by the 
jury, however, and sentenced to two and 
three years respectively at Waupun peni- 
tentiary. 





Wisconsin Agency Appointments 
Aachen & M.— H. J. & Margaret M. Bowell, 
Merrill. 
Aetna—A. L. Jacobs, Green Bay; C. C. Joys, 
O. W. Williams, - Matter and David 
Vance, Milwaukee. 


Atlas, Eng.—Joseph Wetzel, Sheboygan. 

Buff. Ger. E. and C. R, Oldenburg, Mil- 
waukee. 

Concordia—S. S. Oeland, Madison. 


oe? W. Day and F. R. O'Neal, 
eloit. 

. Fid.-Phenix—C, E. and A. J. McCauley, Hills- 
oro. 

Fireman’s Fund—A. L. 
William ww % Baraboo; J. R. Buchanan, 
Waukesha; C. Whitnall, "Milwaukee. 

Pranklin—<idith M. Hubbard, Manitowoc. 

Humboldt—H. R. —, La Crosse. 

North Amer.—F. J. Rueping, Fond du Lac. 

Nassau—A. V. Carpenter and C, O. Beglinger, 
Crandon; Joseph Gagnon, Antigo. 

North River—A. V. Carpenter and C. O. Beg- 
linger, Crandon; D. G. Coleman, Chippewa 


Miller, Winneconne; 


B. Brenner, 


Sterling—Julian Thwing and 
, 3 . Heiss, Eau 


La Crosse; Joyce and E. 
Claire; E. Palmer, Antigo. 
United States—James Gagen, Antigo. 





Illinois aes Appointments 

Teutonia, Pa.—J. L. Lind, Peoria. 

Pitts. Und.—Ben Heckle & Son, Quincy; Wil- 
liam Scbulz, Jr., Rock Island; The Schoenstedt 
Agency, Joliet. 

hen & M.—F. B. 


achen ones, Decatur; W. T. 


Carson, Greenville *h . Kai eA Tuscola. 
Agricultural—C Smith, Libertyville. 
American, N. J.—E. M. Jones, Centralia; 


Brant & Bowman, Lakewood; S. E. Zim 
Paris; C. Coclasure, St. Peter; 
Seanor, West Chicago. 
Brit. Amer.—C. L. Kern, Mattoon. 
Citizens, W. Va.—E. A. Martin and I. E. 


McDaniel, Cairo. 
= s sawtoed, Barry; 


meer: 


Concordia—J. 





La Salle; A. R. Marks iree oe! Leda B. Elivin, 
Warren; Gen Care binso 

Boston—W. T. ig Centralia; J. B. Rob- 
bins, Eric Peterson and A. F. Svenson, Chi- 


cago. 

Camden—E. T. Guthrie & Co., Mattdon, 
C. L. Maxwell, Champaign; Osborne-Elliott 
Realty Co., Danville. 

Calumet— R. Lloyd, Oak Park; P. J. 
Kueter, Imhurst. 

Cent. Natl.—Llo a e-% Watertown. 
Coml. Union— Hoff, Sullivan; P. W. 
Brockman, Mt. Sterling. 

Commercial, D. bag hn & Onion, Astoria. 
Connecticut—G. o eetrong. Allerton; John 
| Shellar, “Iliogatis; 0 % a's Cochran Lovington. 

Equitable— B. Gannon, Cairo; = ae 


Richardson, Lincoln. 

Forest m, Lingoln, Bossling, Crescent City; 
Edwin Hastwick, Chesterfield. 

Firemens—H. $3 Best, East Moline; Freese- 
Clark & Co., Bloomington; E. T. Guthrie & Co., 
Mattoon. 

Ger. Amer., N. Y.—F. E. Hoberg, Peru. 

Granite State—C. L. Kern, Mattoon. 

Home—L. J. Harmon, Milford; William 
Fetherling, Sheldon; William Pinnow, Crystal 
Lake; E. J. Atherton, Pleasant Plains; Charles 
Rayhorn, Grant Park. 

Ham.-Brem.—Stephen Kasmarek, Cicero; C. 
L. Kern, Mattoon; D. M. Cooley, Moweaqua; 
Isley & Kittle, Newton; John ‘onion, Rose- 
ville; Harry Gardner, Urbana. 
Humboldt—Alliton & Johnson, - 

Phila. Und.—F. Funke, Breese; Lamer, 
Cobden; J. J. Pierpoint, Pana; Mrs. i S. Hin- 
ners, Pekin. 

Fire Assn.—G. O. Purvines, Tallula. 

State of Ill—T. S. Golden, Elizabeth; G. M. 
Christopherson, Rockford, 

State “ ig R. Hartrick, Champaign. 

L. & L. & G., Eng. —W. S. Hiller, "ioe: 
Driskill & Buffin m, Sorento; E. B. Wyle, 
Waverly; P. C. ‘Allen, Pittsfield. 


Metropolitan—E, T. Marshall & Co., Chicago. 
Nor. Union—J. J. Johnson, Chicago 
Nationale, France—Freese-Clark & 0.5 Bloom- 


in 
Notional, Ct.—J. Park, Harristown. 


Northern, Eng. cha Bro., Insurance 

Age ency, weaiieen; W _—- Centralia. 
orthern, N. Y.—L. Diggins, ay WK 3 
Natl. Union—Simon Heck, icago; 


Frank, Demag WwW. L. Grimes, —_,- 
New Hamp.—G. W. Beyers, Hyde Park. 
Nord-Deutsche—F. J. Heinl, Jacksonville; 

F. A. Retallic, Pekin. 
Natl.-Ben-Franklin—William Schulz, Jr., Rock 

Island; The a peer ag Agency, Joliet. 
Pittsburg Und.—G . Reagan, Peoria, 

New ersey—Hull Bros., Chicago. 
Old Colony—Hagler, Fit Insurance Agency, 

Murphysboro; Freese-Clark & Co., Bloomington. 
Ohio Farmers—Daniel Badovinas, Dupue; 

A. C, Kellenbach, Peru; Percy Brockman, Mt. 


a 
, ae “ fo Tremont; C. C. 
Ga Tampico; Caldwell, Milford. 

Prov.-Wash.—]J. y Disienbock, Dwight. 

Phoenix, Ct.—W. T. Caldwell, Milford; Dris- 
kill & Buffington, Sorento; reter Miland & Co., 
Woodlawn, 

Reliance—Mrs. E. L. Frazier, Mattoon. 

Rhode Island—W. D. Cole, Paris; Freese- 
Clark & Co., Bloomington. 

Royal—F. T. Hanks, Pg Cc. C. Ellen- 
berger, Forest City; J. Smith, Glen Carbon; 

R. Mowry, Green Valley. 

"Royal Exch.—G. W. Morris, Maywood; C. F. 
Ekholm, Chicago. 

Security, Ct.—Arthur Sele. Fayetteville; Mrs. 
E. L. Frazier, Mattoon; J. E. & . Crowder, 
Pawnee; E. A O’Connor, ” Rockford; ce a 
 — semagurens Patrick Jones, Wyanct. 

Sun, Eng. Curry, eason; E. 
- e Woceae Woods; Pius Kuon and 

Ryan, Chicago; Witt Workman, Loami; 
jy. A. Turner, West Salem. 

St. Paul—F. C. = Giotns A 
Strickney, Toulon; B. Hudson, aS 
Cc. C. Cummin aR. H. E. Morgan, Floss- 


more; H. B. 7% Stephenson; J. aylor, 
Taylorville; M. V. Carter, Ramsey; C. R. Davis, 
Minooka. 

Securi Ia.—S. F. Peterson, Moline; W. A. 
Freese, Rm mc oll F. A. Norman, Lafayette; 
J. T. Kritzinger, Chestnut; A. M. Foster, Oak- 
wood; G. W. White, Salem. 


Scott. Union—P. V. Schaefer, Carlyle; J. A. 
Carroll & Bro., G. I. McEldowney and R. C. 
Duncan, Chicago. ; 

Sterling—C. ON. McNeel, Mt. Morris. 

Teutonia, Pa.—J. R. Gilmer, Canton; James 
—n & Son, Pekin; White & Pumphrey, 

eoria. 





ILLINOIS NOTES 


It is reported that Chicago brokers have 
written, at cut rate, the plant of the E. 
Bucher Packing Company, at Cairo, IIl., 
and without the 80 percent coinsurance 
clause as a part of the contract. 


H. F. Espenscheid, formerly Illinois 
state agent of the National of Hartford 
and now a local agent at Danville, IIL, 
was called on by the companies to adjust 
the loss on the McKinley bridge across 
the Mississippi river, which was damaged 
by the recent lumber yard fire. 


C. B. Beason, of the factory mutuals, is 
making an investigation at Moline, Ill., 
dealing chiefly with the water works and 
fire protection. The mutuals carry the 
Deere & Co. line there, and it is largely 
on that account that the inspection is 
being made. The inspector states that 
the waterworks are very deficient, but a 
bond issue is to be voted on, amounting 
to $164,000, to be used to improve the 
water works situation. 


The Boston Manufacturers’ Mutual Fire 
of Boston and the Firemen’s Mutual of 
Providence, R. I., were licensed by the 
Wisconsin department Monday. Both are 
members of the senior conference of the 





L. 
Arthens, Cambrid Fite, 5 or & Co., Chicage: 
S. H. Bowman, ) ea e, J 


R. Young & Son, 


New England mutuals. 


Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove Avenue, Chicago 


CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine Work 





Painting 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





STOCK SALESMEN 


For the Only Million Dollar Company in Cleveland, Ohio. 
Prominent bankers and business men heading the Company. 


The Cleveland National Fire Insurance Company 


Park Building, Cleveland, Ohio 
Capital $1,000,000 Surplus $1,000,000 


Organized 1852 Capital $1,000,000 


HAN OV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1912 
Assets, $4,818,183 Liabilities, $2,635,771 Net Surplus, $1,182,412 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


NORTHERN INSURANCE CO. OF NEW YORK 


Liberty Street, NEW YORK 


FINANCIAL STATEMENT, JANUARY ist, 1912 
Capital, $350,000.00 Assets, $1,256,873.77 Surplus to Policyholders, $571,619.77 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 
Incorporated 1833 


British America Assurance Go. 




















HEAD OFFICE - TORONTO, CANADA 
United States can aman Ist January, 1912 
REE uss Svea Pat BER Pye sa . --+---$1,657,481.26 
Liabililities........ OE eT vebaveds thes cokes 935,002.52 
na>rckcacVnsiakscacsrstccnbendcee acces . Snare 
HON. GEORGE A. COX, President W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen’l Manager 
NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY, Inc. 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 


SURPLUS LINES 
We have a binding contract with ge Lloyds for United States, Canada and 





W also and ha to and issue for the f 
Ta ‘Srecsoncle ae ih) Re er ae a Reinet Satine SP 
(Est. 1 4 terdam Londen of 


fun Pheain Fice of Pans. 
All companies have money on t of losses. 


Western Office: LO a SAE AIBN I AO 4. V. Burrows, Manager 
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IN THE @REAT NORTHWEST 


IOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 


RAILROAD WAIVER FORBIDDEN 











Surrender of Subrogation Rights Can- 
not be Noted in Minnesota Poli- 
cies, Says Commissioner 





A new demand has been made of the 
insurance companies by the commis- 
sioner of insurance of Minnesota. In 
policies covering insurance of struc- 
tures located upon railroad rights of 
way, the railroad companies stipulate 
as a condition of granting a site, a 
waiver of right to hold the company 
liable for fires which may be started 
through sparks or other causes of rail- 
road origin. The insurance companies 
have had this notice of waiver served 
upon them when insurance was issue 
upon and covering such buildings. 
They have made a practice of covering 
this point in the policy so written, mak- 
ing it a part of the policy. Now comes 
the insurance commissioner with the 
decision that the state insurance law 
stipulates what may be inserted in a 
policy, and as nothing of this nature 
is contemplated, he rules that its in- 
sertion is a violation of the law, and 
subjects the company to a penalty. 
»But the omission of some statement 
of the fact makes the question of 
drawing a policy which will be valid 
and legal, one that will be of decided 
interest. This condition of a waiver 
of the assured’s legal rights makes the 
wording of the policy a serious matter. 
The right of waiver of this possible 
claim against the railroad company, 
with the subsequent right of an assign- 
ment of the claim from the assured 
te the insurance company which has 
been called upon to pay a claim 
through the action of the railroad com- 
pany, is a question in law, which 
makes it highly essential that the pol- 
icy drawn under these exceptional cir- 
cumstances shall be clear and distinct 
as to exactly what is covered and al- 
lowed under the contract. The situ- 
ation leaves the insurance companies 
in the dark as to what they may do, 
if this ruling shall be upheld. 





George L. Iles Dies 
George L. Iles, state agent of the 
Columbia Fire Underwriters of Omaha 
for South Dakota, died recently at his 
home at Sioux Falls. His death was 


sudden and was due to hardening of the 
arteries. 





Crans Succeeds Craft 


S. E. Crans, who was denuty state fire 
marshal of South Dakota under Fred 
A. Craft, who resigned recently, has 
2 been appointed state fire marshal. E. I. 
Lampy of Watertown, has been ap- 
pointed deputy state fire marshal, suc- 
ceeding Mr. Crans. 





Get Much Tornado Business 

Owing to the recent severe hurricane 
at Regina, Canada, companies writing 
tornado business have been endeavor- 
ing to secure that class in the Canadian 
Provinces in the northwest. But little 
wind storm insurance has been carried 
in these provinces, but the American 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - - - $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets - - = = = = $655,414.87 
Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 





companies, which are authorized to 
write it in Canada, took advantage of 
the occasion to call the attention of the 
people to the advantages of this class 
of indemnity. The general agents at 
Winnipeg and in other cities started an 
advertising campaign and some solicit- 
ors were sent to Regina and vicinity, 
with the result that a large amount of 
tornado insurance was written. 

This storm called the attention of the 
people to the hurricane hazard in a 
way that it had not been impressed 
upon them before. 


Wants to Know About Century 

Although a board was named by the 
Iowa insurance department some 
months ago to wind up the affairs of 
the old Century Fire of Des Moines, 
reinsured by the St. Paul Fire & 
Marine, it has developed that the board 
has done little. There were some curi- 
ous events in connection with the com- 
pany that have never been explained 
and Auditor Bleakly has directed the 
members of the board to get busy and 
report their findings to him. 





ORDINANCE IMPOSES A TAX 

The village of Dodge, Neb., has im- 
posed a tax of $5, levied on each com- 
pany and has also recently enacted a 
new ordinance imposing a license tax 
upon each and every occupation and busi- 
ness and on each insurance agency for 
each company $3. As the Nebraska 
statute limits the license tax to $5, it is 
apparent that the new $3 tax is against 
the agency and not the company, hence 
the companies will doubtless refuse to 
pay and call upon their agents to meet 
the demand. 





FRICTION AT HOME CAUSED FIRE 

Council Bluffs, Iowa, reports a most 
unusual fire. A can of phosphorus ex- 
ploded in the plant of the Incandescent 
Vapor Light company, setting the interior 
of the structure on fire and necessitating 
much difficult fire fighting on the part of 
the firemen. An employe, in fighting the 
blaze, accumulated a supply of phosphorus 
on the bottom of one shoe. When he 
reached home, the friction of walking 
across the carpet started another blaze 
and the firemen were called to extin- 


guish it. 


CHASE HAS ANOTHER FIRE 


H. 8S. Chase, who owns fourteen grocery 
stores in Des Moines, treated people on 
Walnut street to his second premature 
fireworks display the afternoon of the 
glorious Fourth. In some way, manner 
as yet unlearned, the window full of fire- 
works in Mr. Chase’s principal grocery 
caught fire. Skyrockets, dynamite bombs, 
giant crackers and Roman candles min- 
gled together in one big pyrotechnic 
roughhouse, scattering people right and 
left. When the last cracker had exploded 
it was discovered that the big plate glass 
windows had been blown out and the 
interior of the store wrecked. The loss 
was $1,000. 

Two years ago Mr. Chase had a similar 
explosion, but the other time the fire- 
works exploded earlier in the season and 
consequently the stock was larger. He 


Notice to Fire Insurance Stock 
Salesmen 


Wanted for the New England, Central and Western states, 
10 high class fire insurance stock salesmen. Leads furnished, 
with letters of introduction from bankers and business men. 
Liberal arrangements made producers. 


Address replies to 31-I, care The Western Underwriter. 


VULCAN INSURANCE CoMPANY 


NEW YORK 


Horme Office, 89 Fulton Street. 


Total Assets Jan. 1, 1912 $327,768.09 





GENTS desired in principal cities 
and towns in New Yerk, New 
Jersey, Pennsylvania, Illineis and Ohio. 


: 000 Correspondents desired fer sprinklered 
Cash Capital s+ + 200, -00 risks and high grade mercantile and 
special hazards. Policies issued on new 
: automobiles at lowest rates subject to 
Surplus to Policyholders 295,645.23 most liberal conditions. 





SHC URIT WY 


Fire Insurance Company of Davenport, Ia. 
s.r. GILMAN, Pres’t M. C. HINSCH, Seo’sy 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


W. W. MARSH IOWA 


Manufacturers Insurance Co. 


OP WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 





HERMAN MILLER 
SECRETARY 





—N Lines—For tion in Cities 
ete a protected 


Northwestern Mutual Fire Insurance Co. 


FARGO, NORTH DAKOTA 
CONFINED TO NORTH AND SOUTH DAKOTA 











W. W. EING, President J. H. DAHL, Sec’y & Gen’l Mgr 
. SURPLUS LINES SPECIAL HAZARDS ROBT. ANDERSON HERMAN WINTERER WM. OLSON 
St. Nicholas Hotel |=“ pee a taat President i, Treaaurr 


and Annex 


SPRINGFIELD, ILL. 
Annex Positively Fire-proof. 
Every Room with Bath, Entirely Modern 
American and European. 


J. H. McCREERY, Proprietor. 








C. L: Evans & Co. 


PEORIA, ILLINOIS 


WOOLNER BUILDING 





Reputable American Companies 





Prompt Service 





Secretary and Manager 
Middlewest Fire 
Insurance Co. 


$200,000.00 
813,633.77 







/Capital - - - 
Admitted Assets 
Surplus to Policy 


olders - - 243,197.35 


Valley City, North Dakota 
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had had previous fires and insurance men 
cautioned more care when they wrote in- 
surance upon the building. There is little 
question that the insurance will be paid 
without protest, but it is said that Mr. 
Chase will never again be given permis- 
sion to handle fireworks. 





Minnesota Agency Appointments 


London—F. T. Persinger, Cloquet; F. W. 
Hall, Aitkin. 

N. W. Natl—F. A. Gray, Redwood Falls; 
J._O. Haugland, Montevideo. - 

Home—E. V. Anderson, Morristown; Charles 
Harrison, Kenyon; wd Gillespie, Stephen. 
Milw. Mech.—C. E. Bredeson, Mankato. 

Pa. Fire—Knute Hustad, Vesta; John Pletz, 

Lakefield. 
Fireman’s Fund—John Townsend and E. C. 


Haynie, St. Paul; O. O. Bennett, Renville; 
Et Bjorge, Lake Park; C. W. Gleason, ‘an A 
Fie y . Preston, Minneapolis; G. 
ae las, Duluth; H. Sinclair, htobenne 
Ellis, Buffalo; W. D. wo Brainerd; 
Frank ee Austin; T. © ee al, Elbow 
Lake; C L. Jack, Hinckley; M Ellingson, 
Ironton.. 


Detroit F. & or ey. W. Uhl, Crosby. 


U. S._ Lloyds—G. C. Olmstead, Fergus Falls. 
Natl. Union—Frank Meech, Bejou; . C, Olm- 
stead, Fer, a hd aa 
Hartford— L. Esge, Hibbing; C. L. Jack, 
oe a He 7 he eemes, Wood ke. 
Amer. Union—R. Pn Anderson, Owatonna. 
Scott. Union—E. S. Scott, St. Cloud. 
Prov.—Wash.—H. R. Kohagen, Duluth. 
Atlas, Eng.—H. O. Kjomme and C. A. Pit- 
kin, Thief River Falls; Edward Gettman and 
Mack, Sauk’ Center. 
edt L. G., Eng.—C. E. Hoppin, North- 
e 
Royal—W. M. Smith, Redwood Falls. 
oon” Amer., —wW. D. Fargo, Merriam 
ark. 


Northern, Eng.—L. F. Luthey, 
N. B. & M., Eng.—Alfred 
M. Buck, Faribault. 


Coo 
foel, Citbert; Cc. 


Cent. Natl—A. R. A. Laudon, Redwood 
Falls; C. K. Goodnow, Hutchinson. 
Phila. Und.—E. J. Herringer, Ada; C. R. 


Gillespie, Stephen. 

Mich. F. & M.—R. T. Daly and L. D. 
Barnard, Renville, 
p 3; oenix, Eng.—H. and V. J. Rothschild, St. 
aul. 





MINNESOTA NOTES 


New rate books have been published for 
Jasper and Dilworth, Minn. 


The insurance business of Powers & 
Mick at Hibbing, Minn., has been sold 
to the Merchants & Miners’ bank. 


H. 8. Noonan will go out of the insur- 
ance business at Madelia, Minn., and has 
yoy his agency to William Schaleben 

0. 


The Fred L. Gray Company, of Min- 
neapolis, which has been doing a general 
liability and bonding business, has re- 
cently added fire insurance, taking an 
agency for the United States Fire, and 
has joined the local board. 

James McLaren, living near Lake Emily, 
in the vicinity of St. Peter, Minn., has 
been arrested on a charge of firing the 
barn of Adna Pettis, a wealthy farmer, a 














Live Stock May 
Die at any time 
It is a risk more hazardous 
than storm, cyclone and fire. 
Every owner of live stock 
needs this protection. 
The “National Live Stock” Pol- 
icy has exclusive features found in 
no other. The same people who 


need fire and tornado insurance need this. 


to miss the commis- 
policy because your line is 
not net Some one is going to han- 
die the a our liberal advertising is 
crea’ 


Why. not you? 
Write for particulars. 


National Live Stock 
Insurance Company 


Telephone Bidg., Indianapolis, Ind. 


Approvea and licensed by 
the Staie of Indiana ..... 


Fab, 000.00 


Ca Fully Paid 
Fei00, 00000 














year ago. A former member of the Min- 
neapolis police department has ag? - -—~ 
ing up the case. Hearing was for 

oT 16 and the accused is out on oF1,000 


An original report has been made on 

the saw mill of the Scott-Graff Lumber 
Company, at Duluth. Mill has Rockwood 
1911 sprinklers, on nine dry pipe systems 
supplied by city water and 40,000 gallon 
gravity tank with auxiliary Siamese 
steamer connection. The equipment grades 
excellent to good, or worth 85 percent rate 
credit. 
Arthur J. R. Bjustrom has opened a 
collection agency office at SW. A wen. 
having an office at 202 I. O. F. build- 
ing, and may decide to do Ee insurance 
work in connection. Mr. Bjustrom is a 
nephew of John L. Peterson, who con- 
ducts an agency at Webster City, Iowa, 
and does some field work for the Iowa 
Manufacturers of Waterloo, Iowa. 

The General Imspection Company, of 
Minneapolis, has reported favorably on 
the following risks at Duluth: Marshall- 
Wells Hardware Company, wholesale 
hardware, 301-341 South Lake avenue; 
Scott-Graff Lumber Company, sash and 
door factory, 2402-2424 West Michigan 
street; Pittsburg Coal Company Dock 
No. 7. All risks are equipped with auto- 
matic sprinklers. 

An initial report has been made on the 
harness and horse collar factory of the 
Marshall-Wells Hardware Company, Nos. 
302-308 Lake avenue, South, Duluth, Minn. 
Risk is equipped with Grinnell 1912 wet 
pipe sprinkler system supplied by city 
water and 1,000 gallon Underwriters fire 
pump. The protection, as a whole, is pro- 
nounced superior to excellent or worth 
95 percent rate credit. 

The Western Factory Insurance Asso- 
ciation has published an original report 
on the large brewery of the Hamm Brew- 
ing Company, Inc., at St. Paul, Minn. 
The plant is largely sprinklered with 
Rockwood 1912 wet and dry pipe system 
and the protection is classed as excellent 
or worth 90 percent rate credit. The 
brewery is an extensive one, covering 
about three ordinary city blocks, and has 
a capacity of 500,000 barrels per annum. 
The line of insurance amounts to 
$1,000,000. 





DAKOTA NOTES 


Bathgate and Hamilton, N. D., have 
been rerated and tariffs furnished com- 
panies, 

The fourth annual meeting of the North 
Dakota Mutual Fire Insurance Association 
was held at Devil’s Lake July 9 and 10. 
Insurance Commissioner Taylor was 
among the speakers. 





Oo. D. Jenkins, who was for some years 
engaged in field work in Iowa, and .who 
was later associated with the Greene & 
Jenkins agency at Spencer, Iowa, has been 
elected secretary of the Iowa Mercantile 
Mutual Fire of Spencer, Iowa. The Mer- 
cantile is reported to be in good financial 
condition and it will be the aim of Mr. 
Jenkins to conduct its business along safe 
and conservative lines. He takes this 
position Aug. 1. The home office of the 
Mercantile is at Spencer. 





Kansas Agency Appointments 
Amer. Auto.—W. R. Dean, Ottawa. 
American, N. J.—Theo. Kroesch, Fredric. 
Fireman’s Fund—I. E. Amos and L. E. Doty, 

Burlingame; J. B. Hinthorn, Hiawatha; Fred 
Howard, Atwood; R. A. Woodford, Burlington; 
E. H. Moon, Oketo; F. A. Ramsey, Sabetha. 

Ger. Alli—F. E. Baxter, Salina. 

Hartford—J. B. Hinthorn, Hiawatha. 

Home, N. Y.—G. M. Casebier, McLouth; S. 
M. Sholl, Burrton; H. O. Drendorf, Leonards- 
ville e iF Hilliard, Freeport. 

N. W. Natl.—R. johnson and C, A. Nel- 

son, Lindsborg; J. 5; ierce, Oswego. 

Pa. Fire—William Nuester, Beattie; O. D. 
Shexpe, Neodesha. 

Brit. Amer.—R. L. ts Tola. 
Nord-Duetsche—F. Baxter, Salina. 
Northern, Eng.—C. =a Arnold, me 
Norw. Union—G. A. Layton, Concordia; G. 

Guthrie, Norton. 
Royal—R. L. Thompson, Iola. 





“The only one of my boyish ambitions 
I ever achieved,” aa the man with a 
hairless dome, ‘4s this: When mother 
used to cut my hair I wished I might 
be bald-headed.” 








M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 
MINNEAPOLIS, MINN. 








THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


MAY MODIFY THE KANSAS LAW 


Awakening of States that “Hold the 
Sack” May Cause Repeal 
or Amendment 








It is the feeling of a good many fire 
insurance men in Kansas that the 
present antidiscrimination law directed 
against fire companies should be re- 
pealed or at least modified at once. 
Other states, where such laws are not 
in force, have been investigating in 


‘Kansas, Texas, and other states that 


have such a law on the statute books, 
and the result is that there is a gen- 
eral awakening that states without 
such laws are “holding the sack” in 
that they are being compelled to help 
pay the losses in the antidiscrimination 
states. It is well known that fire in- 
surance companies are losing money 
in operating in Kansas. That being 
true, it must follow that in other states 
the companies are making back the loss 


to enable them to continue in _busi- 
ness. 

It is expected that the modification 
of the law will be such as to give the 
small policyholder an opportunity to 
meet the large policyholder on the 
same basis, but will provide for rates 
adequate to cover losses sustained in 
the state, eliminating the necessity of 
pouring money into Kansas to pay 
Kansas losses. 


Writing at Old Rates 


Reports from St. Louis still indicate 
that some of the companies are doing 





in Kansas dnd are also making a profit | 





business there at the old rates and 
some of the agencies are making capi- 
tal out of it and going after business, 
regardless of the new tariffs. Other 
companies, finding themselves handi- 
capped with this competition, are meet- 
ing it, while others are abiding by the 
new fates and sacrificing premiums 
thereby. However, the Missouri com- 
mittee feels that in time all the com- 
panies will be using the new tariff 
and it believes that in a short time 
the companies writing at the old rates 
will see the advisability of cooperation. 





FIREBUGS WORK IS NOTICED 


Evidence That an Organized Band Is 
Operating—Recent Loss in 
Meyers Store 








There is a general report in Kansas 
City, Mo., that the city is infested with 
an organized band of firebugs. Local 
agents in the city state that they be- 
lieve that such a gang is operating and 
—_ recent fires bear evidence to this 
act. 

The other day a part of the store of 
Harry Myers, 1003 East Twelfth street, 
was damaged. Myers has been ar- 
rested, charged with arson. He ad- 
mitted after his arrest that he carried 
$4,000 insurance and his stock consisted 
largely of dummy boxes that would not 
invoice to exceed $150. 

Excelsior saturated with turpentine . 
was used, placed at different parts in 
the store. A barrel partly filled with 
turpentine was found in the rear room 
of the store, to which a trail of sat- 
urated excelsior led across the first 
floor, down the stairs and into the base- 
ment, where the fire started. 

There is some talk in Kansas City 
of having a local fire prevention bureau 
similar to that in St. Louis. An at- 
tempt has been made to interest the 
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INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


DECEMBER 3lst, 1911 
Total Assets $807,752.58 
Net Surplus $262,994.90 


OFFICERS 
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Anchor Fire Insurance Co. 
Des Moines, Iowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in lowa, North and South Dakota 








FIRE and MARINE 





Capital $300,000 
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The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 
Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”” Promptness and fair dealing make it popular with farmers and stock~- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 








July 11, 1912. 





THE WESTERN 


UNDERWRITER. 





13 











Commercial Club in the enterprise and 
some of the local agents say that defi- 
nite steps will be taken to organize a 
bureau of this kind in the fall. 





Barton Threatens Action 


State Auditor Barton of Nebraska, 
after receiving a letter from the insur- 
ance department of Iowa, regarding the 
new agreement between the Western 
Union and Western Insurance Bureau, 
states that since investigating the pro- 
visions, he believes it is contrary to the 
Nebraska law and states that he will in 
all likelihood bring suit against such 
companies as are within his jurisdic- 
tion. 

Premiums in Oklahoma Cities 

In compliance with the provisions of 
the firemen’s pension law, Commis- 
sioner Ballard of Oklahoma has com- 
piled a statement of the fire premiums 
collected in the various cities of the 
state which were subject to the 1 per- 
cent assessment for such pensions, for 
the fiscal year ending June 30, 1911. 
The cities included and the premiums 
in each last year, are as follows: 





Alva, $17,078; Anadarko, $14,431; 
Bartlesville, $53,834; Blackwell, $11,895; 
Chandler, 8,876; Chickasha, $44, 


Duncan, $11,897; Elk City, $15,703; Enid, 
$45,936; Fairview, $4,566; Purcell, $11,905; 
Roff, $5,768; Sapulpa, $40,468; Shawnee, 
$45,439; Shattuck, $5,638; ss0mas, $4,783; 
Oklahoma City, $350,895. 





State Files Abstracts 

The almost despaired of abstracts 
from the state of Kansas in its ap- 
peal of the antitrust decision given the 
fire insurance companies in that state 
have at last been filed. The case will 
now come up in the state supreme 
court at Topeka in October when 
court opens. 





Facts as to Hog Raisers Mutual 


The Hog Raisers Mutual of Ne- 
braska, which went into the hands of a 
receiver some weeks ago, was organized 
under the Nebraska law of 1899, shortly 
after the law was passed. This law 
authorized the organization of mutual 
companies to insure hogs against death 
caused by disease. It was managed by 
men who had no insurance experience, 
and being very extravagant, and sus- 
taining heavy losses, the concern soon 
went into the hands of receivers. 

There is no provision in the law that 
permits the limitation of liability and 
the company did not have a by-law per- 
mitting it to limit liability. The Ne- 
braska supreme court held that this law 
of 1899 did not permit the limitation 
of liability as will be seen on page 
962 of the 130th Northwestern Re- 
porter, Burk vs. D. Cheer. 





OELAHOMA MARSHAL’S REPORTS 

There were seventy-four fires in Okla- 
homa during June and a fire waste of $92,- 
562, according to the monthly report of 
State Fire Marshal C. C. Hammonds. This 
is a decrease of $16,181 in the fire waste 
and of 25 percent in the number of fires. 

The June report is the first one since 
the establishment of the office; which 
shows no fires from defective or overheat- 
ed stoves and none from children and 
matches. Twelve incendiary fires were 
investigated during the month. 

The Oklahoma fire marshal’s office, which 
is supported by a tax on fire insurance 


St. Louis; 
K. D. 


American, N. J.—T. 
Buff. Ger.—G 1. i 
Covert, Houston; J. M. Sherman, Cabool; Cc. P. 


Tmania—J. 


Franklin, Pa.— Willer, Denver; H. E. 
Elain, Pattonsburg. 

Ger. Amer., Y.—New Era Realty Co., 
Moberly. 

Hartford—W. B. Benn, Creighton; R. W. 
Smith, St. Louis; T. og mea a Miller, Jr., 
and C. A. Culp, Kansas City; J. E. Cooney, 
Edina. 

Home—Dunkin & Simon, Flat River; J. 


Dooley, St. Louis; C. P. Heath, Webster Grove; 
Bathgate & Zimmerman, Polo; G. Noll, 
Lowry City; J. P. Gantt Doniphan; F. J. 


p , Du , B. ndrum, Waverly; 
Norman Shuey, ‘Newtown. 

L. & L. & G., Eng.—S. Smith, Joplin. 

N. B. & M., Eng.—J. H. Hughes, Neosho; 
E. V. Horner, Springfield; Louis Yeckel Agency 
Co., Inc., St. Louis. 

orthern, Eng.—M. Clodfelter, Essex. 

Norw. Union—J. H. Hughes, Neosho; W. O. 
Kelly Insurance Agency, Kennett. 

N Natl—L. V. Cartan and J. L. Zell- 
hauber, St. Louis. 

Prov. Wash.—C, D. Whiting, Lees Summit. 

Royal Exch.—T. S. Shock, Warrensburg. 

St. Paul—L. P. Watson, Forest City. 

Sun, Eng.—B. H. Rucker, Rolla. 
U. S. Liloyd—Sawtelle & Sewen, St. Louis. 








Nebraska Agency Appointments 
Agricultural—Francis McGovern, Omaha. 
American, J.—S. O. Cox, Hickman; C. E. 


Hauptman, Vesta. 

Amer. a mS F. Wilcox and G. B. Darr, 
Omaha; M. W. Balfour, Fremont; J. L. Archer 
and C. H. Marcher, Nebraska City; A. J. Jones, 
South Omaha. 

Amer. Union—G. J. Burdick and W. R. 
Walters, Grand Island. 
Caledonian—W. S. Hogue, Omaha. . 


Coml. Union—Mary A. Quincy, Ashland; 
J. R. Hill, Chappell; aH reen, Lincoln. 

Continental—W. J. Sahling, Benedict; A. A. 
Smith, St. Edward; F. W. nny, Daykin; J. 
M. Hollingsworth, Cambridge; W. M. Condon, 
Humphrey. 

Capital, Neb.—J. C. Burton, Hay Springs; 
. A. Morse, Panama; J. T. Clark, Lincoln; 


George Weber, Monroe. 
Farmers, Ila.—P. G. Moorberg, Milford. 
Fire Assn.—F. A. Kindwall, Wynot. 
Farm Cent., Neb.—J. C. Peterson, 
borg. ; ‘ 
German, Neb.—J. H. White, Springfield; J. 
M. Bennett, Lincoln; William Weir, Raymond. 
Glens Falls—W. A. Bell, F. X. Lemieux, 
J. H. Johnson, Nellie C. Schultz, A. H. Vos- 
burgh, J. T. Edwards, Van B. Lady, Lora Bower, 
Joseph Steiger and Julius Zitnik, Omaha. — 
Natl. Union—Rudolph Dortsch, Wood River. 


Danne- 


New Hamp.—John Patterson, Jr., Central; 
Adolph Tenopir, Omaha. 
. N. W. Natl—H. S. Page, Geneva; W. H. 
; Sr., Arnold; Frank Skochdepole, 
avenna; . §S. Stannard, Geneva; Laster 
.Walker, North Platte. : 
Orient—F. E. Walt and Fred Williams, 
Lincoln. : 
.. Peoples Natl—J. J. Koliha, Dodge; P. J. 
Engel, Dodge. 


ueen—M. E. Ottis, W. M. Condon and J. F. 
English, Humphrey. 

Reliance—E. R. Jenkins, Norfolk. 

Security, Ct.—C. F. Rose, Grand Island; 

. T. Mountford, Red Cloud; A. Riley, 
Genoa; S. J. Ryan and J. C. Byrnes, Columbus; 


C.. T. Samuelson, Bristow; C. C. Slater, Bel- 
grade; E. P. Hill, Silver Creek. 

Springfield—S. E. Ralsten, Geneva; W. A. 
Grant, Coleridge; M. E. Stormer, Papillion; 
E. M. Condon, Humphrey; O. J. Boos, Rose- 
mont; B. E. Timbers, enry; J. N. eely, 
Thedford; W. M. Rose, Amherst; J. J. Mohl- 
man, Hansen; James jessip, Melbeta; R. B. 
Clemens, Blue —. 

St. Paul—B. Stevenson, Sholes; N. M. Gal- 
vin, McLean; R. E. Ager, Atkinson; Luke 
Rister, Grant. ? 

Svea—J. W. Bryan, Pawnee City; W. P. 
Snow, Auburn. 

State Far. Mut—R. C. McNallt, Rodgers; 


James Horejse, Schuyler. 


UNLIMITED VACANCY PERMITS 


Kansas City, Kan., agents are granting 


conference. After that they go on a 
journey to the seacoast and will return 
about Aug. 1. 

At Knob Noster, Mo., a man named 
Booth was killed by a cyclone, which also 
destroyed his house and barn, His insur- 
ance policies were blown away and his 
widow was unaware that the buildings 
were insured until she was notified by the 
local agent. She was paid $800 on the 
house and $500 on the barn. 


OKLAHOMA NOTES 


The Continental has transferred its 
Oklahoma City agency back to Ed M. 
Semans & Co. It was formerly with the 
Semans agency but had been more recent- 
ly with Whittington & Steddom. 

The local agency of C. A. Van Ness of 
El Reno, Okla., whose recent disappear- 
ance is still a mystery, has been dis- 
solved. The W. J. Finch agency has se- 
cured the German American, Springfield, 
London & Lancashire and Hanover. 








Robert L. Thompson of Iola, Kan., has 
established an insurance agency, taking 
the local agency for the British America 
and Royal. 





DOWT WANT EBEPORT CURTAILED 


The recent action of State Printer W. 
C. Austin of Kansas in announcing that 
he will devote a 100 pages of space in the 
book in which is published the reports of 
other state officers, to the annual report 
of Insurance Commissioner Ike 8. Lewis, 
is not meeting with the approval of in- 
surance men generally who want a copy 
of the report. For one thing it means 
that every insurance man who keeps the 
book must take it with the other reports, 
for which he has no use. For another 
thing it means that the report will be 
curtailed to a considerable extent, losing 
in its former value. 





KENTUCKY AND THR SOUTR 


ASKS FOR FARM STATISTICS 


Kentucky Rating Board Makes Impos- 
sible Demand on Companies—Busi- 
ness Not Pro table 














Detailed statistics on farm business 
in Kentucky, which it is next to impos- 
sible to compile, have been asked for 
from all companies by Ruby Laffoon, 
chairman of the state rating board of 
Kentucky. He wants receipts, losses, loss 
ratios and tables comparing farm with 
general business, on fire, lightning, hail 
and tornado insurance for the years of 
1902 to 1912 inclusive. Though the 
companies will not point out that 1912 
figures cannot be secured until after the 
close of the year, they will, through a 
committee, call the board’s attention to 
the fact that such statistics are not kept 
in the form in which they are asked 
and cannot be given over by July 10. 
The compilation of the figures for some 
offices would entail several months’ 
work. 

While farm business in Kentucky has 
been profitable during the past few 
years, some agents report heavy losses 
in the central part of the state, and 
special agents who protested against 
the general increase in commissions 
to 25 per cent some time ago believe 
that the showing which will be made 





HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 





Phoenix Assurance Co., Ltd. 


OF LONDON 


WESTERN DEPT. 
175 WEST JACKSON BLVD. 
CHICAGO 


FiIRE-USE & OCCUPANCY-—TORNADO 





ATTENTION! 


STOCK SALESMEN 
AND INSURANCE AGENTS 





and are making great progress. 


CHAS. W. BELL 
President 


Our authorized Capital is $1,000,000.00. We have a multiple charter, which is per- 
petual. Our stock is fully paid and non-assessable. We own a handsome office building 
We need a few more stock salesmen, and applications 
for agencies are being considered, as we will qualify in a short while. 
by over SIX HUNDRED of the leading business and professional men of Kentucky. 


We are backed 


For particulars address Sales Department 


The United American Insurance Company 
The United American Building 
FRANKFORT, KENTUCKY 


CHAS. E. DEXTER 
Gen'l Manager 





of Watattinn D.: 
Ww. H. STEVENS, President 


F. G. HERMAN, State 
P. P. WIPPELL, State Agent, 


ao Indiana and Kentucky 
llinois and Wisconsin,2127 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas 

E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, 


59th ANNUAL STATEMENT 


& 
- - - $ 600,000.00 
(to protect policy holders) - 4,000,428.78 
Net Surplus to holders ~ 1.965,969.82 
Net Surplus to policy iders = - "oeeaa 


JOHN OQ. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and W 


est Virginia, Columbus 
Mattoon, Ill. 
ins. Exchange, Chicago 


Ney? Mo. 





unlimited vacancy permits on dwelling 
house policies, and the companies are 
objecting as they desire that each vacancy 


THE CENTRAL UNION FIRE INSURANCE CO. 





permit be restricted as to time. 


MISSOURI NOTES 


Walter L. Grupe of the Insurance 
Agency Company, F. R. Hausmann of 
Lawton & Son, Arthur Shaw of Markham 
& Co., and C. E. Irwin, formerly with the 
Insurance Agency Company, all of S8St. 
Louis, Mo., organized a club for their sum- 
mer outing and a trip to the Wisconsin 
lake country. 

State Agent Raynolds Barnum of the 
Agricultural, accompanied by Mrs. Bar- 
nur, left Chicago Saturday on a boat 
trip, arriving at the home office in Water- 
town, N. Y., Tuesday, to attend the field 


premiums collected in the state, will turn 
back $3,819.36 of the $12,000 appropriation 
made for it for the year and twenty days 
it had been in operation up to June 30, 
according to the report made by the de- 
partment to Governor Cruce. 








Peewee Agency Appointments 
alatine—J. H. Hughes, : i 
& Dixon, Sprin eld. oa ee 
un, Eng.—Edw. Otis, Maryville; J. H. 
Hughes, Neosho; S. M. Clark, Rot box: W. 
F. Marshall, Tarkio; R. E. Boyce, Trenton. 
b- Seanate Ont —W. F. Atkinson, Mexico. 
ireman's Fund—Beauchamp & Baker, 2 
field; C. H. Campbell and G D. Capen bce, 








Elmer F. Bagley~ General -Agent for Kansas 
Columbian Building, TOPEKA, KANSAS 


Grain Growers Hail Insurance Co. of Kansas. Great Eastern Casualty Co. of New 
York. Atlantic Horse Insurance Co. of Rhode Island. 





of KANSAS CITY, MISSOURI 


Surplus to Policyholders Jan. ist, 1912 . 


JOHN G. EDWARDS, President—C. W. GOOD, Vice President 
P. H. YOUNG, Vice President—E. R. DURHAM, Secretary and Treas. 


PRODUCING AGENTS WANTED in Illinois, Missouri and Kansas 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 





$450,000.00 








Modern and up-to-date. $100,000.00 recently expended in im ents. eo 
Plan. Cuisine of acknowl 5 excellence. Restaurant ces reasonable. 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 





W. F. BAGLEY, Special Agent 


Agents wanted in territory where not now represented. 


EDWIN H. LEE, Managing Director 





14 


ae 
vee 


—— 


THE WESTERN 


UNDERWRITER. 





July 11, 1912. 





—— 





by 1912, unless improvement is noted, 
will not be such as to justify the pres- 
ent expense ratio. However, all of 
the companies are now paying the 
established rate of commission, and it 
is hardly likely that even severe losses 
would cause a reaction to the old basis 
of commissions. 

A meeting of the Kentucky Farm 
Underwriters Association will be held 
in the near future, according to Presi- 
dent Joseph M. Rogers, there being a 
number of matters regarding rates to 
be taken up. The schedules which have 
been filed with the state insurance 
board did not include the rate on hay 
in barns, which is 4 percent, and con- 
sequently an amendment will have to 
be made in order to have the official 
and legal rates on file in Frankfort 
complete. Other matters of similar 
nature are also to be taken up. 


NO TROUBLE AT HENDERSON 

The situation at Henderson, Ky., where 
the agency of Stanley & Banks was trans- 
formed from a bureau to a union agency 
on short notice, bringing up a question 
as to the legality of the metamorphosis, 
is in a fair way to be straightened out, 
it is reported, and it is therefore prob- 
able that no issue will be made of the 
situation by the bureau companies in- 
terested, which have been taken care of in 
other local agencies in Henderson. 


KENTUCKY NOTES 


The Glenmore distillery, at Owensboro, 
Ky., is to install automatic sprinklers in 
the immediate future. 


Fielding W. Ballard has purchased a 
half interest in the local agency of Henry 
Maddox, of Shelbyville, Ky., and the firm 
name is now Maddox & Ballard. 


John Young and Fred W. Edler, special 
agents for the New York Underwriters in 
Kentucky, will alternate in the field and 
at the home office during the next month, 
Mr. Young being in New York for the next 
two weeks, and Mr. Edler to make a trip 
east when Mr. Young returns to the field. 


TENNESSEE NOTES 


State Fire Marshal John E. Oliver, of 
Tennessee, reports that fire losses during 
the second quarter of 1912, ending June 
30, were the smallest in more than a 
fyear. Tennessee undenwriters will be 
glad to hear this, as the loss ratio for 
most of the companies writing in Tennes- 
see was unusually high during the calen- 
dar year 1911. 


The fire insurance department of the 
Nashville, Tenn., Trust Company has been 
disposed of to A. B. Benedict, Jr., and 
Ralph B. Reese, who have been in charge 
of the department. They will conduct the 
agency under the name of Benedict & 
Reese, and will be located in the Nash- 
ville Trust Company building. In addi- 
tion to taking over the fire agency of the 
company the new firm will be general 
agents for the casualty department of the 
Aetna. 


NOT TO ABIDE BY RULE 
(CONTINUED FROM PAGE 1) 
and brought to a successful conclu- 
sion. The agents state that with these 
various movements on hand, they did 
not know which way to turn and now 
hold that it is unfair to arbitrarily fix 
a date without giving the agents any 
volition as to the complexion of their 
offices. 
Complications May Ensue 

The notice filed with the bureau b 
a few members, stating that they will 
not submit to a rule forcing them to 
decrease their commissions in agencies 
that have been nonunion all along and 
had no desire at any time to become 
mixed, may bring either serious com- 
plications or the joint committee may 
take a number of these cases up and 
decide as to whether the agent really 
gave notive of his resignation to the 
new union companies. Many agents 
do not keep copies of their letters, and 
hence it may be difficult in some in- 
stances to substantiate the word of the 
agent. Certain it is, that the bureau 
companies are hearing from a number 
of these agents who claim that they 
ty been unfairly dealt with by this 
rule. 

Resolution Adopted at Pittsburgh 

The matter is more complicated be- 
cause at the Pittsburgh meeting a reso- 
lution was passed there stating it was 
the sense of the meeting that when a 
mixed agency cleared, it should be al- 
lowed then to receive the maximum 








commissions of the class of companies 
remaining. A number of companies 
that voted to ratify the agreement at 
Pittsburgh did so with the under- 
standing that this resolution would go 
into effect. However, the joint con- 
ference committee was obliged to veto 
this resolution owing to pressure 
brought to bear on part of the union 
members who claimed that any such 
action would allow bureau companies 
to use the argument in order to get 
mixed companies to resign their union 
companies so that they could get 
higher commissions. 

Exposes Agencies to Union Companies 

In addition to some of the bureau 
companies objecting to the enforce- 
ment of this ryle, which makes a num- 
ber of bureau companies mixed, on the 
ground that it is unfair to the agencies 
involved, they also see that it opens 
a number of agencies to union compan- 
ies and the smaller companies see in 
this a danger of being forced out of 
these offices in time by large union 
companies coming in and getting the 
business. 

The situation as to the Connecticut, 
Glens Falls and County seems to have 
died down considerably because of the 
strong steps taken by the Glens Falls 
and Connecticut particularly, in coun- 
teracting erroneous reports being cir- 
culated. 

Manager Whittock’s Letter 

Chairman Halle, of the bureau, ad- 
dressed the members stating that these 
companies would have to retire from 
bureau agencies where no other union 
companies were represented, by the 
expiration of the period given them to 
clean house. Manager Whitlock of the 
Glens Falls has sent out a circular to 
his agents in which he deals partly 
with various reports about that com- 
pany having to retire from any agen- 
cies. The first part of his circular is 
a personal word to his agents, but the 
latter part deals directly with these 
reports. He says: 


The first half of 1912, with whatsoever 
ocasioned us disappointment and regret, 
is now behind us and it is in order that 
we carry, in memory, into the last half 
of the year, only those things that were 
joyous and helpful, which, I am sure, 
far outnumber all things else. 

We wish to express to you our grateful 
apreciation for another half year’s faith- 
ful service in behalf of the Glens Falls. 
Each day, as does each month, adds to 
our experience and he who thinks right 
thoughts seeks to make his life, each day 
and month, count for just a little more 
than for the preceding day and month. 
We are pleased to aid each one of our 
agency family in every way possible, to 
make July, the first month of the last 
half of 1912, better in point of new busi- 
ness and all things good, than it was 
their pleasure to enjoy in any preceding 
month of the year. 

Makes Appeal for Business 

We believe we will have your cordial 
and most helpful cooperation in making 
this July the largest and best month, in 
premium income, your agency has yet 
experienced. 

During the month the completion of 
many new buildings will be in evidence 
and the renewal of many stocks of mer- 
chandise; and there will be an increasing 
demand for the matchless indemnity of 
the “Old and Tried” Glens Falls and like- 
wise increasing prosperity for its honored 
agents. 

Write us freely concerning any good 
business, under fire department and water 
supply protection, on which you would like 
us to increase our line. In many cases 
we will be in a position to double or, if 
necessary, treble almost any line we have 
heretofore carried for you. 

Refers to the Gossip 

Most gossip is unsavory and vicious, 
as a rule emanating from people hav- 
ing some selfish end in view; we rarely 
pay any attention to it. But, in this 
particular case, we think it is only fair 
and just to our agents that they should 
be on their guard concerning reports we 
have been told have been put in circula- 
tion, which may have alr y reached you, 
or may reach you later, to the effect that 
certain companies in your agency will 
be compelled to retire from State- 
ments along these lines are sure to prove 
a boomerang to parties indulging in them; 
and, if accepted as facts by an agent, 
would, in many instances, result in dis- 
rupting his agency. 

If there are companies represented in 
any of our agencies that are not satis- 
filed to remain, it is their ae to 
withdraw. We are not asking any of 


them to withdraw, nor are we interfer- 
ing nor will we interfere with any other 
We have never per- 


company’s business. 


mitted ourselves to do or say anything 
that might disturb the pleasant rela- 
tions between some other company and 
their agents. We believe in and stand 
for, at all times and under all circum- 
stances, a aapere and honorable deal and 
I do not believe we have an agent who 
stands for anything less. 
Can Not Take Away Liberty 

No law has yet been enacted by any 
state, nor can any command be made 
by any individual, that is mandatory to 
the extent of disenfranchising an indi- 
vidual of his liberty to elect for himself 
whom he prefers to serve. 

We are not prophesying, but we do 
know that new history in fire insurance 
is being rapidly made. If, at any time, 
conditions arise in connection with your 
agency that do not square with our 
understanding of any obligation we may 
be under to our fellow-underwriters, we 
will be prompt to advise you. Just con- 
tinue in your always intelligent and good 
way. If, for any reason whatever, after 
@ year or so, an agent should conclude 
that it would be to his advantage to 
separate himself from the “Old and 
Tried,” we would accept his decision in 
a kindly and generous spirit. 

As any matters may come to your at- 
tention in connection with the “new order 
of things” that are in the least disturb- 
ing to you, write us fully concerning 
them. You can depend on our always 
counseling you along lines that we be- 
lieve to be for your best good, as we al- 
Ways have. 





News About Companies 





Williamsburgh City and Empire City— 
The first step toward increasing the capi- 
tal of the Williamsburgh City from $250,- 
000 to $1,000,000 is the absorption of the 
Empire City, one of the Crum & Forster 
companies, though it was’ generally 
thought that the Nassau would be the 
first one taken over. As of Jan. 1 the 
Empire City had $400,000 capital, rein- 
Surance reserve of $440,480, net surplus 
of $240,494 and total assets of $1,149,469. 
The company was organized in 1850 and 
last year took over the New Amsterdam. 
The 1911 premiums amounted to $709,957 
with a loss ratio of 55.6 and expense 
ratio of 39.4. President Charles A. Hull 
retires and Isaac L, Allen and Rudolph 
C. Hapauld, directors of the Empire City, 
become directors of the Williamsburgh. 
They succeed J. Henry Dick and George 
H. Prentice, leaving Martin Joost the only 
survivor of the old Williamsburg board. 

- cs * 

Detroit Pire & Marine—The company 
is erecting a handsome home office build- 
ing on the west side of Shelby street, be- 
tween Fort and Congress. The exterior 
is of Bedford stone and the construction 
is a model of fireproofing. The company 
will be the sole occupant of the structure. 

* * * 
- Retail s, Cincinnati—It has ap- 
pointed C. M. Schaffer, former inspector 
of drugs for the state dairy and food 
commissioner, as special agent succeed- 
ing William Mank, who recently became 
special agent of the American of Newark. 
The Retail Druggists is now working ac- 
tively in Indiana through two_ special 
agents and expects soon to have that state 
covered as well as it has Ohio. After 
that it will probably take up another 
state. 

* * = 
Columbia FPire, Indianapolis—The com- 
pany now has more than fifty agents in 
its home state and is receiving a good 
volume of first class business. It is 
planned to enter both Ohio and Illinois in 
the near future. is 

Mill Owners Mutual, Iowa—Its semi- 
annual statement shows cash assets $378,- 
774, surplus $221,267, premiums $94,901, 
losses $40,826. nae 


Western BReserve—It is said that the 
proposition for the reorganization of the 
company is not meeting with any great 
degree of favor among the stockholders. 
Just what objections they find to it can 
not be learned at this time, but the idea of 
maintaining the identity of the company 
to the fullest degree seems to be the main 
reason for their action. It is believed 
that nothing will be done until fall, when 
FE Prentiss, one of the heaviest stock- 
holders, will return from Europe. In the 
meantime the company is doing a very 
satisfactory business in Ohio and keeping 
its losses down to a minimum. 

. * * 

Amazon Fire, Olkahoma—The company 
has moved its home office back to Shaw- 
nee, Okla. It was originally located at 
Shawnee, but moved to Oklahoma City 
about a year and a half ago. 





Home’s Semiannual Statement 

The one hundred and eleventh semi- 
annual statement of the Home, pub- 
lished Wednesday, shows an increase in 
assets of $600,000 since January 1. The 
net surplus is $14,147,752.46; surplus to 
policyholders including capital and a 
conflagration surplus reserve of $1,- 





800,000 is $19,947,752.46. 





AGENCY INSURES CONTINGENT 


Hail M ers Protect Share of Profits 
with Lloyds Policy—Another 
Unique Coverage 


A. T. Graham of Chicago who spe- 
cializes on covering unique hazards has 
just issued two policies in London 
Lloyds that have few precedents. One 
insures the contingent commission to a 
general agency of a big American in- 
surance company. The agency repre- 
sents the company for hail business in 
the northwest and receives a commis- 
sion of 35 percent and a contingent of 
10 percent on the profits. Thus far the 
premiums have amounted to $175,000 
and it is expected that the total by the 
end of the hail season, which is Sept. 
15, will. be $200,000. Thus far the loss 
ratio has been 2% percent and the 
expected is not over 40 percent. Thus 
the general agency anticipates a contin- 
gent commission of $5,000 and to pro- 
tect this has secured through Mr. 
Graham a Lloyds policy at 10 percent 
premium. If their contingent is but 
$4,000 Lloyds will have to pay them the 
additional $1,000 and so on. 

The other unique policy covers sev- 
en valuable paintings belonging to the 
Edward P. Allis estate of Milwaukee. 
These range in value from $750 to $2,- 
500 and have an aggregate value of $8,- 
000. They are to be taken from Mil- 
waukee to New York, then to the 
United Kingdom and on to continental 
Europe for exhibition. The contract 
covers all hazards, including fire, ma- 
rine, theft, malicious damage and other 
dangers, and carries a 2 percent pre- 
mium. 


How Purcell Happened 














Chicago, July 9.—To the Editor—Dear 
Sir: Your column of events, “How It 
Happened,” and the similar columns of 
your contemporaries, such as “The Pass- 
ing Show,” “Who Is Who,” “Fire Eye- 
tems” and High Brows,” make interest- 
ing reading for insurance men after the 
day’s work is done and no golf in sight. 
But when one of us sees a so-called truth- 
ful story of his own business history 
lighting up the “column,” he is apt to 
“cuss” the facetious editor or wish he 
had been consulted before the tale was put 
in cold type. The column in your pa- 
per’s issue of July 4 refers in a modest 
way to my first appearance, in 1871 you 
say, on the insurance stage. According 
to our family records, that was the year 
I was lifted out of my little red go-cart 
and thereafter made to leg it on my daily 
outings up and down Broadway, as my 
early playmates, Harry Eddy and Mike 
Driscoll—also in rompers’ then—will 
cheerfully testify. According to your 
journal, therefore, if I am not the oldest 
on the fire insurance job I surely started 
the youngest, and as either am entitled to 
honorable mention on state occasions, if 
not a blue or green ribbon. The lawyer’s 
job, noted in your article, I filled for one 
day without pay. On taking my seat the 
ex-judge gave me to copy in my bold 
round hand (no typewriters then) the 
manuscript of the testimony in a cele- 
brated divorce case before the courts. To 
hasten completion I took the work home 
and labored on it at night. My father 
was a stand-patter or reactionary, with- 
out any progressive notions whatever, 
and looking over my shoulder as I care- 
fully transcribed the defendant’s esca- 
pades with a bunch of “holy rollers,” he 
stopped me just where the plaintiff's case 
was made and next morning returned the 
papers to my employer with his compli- 
ments and the suggestion that I was too 
good for the law. he insurance office 
then took me in, and ever since I have 
labored to reduce the fire waste and keep 
down the expense ratio, even though it is 
admitted by past masters that the strenu- 
ous efforts necessary for substantial re- 
sults in that direction are likely to super- 
induce curvature of the spine in the 
workers. Maybe when the Bull Moose 
party is running the government the new 
conditions will tend to lessen the strain. 

Much it is to my surprise, Mr. Editor 
Cartwright, that you, a descendant of the 
Royal McCartys, should omit in your arti- 
cle any reference to my occupation of the 
proud and powerful throne of the Insur- 
ance Round Table in Chicago, upon which 
I was placed by the flower of the western 
underwriters, not solely because of the 
blood of that ancient and glorious fighting 
king, Brian Boru, coursing through my 
veins, but because of the natural ease 
with which I carry and use a sword with- 
out butchering myself. 

Kindly give this communication the 
publicity that the large and increasing 
circulation of your splendid publication 
insures, to matter appearing therein. 

: J. J. PURCELL. 
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~ DIRECTORY OF LOCAL AGENTS 





Tas Wastsen Unvrrwarrer Recommends the Following as Among the Prominent and Reliable 


with Good Facilities 


for Exchange and Outside Business. Advertisements of Only First-Class Offices 





ILLINOIS 


RTHUR S. NATHAN & CO. 
FIRE INSURANCE 





Representing : 
Boston Insurance Co. 
Michigan Commercial 
Pittsburg Underwriters 


1925 Insurance Exchange 
CHICAGO 


_ A. MARTINDALE & CO. 
INSURANCE 


Both Phones 2101 
16-18 Wonderly Bidg. 


GRAND RAPIDS, MICH. 


MINNESOTA 











H F, ARNOLD 
o 
GENERAL INSURANCE 
Commercial Block 


GALESBURG, ILL. 


Established 1851 
HE LAKE W. SANBORN AGENCY 





J QUINCY HAAS & CO. 
- FIRE INSURANCE 
Represent Old Line Companies only 


Capital National Bank Building 
ST. PAUL, MINN. 





WAGNER AGENCY 


F. Hi. 











Insurance in all its branches Insurance in all its 
LAKE W. SANBORN FRED R. HAZLETT branches 
President Sec’y and Treas. 48 years experience 
19 Main Street 
New York Life Building 
GALESBURG, ILL. MINNEAPOLIS 
INDIANA HARLES W. SEXTON CO. 
Specialists in all lines of 
or UNDERHILL INSURANCE 
Representing 
Consult us as te Rates and Forms 
bea 8} F eM Glens Falls; ; We can serve your interests 
National- ; Nati Union; North 


HARTFORD CITY, IND. 


IOWA 


E M. WILLIAMS 
e Representing 
L. & L. 40. Eng. Mocthees, Eng.; London, 
St. Paul F. hier N. J., Hanover, West- 
chester, Wilosaters German J Mec. & 
tad naff. te Peoples National, 
Hartford St. "Boiler, Travelers of Hartiord, 
Deh... Dodge Savings Bank Bidg. 
FORT DODGE, IOWA 


|; ee & WEATHERWAX 


Representing 
Li & London & Globe, Eng; Aetna; Home, 
N. North An Pennsylvania; ‘German 
American, -¥.; New York Underwriters; 
F. & M.; Fidelity-Phenix; Hart- 

& Mercantile, Eng.; Connecticut. 

WATERLOO, IOWA 
H. A. HEASLIP 

Agency Established 1903 
: Aachen & Munich; Citizens Mo,; Fi- 
; Pireman’s Fund; Franklin; Hamburg: 
Northern, Eng.; Nw: £: Janten fom bul Gon, 
Royal; St. Paul: Springfield. 
KEOKUK, IOWA 


 ceaienmsoen TRUST COMPANY 
LEADING INSURANCE AGENCY 


Represen’ Srenty of the best American and 
E re Insurance Companies. 


Casualty Insurance and Surety Bonds. 
OTTUMWA, IOWA 


MICHIGAN 














ford; North 

















egies § INS. 
ein Diseieaiaatee ta Liverpool & Londoo 
& Globe tae Bagiand: Neree keene onde 
Co., Hartford. 
DETROIT, MICH. 


BUREAU 





[pEmor INSURANCE AGENCY 


Royal of Liverpool; Liverpool & London & 
Globe, N. Y.; Springfield F. & M.; London & Lan- 
cashire; Phoenix of Hartford; British Underwriters; 
Phoenix of London; Rochester German Under- 
writers; United States Fire Insurance Co. 


DETROIT, MICH. 





MINNEAPOLIS, MINN. 
_— & GORDON Co. 
Grain and Lumber Exchange 
General Insurance 
Leading Old Line Companies 
WINONA, MINN. 








TEPHENSON INSURANCE 
AGENCY 


WAITING FOR YOUR BROKERAGE 
IN 


DULUTH, MINN. 


EE co, 
INSURANCE 
BROKERAGE LINES SOLICITED 
200 Alworth Building 
DULUTH, MINN. 








SP saan H. HARPER COMPANY 
GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 





NEBRASKA 





Hennr E. Patuer ang, . Fostse Josrrs Barxen 
Pres’t t Bec’y 


E. PALMER. ‘SON & CO. 
@ OLDEST AGENCY IN THE CITY 
Represen: Continental; Home, N. Y; New Ham 
aur Flom Cs Srgied EM: Weer ma. 
Surety, 500-4 "Brande Bhig. 
OMARBA, NEB. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


HE first annual report of the state 
fire marshal ng tg of Illinois, 
covering the last five months of 

1911, has just come from the printers. He 
recommends that the entire amount col- 
lected from the insurance companies 
for the support of the department be 
given to that department, showing’ that 
the Illinois expenditures are less in 
comparison than those of other states. 
He also recommends that the fire mar- 
shal’s salary be raised from $3,000 to 
not less than $5,000 and the assistant be 
paid $2,500 and the first deputy $1,800. 
He calls attention to the fact that the 
law provides for township clerks to 
report all fires while seventeen coun- 
ties of the state are not under township 
organization. He recommends that 
mayors and fire chiefs receiving salaries 
of $100 or less a year be given fees for 
reporting fires. He asks that the de- 
partment be given supervision over fire 
escapes and also be vested with police 

ower. Compulsory educational work 
is suggested and the work of the IIli- 
nois State Fire Prevention Association 
is commended. 

Of 155 incendiary fires reported in- 
vestigations of 135 have been completed 
and the final results have been seven 
convictions and five acquittals. The 
total number of fires reported outside 
of Chicago during the five months was 
1,643 with a total loss of $2,540,921. The 
total number of fires in Chicago and 
Cook county was 1,674 and the loss was 
$6,290,491. Eleven persons were killed 
and four injured outside of Chicago, 
while four were killed and nineteen in- 
jured in the city. 





Cleveland Fireboat Condemned 

The condemnation of the fireboat 
Clevelander, by the marine authorities 
recently has left the high-pressure serv- 
ice at Cleveland to depend for the most 
part upon the pumping engines of the 
one remaining boat, the John H. Farley. 
The condemned boat can pump only 
into the header at its dock, while the 
other one must do patrol work along 
the river for four miles. It alone must 
furnish protection for the lumber dis- 
trict in the “flats” and for the factories 
close to the river, in addition to reach- 
ing the headers of the high-pressure 
system when needed. 

The new pumping station will be com- 
pleted in about seven months if no delays 
oecur. Director of Public Safety Sage 
stated Saturday that the system of high- 
pressure mains will then probably be ex- 
tended to the lumber districts and some 
of the west side points, thus making the 
fireboat service unnecessary. In that case 
both will be abandoned, but for the seven 
months the service will be uncertain. 
There has been considerable criticism be- 
cause the pumping station has not already 
been completed, but Mayor Baker’s admin- 
istration took the matter up early and is 
rushing the construction as rapidly as 
possible. Contracts for the pumps and 
other machinery will probably be awarded 
this week. 


Conditions Still Bad at Dubuque 


Although Dubuque, Iowa, has been 
rigorously inspected and has adopted 
many of the recommendations which in- 
surance men made after their extended 
visit to that city some months ago, it 
appears that there is still much com- 
plaint because of inadequate fire protec- 
tion in some of the factory sections. 
Not-long ago the big plant of the 
Brunswick-Balke-Collender Company 
caught fire. The blaze was slight and 
the damage not heavy, but the fire dis- 
closed woefully inadequate water sup- 
ply together with negligence that re- 
ports to Des Moines insurance men in- 
dicate amounted to gross carelessness. 











The affair has been taken up with the 
city council and officials of the water 
company. It is believed that protests 
may serve to awaken the officials to 
the fact that Dubuque may again have 
a recurrence of the sensational fires of 
a year ago unless the recommendations 
of the insurance men are followed out 
in sincerity. 


RECORD OF FIRES IN TEXAS 


State Insurance Board’s Report Shows 
that a Large Percentage Are 
Due to Preventable Causes 


The Texas State Insurance Board 
has received to July 2 reports of 11,000 
fires in that state and an analysis of 
the origin shows that a very large per- 
cent were from preventable causes. 
The following are the causes of fires 
in dwellings, apartment houses, board- 
ing houses and private outhouses: 





er 

Cause. Number. cent 
SORES - <n.0 500 6 6060 06.006.00068 ,082 . 
+Exposures ..... 1,098 17.2 
tConflagrations ........... 139 2.2 
FOO ~ io 0.0 sae 2000 ctens 186 14.9 
*Stoves and heating....... 721 11.3 
Sparks on roof............ 328 6.1 
*Kerosene lamps.......... 289 4.5 
°CUrtaiIng, GAS .cccecesccce 269 3.3 
*Electric wiring .......... 173 3.0 
*Ashes, candles, careless- 

BOGE cvepcvcécoocscerseve 222 3.5 
*Parlor matches ......... 208 3.3 
*Gasoline and volatiles.... 195 3.1 
*Kerosene stoves ......... 98 1.5 
Incendiary ...... seeeccoce 200 3.1 
*Fireworks ......... r 32 5 
RE re rrr 192 3.0 
*Burning grass and rubbish 72° 1.1 
*Spontaneous combustion.. 37 6 
*Cigars and cigarettes..... 60 1.0 
*Electric appliances....... 45 oe 
*Incubators and brooders.. 2 ok 

PE. sti ce aeeale de hd kes 6,393 100.0 
*Preventable fires ........ 5,2 7 


7 82 
+Same per cent of preventable fires as for 


known cause. - 


_ The following are the causes of fires 
in all other classes except cotton gins 





and automobiles (which classes burn 
from inherent hazards): 
Per 
Cause. Number. cent. 
TES akc it clteccce ces 2,036 28. 
tConflagrations ........... 487 6.7 
TD. wecvccnteetateee 1,720 23.5 
DEE dit nebaaw sean oe 328 4.5 
*Cigars and cigarettes.... 216 3.0 
*Stoves and heating....... 207 3.0 
ie PSR RR eee 222 3.0 
*Electric wiring .......... 336 4.6 
*Gasoline and volatiles.... 227 6.1 
on. CS eae 84 1.1 
wt Bo eo SOO ET eee 25 3 
Sparks on roof........... 119 1.6 
*Spontaneous combustion.. 162 2.2 
*Parlor matches .......... 123 1.7 
a | ree 65 1.0 
*Lights (miscellaneous)... 70 1.0 
*Burning grass and rubbish 37 5 
<<. SEN eee 95 1.0 
*Ashes and coals......... 22 3 
*Electric appliances....... 91 1.2 
DE Sd 5 yb 64.000.800 0% 105 1.4 
IE, S52 wwe adie 064 %.t-0:0 83 p | 
RSE eras 40 5 
Slab pits, shaving vaults.. 37 5 
. « Gh Saat pace 6 m 
EPI | 6 453. 5 4.0 fue 9 oe wee 15 2 
CPN PID os 2-0 vac dBc so 6-0 351 4.8 
Dust explosions .......... 2 Al 
NN - Ai esabht aavae.s sudo 7,311 100.0 
*Preventable fires ....... 4,738 64.8 


*Same per cent of preventable fires as for 
known cause. 





GOOD RESULTS AT HELENA, ARK. 


One of the most successful campaigns 
yet conducted by the Arkansas Fire Pre- 
vention Association was that at Helena. 
In accordance with the plans outlined by 
the association, Helena will undergo a 
complete revolution. There will be a 
marked alteration in the construction of 
overhead wiring, all imperfect con- 
nections and circuits being so modified as 
to correct the existing evils and reduce 
the fire hazard. President E. L. Barkley 
is well pleased wita the results obtained, 
and declares that there is no doubt the 
general average of fires in the towns and 
cities where the association has been at 
work has been greatly reduced. 

One of the features of the past week 
was a Dutch luncheon given the members 
of the association by, the citizens of 
Helena at the Country Club. There were 
speeches by Mayor Hugh Martin, Presi- 
dent E. L. Barkley, Special Agent J. S. 
Speed and others. 


A test run was made by the local fire 





department for the benefit of the mem- 
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bers, and water connections were made in 
just three minutes from the time the 
alarm was turned in. 


DOING FAST WORK AT OMAHA 


City Rushes Waterworks Improvement 
on Getting ae or of the Plant 
yl 





Following ten years of litigation, the 
city of Omaha secured possesion of the 
plant of the Omaha Water Company on 
July 1, and began operation with Robert 
Beecher Howell as water commissioner 
in charge. 

Four days before, a shortage in water 
supply developed. The water supply 
of about nine-tenths of Omaha, all of 
South Omaha, and the village of Dun- 
dee is dependent upon one 36-inch main 
from Florence. Ten years ago that 
was not more than sufficient to meet the 
demands of hot weather. The cities 
have grown since. More than 1,000 
service taps were added the last year 
alone. Asa result, the first demands of 
hot weather left high portions of the 
city without enough water to wash 
dishes for several hours each evening. 
The insurance men became alarmed at 
the impending fire danger. The water 
board made rules ahead, effective upon 
taking possession, that all sprinkling 
must stop in the evening, and will be 
permitted only from 6 to 8 a. m. 

The board has already let contracts 
for the building of an additional 48- 
inch main from Florence to Omaha, 
which will be finished by fall; has let 
a contract for $175,000 work of pipe; 
is letting contract for valves and meters 
on car lot bids; and is otherwise pro- 
ceeding as rapidly as possible to in- 
crease the efficiency of the distribution 
system. 

The city paid $6,392,720.17 for the 
plant, and the water board has nearly 
$2,000,000 left with which to make im- 
provements, before asking for another 
bond issue. ° 


IMPROVING PROTECTION AT ANTIGO 

Under the direction of Chief Panosh of 
the fire department, the fire protection 
facilities of Antigo, Wis., are being im- 
proved. New wells have been installed 
along a creek which runs through Antigo, 
while new ladders and new hose have 


. 





been added to the fire department. The 
common council, however, has voted to 
table a report of the board of public works 
which recommended the installation of a 
complete fire alarm system. The action 
was against the wishes of the board of 
public works and the fire and police com- 
mission. 


KILLED BY GASOLENE FIRES 


Fire Marshal Ole O. Roe of Iowa has 
completed a report for the first half of 
the present year, which shows that four- 
teen people were killed by fire between 
Jan. 1 and June 30 in Iowa this year. 
This includes careless handling of gaso- 
lene and kerosene. In February, fire 
started by gasolene caused the death of 
four children at Maxwell. This was the 
worst fire casualty of the year. Five 
deaths were caused when people were un- 
able to escape from burning buildings. 


AMBIA’S CISTERNS ARE DRY 

Ambia, Ind., doesn’t care to lock the 
stable even after the horse is_ stolen. 
That city has been visited by two disas- 
trous fires in three years, the same brick 
block burning on each occasion. The pro- 
tection consists of two large city cisterns 
in the mercantile section, with a hand 
power pump and hose. The second fire 
could have been stopped in its incipiency, 
but the valve on the suction hose was 
broken and the fire hose was discovered to 
be rotten; result, total loss. In the face of 
these facts, no new hose or apparatus has 
been purchased and the cisterns are dry. 
Evidently they “don’t need no water when 
they ain’t no fire, and haven‘t time to git 
hit when they is.” 


“GET AFTER DRY CLEANERS 


Dry cleaning establishments, as well as 
others which handle large quantities of 
gasolene, naphtha and other volatile and 
inflammable fluids, are to come in for an 
investigation, with stricter regulation in 
prospect, by Louisville municipal author- 
ities. A fire in an establishment of this 
kind, which caused one death and followed 
several less serious blazes, awoke the 
city officials to the seriousness of the 
situation, and the council has adopted a 
resolution providing for an inquiry and 
the consideration of making the building 
code more severe as far as the handling 
and use of fluids of the kind indicated 
are concerned. 


MEETING HELD AT FRANKFORT 


The Kentucky State Fire Prevention As- 
sociation met July 10 at Frankfort, the 
state capital. It had been expected to 
have Governor James B. McCreary make 
an address, but it was found that his re- 
turn from the east had been delayed and 
consequently he did not take part in the 
meeting. Official presence was not lack- 
ing, however, members of the state insur- 
ance board, as well as the state fire mar- 
shal, C. Bosworth, being on hand. 
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Mayor Polsgrove, of Frankfort, presided 
at the meeting, which was held in con- 
nection with the in tion. The general 
results of the meeting were pronounced 
excellent. 

At the suggestion of President Frank 
G. Snyder, it has been decided not to have 
a meeting of the association in August, 
as a large part of the membership will 
be out of the state on vacations. 


GETS AFTER THE FIREBUGS 


Illinois State Fire Marshal’s Depart- 
ment Makes Some Arrests on Cases 
It Investigated 


Assistant State Fire Marshal Frank 
R. Morgaridge of the Illinois state fire 
marshal department, reports the follow- 
ing investigations for the week ending 
July 6, 1912. 


Charles Clowers, Jr., of Alton, Madison 
county, was arrested on June 29, 1912, and 
given a preliminary hearing before Harry 
H. Lessner, police magistrate of Alton, 
and held to the nd jury under a bond 
of $1,000 in default of which he was 
committed to the county jail. 

Charles Clowers, Sr., was under indict- 
ment for a statutory offense and his two 
daughters were the principal witnesses 
against him. The son made every effort 
to get the daughters out of the state so 
that they could not testify against the 
father and when he was unsuccessful he 
became so enraged at them and at Milton 
Copley, who had taken one of the daugh- 
ters into his family that he saturated 
Copley’s house with kerosene and set 
it on fire. Clowers has signified his in- 
tention of taking a plea of guilty on a 
charge of an attempt to commit arson. 
Deputy State Fire Marshal A. H. Bo- 
gardus, Jr., and Assistant State Fire Mar- 
shal Frank R. Morgaridge are in charge 
of this investigation and prosecution. 

Mrs. Betty C. Gillock, Springfield, was 
indicted by the grand jury for obtain- 
ing money by false pretense on June 10, 
1912. Mrs. Gillock had $400 insurance on 
a restaurant outfit which she had stored 
in her dwelling. She also had $1,000 
insurance on the dwelling. The Palatine 
paid her $950 on the dwelling and $200 
on the restaurant outfit. It was found 
after investigation by this department 
that the fire was of incendiary origin 
and that all the-household goods had been 
removed previous to the fire. Deputy 
State Fire Marshal A. H. Bogardus, Jr., 
and Assistant State Fire Marshal Frank 

Morgaridge found that Mrs. Gillock 
some months previous to the fire had 
sold all the restaurant outfit. It was lo- 
cated in Springfield where other parties 
were conducting a restaurant. ‘rhis case 
is set for the September term and in- 
teresting developments are looked for. 





Finds Incubator Hazard 


The June bulletin of the Ohio fire 
marshal’s department has the following 
to say in regard to incubators in dwell- 
ings and other buildings: 

nspectors from this department and 
one men of the insurance companies very 
requently complain of finding incubators 
n active use in dwellings and mercantile 
buildings. This is a practice that is evil 
and dangerous and one which we order 
ehates wherever found. In this connec- 

- we are preparing a bulletin which 
will shortly be given to the press and 
Published in all papers of the state and 
a letter of advice to all chiefs of fire 
departments and local authorities. In this 
omg 8 and » 4 oe to abate in we 

e can eliminate the greate - 
tion of this growing evil. re or 


Mg erreaneir gs HIGH PRESSURE 
e National Board issued a special 
report On the high pressure fire oueview 
ad in operation over the greater part of 
altimore’s congested value districts. The 
report says the service not only adds 
oat to the fire protection of the dis- 
rict, but by lessening the number of fire 
engines needed to extinguish a serious 
— within the zone covered it mate- 
rially increases the effectiveness of the de- 
eae in protecting other portions of 
on engineers say there are sections in 

€ congested districts where a fire might 
gain great headway and recommend the 
— should be extended to include 

The new service with enlarged nozzles 
and larger streams has increased the vol- 
ume of water which could be thrown in 
a single fire. Two serious fires might 
Overtax the system and reduce the pres- 
Sure to a dangerous point. An additional 
pump and boiler is recommended for such 
an emergency. Otherwise, the organiza- 


tion, durability and serv 
good. y and service are pronounced 





PROMISES EFFICIENT INSPECTIONS 

Fire hazards in Topeka, Kan., will be 
minimized greatly, fire insurance men be- 
lieve, if a new system of building inspec- 
tion authorized by Fire Marshal George 
0. Wilmarth is carried into effect. 

The system contemplates the inspection 
once a month of every business house, 
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spection planned practically embodies the 
suggestions of the Kansas State Fire Pre- 
vention Association, which has been work- 
ing along this line for years. Chief Wil- 
marth has been handicapped in not being 
provided with sufficient help, but from 
now on, additional assistance having been 
provided, he promises that his regular 
inspections will be as thorough as those 
made by the fire prevention association 
committees, and that steps will be taken 
at once to remedy such defects as are 
remedial, or which being in violation of 
law can be handled. The inspection is re- 
garded as a big step toward fire preven- 
tion in Topeka. 


MOVE FOR TOPEKA’S PROTECTION 

A positive move toward a new pumping 
engine and equipment to double the ca- 
pacity of the Topeka, Kan., fire protection 
has ‘been made. City Commissioner H. P. 
Miller of the water department announces 
that he will purchase, in a short time, 
new equipment to the value of $50,000. 


WANT PUMPING STATION BUILT 

Merchants at Toledo are insisting that 
the city decide upon a location for the 
pumping plant to supply the high-pres- 
sure system. Several locations have been 
suggested, but for some reason the au- 
thorities seem to be at a standstill with 
regard to the matter. The mains are all 
in and the city needs the protection. Only 
the absence of the plant is standing in the 
way of a service that will do more toward 
the reduction of rates than anything else. 


JUNE FIRES IN ILLINOIS 

According to the report of the state 
fire marshal’s office the number of fires 
in Illinois in June was 546. Of these 255 
took place in Chicago, where the damage 
reported amounted to $133,985. Outside 
of Chicago the fire loss totaled $341,266. 
The causes in Chicago were: Matches, 62; 
overheated stoves, candles, lamps, and 
gas jets, 5; gasoline stoves, 4; gasoline 
and benzine, 11; defective flues, 8; spon- 
taneous combustion, 4; lighted from other 
fires, 33; incendiary, 15; sparks, 16; care- 
lessness of tramps, carelessness of 
boys, 2; rubbish, 15; lightning, 15; hot 
ashes, 1; defective wiring, 2; cigars, 4; 
from causes unknown, 


FIRE PROTECTION NOTES 


Lincoln, Ill., now has a paid fire depart- 
ment with six day and five night men. 

Carbon Cliff, Ill, has purchased a 60- 
500. hand chemical engine at a cost of 

A new telegraph fire alarm system is 
being installed at Flint, Mich., and ninety 
boxes are being installed. 

Boone, Iowa, is planning to have public 
meetings to educate the people against 
fire hazards. The newspapers are already 
agitating care and cleanliness. 

New Albany, Ind., has made an appro- 
priation for the purchase of a hose car- 
riage to be installed in the new reelhouse 
at Culbertson avenue and Silver street. 

The city commissioners of Memphis, 
Tenn., are considering an ordinance to 
compel the street railway company to put 
its feed wires in the central district un- 
derground. 


than this but not entirely so. The ordi- 
nance regulating the storage of fireworks 
passed but the measure prohibiting the 
use of explosives in the city limits was 
defeated. 





hotel, factory, manufacturing establish- 
ment of any kind, hospitals, tenement 
houses and other large risks. The in- 
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give each member of the department $1.50 
per fire, instead of $10 to the department 
for each fire, the volunteer organization at 
Lincoln, Ill., has disbanded. Talk of es- 
tablishing a paid department has been 
started. 

Insufficient water pressure in Prince- 
ton, Ind., is reported to have been the 
cause of several serious fire losses, and 
the employment of a hydraulic engineer 
to test the pressure and determine wheth- 
er the local water company is at fault 
has been authorized. 


Recent fires at Princeton, Ind., have 
indicated insufficient water pressure and 
a city council committee has been ap- 
pointed to employ an engineer to learn 
wherein the water company is at fault. 
The city water rental is being held back 
pending the investigation. 


At Dayton, Ohio, Fire Chief Ranby is 
having the captains in the various dis- 
tricts make an investigation as to fire 
hazard. They are giving their special at- 
tention to inspecting basements and other 
places where rubbish and inflammable ma- 
terial are likely to accumulate. 

Maysville, Ky., has let a contract for 
another motor truck to be used in its fire 
department, which is already equipped 
with one machine. It will be a 35 horse- 
power car, and will be a combination 
chemical, hose and ladder wagon It will 
go into service in three months. 

The Ohio fire marshal has ordered the 
city building at Newark to be vacated and 
torn down within thirty days. Inspector 
James T. Bell found the building in a 
badly dilapidated condition and condi- 
tions existing that made it a bad fire 
menace. The building is brick and very 
old 

Sardorus, Ill., appears to have a firebug. 
Fire of suspicious origin last week _de- 
stroyed the building occupied by the Ber- 
ry restaurant, Giese restaurant and office 
of Dr. Lewis. The bucket brigade was 
ineffective as it has been at other recent 
fires and agitation for better fire protec- 
tion is being carried on. 


A tabulation has been made of the fire- 
proof buildings in Chicago, showing 181 
in the city which are either ten stories 
high or more than 120 feet in height. 
This does not include such fireproof struc- 
tures as the Illinois Trust and Savings 
Bank, the Northern Trust building, and 
numerous other buildings below that 








height, which would probably increase the 
total to more than 250. 


Preparations are being made by the 
Underwriters Laboratories to extend the 
testing and label service to chemical hose 
for engine use. The laboratories have 
tested chemical hose used on hand extin- 
guishers in the past and will now test the 
larger sizes. 


On July 3 a laundry of the state hos- 
pital for the insane was damaged $6,000 
by a fire of unknown origin. As a result 
Columbus will build a new engine house 
on the west side to be equipped with 
motor-driven fire apparatus. The nearest 
engine house now is a mile and a half 
from the state institution. 


Fort Dodge, Iowa, has called an elec- 
tion to submit the question of whether to 
issue bonds of $80,000 for fire improve- 
ment purposes. Sidney, Iowa, is also 
making attempts to better its water sup- 
ply but thus far has had rather costly 
experience in trying to dig a deep well 
that shall give a sufficient flow of water. 

The fire marshal at St. Cioud, Minn., 
is being kept busy issuing permits for 
keeping gasolene. Permits are necessary 
for keeping ten gallons or more, and they 
will then be issued only when an inspec- 
tion shows that the provisions of the 
fire ordinance are wholly complied with. 


| The ordinance is to be strictly enforoed. 





May Divide the Field 
It is said the Liverpool & London & 
Globe will shortly appoint an independ- 
ent state agent in Tennessee, allowing 
State Agent F. G. Snyder to give all his 
time to Kentucky. 





WANT COMMISSIONERS CONVENTION 

In accordance with a suggestion from 
Commissioner P. A. Ballard of Oklahoma, 
the Oklahoma City chamber of commerce 
has issued a formal invitation to the 
national convention of insurance com- 
missioners to meet in Oklahoma City in 
1913. Commissioner Ballard will present 
the invitation at the Spokane meeting. It 
is also planned that personal invitations 
shall be sent by commercial organizations 
of all the larger Oklahoma cities to the 
pn = commissioners of the various 
states. 
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PENNSYLVANIA’S CRITICISM 

LocaL agents throughout the country 
will read with interest the proceedings 
of the annual meeting of the Pennsyt- 
VANIA LocaL AGENTS’ ASSOCIATION, in 
which the national body is criticised 
for not rendering proper service, for 
being a_ hide-bound © organization, 
guided by a few men, for failing to 
file an itemized account of receipts and 
expenditures with the state associa- 
tions and for paying the secretary a 
supposed excessive salary. 

Regardless of the Pennsylvania criti- 
cism, we believe the agency movement as 
promulgated and fostered by the Na- 
tional association has been of lasting 
service to the agents of the country. 
The trouble with many people is that 
for every dollar they expend they want 
to see a ten-fold return to themselves. 
In other words, such men overlook the 
value of that somewhat intangible, yet 
very potent factor, the general good. 
It is very essential to the proper pro- 
tection and development of the agency 
system that this common welfare be 
promoted. An agent therefore par- 
ticipates in it as he does in the gen- 
eral benefits of his city. Every good 
citizen realizes that he owes some- 
thing to the community in which he 
resides. He is a participant in its 
benefits and it is incumbent on him 
to appreciate and realize his responsi- 
bilities and duties. 

In some respects we believe the 
NATIONAL AGENCY ASSOCIATION has over- 
looked some of the big questions in 
the business and has harped too much 
on the minor problems. It has not 
taken the position it should in the fire 
waste propaganda, the one big feature 
of the insurance business. The asso- 
ciation at times has attempted to un- 
dertake too many police powers. 

Granting, however, that it has not 
come up to the highest standard of 
efficiency, the insurance business has 
been benefited because of it, and the 
National association has a reason for 
its existence. We believe that in one 
point the Pennsylvania association is 
just in its criticism, that being the 
demand that an accounting be ren- 
dered the members and state associa- 
tions, The members pay their dues and 
they should see just how their money 
is expended. 

Whether Secretary Henry H. Put- 
NAM is paid an excessive salary we do 














not pretend to say. It is no easy task 
to carry out the mandates and wishes 
of the guiding powers, to keep the 
house in order, to take up the big stick 
once in a while and to fight for the 
cause at large. People in positions 
of this character make enemies and 
are criticised. They are subject to 
many bosses. They must keep peace. 
A position of this kind requires a 
pretty big man. The local agency 
business is a big business and if the 
NATIONAL ASSOCIATION OF LocaL AGENTS 
fairly represents that business, it 
should not have as its chief lieutenant, 
its leading field officer a cheap man. 
Secretary Putnam is getting out a 
splendid house organ in the American 
Agency Bulletin. He is conscientious 
in the discharge of his duties, is a 
profound thinker, a man of serious 
convictions. Perhaps some of us would 
have acted somewhat differently at 
times, but taking Secretary PuTNAM’s 
work in its entirety, we are pleased to 
commend it. 

The charge is made that a clique is 
running the National association. Per- 
haps this is true in a sense. There 
are men who have assumed responsi- 
bility, who have gone down in their 
jeans and contributed money, who 
have given time and thought to the 
organization, who have stood by it 
and stood for the criticism directed 
against it. It would have been far 
more agreeable to sit supinely back in 
the rear rows and “let George do it.” 
These men deserve credit for what 
they have done and they should be 
canonized by the agents of the coun- 
try. 

WoopwortH, MARKHAM, PELLET, 
SouTHGATE, NEALE, Ropinson, CHILDREY, 
TAappPING and the rest, may be powerful 
in the councils of the National asso- 
ciation, but they are men of power in 
their business and represent the best 
in the agency ranks. 

Let Pennsylvania “get in the game,” 
so to speak, and contribute not alone 
its money but its moral support to 
the movement as a whole. 





MISLEADING LOSS RATIOS 


Ir seems unfortunate that the annual 
report of Wisconsin in giving the com- 
parative table showing premiums and 
losses for fire companies from 1870 
should have figured the loss ratio on the 
gross premium and loss basis since 1903. 
As a rule there are over a million dollars 
in return premiums every year, which 
are not deducted in the official table. 
This makes a big difference in the annual 
loss ratio. Last year, for example, on 
the gross basis the loss ratio of the state 
was 43.9 percent, while on the net it was 
about 7 percent more. To insurance men 
the figures are understood but to the 
laity they are not. It would be in- 
ferred from the ratios since 1903 that the 
companies were making all kinds of 
money, while as a matter of fact there 
have been some unprofitable years during 
that period. 





“THE agent who works both ends 
against the middle is likely to get his 
string tied in a knot.” 





“Buy the kind of experience you can 
use or sell.” 


— er 





UNDERWRITER, 
Personal Side of the | 
Insurance Business 


Eugene Herman, policy examiner in 
the state insurance department of Wis- 
consin, has taken it upon himself to 
eliminate one social democrat from the 
badger legislature. He has announced 
his candidacy for assembly in the Ninth 
ward of Milwaukee on the republican 
ticket. He was former president of the 
Congressional Progressive Club of the 
Fifth district and believes he can beat 
Assemblyman Berner, the present rep- 
resentative in the lower house. 





Colonel Fred W. Fleming, secretary 
of the Kansas City Life, has had na- 
tional conventions enough to last a 
life time. He decided to take a con- 
vention vacation. First he attended the 
Republican convention in Chicago. Be- 
ing a Democrat he was an innocent 
by-stander, as impartial as though he 
were a spectator at a Giants-Cubs base- 
ball game. From Chicago he journeyed 
on to Baltimore, being one of the en- 
thusiastic Champ Clark delegates. Col- 
onel Fleming had a taste of Baltimore 
prices for lodging accommodations, as 
a few second rate rooms were offered 
him at $200 per convention period. He 
sat during that famous all night session 
and all the rest, voting for “Old Champ” 
until the end. But, after all, to prove 
that he is a Democrat, he, with three 
other Missourians, went to Seagirt, N. 
J., to confer with Woodrow Wilson, 
having a two hours’ chat with the dis- 
tinguished candidate. Now Colonel 
Fleming is out strong for-the scholar in 
politics. He was in Chicago this week 
calling on the life insurance fraternity 
and will go back to his Kansas City 
office, surfeited with conventions, but 
full of glory. He will whoop it up for 
the Kansas City Life and prepare his 
speech for the Kansas City Life Club 
meeting at Denver this month. 

Colonel Fleming is not only promi- 
nent in his business but is something 
of a politician, is a leader in the Trans- 
Mississippi Commercial Congress and 
is active in the civic and business move- 
ments of his city. 

Bernard Faymonville, vice-president 
of the Fireman’s Fund, is going to be a 
big ranch man as well as one of the 
leading fire insurance men of the coun- 
try. He has purchased 340 acres of 
the finest land in the Sacramento valley 
near Colusa, where the water supply is 
good and the possibilities of irrigation 
are great. He will plant the entire 
tract to fruit and alfalfa and plans for 
modern, big ranch buildings are now 
being made. Mr. Faymonville will be 
at home when he gets near to nature 
once more as he spent his boyhood on 
an Illinois farm, though he was born 
in a suburb of Chicago and has been 
engaged in the insurance business in 
Chicago and San Francisco most of his 
life. 


Charles Dobbs, associate editor of the 
Insurance Field, and one of the-best 
known insurance journalists in the 
country, is a strong Socialist, and has 
just been nominated for Congress in 
the Fifth Kentucky district on that plat- 
form. Mr. Dobbs has been an ardent 
champion of the cause of socialism for 
several years, and has been nominated 
for many offices, from that of council- 
man to governor. His friends believe 
that he entertains a secret ambition to 
be nominated for president on the So- 
cialist ticket one of these days, and as- 
sert that he would poll as many votes 
as Debs. 

Mr. Dobbs worked the steam roller to 
perfection and the other Socialist in 
the district has threatened to bolt. 


Marshall Bullitt, one of the leading 
attorneys of Louisville, has been ap- 
pointed solicitor-general of the United 
States. He is a member of the firm of 
Bruce & Bullitt, the other member be- 
ing Helm Bruce. This firm has spe- 
cialized in insurance law, and Mr. Bruce 





has been personally the attorney for the 
Louisville Board of Fire Underwriters 
and the fire insurance companies in 
their recent litigation in Kentucky. 


Mrs. Helen Miller Hitchcock, mother 
of C. I. Hitchcock, of the Insurance 
Field of Louisville, died at the home of 
her daughter at Cedarhurst, Wash., last 
week. Mrs. Hitchcock formerly resided 
in Chicago and ~vas endeared to all who 
came in contact with her. 


Henry F. Crawford, formerly a well 
known field man traveling out of Chi- 
cago, died the other day at the age of 
66 years. Mr. Crawford, at one time, 
was Illinois state agent for the New 
York Underwriters, then traveled for 
the Glens Falls in Illinois and Michigan 
and later was special agent for the 
Girard. He retired a few years ago to 
reside in Brantford, Canada, to look 
after his property interests in that vi- 
cinity. 


Friends and admirers of General 
John B. Castleman, of Louisville, who 
is senior member of the well-known 
agency of Barbee & Castleman, will 
soon present to the public a handsome 
bronze equestrian statue of the general, 
which is to be erected as a unique 
memorial to the man who is given 
credit for having created Louisville’s 
splendid system of public parks. The 
model of the statue has been finished 
and approved by the committee in 
charge, and will be completed by R. 
Hinton Perry, the New York sculptor, 
who was commissioned to do the work, 
in about three months. The money 
for the erection of the monument was 
raised by popular subscription. 


J. W. Warnshuis, who resigned some 
weeks ago as lowa state agent of the 
Home of New York, has gone to Grand 
Rapids, Mich., where he will visit a 
brother. It is anticipated that he will 
shortly return to Des Moines to enter a 
local agency, but no definite announce- 
ment has been made by Mr. Warnshuis 
as to his future associations so far as 
is known in Des Moines. 


W. B. Erfert, Wisconsin and north- 


ern Illinois special agent for the Wil- 
liamsburgh City, would be the highest 
priced field man in the country if mak- 
ing claims for his company gauged the 
salary of the field man. In addition to 
considerable ability insurancewise he 
possesses two marked qualities, a sense 
of humor and a forward extension of 
averdupois that makes President Taft 
look to his laurels. He is one of the 
big men of the business. And in writ- 
ing a few of the agents of the com- 
pany concerning the absorption of the 
Empire City and other proposed in- 
creases in capital, surplus and reinsur- 
ance reserve he is now saying: “Very 
soon the Williamsburgh will be as big 
as its special agent.” And this is some 
claim to make for any company. 


Influenced by the intoxicating air and 
associations at Green Lake when _at- 
tending the meeting of Wisconsin field) 
men, Frank A. Dunning of the Herrick 
& Auerbach general agency of Chicago 
permitted the following to escape: 
There are knockers plenty in the land, 

With their little hammers out, 

Who go about smashing things 

And put your plans to route. 


But it costs no more to throw a line to 
help a friend along, 

And that’s the thing that pays in time, 
so let us sing this song: 

So why not join the Blue Goose Gang 
and give a man a boost? 

Some day the chickens, you can’t tell. 
may all come home to roost, 

Some day the chickens, you can’t teil, 
may all come home to roost, 

So why not join the Blue Goose Gang 
and give a man a boost. 





“You know,” said the agent in a morning 
lesson of instruction to his office boy, ‘that 
the suffix ‘ous’ to a word means ‘full of,’ or 
‘abundant in’—like hazardous, full of hazard; 
dangerous, abundant in danger. — Now, think of 
swore with this suffix which will apply to this 
office. 
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LIFE INSURANCE SECTION 








BUSINESS IS CLASSIFIED 


LIFE INSURANCE STATISTICS 





Increase in Annual Dividend and Non- 
participating Policies Is Seen in 
Later Years 





In Best’s Life Insurance Reports for 
1912, some interesting tables are given. 
One in particular shows the classifica- 
tion of business in the way of annual 
dividend, deferred dividend and non- 
participating insurance. 

At the close of the last year, the com- 
panies had in force $3,690,827,382 of de- 
ferred divided insurance. Last -year 
there was $62,676,210 of deferred divi- 
dend insurance written. The annual 
dividend insurance written last year was 
$1,155,281,096, and there is now in force 
$6,255,891,708 of annual dividend insur- 
ance. Last year $655,334,611 of nonpar- 
ticipating insurance was written and 
there is in force $2,602,271,658 of that 
class. 

The amount of deferred dividend in- 
surance has decreased and there has 
been an increase in annual dividend in- 
surance and nonparticipating insurance 
during the last few years. 

Deferred Dividend Companies 


But few of the larger companies are 
writing deferred dividend insurance; it 
being confined chiefly to the younger 
companies. The companies that wrote 
over $1,000,000 of new deferred dividend 


Occidental of California........ $2,191,610 
Federal of Chicago........scecs 2,350,874 
National Life, JU. S. A.......... 5,978,123 
pT a ree 2,035,000 
Boyes Uniem, TOWR. ....csvccsses 3,248,919 
Western Mutual, Iowa......... 1,089,500 
pS a arr 4,145,146 
Bankers, Nebraska............. 4,896,500 
Bankers Reserve, Nebraska..... 4,688,250 
Gene BASS .. .céaciccoectwe 2,114,840 
lL US ee 1,347,765 
RR Sees 1,171,035 
DE” EOD so 060s 0de0eseads 8,710,30 
WENO THOMED, occccccccciceee 2,677,750 
American National, Texas...... 1,407,000 


Continental Life & Investment.. 2,610,259 
American National, Virginia.... 1,355,000 
Appalachian, Virginia.......... 1 


Divided by States 


Most of the states in which deferred 
dividend insurance is written, are in the 
west or south where the newer com- 
panies are located. The new deferred 
dividend insurance by states last year, 
omitting those whose companies did 
not write any, are as follows: 

Illinois companies............. $10,795,072 
Indiana companies............ 

Iowa companies......ccesecees 

Kansas companies............. 

Kentucky companies........... 

Maryland companies.......... 

Missouri companies....... 
Nebraska companies....... é~ 
North Carolina companies..... 
Pennsylvania companies....... 11 

Rhode Island companies....... 

South Dakota companies...... 
Tennessee companies.......... 

Texas companies...........e+¢ 

Utah companies.........-sse0- 

Virginia companies..........+.- 
Washington companies......... 460,000 
How the Business is Classified 

The classification of business in some 
of the states having a number of home 
companies, is interesting. For instance, 
the Connecticut companies last year 
wrote no deferred dividend insurance, 
their annual dividend business being 
$55,000,000. 

The Illinois companies wrote $9,739,- 
000 annual dividend insurance, $10,795,- 
000 in deferred dividend and $41,000,- 
000 nonparticipating. 

The Indiana companies wrote $15,- 
000,000 in annual dividend; $1,395,000 
of deferred dividend and $34,000,000 of 
nonparticipating. 








The Iowa companies wrote $14,645,- | 
000 of annual dividend; $4,300,000 of de- | 


ferred dividend and about $14,000,000 of 
nonparticipating. 


The Massachusetts companies wrote 
$130,730,000 of annual dividend insur- | 


ance, 


The Michigan companies wrote $1,- | 


364,000 of annual dividend and $11,000,- 
000 of nonparticipating. 


The Missouri companies wrote $6,- | 


000,000 of annual dividend, $4,000,000 of 
deferred and $24,600,000 of nonpartici- 
pating. 

The Nebraska companies wrote $290,- 
000 of annual dividend, $9,500,000 of de- 
ferred and $2,700,000 of nonparticipat- 
ing. 

The New Jersey companies wrote 
$71,500,000 of annual dividend and $141,- 
400,000 of nonparticipating. 

What New York Companies Did 

The New York companies wrote $482,- 
000,000 of annual dividend and $163,000,- 
000 of nonparticipating. 

The North Carolina companies wrote 
$2,400,000 of annual dividend; over $3,- 


000,000 of deferred and over $5,000,000 | 


of nonparticipating. 

The Ohio companies wrote $42,500.- 
000 annual dividend and $9,800,000 of 
nonparticipating. 

The Oklahoma companies wrote over 
$8,000,000 of nonparticipating; there be- 
ing none of the other classes. 

The Pennsylvania companies wrote 
$151,500,000 of annual dividend; $11,- 
700,000 deferred and $5,400,000 of non- 
participating. 

The Texas companies wrote $957,000 
of annual dividend; $2,800,000 of de- 
ferred and over $41,000,000 of nonpar- 
ticipating. 

The Wisconsin companies wrote 
$124,000,000 of annual dividend and $4,- 
700,000 of nonparticipating. 

In the case of the newer companies, 
the big bulk of the business is written 
on the nonparticipating plan although 
some of them write a larger amount of 
deferred dividend. 





Now Located in Chicago 
Charles L. Scott, former general 
agent for the Massachusetts Mutual at 
Kansas City, Mo., has assumed his new 
duties as general agent at Chicago for 
the Germania Life. Thus far he has 
devoted his attention entirely to re- 
adjustment. He plans to reorganize the 
agency force and enlarge it and estab- 

lish good brokerage connections. 





Many Members to Attend 

More members of rhe St. Louis As- 
sociation of Life Underwriters have 
signified their intention of attending 
the national convention at Memphis, 
Oct. 15-17, than the number of dele- 
gates and alternates allotted to the as- 
sociation, so there were not enough 
places on the delegation to go around. 
President W. C. Flynn has filled up the 
delegation and enlisted the others to 
go as special representatives. 

The delegates appointed are: W. C. 
Flynn, of the Northwestern Mutual; 
J. W. Estes, of the Aetna; J. M. Blood- 
worth, of the Home Life; F. N. Cheney, 
of the Mutual Life, and R. L. Morton, 
of the Connecticut Mutual. The alter- 
nates are: W. H. Herrick, Massachu- 
setts Mutual; F. T. Rench, National 
Life of Vermont; George L. Dyer, Col- 
umbian National; C. A. Cravens, Ger- 
man Mutual; F. P. Miller, Phoenix 
Mutual. 


The monthly meeting of the Knoxville, 
Tenn., Association of Life Underwriters 
was held last Saturday at the Colonial 
Hotel. H. W. Hall of the Northwestern 
Mutual made an address on “Our Asso- 
ciation Brotherhood and Agents’ Eti- 
quette.” J. B. Wright, who is a well- 
known business man of Knoxville, spoke 
on “How the Underwriters’ Association 
Is Regarded by the Public.” 








United States Annuity and 


Life Insurance Company 
Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, gooc commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - - - - - McCormick Building 














Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 





The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 


communications to 
ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company 
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ERNEST J. STEVENS, Manager LaSalle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 
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CENTRAL LIFE INSURANCE CO. OF [ILLINOIS 





OTTAWA, ILLINOIS 


THERE MAY BE WORK WITHOUT SUCCESS; BUT THERE IS NO 
Real SUCCESS WITHOUT WORK. Our Men are successful. 


Are You? 
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COPYRIGHTED BOND 





A Unique and Exclusive Form of Bond 
for the 





NO OTHER COMPANY OFFERS IT TO THE PUBLIC 
SPECIALTY SALESMEN WANTED 


INSURED 


and SPECIAL ARRANGEMENTS MADE WITH 
MEN OF CHARACTER AND CAPACITY 








The Company has placed over $100,000.00 so far this monthh THE IDEAL PLAN by an IDEAL COMPANY 
THE LA FAYETTE LIFE INSURANCE OMPANY, “4.2AvE7 75, INDIANA 


BERTRAM DAY, President 








CALL FOR INVESTMENTS 
HURRELL ADDRESSES BANKERS 





Attorney for Life Presidents’ Associa- 
tion Discusses Flow of Capital and 
Effect of Legislation 





At a meeting of the South Carolina 
Bankers’ Association at Charleston, 
last week, Alfred Hurrell, attorney for 
the Association of Life Insurance Presi- 
dents, delivered an address on “The 
Call for Investments.” Mr. Hurrell dis- 
cussed the considerations which affect 
the investment of capital, with particu- 
lar reference to compulsory investment 
laws such as the Robertson act in 
Texas. The compulsory investment of 
life insurance reserves in the states 
from which they are derived was ad- 
vocated by Insurance Commissioner 
McMasters of South Carolina in a paper 
before the Insurance Commissioners 
Convention a year or two ago and Mr. 
Hurrell’s address was in a way an an- 
swer to Mr. McMaster’s argument. 

Bffect of Texas Law 


The fact that the Robertson law in 
Texas has not been effective in securing 


‘the results aimed at was pretty thor- 


oughly demonstrated by Robert Lynn Cox, 
general counsel of the Life Presidents’ 
Association, in a paper read not long ago 
before a Texas organization. Mr. Hurrell 
did not go so deeply into an analysis of 
the results of that measure, but dealt 
chiefly with general considerations in the 
investment of capital. He showed, how- 
ever, that the investments in Texas that 
may be ascribed to the Robertson act 
are much less than the voluntary invest- 
ments in the adjoining smaller states of 
Oklahoma and Louisiana, and that the in- 
terest rate on mortgage loans in Texas 
has increased since 1907, when the law 
was passed, while they have decreased 
in the other two states. 


Pavorable Conditions for Capital 


That capital flows into different sections 
in accordance with the law of supply and 
demand, and that a compulsory investment 
act is an attempt to interfere with na- 
tural laws, was asserted by Mr. Hurrell. 
Capital is timid and security is more es- 
sential than a high interest rate. The 
expense of selection and investigation en- 
ter into the problem, and the investor must 
see that this cost is such as not to reduce 
the net interest below what must be 
earned. Where property rights are jeal- 
ously guarded, where titles secure quick 
recognition, where the procedure for en- 
forcing these rights is simple and direct, 
and where they may be transferred with 
safety and with ease, and where the stat- 
utes of a state and the prevailing minds 
of the people are hospitable towards capi- 
tal, values are enhanced because of the 
certainty which such conditions create. It 
is apparent, therefore, that that commun- 
ity will fare best and secure the most 
eapital where, in conjunction with fair 
natural resources,, political and statutory 
conditions prevail that will insure to capi- 
tal friendly treatment and a square deal. 

Interest in Life Punds 

The primal interest of the public in life 
insurance, said Mr. Hurrell, is in the serv- 
ice it renders. While it may be that the 
ee are the company, the rela- 
tion between the company and any policy- 
holder is that of two contracting parties. 
In order that the company may meet its 
obligations the states require that re- 
serves be maintained. The policyholder 
is interested in the security of these re- 
serves, and not in the profits that may 
be made in borrowing them at prevailing 
interest rates. The policyholder, in fact, 


STOCK SALESMEN 


If are looking for the best proposi- 
tion in the market today, address 


The International Security 


Company of America 
Grand Forks, N. D. 








can borrow the reserve under his policy 
and does not need a compulsory invest- 
ment law. The demand for such a law 
does not come from him, but from others, 
who have contributed nothing to the re- 
serve, but who desire to use the policy- 
holder’s money. 
Compulsion Not the Way 

Undoubtedly the aotteticn for compul- 
sory investment legislation springs chiefly 
from a laudable desire to bring to the 
state capital for real estate loans, so that 
local capital may be free for other in- 
vestment. The trouble is that compulsion 
is not the way to secure it. The best 
legislation to attract capital is that 
pointed out, namely, to make titles secure 
and to protect mortgagees. 

Another way to attract capital pointed 
out by Mr. Hurrell is the organization of 
title guaranty companies by local men, 
who have the best knowledge of titles and 
values, so that for a small fee outside in- 
vestors can have a guaranty of the se- 
curity of their investments. 





Delegation Is Appointed 


The Life Underwriters’ Association 
of Kansas City, Mo., held its regular 
monthly noon-day luncheon last week. 
The principal matter discussed was the 
sending of a delegation from the local 
association to the National Life Under- 
writers’ Association meeting to be held 
at Memphis in October. The following 
delegates and alternates were elected 
to attend the National meeting: 

Delegates: J. P. Somerville, Penn 
Mutual Life; Geo. A. Lock, Fidelity 
Mutual Life; Joseph R. Gant, Home 
Life; L. A. Ellis, Provident Life & 
Trust; C. C. Courtney, Pittsburgh Life 
& owe Ira B. Mapes, Phoenix Mutual 
Life. 

Alternates: M. F. Belisle, American 
Central Life; E. W. Poindexter, North- 
western Mutual; W. J. Cardwell, Mu- 
tual Benefit Life; J. P. Mullane, Colum- 
bian National; A. A. Alberti, Metropoli- 
oe Life; E. S. Lytle, Union Central 

ife. 





More Suits Against Johnston 

Two more suits against H. B. John- 
ston, Chicago general agent of the 
Hartford Life, and two more against 
the company have been filed by A. C. 
Wegner, the New York Life agent who 
is active in suing companies and Chi- 
cago agents under the Illinois rebate 
statute. In former suits against the 
Hartford Life a conviction was se- 
cured and sustained by the supreme 
court on evidence showing that Albert 
Bellstrom received a rebate. On the 
same evidence Mr. Johnston is now 
sued. In the John F. Goggin case, in 
which suit was filed against Mr. John- 
ston June 29, the company is now sued. 
Suits are also brought against both 
company and agent alleging a rebate 
on insurance granted to Ida Water. 
Fines of $1,000 from both company and 
agent are asked in all these cases. 





Every Insurance Agent 
in OHIO, WEST VIRGINIA and KENTUCKY 
Should Have a Copy of . 


“THE MEN BEHIND” 


Write Wm. H. Hunt, President 


The Cleveland Life Insurance Co. 


Cleveland, Ohio 


Cleveland Life gains are attracting attention. Mention this Journal. 
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DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 
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The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
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1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 


Dr. W. O. THOMPSON, President. | B, F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 





Pennsylvania. Address 52-D, care The Western Underwriter. 





Liberal Life Assurance Company 


JAMES J. DAVIS, President 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 
is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 

of their communities, who want to see this company succeed. If you can appreciate what kind of backing 
this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
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Company 


F YOU have ability to appoint and develop Life 
Insurance Solicitors and are willing to work in 
Michigan, WE have the position you are looking for. 


a SALARY and EXPENSES paid to the man 
who can DELIVER the GOODS. 


An excellent opportunity fora GOOD man to GROW 
witha PROGRESSIVE Company. Write us stating fully past experience. 


The Franklin Life Insurance 
Springfield, Illinois 











OLD EQUITABLE’S RECORD 
HAS NEVER EMPLOYED AGENTS 


History of Most Typical of the Mutual 
Life Insurance Companies 
in the World 


So much has been said of the Equit- 
able Life of London and the fact that 
it has had a slow growth because it has 
never employed agents, that the follow- 
ing sketch of this early society con- 
ducted on the purest mutual lines, by 
Thomas L. Devitt, chairman, on the 
occasion of its 105th anniversary, will 
be read with interest. The Equitable is 
the oldest scientific reserve company in 
the world: 


In 1693 the eminent astronomer Hallev 
had computed the first mortality table, 
and in 1742—that is, twenty years before 
the establishment of the Equitable— 
Thomas Simpson, a well known mathema- 
tician, developed a complete treatise on 
annuities and assurances, in which he 
laid the foundation of modern actuarial 
science, and he advocated the formation 
of a society which should grant assur- 
ances on proper principles, charging pre- 
miums according to age. James Dodson, 
who took up Simpson’s ideas, and actually 
computed a table of premiums for ditfer- 
ent ages, wished to take out a policy on 
his own life, but was unable to do so be- 
cause he was over forty-five years old, 
then the usual limit of age, and he, there- 
fore, set himself to form a society which 
would work on broader lines. With about 
fifty associates—one of whom was Edward 
Rowe Mores, who afterwards was so 
prominently connected with the society he 
raised a fund with the view of obtaining 
a charter which was at that time regarded 
as essential. 


Charter Secured in 1757 


In April, 1757, a petition for a charter 
was accordingly presented. Before the 
petition was heard Mr. Dodson died, and 
Mr. Mores took his place as leader of the 
movement. The petition was unsuccess- 
ful, and in 1759 a second and third hear- 
ing met with the same result. 

The law officers reported against the 
granting of the charter, and they sug- 
gested that, if the petitioners were so 
Sure of success, there was an easy method 
of making the experiment by entering into 
@ voluntary partnership. This suggestion 
—probably made in a taunting spirit— 
was taken up seriously by the subscribers, 
and they resolved on founding a society 
by a deed of settlement. New subscrib- 
ers were obtained, and, finally, after all 
these difficulties and delays, a deed of 
Settlement was executed, and the society 
was founded on 7th September, 1762. That 
date marks the beginning of true life as- 
Surance on sound and equitable prin- 


ciples. The society met with remarkable 
success, and has never departed from its 
original principles, which it has since seen 
universally adopted. For a century and 
a-half it has continued to grant mutual 
life assurances with most beneficial re- 
sults to its members. 
Paid Out More Than It Received 

During that period it has received about 
£30,000,000 in premiums, and has paid -to 
its members or their representatives about 
£44,000,000 in sums assured and bonus ad- 
ditions. The employment of agents and 
the payment of commission by other offices 
became general early in the nineteenth 
century. There was nothing in our con- 
stitution to prevent our following suit if 
we had wished, but the able men who 
founded the society were too wise to do 
so. It is now our proud boast that for 
150 years we have transacted mutual life 
assurance without employing agents and 
without paying commission. By this 
means we have saved for our members 
the sum of at least 1% millions sterling, 
and, taking interest into account, the 
amount to the additional payments to the 
representatives of the deceased policy- 
holders must be nearly double that sum. 
At the present time we are saving about 
£10,000 per annum, and our expenses are 
less than one-half the average amongst 
Britis offices. 

Comment on Competitors’ Attacks 

Some of our competitors are fond of 
pointing out that as the result we now 
transact a comparatively small new busi- 
ness, and that we are, as they put it, 
“slow,” in comparison with other offices. 
If there is any truth in that, we are en- 
titled to claim that it is the slowness of 
assured strength and not of decay or de- 
‘crepitude. In a shareholding office the 
mere increase of numbers may be an ad- 
vantage to the shareholders, even though 
the increased business yields only a4 
smaller percentage of profit, but this is 
not the case with a mutual office like our 
own, which has only to consider how to 
obtain the best results for its policyhold- 
ers. We are convinced that it is far more 
to the interests of the society to con- 
tinue to acquire a moderate amount of 
new business of the highest quality, and 
at the very low rate of expense which 
distinguishes the society owing to its 
employing no agents and paying no com- 
mission. Nevertheless, it is our desire 
to obtain a gradual increase in the busi- 
ness, so long as it can be secured con- 
sistently with these principles. 


Passes Semi-Annual Dividend 

The influence of John G. Hoyt and 
other western men, who have secured 
control of the Hartford Life, was shown 
again when the company passed _its 
regular semi-annual dividend. Vice- 
president Thomas F. Lawrence stated 
that conditions do not warrant the pay- 
ment of 10 percent annually and have 
not for a few years. The safety fund 
formerly earned $150,000 annually while 











it is now bringing in only $80,000. The 
western interests have purchased for 
future rather than present results and 
further dividends may be passed. 


“WOT YOU WANT ME TO BUY?” 


Question a Swede Asked the Fellows 
With Too Many Rate Books and 
Charts 


Among the good things said by Fred 
W. Tasney, western manager of the 
ordinary department of the Prudential 
in his address at the monthly meeting 
of the Indiana Association of Life Un- 
derwriters last week were: 


Education in general, elaborate training 
and a large equipment of information seem 
often to be handicaps to an insurance 
solicitor. Above all things he needs to 
be a salesman. The fighting is done by 
the fellow, not with heavy artillery but 
in light marching order. The vest pocket 
rate book is the gatling gun of the pro- 
fession. Going to the hip pocket for a 
rate book is dangerous in some parts of 
the country. A solicitor at times should 
throw open his coat and show that he is 
not armed. Two solicitors tackled a 
Swede, one with charts showing assets 
and liabilities, the other with a com- 
pendium of rates, policy contracts and 
what not. After an hour or so the Swede 
asked: “Wat you want me to buy, book 
or map?” The successful solicitor should 
know when to quit and when to go. He 
must not do all the talking. He must 
know he has something good to sell, he 





must have faith in the company that puts 
out the goods and he must be thoroughly 
acquainted with the merits of both. 

Mr. Tasney showed himself to be a 
ready and interesting talker, with a good 
story, to drive in effectively each point 
made. He showed that he possessed much 
of what he said was the most valuable 
asset of the insurance solicitor “common, 
ordinary everyday horse sense.” His hear- 
ers got inspiration as well as entertain- 
ment from his address. 

John I. Harden, chairman of the enter- 
tainment committee, of the Indiana asso- 
ciation, presents the following interesting 
looking program for the next monthly 
meeting, the first Monday in August: 

“An Application I Didn’t Get, and Why,” 
E. F. Folsom, Massachusetts Mutual. 

“The Man Who Wanted $10,000 Addition- 
al But Was Afraid to Offend the Agent by 
Asking for It,” I. Pinkus, Northwestern 
Mutual. 

“Some Men Who Refused to Die After 
Being Sentenced by the Medical Depart- 
ment,” E. E. Flickinger, John Hancock. 

“A Grateful Beneficiary,” Joseph L. Gas- 
per, Mutual Benefit. 

“Metamorphosis of a Lid Merchant or 
Turning a Hat Man Into a Life Insurance 
Agent,” P. J. Kelleher, Travelers. 

“Stiffening Up the Attendance at Asso- 
ciation Meetings,” John I. Harden, 

Speakers limits to five minutes each, 


Stowell with the Phoenix 


Edwin H. Stowell, who was formerly 
in the life insurance and bond broker- 
age business in Chicago and later was 
connected with the Northwestern Na- 
tional Life at Minneapolis, has been ap- 
pointed agency superintendent for Man- 





If 80% graded first year with continu- 
ous renewal commission and a full line 


of neat, simple but 


special policy con- 


tracts to sell in Chicago will secure one 
responsible life insurance agent who 1s 
capable of producing One Hundred 
Thousand paid for business annually— 


then answer this ad. | 
Address 73-Y, care The Western Underwriter. 
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D. W. PLACE, President. 


DISTRICT MANAGERS 


Experienced life insurance men who are Personal Producers and Good Organizers can secure 
contracts that mean something for the future as well as for the present. 


LOCAL AGENTS 


Yeung men with energy, who desire to engage in the life insurance business, can secure pay- 
ing contracts while learning the business, with assurance of advancement as fast as they can 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


IN DIANA. 
J. W. FITZ GIBBON, Vice-Pres. and Gen’l Manager. 
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ager Jules Girardin’s general agency of 
the Phoenix Mutual Life at Chicago. 
Mr. Stowell is now at the home office, 
7 gd the ways of the Phoenix Mu- 
tual. 


PREFERRED RISK POLICIES 
Lincoln National Life Gets Out Low 


Premium Contracts for Only 
High Class Risks 











Low cost, preferred risk policies, not 
to be sold in amounts less than $2,500, 
have been issued by the Lincoln Na- 
tional Life. These are nonparticipating 
and will be issued only to business and 
professional men and farmers, not in- 
cluding farm laborers. Rates provide 
for contracts with or without the dis- 
bility clause. No policies with disabil- 
ity clauses are issued after age 55 and 
the increase of premium for the clause 
is not payable after attainment of age 
60. The double indemnity provision is 
granted at the usual rate. Rates on 
the two forms issued, the ordinary and 
20 pay life policies, follow per $1,000: 


Without With 
Disability Clause Disability Clause 

Age Ord. 20 Pay. Ord. 20 Pay. 
| ARR $14.29 $21.96 $14.54 2.21 
Biaese de 14.60 22.32 14.8 22.57 
Biloa o aes 14.92 22.68 15.17 22.93 
re 15.27 23.07 15.52 23.32 
| IP 15.64 23.47 15.89 23.72 
, Pearer 16.01 23.88 16.26 24.13 
ee 16.41 24.31 16.66 24.56 
BEAD hb es ‘16.83 24.75 17.08 25.00 
Bewtthess 17.27 25.22 17.52 25.47 
be age 17.73 25.69 17.98 25.94 
| APA 18.22 26.19 18.47 26.44 
1 Pe 18.74 26.72 18.99 26.97 
. Sree 19.28 27.26 19.54 27.52 
Deveson 19.85 27.83 20.12 28.10 
| 20.46 28.42 20.76 28.72 
BB cccce 21.10 29.04 21.42 29.36 
Deokneee 21.78 29.69 22.12 30.03 
OS 22.49 30.36 22.85 80.72 
23.26 31.07 23.64 31.45 
BE vases. 24.06 31.81 24.48 32.23 
OU sd cues 24.91 32.60 25.37 33.06 
) ae 25.82 33.41 26.32 33.91 
BB poe se 26.78 34.28 27.32 34.82 
is dares 27.80 35.19 28.38 35.77 
|. Res 28.90 36.16 29.54 36.80 
is vos 30.05 37.17 30.75 37.87 
Re 31.28 38.24 32.04 39.00 
BE sateen 32.60 39.39 33.44 40.23 
re 33.99 40.61 34.91 41.53 
| Sa 85.49 41.90 36.51 42.92 
| AE 37.09 43.27 38.23 44.41 
| Oe 38.79 44.73 40.07 46.01 
aa 0.59 46.29 42.03 47.73 
| eee 42.52 47.94 44.16 49.58 
DAN ie cae .58 49.72 46.44 51.58 
BB sccece 46.78 651.62 48.88 53.72 
BOs cccee 9.12 53.67 rer awed 
| a 51.63 cae sequel’ > Boake 
ee 54.30 58.19 

ee 57.18 60.72 

a 60.24 63.44 





Toledo Annual Dinner Held 
The annual dinner of the Toledo As- 
sociation of Life Underwriters took 
place at the Milner Cafe on Tuesday 
evening of last week. George W. Far- 
ley did the honors in a very happy man- 





ner and Fred W. Tasney of the Pru- 
dential was the principal speaker. Mr. 
Tasney’s talk was largely on the use 
of definite plans and methods in writ- 
ing business. He believes that each 
case should be treated individually and 
that special preparation should be made 
to present facts and plans that will 
meet individual conditions. If the 
work is followed systematically in this 
way, the agent can hardly escape mak- 
ing a success, but on the other hand 
little more than an ordinary living can 
be made under the slipshod soliciting 
that is done by many agents. 

Reverend Ernest Bourne Allen spoke 
briefly, following Mr. Tasney’s address. 
The committee on entertainment con- 
sisted of ap W. Farley, D. C. Hart 
and John W. Crooks. 


NEW BINDING RECEIPT GIVEN 








Penn Mutual Explains Its New Plan 
Providing for Settlement at Date 
of Signing 





The Penn Mutual says as to its new 
binding reecipt attached to the appli- 
cation: 


The company has recently modified the 
form of application to provide for a set- 
tlement at the date of signing, with an 
attached receipt to be given to the ap- 
plicant in case settlement is effected. 
We desire to direct your attention to 
what we believe to be an advanced posi- 
tion concerning the date at which a policy 
shall be considered in force, provided the 
premium has been settled. Some com- 
panies agree substantially as follows: 

“Any insurance effected shall be in ac- 
ecrdance with the terms and conditions 
of the policy applied for and shall by 
reason of this payment be binding and in 
force from the date of the medical ex- 
amination, but there shall be no insurance 
unless, nor until, the application shall 
be duly approved and accepted at the 
home office.” 

The provision of another company is: 

“If the amount of such premium is 
paid to the said company’s agent at the 
time of making this application the in- 
surance (subject to the provisions of the 
said company’s regular form of policy 
for the plan applied for) shall be ef- 
fective from the date of my medical ex- 
amination therefor and such policy shall 
be issued and delivered to me or my 
legal representatives, provided the said 
company in its judgment shall be satis- 
fied as to my insurability, on the plan 
applied for, on the date of such medical 
examination.” 

The new application of this company 
provides that: 

“If settlement is effected in accordance 
with the attached receipt at the time of 
making this application, upon approval 
of the risk by the oye A at the home 
office the policy shall be in force as of 
the date of such settlement.” 

An applicant is, frequently urged to 
pay a premium at the date of signing his 
application upon the statement _ that, 
should he do so, his insurance will be- 
gin from that moment, provided the risk 
is found acceptable to the company. 
Should he so settle he expects and has 
a right to expect that he is covered from 








ASSETS 


Firg Mortgage Loans om Real Bette’ 1e¢30t-0 
e on ite 

Cashin eke andoffice . 174,649.38 
Loams . . . 660.60 
Policy Loans andLiems. . . 1,776.86 
Notes Receivable (Stock Notes) 43,567.89 
Net —— ected and Deferred Pre- 

ara 


$750,673.09 
51,996.14 
$698,676.95 


Deduct Assets not Admitted 
Total Admitted Assets . 
GROWTH 1911 
LIFE DEPARTMENT i 
December Si, 1916, $29 9TAS $ 4TH $ b9400.e 
December 31,1911, 698,676.95 27,834.38  2,628,447.00 
HEALTH AND ACCIDENT DEPARTMENT 
Income Claims Pd. 
December 31,1910 . . . $ 250.00 
December $i, 1911 . . . 2235543 $4,888.52 








Mitchell Building . . . 





SECOND ANNUAL STATEMENT 


Che Obio National Life Insurance Company 


CINCINNATI, OHIO 
Financial Condition December 31, 1911 


T. M. BALL, Manager of Agencies 


LIABILITIES 


Net Reserve on All Life Policies, 
December 31,1911. . . . 


Health and Accident Department 
Pee 


$ 27,834.38 


. 3,226.51 
Death Claim—Proofs Not Received 1,660.00 
Premiums Paid in Advance 653.83 
Miscellaneous—Unpaid Bills, etc. 986.28 
Payments on ital Stock, Not 
Issued . bart be ay. 
Stincluding $una0e Capita 

inclu apita 
Total Liabilities . 


i 
637,998.84 


$698,676.95 


GROWTH, 1911 
Gainin Premiums .. 
GaininInterest .. . 

Gain in Assets (Admitted) 

Gain in Reserve Ree eee 
Gain in Surplus to Policyholders 

Gainin insurance. ‘ 


62,379.86 

_, Sl64.19 
568,763 10 
21,054.38 
524,619.30 
2,134,447.00 


° Cincinnati, Ohio 


Guarantee Fund Life 
Association 


OMAHA :: :: NEBRASKA 
ORGANIZED JANUARY 2, 1902 


Assets, July 1, 1912 . ° ° ° ‘ ° e $805,143.97 
Reserve Fund, July 1, 1912 ° . ° . ; s 653,809.11 
Securities with State Department, July 1, 1912 . ° ° ° 399,850.00 


Rate per thousand, age 36 (other ages in proportion) $8.75 
Mortality Cost per each $1,000 Insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 1359 


The security for payment of future losses in proportion to total losses sustained since 
organization, is in the ratio of $4.50 to $1.00 


Licensed in California, Iowa, Kansas, Indiana, Michigan, Montana, Neb- 
raska, North Dakota, Oklahoma, Oregon, South Dakota, Idaho, Washing- 
ton, Texas and Wyoming, and preparing to enter Illinois and Missouri. 


Men capable of producing the best class of business 
wanted as State Managers and Solicitors. 


LOOK UP OUR RECORD AND WRITE US 


Employes Life & Casualty Company 


If you are a live one you can sell Life Insurance for a Company 
whose policy contracts are up to the minute, Write for terms. 


HAMMOND, = 2 INDIANA 


Lexington Life 4 LEGAL RESERVE CO. 


Insurance Co. 
LEBANON, INDIANA Contracts to Good Agents. 











Good Territory and Good 

















3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


Good Places for Men Who Work 











—who i seis genom eA As well as all other regular forms 
ime ee |! Central States Life 


ST. LOUIS, MO. 
Capital $300,000 Deposited with State 


UNION MUTUAL LIFE INSURANCE CO. 


PORTLAND, MAINE 


FRED E. RICHARDS, President 1300 Stockholders Sworn to Boost 
Address either ALB 

Benet Pordanl, Me ATRORNTON Cason, HOWARD C. BOONE J. A. MeVOY, 
Bapt., 405 Bidg., Los Angeles Cal. President Secretary 

















CAPITAL, $100,000.00 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 


Old Colony Life 


Insurance Company 
Old Colony Bldg., Chicago 


OFFERS 


A Very Special Proposition to Some Live Producing 
Agent to lake Charge of Some Unusually Good Ter- 


ritory in Illinois and Wisconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 





H. THOS. HEAD, Pres. 








H. G. AUSTIN, President. 
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THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 


Franklin T. Betts, Pres. and Mgr. of Agencies 


We want live men in Ohio, Indiana and Michigan. 
to start with a Live Young Company, write us at once. 


F. F. McGinnis, Secretary and Gen. Counsel 


R. T. Betts, Vice-Pres. and Supt. of Agents 


If you are a live wire and want 
Good Contracts to live men. 











the date of application unless his papers 
do not command approval. 

It is permissible in this connection to 
express what seems to be the general 
view of the field forces as to the benefits 
of the change; and these have been con- 
sidered from several standpoints: First, 
its probable effect upon the applicant, no 
two of whom are alike, and yet in gen- 
eral and upon the average they are sim- 
ilarly affected by the same circumstances 
and influences. It is claimed that he will 
be impressed by the advance payment 
with the serious nature of life insurance 
and esteem it a transaction of the highest 
order; that it will facilitate all the pre- 
liminaries and that he will be less likely 
tv lapse his policy. The result will be 
beneficial to the company by increasing 
business and decreasing expenses; reduces 
the percentage of “not taken”; improves 
the selection, in that it discourages hit- 
or-miss canvassing among those unable to 
pay. All these features exert a favor- 
able influence upon the agent, since they 
save time, prevent delay and competitive 
intrusion and help establish the standing 
of the agent as a business man pursuing 
proper methods and free from trifling. 


Minnesota Mutual’s Plans 


Regarding its rated-up policies, the 
Minnesota Mutual says: 


These policies are now being used for 
lives which are not standard risks either 
physically or by reason of occupation. 
They are upon the annual dividend plan 
and bear rates based upon the true 
plus an additional number of years 
extra rating. The guaranteed values 
dividends are also fixed according to 
“rated-up” age. In all such policies 
special disability clause is omitted, 
in the endowment rated-up policies 
extended insurance is eliminated as well; 
otherwise the provisions are the same as 
in the regular annual dividend policies, 
so that the regular policy (without dis- 
ability) shows to an applicant all there is 
to be known about the contract. 


Concerning its special disability fea- 
ture it says: 

We wish to announce that, commencing 
July 15, all policies sent out on lives 
which are not strictly first class, and all 
policies on the lives of women who are 
not self-supporting, will have the dis- 
ability clause eliminated before being 
issued. There are many small impair- 
ments which, considered among broad 
averages, do not affect the risk as a life 
risk, but which means an additional hazard 
as a disability risk, and it is on that ac- 
count the above rule has been adopted. 
It would be well where the disability fea- 
ture is mentioned for the agent to advise 
the applicant that unless he is a “gilt- 
edge” risk the clause will be stricken out 
of the policy. 


John Has a Winner 

John Potter has secured the agency 
for the Corona tvpewriter, which he 
will sell, together with old line life 
insurance and he ought to find many 
buyers for his new typewriter which 
sells for half the price of other standard 
machines and which has the advantage 
of weighing only six pounds.—Hills- 
boro, Ill., News. 





RULES ON ACCIDENT BUSINESS 


Under an opinion from the attorney-gen- 
eral to the Oklahoma department, the 
Shawnee Life may not write health and 
accident insurance without having $50,000 
of assets above what is necessary to pro- 
tect holders of life policies heretofore 
issued by the company. The commis- 
sioner may also compel the company to 
amend its charter and make a correspond- 
ing change in its name if it decides to en- 
ter the health and accident field. 





Professional on same plan 
as Travelin at - 
a . 

"Write J. 


R. Jones, Sec’y, CENTRAL BUSINESS MEN’S 
ACCL ASSN. Atcade Bidg., Dayton, Ohio. 








Western Life Companies 





Report of Their Activities and 
Progress 











Conservative Life, South Bend, Ind.—A 
report in Best’s Life Insurance News to 
the effect that the Indiana department has 
ordered it to discontinue writing business 
until the full balance of its capital is 
paid in, turns out to be untrue. State 
Auditor O’Brien says that no such in- 
formation has been given by his depart- 
ment relative to this company. No doubt, 
Best’s News got the Conservative Life 
confused with another South Bend com- 
pany. 


7 + 

Minnesota Mutual Life—President E. W. 
Randall asked for $500,000 during June. 
There was an expected response and the 
total of the applications received during 
June is $508,500. The Minnesota Mutual 
now has $21,000,000 of insurance in force 
and assets of $3,500,000. Insurance is 
granted to sub-standard risks and women 
are insured upon the same rates as men. 


2 . . 

Central Life, Ottawa, Tll.—It has estab- 
lished three new records for itself during 
the past month as follows: The largest 
day in the company’s history, June 28, 
$65,000 of business; the largest week, 
week ending June 29, $208,500; total for 
June, 1912, $556,250; practically all Illi- 
nois business; increase of $235,250 over 
June, 1911. 

. . » 

mmercial Life, Ind.—The company is 
still enjoying the same degree of success 
which marked its progress during the fore 
part of the year. Its production for June 
was Over three times greater than the cor- 
responding month of the two past years, 
and although July is usually considered a 
dull month it is starting even better than 
June did 

The company has made a number of 
very valuable agency connections recently, 
and among them are Russell C. Wiggs, for- 
merly with the New York Life and Com- 
mercial Life of Chicago, and J. Guy Smith, 
assistant superintendent for the Pruden- 
tial at Robinson, Ill. Its agency force 
numbers now a little less than three hun- 
dred for Indiana and it has a few men in 
Kentucky and Kansas. It is the company’s 
intention to enter Ohio and Michigan in 
the near future and to swing a strong 
organization into each of these states. 


Lafayette Life—President Bertram Day 
says: “It is a pleasure to announce that 
our company has passed its nine million 
dollar mark. We won our much coveted 
prize on July 1. We are now a full 
fledged nine million dollar company. The 
following are the men who have qualified 
for the Michigan outing and for honors 
in the $100,000 Club: C. E. Spurgeon, 
D. F. Smith, J. J. Schuessler, A. W. Werk- 
hoff, . EF. Buckner, William Worth, 
Thomas Lingo, H. J. Smith, Bert Yocum, 
W. F. Schick, Jr. C. E. Spurgeon of In- 
diana won the gold prize. 

“The company has made a larger gain 
from July 1, 1911, to July 1, 1912, than 
it has made heretofore in five and one- 
half years, or since its organization. Re- 
ceived applications from July 1, 1911, to 
July 1, 1912, $2,848,352; issued business 
from July 1, 1911, to July 1, 1912, $2,383,- 
820; paid-for business from July 1, 1911, 
to July 1, 1912, $2,210,212. The company 
paid-for in June this year $375,000 and 
$126,000 was written on the new ‘Monthly 
Pension Copyrighted Bond.’ It might in- 
terest you to know that I have been with 
the company just one year.” 

It announces the organization of a 
“Junior $100,000 Club.” All salesmen who 
write $50,000 or over during the calendar 
year will be entitled to junior member- 
ship in the $100,000 club for one year 
only, but may retain membership there- 
after by writing $100,000 each year. Junior 
members are entitled to the privileges 
and benefits of the $100,000 club, except 
to hold office and vote. . 


Preferred Life, Grand Rapids, Mich.— 
The company has taken over the Finnish 
Mutual Life of Hancock, Mich., an assess- 
ment company with 415 members and 
$400,000 insurance in force. A Finnish de- 
partment under Charles J. Tolonen, for 
secretary of the Finnish Mutual, has been 
established to cover Michigan, Minnesota 








Citizens Union Life Insurance Co. 


1106 Engineers Building 


CLEVELAND, OHIO 


Chas. P. Wickham, Free President and General Manager 


This company is in the 
basis that will assure the success of the com 
is room for more stock salesmen who can p 


employ only high-class men whose references are first-class. No stock 


misrepresentation. 
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JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 





STOCK SALESMEN 





The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 


Swetland Building 


CLEVELAND, OHIO 
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and Ohio. Mr. Tolonen will have his 
headquarters at Hancock, Mich, 


Bankers Reserve Life, Omaha—The state 
departments of Utah, Montana, Washing- 
ton, Oregon and Nebraska have completed 
an examination of the company orge 
Graham, Jr., actuary of the Illinois de- 
partment, having been selected to make 
the examination. It began the latter part 
of April and was concluded June 30, it 
being very exhaustive, 

As of June 30, the assets were found 
to be $3,426,600 and the unassigned sur- 
oO eee of capital of $100,000, was 

In his report Mr. Graham states that 
the company is in excellent financial con- 
dition. Its records and accounts are kept 
with more than usual accuracy. Its se- 
curities are of a good character. Its 
mortality experience has been favorable. 
Its volume of business has satisfactorily 
increased. Its reserve standard is ade- 
quate and its surplus funds are growing 
rapidly and are carefully conserved un- 
der expert supervision. The finding is 
very gratifying to the agents, policyhold- 
ers and friends of the company. 

Every step in the progress of the com- 
pany, from its inception until the present 
time, is set forth in full detail in the 
financial records and minute books and 
approved by the state auditor of Neb- 
raska, The examiners traced out in de- 
tail transactions which took place many 
years ago and have long since been closed 
a order to make the examination com- 
plete. 

The standing of Mr. Graham as an ac- 
tuary adds weight to the examination and 
the showing made 
every way. 


is commendable in 


Guardian Life, Kentucky—John Tevis 
and J. A. Young are organizing this com- 
pany at Prospect, Ky., from _ executive 
offices in the Realty building, Louisville. 
It is proposed to take over a number of 
industrial companies writing combination 
life and accident insurance and the Guar- 
dian is to write ordinary and industrial 
life and commercial and industrial acci- 
dent and health. The line of policies will 


include annual, semiannual, quarterly 
monthly and weekly pay contracts. 
* + om 


Ohio National Life—This company ex- 
pects to have its industrial department 
ready for business Aug 1. Frank 
Peters, formerly with the Prudential at 
Columbus, has been placed in charge of 
the industrial department and is getting 
arrangements completed rapidly. 

o . * 


Home Life, Oklahoma—This company 
has reinsured all of the business of the 
Shawnee Life of Oklahoma and it is ex- 
pected that the latter company will liqui- 
date though no such course has been voted 
upon by the directors. The reinsurance 
gives the Home Life a substantial volume 
of business which it is in a position to 
digest. 

« + - 

Lincoln Wational Life—Taking effect 
wey 1 the company has put in force an 
entirely new line of policies. The com- 
pany will continue to write all forms on 
both participating and nonparticipating 
plans, and with a few exceptions all of 
the policies will mature as endowments 
at age The exceptions are the term 
policies, the guaranteed annual paid-up 
addition policy and the low cost preferred 
risk policy. This last policy is issued only 
in amounts of $2,500 and upwards and 
will be sold on both the whole life and 
206 payment life forms on the nonpartici- 
pating plan. 

The company will issue policies with 
or without the total disability clause and 
also with or without the double indem- 
nity rider. The cost for the total dis- 
ability clause is governed by the age of 
the insured but the double indemnity is 
sold at all ages at $1.50 per $1,000. 

For the first six months of the year 
the company has gained almost exactly as 
much insurance in force as it did for the 
entire year of 1911. The assets have in- 
creased more during the first six months 
of this year than for the entire year of 
1911. The general surplus has increased 
almost as much. The company attributes 
its unusual success this year to aggres- 
sive, yet conservative management, but 
more especially to the fact that the form 
of agent's contract in use since the first 
of the year has attracted many excellent 
producers. There is nothing particular 
about the contract except that once en- 
tered into it cannot be arbitrarily can- 
celled or changed by the company. So 
long as the agent lives up to the condi- 
tions of the contract it can never be can- 
celled and provided he stays with the 
company for two years the renewals 
earned become nonforfeiture whether or 
not he dies or leaves the service of the 
company. 

For the year ending June 30, the pre- 
mium income was $258,803, the assets 
$774,938, poltoyhelaers v? $281,637, 
insurance in force $7,500,00 ¥ 


Columbus Mutual Life,-O.—On Monday 
of this week the directors and stock- 
holders held a most enthusiastic meeting. 
This was the date of the regular semi- 
annual meeting of the directors and there 
were twenty-five of its members in at- 
tendance. The fiscal report presented by 
the actuary was very pleasing in that it 
showed most satisfactory progress for 
the st six months. It will be remem- 
bered that this is the youngest of the 
Columbus companies and that in its 





fourth year it accomplished the unique 
result of paying out of its earnings a 5 
percent dividend to the stockholders, be- 
sides paying all expenses, providing for 
natural increase in reserve, and adding to 
the surplus about $20,060. The present 
report shows that compared with the 
first six monthe c? last year there has 
been a gain in first year’s premium in- 
come of 14 pores. in renewal premium 
income of 61 percent, and in interest 
income of 80 per cent. The health and 
accident department has not only paid 
its own way and borne its share of the 
general expense of the company, but 
shows a gain in savings of 700 percent 
over the same period of 1911. he com- 
pany now has on its books in the life 
department 2,420 policies for over $3,000,- 
000 of insurance, a distinct gain from 
Jan. 1, - In every enterprise the 
item of net savings is the one of greatest 
practical importance, and the present re- 
port shows here a gain of 50 percent over 
the report one year ago. 

A special meeting of the stockholders 
was held at the same time and place and 
they determined to provide for the con- 
tinuation and development and expansion 
of their splendid work. On the recom- 
mendation of President Brandon an in- 
crease in capital stock up to $500,000 was 
authorized and the directors were charged 
with the duty of disposing of the same 
to the best advantage so that several 
other states may be entered and the work 
pushed in the same manner as it has been 
in Ohio. nee 

Liberal Life, Anderson, Ind—It has 
decided to enlarge its headquarters build- 
ing in Anderson by adding two stories. 
It has a prominent location on the north 
side of the court house square. 

. . « 

Guarantee Fund Life, Omaha—lIts July 
1 statement shows. assets $805,144, re- 
serve fund $653,809, mortuary fund $148,- 
843, insurance in force $30,484,000. It has 
been licensed in Illinois and will inaugu- 
rate a campaign for business in that 
state. 

* * + 

Wabash Life, Danville, T1l.—This is a 
new legal reserve corporation and has 
reinsured the risks of the assessment 
company of the same name, which has 
been in operation for several years. The 
reinsurance agreement is before Superin- 
tendent Potter for his approval. 

By the terms of the contract the assess- 
ment life policyholders are to receive 
from the legal reserve company a stand- 
ard form of policy on the endowment at 
age 85 plan, either for the amount of 
insurance now carried as sessment in- 
surance or for such an amount as the 
premium paid the assessment company 
will purchase at the rates of the legal 
reserve company, the premiums on any 
and all forms of policies to be at the 
attained age. The legal reserve company 
will not carry any of the business as 
assessment insurance beyond the date to 
which advance premiums have been paid 
the assessment association. 

It has been agreed between the con- 
tracting parties that a receiver shall be 
applied for to wind up the affairs of the 
assessment association as soon as the 
= contract can be carried into 
effect. 





“Sullivan Month” a Success 


“Sullivan Month,” set apart by the 
Farmers & Bankers Life of Wichita, 
Kan., will go down in the history of the 
company as one of the bright spots, the 
showing for the month—June—having 
been a grand total of $763,500 of busi- 
ness. The month was dedicated to 
James P. Sullivan, secretary and actu- 
ary of the company, who left Wichita 
on his vacation June 1. Three men con- 
nected with the company got together 
and started a crusade for “Half a Mil- 
lion for Sullivan.” The result has been 
all that anybody expected. The state 
was divided into three sections known 


as the Wichita, Salina and Lawrence ' 


divisions, led by each of the three men 
who started the crusade, W. T. John- 
son, city manager for Wichita, F. R. 
Fenn, vice-president and general man- 
ager at Salina, and J. R. Holmes, gen- 
eral agent at Lawrence. The half a mil- 


“HAIL COLUMBIA” 
BANKING AND INSURANCE COMBINED 
THE COLUMBIA LIFE INSURANCE COMPANY 


has some of the finest contracts in the Life and Health and Accident Departments. which cam be sold at sight, ever offered te ageats. 


The 20-Payment Life 4% is the most attractive and salable policy of 
its kind on the market. The the rates charged by leading Eastern com- 
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Ohio, Kentucky, Indiana and Georgia 


Managers and Local Agents wanted in 
THE COLUMBIA LIFE INSURANCE COMPANY, Cincinnati, Ohio,  ruxé. cress, President 
MICHIGAN 


The Minnesota Mutual Life Insurance Co. wants 


TWO GENERAL AGENTS 
IN MICHIGAN 


Our Managers’ Contract is a Winner. For particulars and con- 
ference address 








E. S. ALBRITTON, Supt. of Agencies, 
St. Paul, Minn. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


BEATEN OUT OF SIGHT! 


Our gain in new business issued during the first quarter of 1912 was 
a than our gain for the entire year 1911. And 1911 was one of our greatest years. 


and our new nthly Income policy are making good. 

“Never were Massachusetts Mutual policies so to sell,” say our representatives. And back 
sk call ca Koes cemeiienn salah, aa eae GU is the pate es Saree yam 
conscientious service of the public, and a long history of un ial relations between Home 
Office and field force. 

Occasionally we have an agency opening. 


Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts Incorporated 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more ijum-paying business in force in the United States 
than any other Company, for each of last sixteen years has had more tiew 
insurance accepted and issued than any other Company in Ameriea. 
THE DAILY AVERAGE BUSINESS DURING 1911 


526 day in Num of Claims Paid. 6,432 per day in Number of Policies issued and revived for 
$1,524,268 per day in Net 386.44 per day in payments to Policy- 
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Connect with a company that gives excellent service to its agents 
and policyholders. low premiums and large annual dividends. 
Experienced men to coach and help you write the business. 
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Indianapolis Life Insurance Co. 
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lion mark had been passed when Mr. 
Sullivan returned, June 24. The last 
week was the biggest of all. 

The company, which is in its second 
year, now has a total of over $4,000,000 
of insurance in force and is growing 
steadily. It closed the first year with 
$3,000,000 in force, and expects to more 
than double that showing this year. 


GROUP INSURANCE FOR COPS 
Equitable Has Deal On With Various 


Benevolent Societies of New 
York Police Force 








A group insurance deal, larger than 
that consummated between the Equit- 
able of New York and Montgomery 
Ward & Co. of Chicago, which was the 
largest life insurance contract ever 
written, is now being negotiated by the 
Equitable with the various benevolent 
societies of the New York police force. 

Four group policies, one covering the 
8,000 patrolmen, another the 500 traffic 
men, a third the 400 sergeants, and a 
fourth the 750 lieutenants, have been 
drawn up. Three propositions have 
been made, one granting $1,000 insur- 
ance to each man, another insurance 
equal to his annual salary and another 
insurance equal to two years’ salary. It 
is thought that the various associations 
will elect plans which will call for be- 
tween $12,000,000 and $15,000,000 in- 
surance with annual premiums amount- 
ing to about $150,000. The Traffic 
Squad Association has already accepted 
the proposition and made application. 

While in other group policies the in- 
surance on the individual ceases when 
the individual leaves the employ of 
the concern paying the premiums, the 
police plan provides for insurance after 
the men leave the service. The men 
remain members of the associations 
after retiring from duty and thus con- 
tinue their insurance. 

Some of the age problems that have 
been met in other group propositions 
were eliminated from this. The depart- 
ment is large and has been established 
many years. The result is an almost 
invariable average age from year to 
year. The approximate premium per 
$1,000 will be $15 and the policies will 
be similar to one year term contracts. 


New York, July 10—(Special)—The 
Equitable has not insured the members 
of the New York police force. Ac- 
counts appearing in the daily press the 
past few days were erroneous and in- 
accurate. The society has not insured 
the police either directly or through 
benevolent associations. It is author- 
itatively stated that the press reports 
did not emanate from, nor were they 
authorized by, the company nor do 
they correctly set forth the position 
of company or the tentative proposi- 
tion. 





Gets Out a New Policy 

The New England Mutual Life is 
issuing a corporation policy, especially 
printed for business insurance. The 
policy is the same as the standard con- 
tract, except that the “army and navy” 
clause is inoperative after one year. 
This will mean that the other policies 
of the company will also have to be 
changed in this respect. The company’s 
limit of $50,000 on a single life will be 
written under these policies, and the 
limit on term insurance, which has been 
$20,000, has been raised to $50,000. The 
New England Mutual is one of the last 
of the companies to come round to the 
elimination of the army and navy and 
war clauses. 


Organizing at Pittsburgh 
_ Joseph W. Bryan, who was prominent 
in the organization of the International 
Life of St. Louis, and has been asso- 
ciated with it in developing eastern 
territory from headquarters in Pitts- 
burgh, is organizing the United Life 
of Pittsburgh. Prominent bankers have 
been secured as officers and on the 
board of directors is Beauford McKin- 
ney, a former officer of the Interna- 





Experience is a Good Teacher 


The history of the life insurance business proves that the permanently successful cies have NOT 
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tional who has been with the company 
in the east the past two years. Mr. 
Bryan is to be vice-president and gen- 
eral manager. The company will be 
launched as the United Mutual, writing 
participating business, but will be 
stocked as soon as advisable. It is 
thought this will be accomplished with- 
in sixty days with a paid in capital of 
$200,000 and sufficient surplus to work 
with. The West Penn Securities Com- 
pany has an organized agency force 
and will be given exclusive underwrit- 
ing privileges. Guaranteed coupon poli- 
cies will succeed the participating 
forms of policies. 





All Going to Memphis 

Plans are being considered by the 
Nashville Association of Life Under- 
writers to take in all of the life in- 
surance men of middle Tennessee, and 
to change the name of the organiza- 
tion to the Middle Tennessee Life Un- 
derwriters’ Association. The question 
was discussed and generally favored 
at a dinner at the Maxwell House Mon- 
day evening, which marked the regu- 
larly monthly meeting of the associa- 
tion. The entire membership of the 
association will go to the Memphis 
convention in October. 





Kansans Plan Picnic 


A picnic in connection with the an- 
nual election of officers of the Kansas 
Association of Life Underwriters is 
planned to be held at Vinewood Park, 
near Topeka, Kan., July 22. The mem- 
bers of the association accompanied by 
their wives, families and friends are 
expected to be present at the meeting, 
and a “bully” time is promised for all. 
The program is to leave Topeka on 
interurban cars at 4 o'clock, spending 
the evening on the grounds at the park, 
where a luncheon will be served. 


Various forms of athletic events are 
planned for the occasion, in which gen- 
eral agents of the various life insurance 
companies in Kansas are expected to take 
part. Among other things, a “tug-of-war” 
between representatives of participating 
and nonparticipating companies is being 
suggested. There will be footraces for 
all who care to take part, plenty of boats 
for moonlight boating trips, and ample 
shade under which the picnic lunch will 
be spread. 

Both President E. W. Thompson, gen- 
eral agent of the National Life of Ver- 
mont, and Secretary-Treasurer Frank B. 
Parker, general agent of the Connectfcut 
Mutual, declare they will not be candi- 
dates for reelection, having served two 
terms. There is considerable speculation 
as to who will be elected to head the as- 
sociation for the ensuing year. 





Will Honor Howard C. Wade 

The month of July has been selected 
by the Michigan State Life as one for 
production of business in compliment 
to Superintendent of Agencies Howard 
C. Wade. President Apps, in announc- 
ing this movement, urges agents to 
strive for $500,000 new business during 
the month. 





Louisville Meeting Held 

The July meeting of the Louisville 
Association of Life Underwriters was 
held last Tuesday evening at Fon- 
taine Ferry park, one of the popular 
resorts on the Ohio river. The busi- 
ness session was held at 5 o’clock, din- 
ner at 6 following. Fried chicken was 
the piece de resistance of the affair, 
and the meeting was successful, both 
from a business and social standpoint. 


“TIZZERS” warts 
Sell our T. O. Policy if you are out 
to succeed 
J. L. BABLER, Mgr. Agencies 
INTERNATIONAL LIFE 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co 


INDIANAPOLIS 


Operates ander tue Compulsory Deposit Law or suas 
Reliable Agents Wanted. Address 


Oe 
The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


Illinois Bankers Life Association 


Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, 
1911, over 25 Per Cent. 





St. Louis 








Otto Schenk, President 





q Can use a few good men in Chicago 
g 648 Insurance Exchange 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 











Address, Agency Department 
Odd Fellows Bldg. . Indianapolis, Ind. 


ASK OUR MEN 


if they are entirely satisfied with the treatment 
accorded them by the HOME OFFICE. 


ENTIRELY NEW tte policy which our men are 


specializing upon. Investigate this 














Address ARTHUR O. MAIN, Gen. Man. of Agencies 
Commercial Life Insurance Company 





INDIANAPOLIS, INDIANA 
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‘This was the first meeting since Wil- 
liam H. Harrison, general agent of the 
Fidelity Mutual, became president, and 
he handled the gavel in fine style. In 
Spite of the warm weather it has been 
announced that the association will 
meet regularly throughout the summer. 


ANNUAL MEETING IN DENVER 


Program of Convention of the Kansas 
City Life Club to be Held 
July 24-26 








The third annual meeting of the Kan- 
sas City Life Club will be held in Den- 
ver, July 24-26. The program is: 

Wednesday, July 24 

Morning Session, 10 o’clock—Meeting 
called to order by president of club. Ad- 
dress of welcome. Response. Roll call. 
Reading of minutes of last regular meet- 

. Yearly oN and address, Presi- 
dent K. C. L. Club, Orville Thorp. Re- 
port of committees. Announcements. 

Afternoon Session, 2 o’clock—Yearly re- 
ports of general agents for their respec- 
tive agencies—J. F. Barr, Missouri; M. M. 
Iowa; J. E. Williams, South Da- 

J. Cravens, Nebraska; G. W. 
Arkansas; Eugene Arnett, Okla- 
homa; O, J. Durand, New Mexico; J. L. 
Pryor, Colorado; W. G. Hunter, Utah; L. 
V. Rawlings, Oregon; J. A. Beverly. Kan- 
sas; C. H. Luling, Kansas; Orville Thor: \ 
Texas, “The Mission and Responsibili- 
ties of a Life Insurance Salesman,” C. H. 


Luling, Kansas. General discussion b 
M. M. Dehing, Iowa; J. E. Wiliams, Sout 
Dakota; G. . Pardee, Arkansas; George 


J. Stampfli, Missouri; F. D. Lombar, Ok- 
$ . J. Caraway, Texas; Benjamin 
F. Ridge, New Mexico; J. T. Allen, Colo- 
rado; W. G. Hunter, Utah; L. V. Rawlings, 
Oregon; W. H. Roper, Kansas; cS 
Stephens, Nebraska. Announcements. 
Wednesday Night—Entertainment 
Elitche’s Garden, leaving hotel at 7:30. 
Thursday, July 25 
Morning Session, 9:30 o’clock—Field 
Problems. Organizing territory and over- 
coming objections, such as: It costs too 
much; I can’t afford it; I don’t believe in 
it; its a good proposition, but I am not 
ready; I lieve in Life Insurance, but 
have ali I need, etc.—J. H. Groves, Mis- 
souri. General discussion py A. P in- 
chew and others. “The Psychology of 
Salesmanship’—Principal points to be 
made in canvass; possible mistakes made 
in a canvas . T. Morris, Texas. Gen- 
eral discussion. Announcements. 
Afternoon Session, 2 o’clock—“How Can 
the Field Department Help the Company 
Dispatch Business?” Also, “Helpful Sug- 
gestions to the Field Department on Se- 
lecting Risks and Suitable Policies for 
Same,” J. B. Reynolds. “What Should 
Be the Relationship Between the General 
Agent and the Field Solicitor?”—J. A. 
Beverly, Kansas. “How May I Further 
My Own Interests, That of My Company 
and the General Agency with Which I Am 
Identified?”—W. L. Evans, Texas. Gen- 
eral discussion of 2 and 3. Announce- 
ments. 
Thursday Night—Informal dinner, 8 
o'clock, Albany Hotel, 
Priday, July 26 
— | Session, 9:30 o’clock—Question 
Box. “The Importance of the Kansas 
City_Life Club for the Future, Both to 
the Company and the Club Members; Also, 
What the Company Desires to Do Next 
Year,” F. W. Fleming. “What the Gen- 
eral State Managers Desire for Next 
Year,” L. V. Rawlings, Oregon. General 
discussion by Orville Thorp, Texas; James 
rr, Missouri; James A. Bevely, Kan- 
saz; C. H. Luling, Kansas; O. J. Durand, 
New Mexico; J. T. Allen, Colorado; Eu- 
gene Arnett, Oklahoma; J. . Cravens, 
Nebraska; W. G. Hunter, Utah; J. E. Wil- 
liams, South Dakota; G. W. Pardee, Ar- 
kansas; M. M. Deming, Iowa. “What the 
Field Solicitors Desire for Next Year,” 


MICHIGAN 
STATE LIFE 


DETROIT 
Frederic Apps, President 


A Liberal Salary and First Year 
Commission and a Continuous Re- 
newal Commission to 


TWO Personal Producers in 
OHIO or INDIANA 


Address 


HOWARD C. WADE 
Supt. of Agents 


at 














D. M. Hynds, Missouri. General discus- 
sion, W. E. Shaw and others. Election of 
officers. General matters. 

Saturday Morning—Pikes Peak trip. If 
a trip over the Moffat road is arranged 
for either Thursday or Friday, the pro- 
gram for the day will be carried out at 
an evening session. 


Show Changes in Policies 

Several changes in policies and prac- 
tices, some of which were made effec- 
tive the first of the year, are shown in 
the new rate books of the Franklin 
Life. Beginning July 1, the two 
months extended insurance at the end 
of the first policy year was discon- 
tinued on life and endowment policies. 
Such action was made necessary by the 
legal difficulties arising where policies 
lapse after the payment of a quarterly 
or semiannual instalment on the second 
year’s premium. This does not elimi- 
nate the thirty days’ grace period on 
the second year premium. The disabil- 
ity clause will be refused on all policies 
carrying extra premiums and on some 
not, where the company considers the 
accident hazard too great. In this lat- 
ter class are saw mill foremen, engi- 
neers, railroad passenger conductors, 
section foremen and others working on 
trains, or tracks, moulders and others. 
Disability clauses are not given to ap- 
plicants minus one eye, one hand or 
one foot as the chances of them los- 
ing the other eye, hand or foot, which 
mean total and permanent disability, are 
greater. Other features, new since the 
old rate books were issued, are also 
shown. 


Will Get Out New Policy 

The Columbus Mutual Life will, in 
the very near future, put on the market 
a new policy which should make a 
strong bid for public favor. This will 
be called a specific endowment partici- 
pating policy and will be issued at all 
ages on the basis of a $100 premium. 
The amount of insurance will vary with 
the age, and the endowment amount 
will be for three-quarters of the in- 
surance. 

The policy guarantees a premium re- 
duction of ten percent after the first 
year, with further participation, and in 
event the full premium is paid, guaran- 
tees to increase the endowment sum 
by $273. In this way competition with 
nonparticipating companies is met as to 
low premium rates, while still retain- 
ing all the advantages of the dividend 
system. 

At age 25, this policy will furnish 
$2,536 of insurance, and is guaranteed 
to mature as an endowment at the end 
of twenty years for $2,175, if full pre- 
miums are paid. The insured pays 
$2,000 in all and receives his money 
back and $175 additional, his interest 
for $2,536 and annual dividends. 

The premium for this policy covers 
the double indemnity and total disabil- 
ity clauses that are contained in all of 
this company’s policies. 


Kight Working Westward 

Commissioner Done of Utah has is- 
sued a warning against the Kight Audit 
& Abstract Company, which pretends 
to show holders of life policies how 
they can save money on their insurance. 
Kight has been flying all over the east- 
ern and middle western parts of the 
country and nearly all the imsurance 
departments in those sections have ex- 
posed his methods in warnings to the 
public. He is evidently working the 
Rocky Mountain territory now as the 
Colorado department recently gave him 
a blast. The Utah department says of 
his scheme: “Any one who accepts his 
suggestions and sends a policy to him 
does so at the risk of almost certain 
loss.” 

The department offers its services to 
anyone who wants its advice on the 
question of lapsing life policies and tak- 
ing new ones. 














Bagge Gets New Position 
E. E. Bagge, formerly at Terre 
Haute, Ind., as superintendent of the 
Public Savings Life, and later at Cin- 
cinnati for four years with the Col- 


onial Life and for ten years with the 
Metropolitan, has been appointed super- 
intendent of the Cincinnati district for 
the National Progressive Life of Cin- 
cinnati. The company, which was for- 
merly the Ohio Burial Insurance Com- 
pany, is waiting for its new policies to 
be approved. It will do business in 
Ohio, Indiana and Michigan. 





Union Life Active 

After spending nearly a year in clean- 
ing house the new officers of the Union 
Life of Chicago are now giving some 
attention to the extension of the agency 
plant. Retrenchment has been the pro- 
gram since W. T. Hall became presi- 
dent and L. S. Hall secretary. Home 
office affairs have been straightened out 
and additional stock sold at a premium, 
making up the impairment of capital 
and giving the company a small sur- 
plus. Deals are now pending for the 
sale of the remaining unsold shares of 
the authorized capital. Several new 
general agents have been appointed 
within the past two weeks and other ap- 
pointments are to be made. 





Woods Agency Outing 
More than one hundred men con- 


nected with the E. A. Woods agency of | 


the Equitable at Pittsburgh qualified 
this year for the annual summer outing. 
The party left Monda-- for Portsmouth, 
H., via Buffalo, Albany and Boston. 
At Boston there was a luncheon and 
automobile trip. Eight days will be 
spent at the Hotel Wentworth on the 
New England coast and the return to 
Pittsburgh will be by boat to New 
ork city, where a day of feasting is 
planned. 





Examine Swedish Companies 

_ The Swedish Methodists’ Aid Asso- 
ciation, the Swedish Baptist Mutual Aid 
Association of America and the Swed- 
ish Mission Friends Aid Association, 
three assessment life companies of Chi- 
cago, having a membership among the 
Scandinavian people of the country, 
have recently been examined by the 
Illinois insurance department. The old- 
est of these, the Swedish Methodists’ 
Aid, has been continuously transacting 
business since 1878. 

The reports of examination of these 
concerns show them all to be in good 
condition. This is largely owing to the 
fact that because of the very slight cost 
of obtaining new business and the very 
moderate salaries paid the officials, 
these companies have been able to do 
business at an exceedingly low expense 
rate. In addition to this, the mortality 
has been fairly good. The claims which 
are for $1,000 each, are always settled 
promptly. 

These concerns have learned that an 
assessment company can be managed 
successfully only by keeping the ex- 
penses down to the minimum and 
selecting the risks with great care. 





AGENTS TO TAKE PART 

Agents of the Northwestern Mutual Life 
will assist in the laying of the corner- 
stone of the company’s new $2,000,000 
home office building, now being erected in 
Milwaukee, on July 17. The ceremony 
will be one of the oe events of the 
thirty-sixth annual gathering of the 
Agents Association of the Northwestern 
Se a to be held in Milwaukee July 





RECEIVER FOR FRATERNAL 

Judge George W. Clark, in the district 
court at Oklahoma City, Okla., has grant- 
ed the injunction asked by the insurance 
department against the Home Fraternity, 
a fraternal organization with headquar- 
ters in that city, and put the affairs of the 
organization into the hands of Commis- 
sioner Perry A. Ballard, who is directed 
to wind up its affairs. 

It is set out in the restraining order 
that the affairs of the company had not 
been conducted according to the laws of 

MAKE LARGE 


A G E, N T COMMISSIONS 


selling Computing Scales. Men who 
can give bond write 


Strubler Computing Scale Company 








ELKHART, IND. 


the state. It was alleged that W. T. S. 
Barnes, who has been at the head of the 
organization, instead of depositing its re- 
ceipts in a bank in the name of the com- 
pany, handled all of the money in his own 
name. Under the order of the court he is 
restrained from receiving any more money 
from the business. 


, 


CHANGES 

Garde, Hartford, 
Conn., has been transferred to the Provi- 
dence, R. I., as special agent. 

ohn Howard O’Neill has been ap- 

pointed special agent at Rochester, N. Y. 

Duke Roberts has been appointed spe- 
cial agent at Toronto, Ont. 

Bruce T. Work has been appointed spe- 
cial agent, Columbus, Ohio. 


TRAVELERS’ 
Special Agent A. E. 





Tyre N. Harden, for nineteen years gen- 
eral agent in Indiana for the Northwest- 
ern Mutual Life, in Denver last 
Wednesday morning, after an illness cov- 
ering two years. He resigned in 1909 and 
went west to seek better health. He was 
sixty-three years old. He was a Scottish 
Rite Mason, a Knight Templar and a 
Shriner. The funeral at Indianapolis Sat- 
urday was conducted by those orders. A 
son, John I. Harden, well known in life 
insurance circles, and a daughter, Mrs. 
Irma P. McChesney, both of Indianapolis, 
Psurvive their father. 


LIFE APPOINTMENTS 
Indiana 


Intermediate—J. F. Richardson, Boonville. 
International—C. Barker, Vincennes. 
Lafayette—Buckmaster & Brewster, Geneva; 
G. B. King, J. E. Evans and Bryan, 
Lafayette; G. D. Garber, North Manchester. 
New York—C. M. Aron, Bunkerhill; L. P. 
Wadesville; J. B. Day and D. A. Me- 
Indianapolis; F. Edington, Montpelier; 
D. C. Stocking, Rockford; F. C. Wolf, Ligonier. 
N. Mutual—A. P. Jenks, Logansport. 
Pacific Mut.—W. E. Kelley, Peru. 
Reliance—B. P. Gill, Pekin. 





Wisconsin 
Wis. Natl.—G. Laurent, Racine; E. O. 
Erickson, Stetsonville; F. J. Chadek, Racine; 


Ackley White, Winter; B. G. Treat, Monroe. 
New York—T. . Brewer, Mineral Point; 
Bernard Kane, Stevens Point; C. J. Rounds, Eau 


ACTUARIES 
H. ™: 2etrours 








CONSULTING 

ACTUARY 

Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL 
fONSULTING 
ACTUARY 





856 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, ILL. 


os J. HAIGHT 
Consulting 
Actuary 
Hume Bldg. 


INDIANAPOLIS 
J H. NITCHIE 
= ctuary 
1219 Association Building 
Sall 


CHICAGO 








Telephon 
Central 739 
R. NUESKE 
CONSULTING 
ACTUARY 


2116 First National Bank Buliidiag 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 


re J. PORTER 
CONSULTING 


ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


729-732 Ohio Building 
TOLEDO, OHIO 


- F. ROCHE, F. A. S. 
Consulting 
Actuary 


55 Liberty Street 
NEW YORE 
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Poa” Effie F. Putney, Ladysmith; Mrs 
Russell, Embarrass; eresa Schmitt, Merril 
N. W. Mutual—N. E. Thompson, Somers; Roy 

R. Wheeler, Muscoda a Reuter, Avoca; 

A. J — Madioon: may Hansen, Stan- 

ley; A. R. Hemmy, Juneau; Arthur Longfield, 

py) eB 
New Engl. Mut.—C. G. Pearce, Milwaukee. 
Dlinois 


Penn Mut.—Benj. Bevan, C. B. Deval, J. M. 


Griffith and H. M. Hummel, Chicago. 
State Mut., Mass.—W. A. Gardiner, Chicago. 
Travelers—A. S. Stults, Chicago; J. B. Briggs, 


Decatur. 

— Mut.—W. G. Jones, Peoria. 

. F, Bennett, West Salem; O. M. 

Geddnnd, Cypress; R. L. Taylor, Kewanee. 

Berkshire— ~“s E. Terrill, Chicago. 

Bankers, .—Edward Bender and R. T. 
Clark, Herrick; G. P. Lewis, Decatur. 

Conn. Mut.—C. H,. Du ' *, = W. Deitz and 


+ C. Shelter, Decatur; R. uay, Peoria; 
. L. Petersberger, Chivtges Ht as -, Shumway, 
Taylorville; S. Groves, Locsiess H. Kay, 
Camp Point; Ww. Lawler, Mt. ise ler. 


Equitable, Ia. —a, E. Gardner, Chicago; F. A. 
Rice, Blue Island. 

Germania—G. A. Heidinger, Anna. 

Hartford—E. C. Yockey, Perry; Mrs. M. I. 
Tumy and G. C. Bourgeois, Chicago. 

Home—H. C. Losey, Renato Dominici, Mari- 
ano Dominici and J. Knight, Chicago. 

ass. Mutual—M. H. Gameloy and D. L. Et- 
Chicago; F. A. Fesenmeyer, Jerseyville. 

Mich. Mut. —W. E. Hitchcock, Decatur. 

Mut. Benefit—A. D. Morris, M. B. William- 
son, M. H. Gamecy, Samuel Graham, H. L. 
Swan and A. L. Kirchheimer, Chicago; E. J. 
Rogerson, Dixon. 


mag rere Ia.—W. Bougher, Chicago. 
tate—Charles effet St. Louis, Mo. 
Motunl N. Y.—W. C. Danne, C. S. Mather, 


L. J. Mather, R. R. Donovan and S. J. Bellamy, 
Chicago. 

Aetna—W. H. Black, Macomb; C. W. Craig, 
Pecahontas; J. W. P. Kerr, Staunton; A. 
Moulton, Leland; J. B. Reid, Albion. 

Bankers, Neb.— Monckton, Quincy. 

Cent. States, Mo.—A. Summers, Eldorado. 

Conn. Mutual—D. N. bi /* -- -- and Ww. 
Moore, Chicago. 


a Lewis, Peoria; Philip Kuhles, 
ons. 

Martford—W. B. Holmes, Effingham. 

International—C. H. Koch and H. N. Peter- 
son, Chicago. 

Manhattan—E. T. O’Keefe, East St. Louis. 


Meridian—Harry Stingley, Aurora. 

Mich. Mut.—E. M. Purpus, Decatur. 

Mut. Benefit—W. E offin, Urbana; H. E. 
Cook, Shelbyville; Asa Hathaway, Ridge Farm. 

Mutual, N. Y.—Margaret H. Kyle, Chicago; 
E. J. Riley, Eureka; J Sloan, Biggsville; 
W. P. Davis, Plainfield. 

Mass. Mutual—L. “. 


Baler, D. N. Cameron, 


J. _H. wus and R. B. Rogers, Chicago. 
N. W. Mutual—S., E “Mear, Princeton; C. B. 
Remee. Clay City; J. W. Potter, Plymouth; 


B. ht, Decatur; John McConnell, Arcola; 

L. x — = Arthur; E oore, Watseka: 
Walter Kiningham and H. F. Espenscheid, Dan- 
ville, 

National, Vt.—W. B, Cooper, Chicago. 

New Engl. mee’ W. Sundlof and C, G. 
Hobert, Chicago 

New York—Adolph Ewig, William Stuart and 

P. Ward, Chicago; Warren kk. Wright, 
Murrayville; 3 E. Harrington, Sycamore. 

rov. L. T.—Deane Dunlap, Chicago. 


Pitts. L. & T.—Miss Underwood, 
Greenup. ; 

Phoenix Mut.—Clyde O’Neal, Moline. 

Penn Mut.—Frank Hellyer, Ipara; A. L. 


Boone, Quincy; C. F. Miller, Chicago, 
Reliance—Ira Mosley, Crab Orchard; R. E. 
Moon, Decatur. 
Travelers—C. R. Lively, 
F. A. Frahin, Gillespie. 
Sloman and S. H. 


Conn. Mutual—M. I. 
Axtell, Chicago. 

E uitable, a.—J. M. Gunthorp, Chicago; R. 
R. Stevens, Gardner; A. H. Hart, Bloomington; 
J. W. Andrews, Walnut; R. L. Herrick, Har- 
vard, 

Mut. Benefit—R. C. Webb, Mt. Vernon; U. 
M. Chaille, Detroit, Mich.; C. J. Kessler, Mt. 
Carroll; W. C. Moll, Chicago; . E. Tweddale, 
Washburn. 

Mass. Mutual—R. Fisk, Ridgefarm. 

New York—W. A. oe August Rodemm- 


Indianapolis, Ind.; 


sky, A. L. Brown and Miss Katherine Burke, 
Chicago; J. Childress, Brocton; cC. 
Entwistle, Havana; O. C. Scott, Berwyn; J, A. 


Anderson, DeKalb. 

Phenix Mut.—E. H. Stowell, Chicago. 

Pacific Mut.—Allen_ Mills, Rid way; 
Corbett ae, * Le voga Whittelsey, 
Leek, Jr., Elkhart. 

Reliance Lie Thomas Joce, Creston. 

State Mut.—Jacob Lowenthal, Chicago. 

Travelers—Samuel Gilbert, Chicago; c & 
Wishtman, Evanston; H. R. Brown, Davenport, 
owa. 

Union Cent.—F. N. Kiblinger, Piper City; F. 
t: Snapp and J. G. Cutler, Findlay; A. W. Hub- 
ard, Hinckley; Biscos Hindman, hicago. 


HB. 2. 
hicago; Miles 


He ninoiar—J. E. Davis, L. W. 
Hiscock, Montrose. 

Penn Mut.—Creago Realty Co., Mt. Pleasant; 
- M. Hill, Pontiac; R. E. Jossman, Clarkston: 

Kellar, Battle Creek; H. N. Peabody, 
Losentfield, L. Danto and H. W. Spence, De- 
troit; E. D. Sirrine, Paw Paw. 
Preferred—George Allen, ae Cc. F. 


Detroit; 


ids; J A Mut., > PY Peter Waist John 
Duckworth, Detroit; F. H. Greene, Detroit. 

State—J: Brown, Detroit. 

Toledo—W. B. Robinson, Toledo, Ohio; R. W. 
Burton, Morenci. 

Travelers—G. 


Vandervoort, Tonawanda, 
te fi Oe 


B. 
Ter Avest, Coopersville; Samuel 


‘John Brooks, Wakekeld. Le 


“Miller, Norfolk; J. 
. Kavan, 





eanteet, M. S. Carr, C. H. Wood, Detroit; 
Seven, Grand pale. 

* Gains Cent.—F. E. Bowen, Cadillac. 

Wis. Natl.—Henry Choput, Foster City; A. J. 
Valind, Iron Mountain, 

Detroit—E. A. Hollister, isommoed; oO. R. 
Thackery, H. W. Kresin and bP. War- 
wick, Port Huron; William Slain: Sault Ste. 


Marie. 
Equitable, N. Y.—Lester Fullam, 
0) 
L. Johnson, Cass City. 


Mrs. C. B. Wynn, Toled 
Equitable, Ia.—A. 
Fid. Mut.—H. F. ‘Tetone Laingsburg. 
Hartford—W. F. ea Marquette. 


Fenton; 


Lincoln Natl. R's Vaxter, Grand a 
Mich. State—N. D. en Bronson; J. 
Goodwin, Owosso; William Slough, Mievidan; 
H. H. Wagner, Carl Koster and Oo. Duffield, 


Detroit; C. F. Ferschneider, Saginaw. 
Mut. Benefit—H, H. Barker and C. R. Trom- 
bley, Saginaw; C. Gray, Pittsburgh, Pa.; C. G. 


\Monser, a N. Y.; G. R. Berkaw, Detroit. 
o. Amer., a? $. Crawford, Port Huron. 
—o 2 Roat, Flint; A. B. Kincaid, 


Riley; F. A. Shuare Lansing. 
Old Line—Mamie Vessdiates, Negaunee; P. 
R. Peering, Princeton; Bessie Bargren, Mar- 
quette; J. 0. Johnson, Negaunee. 


Peninsular—S. vans, Kalamazoo. 


Fongsret Sarees McKinley, Grant; G. M. 
Jorn, Sturgis; Fg eee, ‘alamazoo; Cc. B 
Morrell, Grand Rapi . 

Reliance—C. E, ~# Cedar Springs; W. J. 
Getty, Kalkaska. 


Hindelang, G. A, 
Marshall and C. 


Giberson, Vicksbur as iggt’ cones 
R. R. —. gk D th. Alexander, 
Grand Rapids; C. R. Hen erson, , ¥— H. 


Ramile, Loretta; Harry Oberlin, Coldwater. 

Union Cent.—Patrick Price, Lansing. 

Wis. Natl—E. F. Sinclair, Tekonsha; H. P. 
Miller, Battle, Creek; J. C. Huber, Escanaba. 

Kansas 

Bankers, Neb.—S. E. Wait, Blue Mound; H. 
E. Halbert, Kensington; P. L. Kellogg, Stanley. 
Columb. Natl.—J. K. Simmons, U all. 

Hartford—H. A. Clark, Smith ng oH G. P. 
Steele, Independence; C. ’V. Geren, Salina. 

Home, N. Y.—W. E. Rinehart, Wichita. 

Home, Okla.—Wit Adair, Wichita. 

Inter-Ocean L. & Cas.—J. W. 
Perry. 

Midland, Mo.—Fred Boehner, Webber; G. C. 
Clark, Wetmore. 

Mut. Benefit—H. H. Ford, Corwin. 

National, Vt.—John Ritter, Goodland. 

Pacific Mut.—F. J. Whitaker, Mayetta. 

Penn Mut.—O. B: Hartley, Lyndon. 

Travelers—Grant Wilson, Osawatomie. 

Nebraska 

Aetna—H. A. Gregg and L. M. Palmer, Lin- 
coln; F. B. a oleridge. 

Bankers, Neb. tevens, Comstock; 
T. Cox, Acepehes; 
P. Gray and F. 

M. Cherry, Wayne; w. E. 
Omaha. 


Bankers Reserve—R. B. Lorman, Omaha; E. 


Plummer, 


Jacobsen, Ashland; H. 


F. Robinson, Hartington. 

Central, Ia.—J. B. McKitrick, Omaha; Henry 
Christensen, ‘Washington. 

Ger. Amer., Neb.—D. E. Brigham, Gordon. 

Guar. Fund—A. L. ‘Hildreth, Trenton; D. 
Sorenson, Philli 


Kansas City—E. B. Cummings, Lincoln. 
Merchants, Ia.—Howard Whalen, Wayne. 
Mo. State—P. H. Boner, Red Cloud; L. T. 


Martin, Lincoln. 

Mutual, N. Y.—T. H. McHaley, Clarks. 
I National, Vt.—W. E. Melody, Sioux City, 
2. 

New Engl. Mut.—Harold Noble, Lincoln; L. 
A. Nichols, Omaha. 

N. W. Mutual—P. L. Fisher, Omaha; A. H. 
Holt, Johnstown. 

Penn Mut.—Stuart Gould, Omaha. 

Prov. L. & T.—E. H Finigan, Syracuse. 
Reliance—L. W. White, Dakota City. 

State, Ind.—F. E. Thomas, Seward. 


Travelers—L. B. Clark and F. E. Walt, 
Lincoln. 
Ohio 
Bankers, Ia—R. K. Wadsworth and D. P. 
Stroupe, Cleveland. 
Federal—J. M. Daumbold, Ft. Recovery. 


Hartford—Lawrence Kirchner, Dayton. 
Manhattan—Lucy Herter, Middletown. 
Mass. Mutual—J. E. Parker, Ripley; G. F. 


Strawn, Wa nesbur; 
N.Y re E. Gayman, Seaman; C. 


Mutual, 
McCoy, sisiadeaialin D. W. Wormley, 


‘ebanon. 


LIFE NOTES 


The Penn Mutual reports $6,236,242 new 
business in June. 

The Hartford Life is opening New 
Hampshire with H. W. Brooks of Man- 
chester in charge. 

Frank Owens has been appointed dis- 
trict agent of the Massachusetts Mutual 
Life at Hannibal, Mo. 

The Illinois Life will probably set 
August 15-17 as the date for its $100,000 
club annual meeting in Chicago. One day 
will be devoted to business and the rest 
to pleasure. 

E. O. Armstrong, one of the oldest life 
insurance agents in Iowa, died recently 
at Fort Madison. Mr. Armstrong had 
represented the Bankers Life of Des 
Moines for over twenty years. 


The home ffice employees of the Ohio 
State Life, led by Secretary John M. 
Sarver, spent the day at Buckeye Lake, 
near Columbus, Ohio, last Saturday, it 
being their first annual picnic. 

George L. Wilkinson, former general 
agent for the Union Central Life at Beloit, 
Wis., and general agent for the Old Colony 





Life from 1907 to 1911, died after a long 
illness at the Elks Sanitarium at Bedford, 
Ind., last week. 


Joseph Duncan, recently appointed Kan- 
sas manager for the Northwestern Na- 
tional Life of Minneapolis, is moving his 
family to Topeka, Kan., from Oklahoma 
City, Okla. He will make his permanent 
headquarters at Topeka. 


The Minnesota Mutual Life announces 
the firm of Flynn & Watson, composed of 
Matt A. Flynn and Stanley Watson, as its 
representatives for western Missouri with 
headquarters at Kansas City. The offices 
are located at suite 312 Midland building. 


Some of the agents of the central 
branch of the New York Life have pre- 
sented J. A. Campbell, agency director, 
with a very handsome box of sterling 
silver in commemoration of the comple- 
tion of 25 years of active service with the 
company. 

The Tennessee Field Club of the Mu- 
tual Life has been organized. H. I. Davis 
has been elected president and W. T. 
Grimes secretary. The agent paying for 
the most business will be given a free 
trip to the home office and other prizes 
will be distributed, 


A large number of stockholders of the 
Indiana Industrial Life of Terre Haute, 
organization of which was never com- 
pleted, have been sued by the receiver on 
their unpaid stock subscriptions. Burton 
Cassady is sued for $21,000, P. B. Gar- 
rott for $10,000, Alburtus Cassady for 
$10,000, Stella Harris for $5,000 and 
others for smaller amounts. 


WADES INTO PROMOTERS 


(CONTINUED FROM PAGE 1) 


exist, are sufficient to control the situa- 
tion, but from the time that some “get- 
rich-quick” promoter starts out to sell 
stock until the field is properly “worked,” 
or the stock all sold, and a license applied 
for, the public has no one to whom it can 
turn for authentic information, as to the 
honesty and reliability of the proposition 
offered it. That all promotion schemes are 
not honest isa foregone conclusion; thata 
great many more that are probably hon- 
est, are, to say the least, highly colored, 
and the prospects of the proposed com- 
pany greatly exaggerated, is established 
beyond possibility of contradiction. 
Typical Misstatement 

Of course, it is true that there prob- 
ably is no field of business in which the 
opportunity for misrepresentation and ex- 
aggeration is greater, all due to the prof- 
its that have been made in the past by 
some of the larger insurance institutions. 
But this is not the day of deferred divi- 
dends and confiscated values. A new era 
has arrived; an era in which the purpose 
of every honest company is to place in- 
surance upon the market at the lowest 
possible cost to the insured, and for the 
stockholders to be satisfied with a mod- 
est profit on their investment, but even 
while I write, the citizens of the great 
state of Michigan are being circularized 
and stock being placed with them by the 
promoters of an insurance corporation, 
and the literature is not only greatly mis- 
leading because of exaggeration, but it 
contains some absolute misstatements of 
facts. For instance, it shows as the net 
earnings of one of the larger and older 
companies for the year 1910, approximate- 
ly $2,500,000, when, as a matter of fact, 
the net earnings of this company for that 
year, as shown by the sworn statement of 
that company, on file in this department, 
was approximately $46,000. 

Get Small Investors’ “Nest Eggs” 

The stock of one of these proposed cor- 
porations is generally sold for a consid- 
erable advance over the par value, when, 
as a matter of fact, it has no monetary 
value, whatever. The selling price is ar- 
bitrarily fixed by the promoters, at what- 
ever price they believe the public will 
stand for, and out of the “surplus” or 
monies received over and above par val- 
ue, the organization expenses are paid. 
These expenses vary according to the hon- 
esty of the promoters, running all the 
way from practically nothing to as high 
as 75 and 80 percent of the total con- 
tribution. 

The most deplorable fact in the whole 
deal, however, is the class of investor that 
is caught by these propositions. It is not 
the large investor, or financier, who is ap- 
proached, but the small investor, the 
widow and orphan with their husband’s 
and father’s life insurance that looks so 
small to them for a covering of the ne- 
cessities of a lifetime and which must be 
made to bring the best and quickest re- 
turns possible; the tiller of the soil, or the 
laborer with the little nest egg laid away 
for a barrier against old age, to whom ev- 
ery dollar represents one hundred drops 
of sweat; these are the ones who, unfor- 
tunately, are the victims of the insurance 
promoter. 

Have BRoamed at Will 

For six years these individuals have 
roamed at will over our state with no 
check of any nature on them. We have 
even had, in this state, two promotion 
schemes in which hundreds of dollars of 
stock were sold at a large advance over 
the par value, and the schemes never 
passed beyond the promotion stage, the 
parties chosen as directors or trustees 
becoming discouraged or being left in the 
lurch by ‘the promoter, salvaging what 
they could, dividing it pro rata among the 








contributors, and charging their losses up 
to experience. One company that really 
passed the promotion stage was so crip- 
pled by the promoter that had it not been 
for the zealous and energetic action of the 
parties securing control shortly after its 
permanent organization was effected, it 
would have never lived to see the anni- 
versary of its organization, but, due. to 
its present management, it has passed the 
danger point, and with continued care and 
conservatism, it has a reasonably bright 
future before it. 
Not Opposed to New Companies 

Please do not understand that I am op- 
posed to new companies. Rather, am I = 
favor of their organization under 
restrictions. If the person purchasing ng 
stock is reliably informed as to what he 
is paying his money for, and if a limit 
is placed upon the amount of money that 
may be used for organization purposes, 
and if the promoters are held to as strict 
an accounting as are the insurance com- 
panies, then I believe that the organiza- 
tion of insurance companies in Michigan 
should be encouraged. As to just what 
limit should be placed upon the amount 
of money that could be used for expenses, 
I am not prepared to say positively, but 
it is my present opinion that it should not 
exceed 15 percent of the sale price of the 
stock. This may be considered by some 
to be too low, but because we have had 
three companies organized in this state 
practically without any organization ex- 
pense, we know that even that percentage 
is not absolutely necessary. 


Law of 1911 Inadequate 


The legislature of 1911 passed a so- 
called promotion law, but its scope is so 
limited that it is practically useless for 
the regulation of the sale of stock during 
the promotion stage of a company. Be- 
cause of the great importance of this 
question, a number of states have poened. 
and a great many more are considering 
the passage of a law similar to the Kan- 
sas “blue sky” law, so-called, and it is 
the opinion of your commissioner that 
the Michigan legislature could not do bet- 
ter than to enact into law a bill drawn 
along the same lines as this Kansas sta- 


tute. 

Qualification of Agents 

Another question that is of considerable 

import and is at present receiving a great 
deal of attention by insurance authorities, 
and which, in our judgment, should re- 
ceive consideration by our legislature, is 
the qualifications of insurance agents, In- 
surance in general is no longer an experi- 
ment, but has arrived at the point where 
it is now recognized as an exact science. 
It numbers among its followers some of 
the greatest lawyers, mathematicians, doc- 
tors and financiers that the world has ever 
known. Colleges and universities are add- 
ing to their curriculum the study of the 
science of insurance. The business has 
assumed all of the proportions of a pro- 
fession and requires something more than 
a mere convincing talker to present it to 
the public. 

Must Depend on Agent 

Because the average man cannot or will 

not attempt to analyze an insurance con- 
tract, he must depend more or less upon 
the understanding and honesty of the 
agent selling the contract for his infor- 
mation; hence it follows that the agent 
must not only be honest, but must be 
sufficiently educated to be able to under- 
stand at least the true meaning of a con- 
tract that has had the combined efforts of 
statisticians and lawyers to formulate. 
The one thing that is most essential of 
all in an agent is absolute honesty. Be- 
cause of the nature of the insurance con- 
tract, it is very easily misrepresented, and 
while it is deplorable it is, nevertheless, 
true that a great many agents do not con- 
fine  aamemeceniteas to strict and unvarnished 
truth. 

Revocation of License 


This evil is to some extent being elim- 
inated by the cooperation of the better 
class of agents with the department in 
an effort to elevate the standard of the 
profession and to drive out of the busi- 
ness that agent whose only aim is the 
dollars that it brings him. A law setting 
forth certain qualifications for agents to 
be met before they receive a license from 
the department and empowering the com- 
missioner to order an agent to show cause 
why his license should not be, revoked, 
when it appears that he has been rebat- 
ing, twisting or misrepresenting, would 
have a salutary effect upon the crooked 
agent and materially assist the honest 
agent in his effort to exterminate 
the twister, the rebater, and the 
disciple of “Ananias. I would recom- 
mend the abolishment of the criminal ele- 
ment of the law, and in its stead, con- 
fine the penalty to revocation of the 
agents’ license, by the commissioner, af- 
ter a proper hearing. 

Make “Abstracting” a Felony 

There is, however, a leech upon the 
business that can not be handled in this 
manner, I refer to the so-called ab- 
stracter or auditor, the most pernicious 
member of the species being the Kight 
Audit & Abstract Company of Indiana. 
Their sole purpose seems to be to create 
dissatisfaction in the minds of the in- 
sured public and to unsettle business, for 
which they make the public pay them, 

ey are the vandals of the insurance 
world, destroying only for their own 
profit. For such people as these only a 
pd making their acts a felony is suffi- 
cient. 
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CASUALTY AND SURETY NEWS 








SUMS UP THE RESULTS 
EFFECTS OF INVESTIGATION 





Commissioner Palmer of Michigan 
Tells What Was Accomplished By 
“Spanking” Committee Last Year 





_ The results of the investigation into 
industrial health and accident claim set- 
tlements by the “spanking” committee 
of the Insurance Commissioners Con- 
vention last year are reviewed in the 
annual report of Commissioner C. A. 
Palmer of Michigan, who was chairman 
of the committee. On this point the 
report says: 

The results achieved by the investiga- 
tion are: First, the officers of the various 
companies keep in closer touch with the 
work of their claim adjusters. 

Second, the almost certain adoption by 
the convention of a proposed uniform 
standard provisions law for health and 
accident policies. We have in this office 
now a copy of the proposed law as agreed 
to by the executive committee, and the 
committee representing the companies 
and unless the convention adopts some 
other form of bill, I expect to present 
it to the next legislature for its consid- 
eration, with the recommendation that it 
be passed intact. 

Third, an item which is of considerable 
interest to the public, is, that those com- 
panies required to make readjustments on 
criticised claims have paid to claimants on 
such readjustments up to this time, the 
sum of fifty-six thousand dollars. This 
amount paid on readjustments of claims, 
which had hitherto been settled, but un- 
justly so, is peculiarly significant when 
you realize that the amount of fifty-six 
thousand dollars was distributed among 
laborers and people who were not able to 
prosecute their own claims to just settle- 


ments. 
Two Companies Withdrew 

Fourth. The retirement from business 
of a Michigan corporation engaged in this 
class of business; its treatment of claim- 
ants and beneficiaries being so shocking- 
ly adverse to conscience and good morals 
that your commissioner required them to 
retire from business entirely, and reinsure 
their policyholders in another company 
of the same class. 

Fifth, the withdrawal from this state 
of a Pennsylvania corporation. the with- 
drawal coming as a result of your com- 
missioner notifying it to show cause why 
its license should not be revoked, for rea- 
sons stated as to last company referred to 
and because of its financial condition. 

The report of this special committee 
comprises a pase f printed volume of 549 
pages, and I would recommend the careful 
perusal of same by anyone interested. 


Strong Expression on Twisting 

The commissioner in his report, takes 
a strong stand on the question of twist- 
ing health and accident policies by 
agents who transfer from one company 
to another. That the business belongs 
to the company and not to the agent 
is the opinion of the commissioner, 
who expresses himself as follows in his 
report: 


There seems to be an impression among 
a great many health and accident agents 
that the business which they have placed 
upon the books of their company belongs 
to them and not to the company, and that 
should anything happen to sever their 
connection with the company, it is their 
privilege, upon forming new alliances, to 
go around and transfer their business to 
the new company that they represent. As 
a rule, the business is persuaded to trans- 
fer by misrepresentation, and the parties 
who suffer unknowingly, are the public. 
One who disturbs and unsettles satisfied 
policyholders for his own profit, is un- 
worthy to be classed as an agent, and not 
only deserves the severest condemnation, 
but should have his certificate of author- 
ity suspended indefinitely. 

Business Belongs to Company 

The impression above mentioned, that the 
business belongs to the agent, is a false 
one. Each agent enters into a contract 
which compensates him for securing the 





SALESMEN WANTED—Health Policy for busi- 
ress men $10.00 first week, $25.00 next 26 
weeks. Same plan as Traveling Men’s 
Associations. Cost $10.00 per year. Good 
Commissions. Write R. A. RIDGWAY, 
AMERICAN CASUALTY EXCHANGE 
Dwight Bldg. 


KANSAS CITY, MO. 





business for the company. How much or 
how little his compensation is depends 
upon his ability to drive a bargain, or 
his reputation as a salesman, and if after 
the termination of his contract, he trans- 
fers the business that he has placed upon 
the company’s books, without the consent 
of the company, he is morally guilty of 
a theft just as much as the laborer in the 
shop would be should he carry away sur- 
reptitiously, at the termination of his em- 
ployment, that which his labors had pro- 
duced for his employer. 

It is the judgment of your commis- 
sioner that the legislature should enact 
some law that would effectually put a stop 
to this disreputable practice. 


NOW HAS $600,000 PREMIUMS 








Reinsurance of Much of Pittsburgh 
Casualty’s Business Gives Na- 
tional Life Good Boost 





Simultaneously with the purchase of 
the Pittsburgh Casualty by the Na- 
tional Life, U. S. A., of Chicago, the 
business of the Pittsburgh company 
in those states where the National is 
licensed was reinsured. This gave the 
National a health and accident income 
of $600,000 a year. When C. H. Boyer 
was made manager of the casualty de- 
partment of the company January 1 
he set his mark at $600,000 for the first 
year, and this point has been reached 
in just half the time. The growth of 
business in the industrial, railway and 
provident departments has been steady 
and the commercial has begun to make 
strides. The latter department was 
very greatly strengthened by the busi- 
ness secured from the Pittsburgh and 
with John M. Boggs, secretary of the 
Pittsburgh, as manager of the com- 
mercial department of the National 
Life, more attention will be given to 
the class and it is expected that it will 
hold its own with the other depart- 
ments. The Pittsburgh agency force 
is being held and while the commer- 
cial men form the nucleus of a good 
commercial plant for the National the 
industrial force makes a strong addi- 
tion to the industrial plant of the buy- 
ing company. The Pittsburgh had 
about 60 industrial men in Pittsburgh 
alone and a strong force throughout 
western Pennsylvania. The National 
Life has thus become one of the big 
health and accident companies of the 
country in a very short period of time. 

Mr. Boggs arrived in Chicago 
Wednesday to assume his new work. 
His assistant is J. A. Kissinger, who was 
assistant secretary of the Pittsburgh 
and prior to that was with the Phila- 
delphia Casualty. 





Promotions Are Announced 


W. L. Taylor, general manager of 
the Missouri Fidelity & Casualty an- 
nounces the promotion of J. B. Sackett 
from superintendent of the industrial 
department to manager of the accident 
and health department of the company; 
also the appointment of Whitney Goit, 
formerly of the Fidelity & Casualty, 
but recently of the Royal Indemnity, to 


AMERICAN FIDELITY C0 


, Personal Accident and Health, Fidelity and Surety Bonés 
THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY. Gen. Agts. for Illinois 
1915-17 Insurance Exchange, Chicage 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukes 
E. J. SCOONOVER, Gen. Agt. for Indiana 
509 Law Building. Indianapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohie and No. Ky. 
312 Johnston Bldg., Cincinnati 
CHAS. B. ERRINGER, Gen. Agt. for — 
ord Bldg., Detroit, Mich. 


THE PHYPERS BROS. CO., General Agents for Northern Ohio 
ark Building, Cleveland, Ohio 


Net Surplus and Capital, $509,061.57 
Income 1910, - - - 1,151,826.28 


Will Aid Good Men in Establishing Agencies 


Best Policies—Largest Commissions 
or Profit Sharing Contract. 
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A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 








Organized 1897 
Royal Casualty Company 
CASH CAPITAL $100,000.00 GEO. E. DICKSON, President 


District Managers wanted to appoint agents and sell our new Accident and Health 
Policies (no policy fee)—choice tersitory—liberal contracts. 


‘ Home Office: 705 Olive Street, St. Louis, Mo. 
Principal Branch Office: 1445 Insurance Exchange, Chicago, Ill. 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 


TxAd 1° pS 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 





CONKLING PRICE & WEBB, Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Bato, Siow 
FRED L. GRAY COMPANY . . . - Northwestern 2 
RAYMOND & RAYMOND . e e ° - General ts, am ag heed 
ALFRED PAULL & SON - ° an General Agents, West V: a, 

CLARK & § U . . - . . General . Northeastern Ohio 
SPRAGUE & DIGGS . . . « General Agents ton sm A Cincinnati 
KING, McCUNE & McKENZIE - . - . Res. Agents, N. W. Ohio, Lima 
THE MERRILL, DODGE & JACKSON CO. « Gen. Agts., Lucas County, Toledo, Ohio 








Capital, PaidinCash : +: : : 
Surplus to Policy Holders, Dec. 31, 1911 


T. J. FALVEY, President 


MASSACHUSETTS BONDING? INSURANCE COMPANY. 


HOME OFFICE, BOSTON, MASSACHUSETTS 

$1,000,000.00 
$1,628,797.56 
JOHN T. BURNETT, Secretary 


FIDELITY AND SURETY BONDS OF EVERY DESCRIPTION 


Accident, Health, Liability, 


Automobile, Plate Glass, Burglary and Theft Insurance 


GOOD TERRITORY AND POSITIONS OPEN TO LIVE UNDERWRITERS AND PRODUCERS 
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Surplus to Policy Holders 





“ACCIDENT — LIABILITY (all lines) —HEALTH— 
BURGLARY (all lines) —PLATE GLASS—AUTOMO- 
BILE PROPERTY DAMAGE—COLLISION— 
PHYSICIAN’S LIABILITY AND DEFENSE— 
INDUSTRIAL ACCIDENT AND HEALTH 


Prudential Ciscalt Company 


Capital Stock fully paid up 
Gross Assets - «= « = 


- INDIANAPOLIS 


-— = = « $600,000.00 
- - - - 817,022.09 
© = = = 729,957.21 














CITIZENS TRUST & GUARANTY 
COMPANY OF WEST VIRGINIA 


Parkersburg, W. Va. 
Becomes Surety on Bonds 
- $641,357.46 


Anestablished company operating in West Virginia, Ohio and Kentucky. 
Offers exceptional service and liberal contracts to desirable agents. 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “The best of everything for both 


W.G. PETERKIN 
President 


J. H. KNAPP 
Secretary & Treasurer 
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the position of superintendent of the 
liability department; also the appoint- 
ment of Adolph W. Schroeder, of St. 
Louis as resident manager of the Kan- 
sas City branch office to succeed J. M. 
Egerman, resigned. The Missouri Fi- 
delity & Casualty for the first six 
months did $153,000 in premiums as 
against $101,000 for ten months of 1911. 
The cost of management, plus claims, is 
reduced 15 percent as compared with 
1911. 





BREAKS YOUNGSTERS’ RECORDS 





Globe Indemnity Writes Over a Mil- 
lion in Premiums in Its 
First Six Months 





The Globe Indemnity has probably 
broken all records for business written 
by a new company. It was organized 
last year by the Liverpool & London 
& Globe and wrote a little business 
just before the end of the year. This 
amounted to less than $1,000 in pre- 
miums, however, so it is negligible. 
For the six months ending June 30 
the company wrote $1,043,111 in pre- 
miums, although it has not yet entered 
the Pacific coast states, has not had its 
surety department in operation most 
of this period and has only a few 
agents in many of the important states. 
When it is considered that some of 
the old companies had been in busi- 
ness for five or ten years before they 
wrote this amount in a whole year, 
something of the growth of the casu- 
alty business may be seen and also the 
value of a great fire agency plant like 
that of the L. & L. & G. to a casualty 
company. 

Of this volume of business less than 
27 percent was pure employers’ liabil- 
ity insurance. It would have been easy 
to get a very large volume of this if 
the company had gone after it hard, 
but it has refrained from doing this 
and has comparatively few large em- 
ployers’ liability risks on its books. By 
Teason of agency connections in several 
eastern cities the company has put on 
a large volume of automobile business, 
something like $400,000 in premiums, 
and on this it so far has had a very 
Satisfactory experience. 

During the remainder of the year the 
company will extend its agency plant 
to smaller places and will get its surety 
department in active operation, so 
General Manager Reid, who was in the 
west this week, expects to close the 
year with about $2,000,000 premiums, 
notwithstanding that the liveliest sea- 
son for automobile insurance has 
passed. This great volume of business 
will require the putting up of heavy 





reserves at the end of the year. In 
preparation for this the Liverpool & 
London & Globe recently sent the 
Globe Indemnity $500,000 to be cred- 
ited to surplus account. 

The treasury department recently 
admitted the company to do govern- 
ment surety business, giving it a tem- 
porary rating of $128,494 net writing 
capacity on one bond. The examiners 
for the surrogates’ courts in New York 
state are now examining the company 
preparatory to its license to do busi- 
ness in these courts. 


Daiker Gets the Title 
Albert Daiker has been appointed 
a agent of the Title Guaranty & 
urety at Cincinnati, succeeding David 
H. Scott, who resigned a short time 
ago to devote his attention to other in- 
terests. 





WORKS OUT AN AVERAGE BOND 





President Treat of the American Credit 
Indemnity, Announces a New Fea- 
ture in His Line 





In collaboration with other officers 
and a number of general agents of the 
American Credit Indemnity, President 
E. M. Treat has worked out an average 
credit insurance bond. It follows 
closely on the heels of the graded sys- 
tem which President Treat put in opera- 
tion June 1. The two new features of 
credit insurance promise to make big 
changes in the business and appear to 
be distinct advances. The old system 
will not be abandoned, but the new sys- 
tems will be used in various trades 
where they seem better adapted than 
the common plan in use for many years. 

Under the graded system, 85 trades 
are listed in five groups, according to 
the percentage of profit. The first in- 
cludes those whose profit are less than 
5 percent and are chiefly producers of 
raw material. 

The amount of the initial loss is fixed 
according to the scale of profits, full cov- 
erage being granted only to the first 
group. By the average system both the 
cost of goods unpaid for and the profits 
thereon are covered in trades that under 
the graded system go into the third and 
fourth class. 

The initial loss pereentage is computed 
on the basis of a five-year period, the year 
for which the bond is written being the 
fifth. For the first four years an agreed- 


.upon percentage is taken, say one-half of 


4 percent. For the fifth year is added 
the actual losses of the assured computed 
in percentage upon a minimum amount of 
sales which has been previously agreed 
to. The average percentage thus arrived 
at constitutes the initial loss beyond which 
the indemnity covers. 

Under this plan, if the agreed percent- 
age for the first four years should be 
one-half of 1 percent and the actual loss 
for the fifth year should prove to be 2 
percent, then the initial loss percentage 

















Assured and .Agent.”’ 
lowa 
Nebraska 
iten Get the Agency 
KANSAS CITY CASUALTY COMPANY 
INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
| Employer’s, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and ” Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
Nie fen ha ee 
ADDRESS AGENCY DEPARTMENT, Kansas City. 























American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 
most liberal “Death and Dismemberment” policy. 

Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Pactric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Lilinois 


2017 Insurance Exchange, 


AGENTS! LISTEN!) Wanted for our life department, 


District Manager: for Illinois 


Conpiegy enn that pegs lasses Gdentelip. | territory. Exceptional oppor- 
We never had a lawsuit on a claim. | tunity for the right man. 

Then, too, we can give you personal 
cooperation. | ADDRESS 


READING, PENN. Life and Casualty Co. 
Accident Health Plate Glass Burglary | SPRINGFIELD, - - ILLINOIS 








Write insurance for a Strong, Growing 
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applicable to the bond would be eight- 
tenths of 1 percent. To a degree this sys- 
tem makes the initial loss responsive to 
the merchant's actual conditions rather 
than a fixed sum arbitrarily agreed upon 
beforehand. It is calculated to appeal to 
a class of merchants who desire a guaran- 
tee that their credit losses will maintain 
a certain average. 


WILL REORGANIZE SOUTHERN 


St. Louis Soniguns to Get New Charter, 
Increase Resources and Write 
Compensation 








The Southern Surety Company of 
St. Louis has adopted a plan of reor- 
ganization under which it will give up 
its federal charter obtained in Okla- 
homa in territorial days, abandon its 
home office at Muskogee, incorporate 
undér the laws of Missouri for $1,000,- 
000 capital, increase its surplus to $1,- 
000,000 and will engage in the writing 
of workmen’s compensation insurance. 


The Southern Surety now has $750,000 
capital, of which $200,000 is preferred 
stock, which pays 7 percent dividends, and 
$550,600 is common stock, which has been 
paying 5 pers dividends. Its net sur- 
lus at the beginning of the year was 
215,000. It is entered in a large num- 
ber of states and is doing a surety and 
industrial disability business. Its pre- 
mium income for the first half of this 
year was $241,000, which is more than 
that for all of last year. Until last year 
it did little but surety business and 
operated in oaly a few states. 

The new capital will consist of 10,000 
shares of a par value of $100 each, to 
be sold at $200 each. The old stock is 
to be taken in exchange at $16 a share 
for the common and $10 a share for the 
preferred. Old stockholders are to be 
given first chance to subscribe for the 
new stock, It is said the directors have 
already subscribed for $449,000 of it. 

An organization committee consisting of 
a number of prominent directors has been 
appointed and it expects to complete the 
reorganization by October, thus putting 
the company in readiness to write work- 
men’s compensation when new laws be- 
come effective in a number of western 
states next year. 


New Bank Rates 


A new schedule of bank burglary 
rates has been prepared for use on and 
after Aug. 1, but most agents have not 
yet received it. It is stated that the 
rates are materially lower than in the 
old manual and that though the old 
manual rates were badly cut most, pol- 
icyholders will receive reductions in 
rates at renewal, except in cases where 
they have old style safes, which most 
companies are not at all anxious to in- 
sure, 





Goit With Missouri F. & C. 


Whitney Goit, formerly with the Fi- 
delity & Casualty Company, but recent- 
ly with the Royal Indemnity, has been 
appointed superintendent of the liabil- 
ity department of the Missouri Fidelity 
& Casualty. Mr. Goit possesses not 
only a technical knowledge of liability 
underwriting, but he has had several 
years’ experience in the field, which 
better qualifies him to handle the un- 
derwriting than a man who has not had 
the field experience. 





Detroit Conference Meeting 

The date and place of the annual 
meeting of the Detroit Conference is 
still undecided. It is thought probable 
that the executive committee will an- 
nounce it for one of the first two weeks 
in September at either Chicago or De- 
troit, Chicago now seeming to have 
the preference. 





Union Casualty’s Building 

The Union Casualty of Philadelphia, 
has been pretty fortunate in its home 
office building investments. It recently 
purchased the home office building of 
the General Accident at Third and 
Walnut streets for $100,000 and has 
since been offered $125,000 for it. The 


building is in the heart of the insur- 
ance district and for years was the 
headquarters for Managers Franklin J. 
Moore and C. H. Boyer of the General 
before the upheaval in that company 
came. The Union’s old building was 
recently sold to the Penn Mutual Life 
for a home office site for $175,000. 
When the Union first entered Ohio the 
Ohio department refused to admit the 
company’s valuation and proposed to 
scale it to $75,000. In the last annual 
statement it was carried at $150,000. 
The company is now increasing its capi- 
tal to $200,000 and will enter New York 
shortly. The present capital is $150,000 
a the increase is being sold at 2% 
or 1. 


PAYMENT OF BOND PREMIUMS 
Public Officials May Be Relieved of 


Cost in Kansas—Example of 
Personal Bond 








It is expected that a measure will be 
presented to the next Kansas legisla- 
ture, convening this winter, providing 
for furnishing state, county and muni- 
cipal officers with corporate surety 
bonds, the premiums to be paid by the 
state, county or municipality as the case 
may be. Such a law is in effect in Neb- 
raska, for instance, and is said to have 
proved a success. jg 

In support of such a measure it is 
urged that a personal bond, in great 
measure, is useless even though it is 
good, and some of them are not. A 
man or group of men who are wealthy 
enough to qualify on a big bond as a 
general rule have too much influence 
to permit an action being brought 
against them or their principal. Then 
the whole system of personal bonding 
is declared to be wrong, and as un- 
businesslike as it would be for a man 
to take a fire or life insurance risk on 
his neighbor. In the multiplicity of 
risks is safety to the bonding concerns, 
the ratio of bad risks being equalized in 
a large number of cases. 


An example of the futility of a _per- 
sonal bond is cited in the case of T. T. 
Kelly, former state treasurer of Kansas, 
who is charged with having violated the 
law in keeping a deposit of large size in 
the First National Bank of Topeka. When 
the bank failed over a million dollars of 
the state’s money was involved in the 
failure. Recently a suit has been brought 
against Kelly and his bondsmen, the lat- 
ter being individuals, on the bond fur- 
nished the state. One of the bondsmen is 
dead, Another is a bankrupt. Whether 
collection can be compelled from the others 
remains to be seen, and probably will 
mean a long fight through the courts. 

It is urged that the payment for the 
bonds by the state, county or municipality 
under which the officers are elected is only 
fair, relieving the officers from such an 
expense, and at the same time providing 
the government with a gilt edge bond. 





No Reply from Moore 

The liability companies have as yet 
received no reply from Insurance Com- 
missioner Moore of Ohio to their let- 
ter on the recent ruling which pro- 
hibited in effect the insurance of an 
employer against the consequences of 
injuries due to his own neglect of laws 
for the safety of his employes. The 
companies wrote to Mr. Moore taking 
a position in opposition to the ruling 
and suggesting a friendly suit to deter- 
mine the question. The only reply has 
been that the superintendent is absent 
and will take the matter under con- 
sideration upon his return. 





Fight for Notarial Bonds 
Casualty companies and agents in 
Iowa have been in the thick of the an- 
nual fight for notarial bonds the past 
few weeks. The notarial licenses in 
Iowa expire July 4. The governor will 
not sign a license unless it is accom- 





panied by a bond of $500. The surety 





SPECIAL AGENTS WANTED 


One of the largest Casualty Companies desires several Special Agents for Cook Coun 
and Chicago work in Burglary, Accident, Health, Steam Boiler, 


ing lines. Address, with references 





Salary and utual Insurance for Indian Experienced 
Co “7 years’ Pas in Indiana pti : “know-how —_— 
any ence e necessary “a 
a t= menagere, t, a gengens. You will Se eae help 


Indiana Casualty Company 














late Glass and Bond- 


GET THE LIST M:FRANKFORT cose 


even dozen different forms of PER- 
SONAL ACCIDENT, HEALTH AND DISABILITY Policies in their COMMERCIAL 
DEPARTMENT. 4 In their INDUSTRIAL HEALTH AND ACCIDENT DEPART- 
MENT they offer four different forms of policies for sale. @ An agent equipped with 
these need not complain of lack of prospects. He will be armed for business with the 
strongest armor and protected by assets exceeding TEN MILLIONS OF DOLLARS. 


WRITE FOR TERMS TO AGENTS 


THOMAS M. ROBBINS, Resident Secretary, Cleveland, Ohio; B. F. COAN COMPANY, Cincinnati, Ohio 
M. J. GROGAN, Resident Secretary, Chicago. 


National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 














A Hardy Perennial 


Native to the fruitful soil of Illinois, deeply rooted and cultivated by 
@ capable and conscientious directorate, 


Clover Leaf Casualty Company 
Jacksonville, linois 
is assured of permanence and growth. 
The —— contracts of this sturdy organization are attractive to 





men of racter and ability. 
F. H. ROWE W. C. BRADISH Cc. Y. ROWE 
President Vice-President Secretary 














A FEW FIRST-CLASS STOCK SALESMEN 


(NO GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 


The Equitable Bank Depositors Guarantee Company 
of COLUMBUS, OHIO 
A HIGH CLASS PROPOSITION FOR HIGH CL’ASS MEN. 


SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


SECURITY CASUALTY CO. 
, INDIANAPOLIS 
W. Morton HARRI0TT PRESIDENT E. E. GriFF1TH MANAGER 


A Company up to the minute in its methods, ideas atad policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent-and policyholder. 


GROUND FLOOR OPENING 
FOR MEN WITH “PEP”? WHO CAN PRODUCE. BUSINESS 


$15.00 per week and commissions for selling our Health and Accident Policies. Pre- 
miums payable either weekly or monthly. Good territory open in\Indiana. Plenty of 
room for advancement. Write today for particulars. 


Industrial Sick and Accident Company of Indiana 














CAPITAL 
$125,000 





.Y 


Terre Haute, Indiana 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 Policy $9.00 A Year 
With $2 


5 Weekly for 200 Weeks 


Health Policy | $10.00 A Year 
Pays $2 ly Indemnity 


eekl: 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 
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companies furnish these bonds for $3 
apiece and this year there are over 
8,000 notaries commissioned. Competi- 
tion has been keener than ever this year 
and the $24,000 in fees has been well 
scattered among the various company 
representatives. 





PUBLISHES ITS OWN PAPER 


Ohio State Liability Board of Awards 
Issues Journal of Workmen’s Com- 
pensation Insurance 








The Ohio state liability board of 
awards has issued the first number of 
the Journal of Workmen’s Compensa- 
tion Insurance, a twenty-eight page pa- 
per, devoted mostly to information aris- 
ing in the department, to arguments for 
workmen’s compensation, especially on 
the Ohio plan, and to slams at the lia- 
bility companies. In some ways it is a 
helpful and informing publication and 
in others it is “an amoosin’ little cuss.” 


For example, it is almost brutal for 
the editor to turn on the Ohio legislature, 
which. created the workmen’s compensa- 
tion law and the liability board of 
awards, as he does. He says: 

“The class of insurance commonly 
known as ‘employers’ liability insurance’ 
bears about the same relation to legiti- 
mate insurance business as pawnbroking 
bears to legitimate banking business. As 
conducted for some years past, and as 
now being attempted, there is no ques- 
tion but what it is contrary to the pub- 
lic policy of the state, etc.” 

And yet the legislature which created 
the liability board and spent weeks over 
the subject of employers’ liability and 
workmen’s compensation, left on the 
statutes of the state section 9510, which 
provides “A company may be organized 
or admitted under this chapter to ....... 
make insurance to indemnify employers 
against loss or damage for personal in- 
jury or death resulting from accidents to 
employes. “Apparently the public policy 
of the state” is not to be found in the 
laws, but in the opinion of the editor 
of the Journal of Workmen’s Compensa- 
tion Insurance. 

Here is another entertaining story. 
The paper says: 

“A large employer of labor in Ohio 
writes us a letter under date of May 
25, from which we quote the following: 

“‘Our present arrangements with the 
insurance companies would be very satis- 
factory to us, but we realize that our 
workmen do not get protection or pay 
for loss of time owing to injury.’” 

As well might this employer say, “Our 
tornado insurance is entirely satisfactory 
except that it does not cover loss by 
fire.” There probably is not a liability 
insurance company in Ohio that would 
not gladly sell him workmen’s collective 
insurance, under which his workmen 
would get “protection or pay for loss 
of time owing to injury.” The question 
is, does he want to pay the price? 





Moves to Philadelphia 

The International Casualty has re- 
moved its head office from Reading, 
Pennsylvania, to the fourth floor of the 
Manhattan building, Fourth and Wal- 
nut streets, Philadelphia. The new 
office is spacious and thoroughly 
adapted to the needs of the company. 





Plans of Mutual 

Active work in the organization of 
the proposed Mutual Casualty Com- 
pensation Company of Illinois has been 
started by B. V. Hubbard, the pro- 
moter. The literature sent out is ac- 
companied by a circular letter contain- 
ing the following paragraph: 

_“Each hazard will have its appor- 
tionate premium rates, and each rate 
will have three grades. We propose 
to grade the risks as follows: Grade 
‘A’ will be 100 percent; grade ‘B’ 90 
percent, and grade ‘C’ will be 80 per- 
cent. For the present all risks will be 
graded at 90 percent, subject to reclas- 
sification as soon as inspection can be 
made. If the risk is found extra good 
it will be placed in Grade ‘C’; if bad 
it will be reclassified in Grade ‘A.’” 





Want Antidiscrimination Law 

A move is on foot to secure the pas- 
Sage of some form of anti-discrimina- 
tion law relating to casualty and surety 
lines by the next Kansas legislature. 
The plan is to secure a measure similar 
to the law applying to the rates of fire 
insurance, compelling the companies 
— business in the state to treat the 
small policyholder the same as the large 





one. The move has many friends 
among insurance men, and is looked 
upon as a reform measure. However, 
various phases of the law relating to 
fire insurance, generally acknowledged 
to be mistakes, probably will be cor- 
rected if the proposed law is passed. It 
is proposed that the casualty companies 
be compelled to file their rates with the 
insurance commissiorier, or with a 
board appointed for the purpose of re- 
viewing such rates. 





Explaining Accident Plans 

George E. Bulkley, secretary of the 
Connecticut General Life, and Arthur 
P. Woodward, secretary of the accident 
and health department, are visiting the 
western agents of the company and ex- 
plaining the plans of the company on 
accident and health insurance. They 
were in Columbus, Ohio, last week and 
a number of agents from central Ohio 
went to that city to meet them. The 
agents and officials were entertained 





by B. L. Lewis, manager at Columbus, 
at a dinner at the Virginia hotel. 





WOLF WAS HEAVILY INSURED 





Question Regarding Death of Omaha 
Man Who Carried $180,000 Life and 
Accident 





When Louis Wolf of Omaha gave a 
symptom of being willing to take out 
life insurance, he found an insurance 
man on the spot to write it for him. 
He passed first class physical examina- 
tions, paid his premiums promptly, 
stood well in a business way as a live 
stock broker, and was considered a 
first class risk. 

But at an early hour one morning 
week before last, he was found mort- 
ally wounded on a street where there 
seemed to be no good reason for his 
being. Before he died, eighteen hours 
later, he said that he had been held 





up by youthful highwaymen, and when 
he resisted, was shot. 


His money was gone and no revolver 
could be found. But it soon developed 
that he had been leading at least a double 
life, if not more. In addition to his wife, 
e had kept a female companion for five 
years past, had quarreled with her, and 
it was in front of the home of her par- 
ents, who were bitter against him, that 
he had been found wounded. He was 
found to have been on unusually frienaly 
terms with other women. He had met 
with some financial reverses. For many 
days the sensation was on and the cor- 
oner’s jury found that he had come to 
his death by the hands of highwaymen. 

His life insurance amounted to $140,000, 
all in favor of his lawful wife, and it was 
written by these companies: Mutual Life, 
an old policy of $5,000 and a recent one 
of $10,000; the Provident Savings of New 
York, $15,000; the Bankers Life of Lin- 
coln, $15,000; the Massachusetts Mutual, 
$50,000; the National of Vermont, $25,000, 
and the Royal Union, $20,000. 

In addition, he had $30,000 accident in- 
surance in the Aetna and $10,000 in the 
— Mutual, all in favor of his wife 
also. 

The life companies are willing to let 
the coroner’s verdict settle the matter, but 











LIBERAL CONTRACTS TO LIVE AGENTS! 


EDERAL ¥ |NIONQURETY 











URNISHES 
CASUALTY INSURANCE 


Address AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 





NEXCELLED 





SURETY BONDS 





ECURITY 

















$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVER 


W. R. SANDERS 
General Manager 


ACCIDENT 
DISEASE 


MONTHLY PREMIUMS 


ACCIDENT anno ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


Cincinnati, Ohio 














Equitable Surety Company 


ST. LOUIS, MISSOURI 








Capital $1,000,000.00 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


> 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General Manager 
JOHN S. BATES, Treasurer 


WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


Middle West. 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 





Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 
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the accident companies are not certain 
that it is not suicide. 


Organized Southwest Bureau 


A. Victor Hansen has organized the 
Southwestern Liability Service Bureau 
at Fort Worth, Tex., for the accommo- 
dation of various companies engaged in 
liability, c&sualty and surety business. 
It will render service in the investiga- 
tion and adjustment of cases and will 
audit pay-rolls for liability companies. 
Mr. Hansen will personally supervise 
all the work. He has had eleven years 
experience in casualty lines and has 
been located in Texas for several years. 
The bureau will operate in Texas and 
surrounding states. Mr. Hansen has 
been doing independent investigating 
and adjusting for local companies since 
the first of the year. 








GOLD MEDAL POLICIES FINE 


Metropolitan Casualty Gets Out New 
Accident and Health Policies 
That Are Winners 





oe 

The Metropolitan Casualty has just 
gotten out its “Gold Medal” accident 
and health policies, which, in attractive 
features, are something far beyond the 
ordinary. In the first place, the old 
idea of $5,000 principal sums and $25 
a week indemnity is entirely dropped. 

The accident policy is issued for prin- 
cipal sums, ranging from $250 to $15,- 
000, and for weekly indemnity ranging 
from $5 to $100. The insurance is 
granted for “bodily injuries sustained 
directly, solely and exclusively through 
accidental means”; the words “external” 
and “violent” being dropped. 

If loss of life, limb or sight result 
from the accident within 200 weeks of 
its occurrence, the company will pay 
weekly indemnity up to the time of 
such loss and then pay the specific 
amount given in the policy. For total 
disablement occurring within two weeks 
of the date of the accident, weekly in- 
demnity will be paid as long as the dis- 
ablement continues. Indemnity for par- 
tial disablement occurring within two 
weeks of the accident is at the rate of 
one-half and is limited to not more than 
’ fifty-two weeks. 

The double indemnity feature is un- 
usually liberal; benefits being doubled 
if the accident occurs while the assured 
is in or on a public passenger convey- 
ance; while in a passenger elevator; 
while in a burning building; by a stroke 
of lightning; by collapse of a building; 
by cyclone or tornado; by explosion of 
a steam boiler; by collision between pri- 
vate conveyance and railroad trains at 
crossings. Regardless of how the in- 
jury is sustained, if it occur while the 
assured is absent from his home, double 
weekly indemnity is paid while the in- 
jury prevents removal to the home; 
whether detained at hospital, hotel or 
elsewhere. Regardless of how injury is 
sustained, double weekly indemnity is 
paid while the insured is confined in 
any incorporated hospital, if removed 
there in consequence of the accident. 
Sun stroke, hydrophobia, septicemia, 
exclusively due to the accidental means, 
and the involuntary and unconscious 
taking or inhalation’ of any gas or 
poisonous vapor, are fully covered. 
Where the accident does not result in 
disablement for which weekly indem- 
nity is due, but does require medical 
attendance, the company will pay doc- 
tor bills not exceeding the amount of 
one week’s indemnity. 

The policy contains the identification 
feature and special provision for surgical 
operations and optional indemnities for 
specific injuries. The policy does not 


cover aviation and aeronautic injuries. 
There. is no accumulation provision 
in the policy for the very excellent 
reason that full 50 percent accumula- 
tions are given from the start. 

An unusual and attractive feature in 
the printing of the policy is an extra 
leaf which hangs over the upper part 
of the front page and has on it the 
various principal sums and weekly in- 
demnity so arranged that by proper 
tearing, the largest sums remaining are 
those for which the company is liable 
under the policy. 

As the principal sums and weekly in- 
demnity bear no fixed relation to each 
other, a complete table of rates is is- 
sued for this policy. The rates for 





the select and preferred classes are as 
follows. 


Surety Underwriters Association last 
week, The attendance was the largest 
since the organization of the associa- 
tion, twenty-one being present. John 
Harkins was host and Stephen A. 
Martin presided. 

The discussion resulted in no conclu- 
sion. So far the Southern Surety has 
refused to subscribe to such an agree- 
ment on the grounds that the eastern 
companies represented in St. Louis are 
not bound to like agreements in their 
home cities. 





New Company at Wichita 
The organization of the Kansas Cas- 
ualty & Surety at Wichita, Kan., with 
a capital stock of $500,000, is reported 








and irrecoverable loss of both eyes or 
permanent paralysis, whereby the in- 
sured shall entirely lose the use of 
both hands, or of both feet, or of one 
hand and one foot and if through the 
cause of such loss of sight or paralysis, 
the assured shall be continuously or 
wholly disabled for one year, and at 
the end of such year, medical authority 
satisfactory to the companv shall have 
declared such losses to be total and 
irrecoverable. 

The policy provides for weekly in- 
demnity of not exceeding fifty-two con- 
secutive weeks of total disablement 
with house confinement and for three- 
fifths weekly indemnity for not more 
than twenty-six weeks of total disable- 
ment under care of a physician, follow- 
ing house confinement; or, if imme- 
diately following house confinement, 
the sickness shall continue and wholly 
disable the insured, but not require 
medical care, the company will pay two- 
fifths indemnity for not more than ten 
consecutive weeks following house con- 
finement. Three-tenths weekly indem- 
nity will be paid for partial disability 
for not more than ten weeks. If the 
disease necessitates removal of the in- 
sured to an incorporated hospital, 
weekly indemnity will be doubled for 
not more than ten weeks. 

Provision is made for certain surgi- 
cal operations made necessary by dis- 
ease. 





Discuss Brokers’ Commissions 
The proposed agreement to restrict 
brokerage commissions to 15 percent 
in St. Louis was discussed at a dinner 





at the Glen Echo Club by the St. Louis 


SELECT CLASS 
Prin’pal Indemnity (Single) 
Sing! 
(Single 
.50 $10.00 $12.50 $15.00 $20.00 $25.00 $30.00 $40.00 $50.00 $60.00 $100.00 
$ 250 $4.00 $5.50 $ 7.00 $ 8.50 $10.00 $13.00 $16.00 $19.00 $25.00 $31.00 $37.00 $ 61.00 
500 4.25 65.75 7.25 8.75 10.25 13.25 16.25 19.25 25.25 31.25 7.25 61.25 
1,000 4.50 6.00 ia 9.00 10.50 18.50 16.50 19.50 25.50 31.50 37.50 61.50 
1,500 5.00 6.50 8.00 9.50 11.00 14.00 17.00 20.00 26.00 32.00 38.00 62.00 
See .vcce. Baew 9.00 10.50 12.00 15.00 18.00 21.00 27.00 33.00 39.00 63.00 
3,000 .... 10.00 11.50 138.00 16.00 19.00 22.00 28.00 34.00 40.00 64.00 
3,750 veces 12.50 14.00 17.00 20.00 23.00 29.00 35.00 41.00 65.00 
4,500 veee 15.00 18.00 21.00 24.00 30.00 36.00 42.00 66.00 
6,000 . «2. 20.00 23.00 26.00 32.00 38.00 44.00 68.00 
7,500 wee 25.00 28.00 34.00 40.00 46.00 76.00 
9,000 ‘ «--- 80.00 36.00 42.00 48.00 72.00 
15,000 Fei e” dese d Riee.  wsec0 --»» 50.00 56.00 80.00 
PREFERRED CLASS 
Prin’pal Weekly Indemnity (Single) 
Sum 
(Single) 00 $7.50 $10.00 $12.50 $15.00 00 .00 $30.00 $100.00 
$ 250 $5.00 $6.80 8.60 $10.40 $12.20 $15.80 TRY $23.00 $30.20 $37.40 bret) $ 73.40 
500 5.25 7.05 8.85 10.65 12.45 16.05 19.65 23.25 30.45 37.65 44.85 73.65 
1,000 5.50 7.30 9.10 10.90 12.70 16.30 19.90 23.50 30.70 37.90 45.10 73.90 
1,500 6.00 7.80 9.60 11.40 13.20 16.80 20.40 24.00 31.20 38.40 45.60 74.40 
2,250 .... 9.00 10.80 12.60 14.40 18.00 21.60 25.20 32.40 39.60 46.80 75.60 
3,000 ... . 12.00 13.80 15.60 19.20 22.80 26.40 33.60 40.80 48.00 76.80 
3,750 wees 15.00 16.80 20.40 24.00 27.60 34.80 42.00 49.20 78.00 
4,500 eeee wees 18.00 21.60 25.20 28.80 36.00 43.20 50.40 79.20 
6,000 o-06e ° wees 24.00 27.60 31.20 38.40 45.60 52.80 81.60 
7,500 oee wee» 30.00 33.60 40.80 48.00 55.20 84.00 
9,000 “bee ane | sees 36.00 43.20 50.40 57.60 86.40 
UL, 4. dete; acest © cet, «mune. alee a Genel oeee one «++ 60.00 67.20 96.00 
The “Gold Medal” health policy pro- , to be progressing rapidly. A good per- 


cent of the stock has been placed and 
the company expects to begin actually 
writing business this fall. 

The company is claiming that big 
money is to be realized from the cas- 
ualty business and is thus enabled to 
dispose of its stock. Many of the more 
prominent business men and financiers 
of Kansas are taking stock in the con- 
cern. A stockholders’ meeting at which 
a board of directors will be chosen will 
be called, probably early in the fall. 





Craig Goes with the Title 
M. A. Craig has resigned as secre- 
tary of the Bankers’ Surety, whose af- 
fairs he has been assisting to wind up 
at Baltimore, and on Aug. 1, will be- 





come associated with the Title Guar- 
anty & Surety, at the home offices. Mr. 
Craig became secretary of the Bank- 
ers in 1907 and was very successful in 
underwriting and building up the busi- 
ness. Prior to that he had been suc- 
cessively agent, special agent and man- 
ager of agencies. He is a wide awake, 
hard working official, a good under- 
writer, knows the selling end of the 
business from experience and will be a 
valuable addition to the Title’s staff. 





HAS A STRONG AGENCY PLANT 





Royal Indemnity Announces Many 
General Agency Appointments in 
the West and South 





The Royal Indemnity has announced 
a number of important general agency 
appointments as follows, several being 
agencies which formerly reported to 
one of the geographical departments, 
now discontinued: 


Paul W. Gray, St. Louis, southern IIli- 
nois and eastern Missouri. 

W. H. Gardner & Son, 
central Illinois. 

The Durand-Leedom Agency, Milwaukee, 
southern Wisconsin. 

Sunderland & Ostrander, 
northwestern Wisconsin. 

Hepworth-Kirby Agency, Duluth, north- 
eastern Minnesota; Cushing & Dunn, St. 
Paul, several counties in eastern Minne- 
sota and adjoining counties in western 
Wisconsin; J. E. and John E. Calhoun, 
Minneapolis, the balance of Minnesota. 


Bloomington, 


Superior, 


Detroit Insurance Agency, Detroit 
southern peninsula of Michigan; Frank 
A. Douglas Agency, Houghton, northern 


peninsula of Michigan. 

William C. Rutherford, Anderson, Ind., 
adjoining counties; Schrader & Wilson, 
Fort Wayne, northeastern Indiana; Amer- 
ican Trust & Savings Bank, Evansville, 
southwestern Indiana. 

Stewart-Kerdolff & Co., Kansas City, 
western Missouri and eastern Kansas. 

Sweeney Bros., Louisville, Kentucky. 

J. W. Alexander Insurance Agency, 
Alexandria, middle and southwestern 
Louisiana; Pemck Ford Insurance Agency, 
Ltd., Shreveport. 

Hunter & Omberg, Memphis, western 
Tennessee; Davis, Bradford & Hunter, 
Nashville, middle Tennessee; McMullen, 
Simmonds & Pettway, Knoxville, eastern 
Tennessee; MacRae & Stuart, Chatta- 
nooga, territory immediately adjacent 
thereto. 

Thomas F. Southgate, Durham, middle 
North Carolina; W. S. Wilkinson, Rocky 
Mount, eastern North Carolina; Wachovia 
Bank & Trust Company, Winston-Salem, 
western North Carolina; A. L. Newell, 
Charlotte, several surrounding counties. 

Williamson, Talley & Ryland, Richmond, 
northern and central Virginia. 

W. C. Wilbur & Co., Charleston, southern 
South Carolina; J. H. Bollin & Sons, Co- 
lumbia, middle South Carolina; White, 
Calhoun & Cannon, Spartanburg, northern 
South Carolina. 

W. W. Cunningham & Co., Atlanta, 
northern and southwestern Georgia; John 











CORWIN McDOWELL - - 


Fidelity and Surety Bonds, Liability, Auto- 

mobile Property Damage, Plate Glass, Bur- 

glary and Theft, Accident-Health Insurance 
Reliable representatives wanted in unoccupied Territory. 


Wm. J. DOYLE, General Agent, 701 National Life Bldg., Chicago, III. 


SEELEY & COMPANY, General Agents— | 


GREGORY & APPEL, General Agents, 121 East Market St., Indianapolis, Ind. 
ELLIS BROS. General Agents, Kansas City Mo. 


New England 
2; Casualty Company 


BOSTON, MASS. 


President 


Colman Bidg., Seattle, Washington 
Board of Trade Bidg., Portland, Ore. 








io 


1, “An exami 
ments are fair. 


necessary delay." 





‘Federal’? Praised 


Rapeateens cepeucnting I ice Commission- 
ers of America have completed a rigid examination 
of the “Federal,” and we quote the following from 


ination ef several thousand 
ability claims indicates that the company’s adjust- 
2. “Correspondence is answered without un- 


3. “Proof blanks are amptly furnished and 
the ep is tated.” 
4, % $s are promptly 


5. beneficiaries residing abroad are treated 
dis- %% well as those residing at home.” 
— * may properly interned of 
necessary to taken to secure n- 
demnities due the 
methods are owing to the absence of 
obstructive al 


7. A Detroit newspaper, quoting one of the 
Commissioners, says: “‘ aie Company the 
cognize the m as 

technical law in its settlements with 
policyholders,” and “the Commissioner added that 
the ittee was happy to call attention to the 


panies” (Federal 
words of 


square deal. 


Agents Wanted. LAberal Contracts. 


FEDERAL CASUALTY COMPANY, - Detroit, Mich. 


Assets 8325,000.00 


le condition found In these two com- 

and another). 

Such 
and 
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B.’ Carrwell, 
Georgia. 

R. W. Bours, Jacksonville, eastern and 
northern Florida; J. E. Daniels, Pensacola, 
western Florida. 


Savannah, southeastern 





Miles Joins Equitable Staff 

Harre E. Miles has become associated 
with the Equitable Surety as vice-presi- 
dent and one of the underwriters at the 
home office. Mr. Miles has had six- 
teen years’ experience in the surety 
business in various capacities. He en- 
tered the service of the Fidelity & De- 
posit in 1896. After a time he became 
private secretary to Vice-President 
Thomas A. Whelan, who at that time 
was also attorney of the company. 
While serving in that capacity Mr. 
Miles studied law and was admitted to 
the bar and later did considerable legal 
work for the company. When the 
United Surety was organized he be- 
came its attorney and superintendent 
of the judicial department, and when 
it failed he became attorney for the 
receivers. While his specialty has been 
judicial bonds, Mr. Miles has had an 
all-around experience, including much 
in contract bond underwriting. He 
comes to the Equitable with the recom- 
mendations of officers of the Baltimore 
companies, who know him best. 


Call for Burglary Meeting. 


A call has been issued for a meeting 
of Chicago burglary insurance mana- 
gers and general agents to be held at 
the board rooms in the Insurance Ex- 
change at 2 o’clock on Friday. In the 
call the hope is expressed that the burg- 
lary insurance men can bring about as 
satisfactory arrangements as the lia- 
bility men have. 

After the commission war of two or 
three years ago the burglary associa- 
tion was formed and for a time every- 
body was willing to be good. Of late, 
however, there has been complaint that 
excess commissions were being paid 
and one office which claims to have ad- 
hered to the conference scale states 
that it has lost about half its burglary 
business since the first of the year. 





Plate Glass Bureau 


At a fully attended meeting of the 
Plate Glass Service & Information Bu- 
reau at the home office of the Casualty 
Company of America the special com- 
mittee, appointed for the purpose, sub- 
mitted an amendment to the constitu- 
tion confining the operations of the 
bureau in the future to states where the 
members were unanimous in giving the 
bureau control. Contrary to reports 
that had been in circulation no with- 
drawals were taken by members. 

The Plate Glass Service & Information 
Bureau next Friday will vote upon a 
proposition to limit its future operations 
to states where the membership unani- 
mously agrees there shall be bureau con- 
trol. A report of a special committee 
which has been considering a change in 
the constitution will be presented. The 
Metropolitan Casualty has announced that 
it will protect itself against competition 
of local companies in Pennsylvania, North 
Carolina, Tennessee, Kentucky, Colorado 
and California, but in other territory it 
will continue to cooperate on rates and 
rules with the bureau companies. 


Two More Admitted 


At a meeting of the Massachusetts 
Workmen’s Compensation and Rein- 
surance and _ Inspection -Bureau 
Wednesday afternoon the Employers 
Liability Assurance Corporation and 
General Accident were elected to mem- 
bership making a total of sixteen now 
in the pool. Only routine business 
transacted. 








GETS DAMAGE AND COMPENSATION 

Judge Martin, sitting in Newark, has 
decided that under the New Jersey lia- 
bility act, the fact that a workman has 





recovered damages for injuries received 
in the course of employment, from an 
outside party responsible for the injury, 
does not bar him from recovering from 
his employer. 

Jacob Perlberg while at work was run 
over by a wagon, not owned nor controlled 
by his employer. He got damages from 
the owner of the wagon and then after 
suit collected workmen’s compensation 
from his employer. 





COMPANIES SHOW GAINS 

The Casualty Company of America dur- 
ing the first half of the year had a pre- 
mium income $459,632 larger than that 
for the same period last year. The total 
premiums for the year will exceed 
$3,000,000 if this ratio of increase is 
kept up. 

The New Amsterdam Casualty, during 
the month of May, broke all its previous 
records in volume of new business written. 
The increase in accident and health busi- 
ness was especially large. Each of the 
five months this year has shown a larger 
volume of this class than the same month 
last year and four out of five have ex- 
ceeded any single month of any previous 
year in the history of the company. 


AWAITING NEW STATEMENT 

No action regarding the Business Men’s 
Accident Association of America, located 
at Kansas City, Mo., will be taken by the 
Kansas insurance department until a sup- 
plemental financial statement as of July 
1 is received. This announcement was 
made by the department last week. The 
statement is expected the last of this 
week, and if it does not show a better 
condition than the last statement the de- 
Se admits some action may be 
aken. 





AGAIN SOLICITS BANKERS 

Secretary P. W. Hall of the Iowa Bank- 
ers’ Association is still on the trail of 
the bankers of Iowa and is actively solicit- 
ing their burglary insurance. In a letter 
recently addressed to the bankers of the 
state, Secretary Hall calls attention to 
the fact that the association has sent five 
desperate yeggs to the penitentiary in the 
past six months. He then shows that the 
association, to keep up this good work, 
must have money and that the best in- 
come is the commissions that he receives 
for writing burglary insurance with 
the National Surety. He states that he 
turns these commissions into the protec- 
tion fund and therefore each banker, by 
writing his insurance through the asso- 
ciation, is putting his money into the pro- 
tection fund. 





AMENDS BURGLARY RULES 
The Burglary Insurance Underwriters’ 
Association has amended its noninter- 
course rule so that a company may accept 
business from nonmembers, although it 
may not give them business. There are 


about fourteen companies throughout the 


country which are not members. Progress 
is being made in the effort to reduce 
prokerage commissions, the Great Eastern 
Casualty and the United States Casualty 
having announced their intention to join 
the other companies to reduce the rate 
ef compensation to 25 percent if competi- 
tive conditions warrant it when the mat- 
ter comes up again in October. 





REORGANIZES INDIANA AGENCY 

The National Surety has reorganized its 
Indiana agency under the management of 
Leroy C. Breunig and Darl K. Ehnes, at 
513-516 Law building, Indianapolis. Mr. 
Breunig is well known to the surety field 
as secretary of the Federal Union Surety. 
Mr. Ehnes has been assistant general 
agent of the National under Pettis B 
Lawrie, who resigned to enter the agency 
of H. H. Woodsmall & Co. The new ar- 
rangement was perfected by William H. 
Drapier, Jr., superintendent of agencies 
of the company. 


CASUALTY APPOINTMENTS 
TDilinois 


Amer. Fidel.—H. W. Hamilton, Freeport. 

Cont. Cas.—G. I. Adams, Lanark; A. M. 
Beem, Mattoon; Arthur Peters, Oak Park; F. 
W.. Rainford, Chicago; Frank Secor, Freeport. 

Empl. Liab.—E. E. Emory, Georgetown. 

Federal Cas.—F. P. Strange, Chicago. 

Genl. Acci.—W. T. Hanlon and C. R. 
Canton. 

Globe Indem.—W. E. Egan and A. S. Nathan 
& Co., Chicago. ’ 
. Globe Sur.—J. U. S. Terry, Goreville. 

Grt. East. Cas.—A. L. Huffman, Toledo; W. 
Renoff, Chicago. 

Hoosier Cas.—J. L. Johnson, Brookport. 

Ill. Sur.—C. J. Gilhofer, Cairo; Joseph Peters- 


berger, Dixon. b , 
ass. Bond.—E. C, Hennig, Chicago; ¥. R. 
m; 


Morgan, Aledo; L. E. Walter, Alton; E. 
Dilkey and H. C. Harwood. Bloomingto iJ. F. 
Fink, Bridgeport; Daum & Bowman, Carrolton; 





Beam, 





WANTED 


Strong personal producer for State Manager 
Accident and Health department for Minne- 


sota. Liberal contract to right man. Address: 


LION BONDING AND SURETY COMPANY 
OMAHA 





American Accident 
Insurance Company of Lincoln, Nebr. 


Health 18° Pate as cay ste." Accident 


Write Home Office for an Agency 
The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK } 











Formerly The Metropolitan Plate Giass and Casualty Ins. Co. 
PLATE GLASS EUGENE H. WINSLOW, President 
PERSONAL ACCIDENT PO I ICIES DANIEL D, WHITNEY, Vice President 
AND HEALTH $. WILLIAM BURTON, Secretary 
the Most Approved Forms ALONZO G, BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN INDEMNITY COMPANY 


Manhattan Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing for a prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to “‘business getters.” 


NOTICE—3 pera 
cessful operation we are 
changing to Stock Basis. Excellent proposition 
toStockSalesmen. p p Beson, President, - 
622 Metropolitan Bidg., Minneapolis. 


MIDLAND CASUALTY (COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


Licensed in Llinois, In Michi, West Virginia, Pennsylvania, Kentucky, Minn Mississ- 
ippi, Texas, Colorado, Wael ennessee, California, New Jersey, Missouri and South Dakota. 
The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 









































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








EE. M. TREAT, President 


Insures ers and wholesal igainst E ive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 

415 Locust St., ST. LOUIS, MO. 302 BroadwayJNEW YORK 
e OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO, 




















M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’l Manager 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions, Correspondence Solicited. 
INSURANCE 


UNION CASUALTY contany 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Obie sooty company’s offices, 314-315 Mercantile Library Building, 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland,” Ohio, 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 














Elevator Insurance 
cciccy” «| INSURANCE| csi 
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Sloane 
Freeport; H. Wires wm. L. ‘< 7 
ty Foes Hook, Peoria; Hunter 
Wee. Rockford; Uhetkies & Co., Spring- 
Fd, elson & Che erry, Aurora; E. C. Nirider, 
Firina; M. C, Hook Co., Jacksonville. 
Medical Prot.—F. J. Bixler, Chicago. 
Metrop. Cas.—J. S. Goodyear, Mattoon. 
N. Y. Pl. Gl.—Peter Lafond, Kankakee. 
Natl. Relief—John Milinowski, Chicago. 
Natl. Acci.—J. Hendricks, Barry. 
Natl. Cas.—F. J. Wieck, Freeport; 
as Danville. 
Sur.—Jeremiah McQuade, Peoria. 
Cease Acci.—G, E, rison, Moline; Wise 
& Sterner, Monmouth; W. B. Kortendick, 
Pecatonica; McWethy Bros., Aurora. 
Pacific Coast Cas.—John Brandt, Chicago. 
Pacific Mut.—D. F. McDonald, rien. City. 
Standard Acci.—W. F. Gromer, E 
Title Guar.—M. F. Watt, ‘Atlanta; me va 
Kretzinger, Chestnut. 
Travelers—F. E. Gardner, Rochelle; C. D. 
— Mt. Vernon; L. A. Loeb, Chicago. 
S. Fid. & Guar.—Beers & Clinkenbeard, 
Needles, Dupo. 
undy, Rockford; 
Cc. Adams, 


J. F. 


Chasealens E. S. 
U. S. H. & Acci.—G. 
ang Dykstra, Chicago Heights; R. 

Ohio 
Amer. Bond.—F. B. Fowler, Wauseon. 


Empl. Liab—W. J. Austin, Barberton. 

Fid. & Dep.—A. B. Fisher & Co., Marietta. 

Genl. Acci.—C. S. Westover and E. 
Kellogg, Alliance. 

Grt. East. Cas—H. W. Mercer, New Vienna; 

. Vv. Cunning, Cleveland; R. H. Fetterhoff, 
Chicago Junction 

Ind. & O. Live St.—James Millison, Bealls- 
ville; L. H. Davis, Waverly. 


Mass. Bond.—S. E. ierous, Conneaut; J. E. 


Bell, Seven Mile; The wmunter-Frechtlin 
Agency, Bpmitos: V. e G. Clark and F if 
To ay C. W. Andrews, Balti- 
more; sr teen, T. J. Kennedy, tronton; 


3 Feresion Lorain; Biddlestone & Dyce, 
BS town; ’ A. Van Deusen, Hinckley; 

We White, 1 Piqua; Howard Coulson, Malta; 
Simul yore, Zanesville; H. E, Bennett, Sid- 
ne . Bell, BS aatp 

Miatend® Cas . A. Leatherman, Lima. 
Natl. etic We ‘cS Frank, Canton; Theodore 
Hall, Ashtabula; E. D, Loose, Conneaut; a 
Marvin, Jefferson; D. D. Dubois, Bellaire; H. E. 
Marsden, Lisbon; uit B. Kenyon. Bedford; 

Millersbur M. 


° . Garver, Schock, 
Norwalk; ° Alban, teubenville; D. H. 
Aiken, Lorain; B. C. at Ravenna; A. E. 
Wonders, Warren; R. Wilkin, Canal Dover. 

N. A. Acci—C. M. Ketlison, ——— J. 
Moorman, Hauston; I. C. Gray, Bloomville. 
Preferred  Acci. —T. W. imberlake, 


cinnati. 

Security Cas.—E. Messer, Cleveland. 

Trav. Indem.—R. C. Keefer, Dayton; M. D. 
Wilson, Bowling Green; Baird, Dayton, 

Union Cas.—F. N. Curtiss, Conneaut; Lippen- 
cott Bros., Marion. 

U. S. H. & Acci.—J. E. Morris, Akron. 

Michigan 

Amer. Fid.—R. M. Freeman, Detroit. 

Metropolitan Cas.—Eugene De 
Rogers. 

‘ont. Cas.—C. H. Diekman, Monroe; 
Hamill, Thompson; M. K. Howlett, 


Cin- 


Vincent, 


Herbert 
Sault Ste 








Insurance Attorneys 





> 


Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bidg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 








FRED W. KELSEY 


yy ot oe ter for Prudential Casualty 
. 4 Joplin Mining District 


JOPLIN, JASPER COUNTY, MO. 


BURKETT, WILSON & BROWN 
Lawyers 
602 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 


Insurance 
Losses 








Atty. for Best’s Ins. 
Reporting Agency 


NEW YORK ss 
Charles W. Pattison 











ey P. ~ ages Iron Mountain; A. J. 

Vine, "Lake ‘Lin 

Equit. Sur. 5a J. Stone, Petoskey; 
Cavanaugh, Alpena; Bouchard & Bouc ar 
boygan; E. C. Billings, Traverse Ci R. 
Lewis, Charlevoix; WR. Ardis, Cadi By 

Fed. Cas.—Wal BG Bruce, Mikado. 

Ill. Sur.—Effie R. McNichol, Oscoda. 

Lon. & Lanc. Guar. & Acci.—Canavan & 
Weber, St. Joseph, 


oseph 
my 2 


— Bond.—James McKenna, Sault Ste 
arie. 

Natl. Cas.—J. K. Denton and H. E. Spau, 
Detroit; A. F. Eaton, Grand Rapids; C, A. Tan- 


ner, Paw Paw; B. s. Beatty, Holly. 
. Acci. E. King, Butternut. 
Ridgley Prot.—E. L. Stanard, Pontiac. 
Southern Sur.—Carl Becker, Saginaw; J. J. 
Van Riper, Niles. 
Standard Acci.—R. W. Sleeper, Detroit. 
Title Guar.—H. S. Harsha, Charlevoix; A. G. 
Maxwell, Elk Rapids. 
Union Cas.—Parker Bros., Ltd., Detroit. 
S. H. &. Acci. Emery, Detroit; S. M. 
Frost, Grand Rapids; Robert Arnold, Pewamo; 
Grant Steele, Belding; Isaac O’Donnell, Grand 


Rapids. 
Nebraska ; 
_. Amer. Acci.—J. M. Williams, Geneva; F. C. 
Talmage, Geneva. 
Hartford S. B.—F. B. Gilman, Alliance. 


Illi. Sur.—William Bohacek, Wilber. 

London Guar.—H. A. Stine, Omaha. 

Maryland Cas.—C. O. Snow, Auburn; R. G. 
and A. S. A eye City. 

Natl. Fid. & C rs 5 P. Snow, Auburn. 

N. A. Acci. Bog . Janney, Bassett. 

Ocean Acci.—J. na Uerling, Hastings; Ernest 
Hoeppner, Hastings. 


Standard Live St.—Otto Bentzru, Wausa; 
‘Tom Cushman, Herman. 
Minnesota . 
Natl. Sur.—A. E, Nelson, North St. Paul. 


Cas. Co. of Amer.—Tollef and Andrew Jacob- 
son, Alexandria. 
Empl. Liab.—Andrew Jacobson, 


Alexandria; 
J. M. Leonard, ot aul, : 


. N. J. Fid. & Pl. Gl. aa. iC. Moore, Winne- 
ago. 
Cont. Cas.—Thomas Veasey, Montevideo; R. 


ohnson, St. ul. 

id. & Dep.—L. B. Castle, Stillwater. 
Standard Live St.—H. S. Erickson, Detroit; 
C. H. Weber, Austin. 

Mo. Fid. & Cas.—N. Henningsen, New Ulm. 


Natl. Cas.—W. A, Ruedmann, St. Paul; L. 
D. Packer, Minneapolis. 

Ind. & O. Live St.—J. J Spillane, New 
Richland; F. W. Sandor, orthfield; Ww. 
_ St. Paul; S. C. Moore, Wiiesbeos: 
ime, axson, "Marshall; L. Luhman, 
Howard Lake. 

Fidel. <Acci. iy and De Ba an Hibbing; 
Eugene McCarty an Brown, Virginia. 

cean Acci.—C. A. Pas, Atwater; L. J. 
Fitch, Tracy. 

Mass. Bond.—S. D. Wilmers, Benson; F. T. 
White, Elk River; H. P. 7 ‘Granite 
Falls; Charles enneon, Hallock; J. Y. Breck- 
saridee Pine City; Milier, St. Peter; 

Jelle, Two Harbors. 
Indiana 

Illi. Sur.—J. A. Adair, Evansville; E. L. 

Emerine, Hamm 


ond, 

London Guar. ley, Wagner & Joyce, Terre 
Haute. 

Ocean Acci.—H. M. Scherritt, Muncie. 

Southern Sur.—E. P. Schrock, Kokomo. 

Standard Acci.—R. W. Sleeper, Peru. 

Title Guar.—C. E. Graves, Frankfort; C. W. 
Snider, Huntington. 


Travelers—W. T. Masters and J. W. Oliver, 
Indianapolis; E, N. Pelz and J. O. Pittman, 
Evansville. 


‘Wisconsin 


Aetna Life—A. N. Brown, West Allis; J. D. 
Thill, Port Washington; G. W. Bartlett, Al any. 

mer. Bond.—C. J. Sumner and Ray Bow- 
ers, Delavan. 

Equit. Sur.—Henry Gollusch, Milwaukee. 
a Cas. ~ William Huenink, Cedar 
rove; A. R. Huennekens, Milwaukee. 
Natl. Sur.—C. ayes, Boyceville; R. D. 
Gordon, La Crosse; W. R. Pahr, Mattoon. 

N. A. Acci.—A. D. Cramer, Sturgeon Bay; 
A. J. Kuehlhorn, Milwaukee. 

Old Line Life—T. M. Anderson, Merrillan; 
Louis Halazon and H. J. Yoss, Milwaukee. 
Pacific Mut. Life—Edward Stiemke, Sr., Mil- 
waukee; Harold Boone, Shawano. 

Standard Acci.—H. P. Meyer, Milwaukee. 
Title Guar.—C. D, Sieberns, Spring Valley. 


CASUALTY NOTES 

The Globe Indemnity last week was li- 
censed in Kansas. 

The Union Casualty of Philadelphia has 
been admitted to Michigan. 

Alexander Murdoch has _ resigned as 
vice-president of the Equitable Surety. 

The Southwestern Surety of Denison, 
Tex., has been admitted to Michigan. 

Fred L. Gray, the Minneapolis casualty 
man, left a few days ago on a two-months’ 
trip abroad. 

Flenniken & Leach, of Knoxville, Tenn., 


anted 





To secure the agency of an 
up-to-date Liability Company 
for the State of Nebraska. Ad- 
dress 66-R, care The Western 
Underwriter. 








have been appointed general agents for 
eastern Tennessee of the Interstate Cas- 
ualty of Birmingham. 

The Ben Franklin Mutual Casualty of 
Chicago now organizing has opened head- 
quarters in the Insurance Exchange in the 
Millers Mutual Casualty office. 


The Union Casualty of Montgomery, 
Ala., a $40,000 corporation, has been pur- 
chased by the Alabama Fidelity & Cas- 
ualty and will be consolidated with it. 


M. M. Townshend, who recently re- 
signed from the New England Casualty, 
has been appointed assistant superintend- 
ent of agencies of the National Surety. 

The Missouri Fidelity & Casualty has 
just issued the “Woman’s Increasing In- 
demnity” policy, a monthly payment dis- 
ability policy with many attractive feat- 
ures, 


Cc. J. Porter, manager of the casualty 
department for Moore, Case, Lyman 
Hubbard of Chicago, broke his leg below 
the knee July 4 while on his way for an 
automobile tour of Wisconsin with his 
family. 

The Commercial Casualty of Newark 
has been admitted to Massachusetts for 
workmen’s oimpenenS ee business, Com- 
missioner Hardison having approved the 
rates filed which are identical with bureau 
rates. 

A provisional agreement has been en- 
tered into between the Commercial Union 
of England and the Imperial Accident of 
London for the purchase by the Com- 
mercial Union of the business and assets 
of the Imperial. 


Pettis B. Lawrie, for the past four years 
state agent in Indiana for the National 
Surety, has become connected with H. H. 
Woodsmall & Co., of Indianapolis as man- 
ages of the bonding department. It rep- 
resents the Equitable Surety for Indiana. 


The Aetna Life has filed employer’s lia- 
bility rates in Massachusetts identical 
with those filed by the Workmen’s Com- 
pensation Service and Information Bu- 
reau. No public liability rates were filed 
as the commissioner has no jurisdiction 
over those. 


The Fidelity & Deposit is appointing 
agencies in the island of Porto Rico to 
handle its casualty business. While the 
company has been actively engaged on the 
island for many years in surety business 
it has not been until now that it has com- 
menced to write casualty business. 


Workmen‘s compensation in Massachu- 
setts will cost the mills at New Bedford 
$60,000 to $75,000 a year, the compensa- 
tion rate being 90 cents as against the 
old liability rate of 18% cents. These 
new rates are the ones approved by the 
insurance commissioner of Massachusetts. 


Adolph Schroeder has been appointed 
resident manager of the commercial de- 
partment of the Missouri Fidelity & Cas- 
ualty at Kansas City. He was for eleven 
years with the St. Louis general agency 
of a large casualty company. He suc- 
ceeds J. M. Egerman, who recently re- 
signed. 

The Equitable Surety has written a 
$500,000 bond for Charles Wiggins of St. 
Louis as trustee of the Liggett estate, 
vice E. S. Robert, deceased. contrac- 
tors’ bond of $250,000 for W. P. Car- 
michael & Co, of St. Louis, on the con- 
tract to build a dam at Austin, Tex., has 
been written by the same company. 


Commissioner Frank H. Hardison of 
Massachusetts has ruled that the rates 








filed by the liability companies on the fol- 
loving classes are not sufficient: Boot and 
shoemaking, axe and brushmaking and the 
entire store and warehouse schedule, 
which includes general liability, as well 
as employer’s liability and . workmen’s 
compensation. 

The central west department of the 
Title Guaranty & Surety, with headquar- 
ters at Indianapolis, has written’ or re- 
newed about $20,000 in premiums in In- 
diana in the first six months of this year 
as against about $24,000 in the state for 
all of last year. Several of the good In- 
diana agencies of the Federal Union 
Surety have gone to the Title since the 
Federal Union ceased writing business. 


The Casualty Underwriters’ Association 
of Boston has asked that the liability 
companies allow it jurisdiction over their 
general, special and district agents, and 
also brokers, as to number and qualifica- 
tions. The association does not seek to 
control commissions, which it suggests be 
fixed at 17% percent on compensation and 
employers’ liability lines and at 25 per- 
cent on all other liability lines. 


In a case in which the Marion Light & 
Heat Company was defendant the Indiana 
appellate court decides that the fact that 
it was dangerous “under certain condi- 
tions” to handle the wires without rubber 
gloves, which decedent well knew, and 
that he was furnished with and had the 
rubber gloves in his kit and that the fail- 
ure to use the gloves was the proximate 
cause of his death, as found by the jury, 
does not establish contributory negligence, 
by reason that this is not shown to be 
“under certain conditions.” The evidence 
under the pleadings may have shown so 
many things favorable to the plaintiff 
that the motion for judgment on the inter- 
rogatories was properly overruled. 





MISCELLANEOUS NOTES 


President Henry Evans of the Con- 
= has returned from his European 
trip. 

The quarterly meeting the Underwriters’ 
Association of the Middle Department will 
be held at Atlantic City next Wednesday. 


Cc. T. Deatrick, of Columbus, Ohio, state 
agent for the Home, and F. C. Buswell, 
vice-president of the company, left last 
Saturday by steamer for a coast trip to 
Newfoundland. The two have made many 
vacation trips together, this being the 
first by ocean. 


The recent fire in the plant of the St. 
Paul & Tacoma Lumber Company at Ta- 
coma caused a loss of about $375,000. The 
entire insurance was carried by the Lum- 
ber Indemnity Exchange of Seattle under 
blanket forms aggregating $750,000, and 
covering mills A and B, together with 
machinery and lumber in the yards. This 
is an interinsurance concern, with about 
137 lumber firms as members, and as less 
than $100,000 of reinsurance is said to 
have been placed, it will be called upon to 
pay more than a quarter of a million 
dollars. 





Contest Over Back Taxes 


The collection of approximately $400,- 
000 of back taxes from foreign rein- 
surance companies on premiums of re- 
insurance affecting fire insurance cover- 
ing within the state of New York is 
now occupying the attention of the 
New York city fire department officials 











INCOME INSURANCE 


““Semething New’ 
Aime Accident-Health Policy 
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EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 


SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $5,688,404 


SURPLUS, $2,094,362 


THOS. E. E. HANLON 
TALLMADGE. CO 
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and the New York State Firemen’s As- 
sociation. A tax of 2 percent is levied 
by statute upon all fire insurance pre- 
miums received by foreign and other 
state direct writing insurance com- 
panies and upon premiums of reinsur- 
ance paid to foreign reinsurance com- 
panies. Part of this sum goes to the 
pension fund for New York city fire- 
men and part to the New York State 
Firemen’s Association for the support 
of the New York State Firemen’s Home 
at Hudson, N. Y. Only three foreign 
reinsurance companies have ever paid 
the tax, these being the Moscow, the 
First Russian and the Russian Rein- 
surance, all under the management of 
Paul E. Rasor. 





New York Field Men 


New York, July 10—(Special)—The 
fortieth annual convention of the New 
York State Association of Supervising 
and Adjusting Fire Insurance Agents 
was held at Lake Placid on Tuesday. 
The principal address was on the sub- 
ject of arson by the Hon. George F. 
Roesch, first deputy state fire marshal 
of New York. The following officers 
were elected: President, J. M. Car- 
rothers; vice-president, Percy W. 
Clark; secretary and treasurer, P. B. 
Jarvis; chairman executive committee, 
W. W. Lennox. The Underwriters As- 
sociation of New York State held its 
meeting at the same place today. 





Take Up Tourist Floaters 
The Fidelity-Phenix has commenced 
the writing of tourist floaters, Newman 
& MacBain have the exclusive New 
York agency for this line. 





Drastic Resolutions Pass 

The Boston Board of Fire Under- 
writers on Tuesday adopted the fol- 
lowing resolutions without a dissent- 
ing vote: (1) “Resolved, that no mem- 
ber of this board shall hereafter ac- 
cept or appoint to represent an under- 
writers’ agency which has not been 
admitted to board representation; and 
further resolved, that representation of 


Want Column 


Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 














CHICAGO BROKERS will find it to 
their advantage to place their personal 
Commercial Health and Accident business 
with the NATIONAL LIFE INSURANCE 
Co., U. S. A. Facilities as a whole un- 
equaled by any other company. Try and 
be convinced. C. H. Boyer, Managing Cas- 
ualty Department, National Life Building, 
Chicago. 





FOR RENT—Private office with telephone 
service. Apply to Frank Rosenblum, 
room 666 Insurance Exchange, Chicago. 








“Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 


RRED Ss. JAMES & CO. 
INSURANCE EXCHANGE, CHICAGO 
Agents for the Connecticut, Fidelity-Phenix, Mechan- 
ics & Traders, National, Ct., British America, German 
Alliance, N. B. & M., Calumet, Merchants, N. Y. 
Osage, State Neb., Generalof Paris, Nat. Surety and 
Cas. Co. of Ameri i 


- Co. ca. For Surplus Lines, unexcelled 
facilities in Individual Fire Underwriters ar Louis, 











ssary Catctgetiate 2 Gare eerie 
land, Liverpool Victoria Led.) Greaborn of London 
and at London 


Contract with See Colsoden. 
GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
1535-39 Insurance Exchange, Chicago 


Soie Phoentsz of London PF. 
Ms Anerse Ro ye fr i 
Garden; » Ct. County, Pa. 

Teutonia. La.; Pelican: Commonwealth. 








Gero. E. Sxipman H.L. Wayne 


SHIPMAN & WAYNE 


1937 Insuranee Exchange, CHICAGO 
Agents for Hartford Fire Ins. Co., Milwaukee 
chanics Ins. Co., Calumet Insurance Co. >: 
Mercantile F. & M. Und. Agency. 
Travelers Ins. Co. Globe Surety Co. 





such an unadmitted underwriters agen- 
cy shall debar any applicant from fu- 
ture membership admission to board 
membership. (2) Resolved, that in view 
of a refusal of a minority of the board 
to strike out of the constitution the 
provision defining the class of under- 
writers agencies which may be admit- 
ted to representation, the executive 
committee is hereby requested to re- 
port at the next meeting of the board 
a list of members then acting in viola- 
tion of that provision by representing 
in their offices underwriters agencies 
not so admitted. 





June Fire Loss 

The fire loss of the United States 
and Canada for the month of June, as 
compiled from the records of the Jour- 
nal of Commerce, shows a total of 
$16,103,450, as compared with $20,691,- 
950 in June, 1911, which was unusually 
heavy, and with $13,183,600 in June, 
1910, which was about a normal record 
for the sixth month of the year. The 
following table gives a comparison of 
the losses by fire during the first half 
of 1912 with the figures for the same 
months in 1910 and 1911: 


. 1910. 1911. 1912. 
Jan. ..$15,175,400 $21,922,450 $35,653,450 


Feb. .. 15,489,350 16,415,000 601, 

March 18,465,500 31,569,800 16,650,850 
April .. 18,091,800 17,670,550 16,394,400 
May .. 18,823,200 21,422,000 21,013,950 
June .. 13,183,600 20,691,950 16,103,450 





Total. $99,228,850 $129,691,750 $134,417,750 


It will be seen from the comparative 
table that the first half of 1912 shows 
about $5,000,000 more loss than for the 
same period of 1911, and $35,000,000 more 
than for the first half of 1910. It is clear 
that, unless the fires are unusually light 
during the remainder of 1912, the fire un- 
derwriters will have a bad year. 


| POINTERS rs 





FOR LOCAL AGENTS. 





“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
nd in red flexible leather, 


For sale by 
Western Underwriter. 


Question—Do you know of any in- 
surance company that will indemnify 
the owner of an orchard against loss 
by fire? 

Answer—This is an whusual line to 
write, but we understand that the Rol- 
lins & Burdick Company, Insurance 
Exchange, Chicago, would consider 
such an offering for one of their com- 
panies, if the risk is a desirable one. 


The following is the Western Union 
graded scale of commissions: 

To agenats eligible to receive them, the 
following commissions may be paid upon 
net premiums, i. e., the gross premiums 
less premiums returned upon cancella- 
tions and premiums on policies returned 
as not taken (if the premiums noted 
therein are included with the gross pre- 
miums) and deducting all rebates, and 
re-insurances effected by local agents to 
determine the said net premiums: 

Twenty-five percent commission on 
dwelling houses and their contents, and 
on private barns and their contents when 
insured in connection with dwellings; and 
on farm property, and o2 churches, school 





houses, courthouses, jails, and other pub- | 
lic buildings and their contents, except- 

ing manufacturing and specially hazard- 

ous risks, and excepting penitentiaries, 

workhouses, county poor houses, insane 
asylums and otaer charitable, penal aad 
retormatory institutions supported by the 
public. 

Definition of Public Building—A pub- 
lic building is defined as a building either | 
built, purchased or maintained at the 
expense of taxpayers, whether belonging 
to a township, school district, city, mu- 
nicipality, county or state. 

Twenty-five percent commissio. on all 
tornado business. 

Twenty percent cummission on brick, 
stone or concrete (not cement or concrcte 
block) mercantile buildings (not con- 
tents) occupied exclusively for mercan- 
tile, office, public hall without stage or 
scenery, and dwelling and/or hotel pur- 
poses, and on brick, stone or concrete 
(not cement or concrete block) telephone 
exchange buildings, it being understvod 
that the term “mercantile purposes” may 
include small non-hazardous classes of 
occupancies when approved and premul- 
gated. A building otherwise entitled to 
twenty percent commission shall not be 
rendered ineligible by the following oc- 
cupancies: 

Bakeries, retail (not exceeding 5 hands.) 

Barber shop. 

Billiard and pool hall. 

Bowling alley. 

Candy Making (hand power—not ex- 
ceeding 2 hands.) 

Cigar Factory (not exceeding 5 hands.) 

Electrical Supplies (with small re- 
pairing.) 

Furniture stores (with small repair- 
ing, no upholstering.) 

Hardware stores (having ordinary tin 
shop.) 

Moving picture theaters (where there 
is no theater paraphernalia, such as 
stage, scenery or dressing rooms.) 

Milk depots. 

Meat shops (without power.) 

Marble shops (without power.) 

Photograph galleries. 

Plumbing shops (not 
hands.) 

Printing 
hands.) 

ar ager or saloon. 

allor shop (not exceeding 5 hand 

Turkish baths. <3 — 

Telephone exchange property, when con- 
tained in brick, stone or concrete (not 
cement or concrete block) buildings, oc- 
cupied exclusively .for office, telepnhore 
exchange or dwelling purposes, may come 
under the twenty percent class. 

Brick veneeyed and cement or concrete 
block buildings are not included. 

Twenty percent commission on brick, 
stone or concrete (not cement or coacrete 
block) buildings and their contents writ- 
ten in the same policy with the building, 
occupied exclusively for club and/or 
lodge purposes. 

Definition of Mercantile B —Mer- 
cantile buildings are defined to be such 
as are occupied for stores exclusively or 
mercantile warehouses used exclusively in 
connection therewith (provided such 
warehouses are not occupied for purposes 
more hazardous than those for which the 
store building is occupied), or for stores. 
and in addition thereto, for either or all 
of the following purposes, viz.: for offices 
—for public halls without stage or scen- 
ery—or for dwellings. 

Pifteen percent commission on all 
classes not above enumerated. 

Upon all buildings in course of con- 
struction such commissions may be al- 
lowed as the rules of The Union would 
permit were the buildings completed and 
occupied. 

The commission for use and occupancy 
insurance shall be the same as permissible 
for fire insurance on the building. 

Buildings which are subjects of rent 
insurance should be classified in the same 
manner and receive the same commission 
as that applicable to like buildings in the 
case of fire insurance. 

Note: It is held that but 15 percent com- 
mission is allowable on railroad depot 
property (the building considered being 
also used for hotel purposes.) 


exceeding 6 


offices (aot exceeding 65 





The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavy value risks 
after the capacity of the local agents is exhausted.—Your business eg pm 
—Standard form policies issued without a Warranty pany. Losses 


adjusted and paid through this office. 


Promptattention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Blvd., Chicago 


Keep this“ Ad"—You may Need our Facilities. 





DIRECTORY OF 
Independent Adjusters 





CHARLES F. WI om 


ey ver 
Territory: Mountain field and Black Hills. 


(Also consulting underwriting authority.) 


ILLINOIS MISSOURI IOWA 


no AAjuet«rmerat 
Cx Service: 








GEORGE C. sine eaten 
ILLINOIS 


Ho. M. HUFF 
Tnsurance 


Telephéne Wabash 509 
JUSTER OF FIRE LOSSES 


ILLINOIS 
EDWARD T. GUTHRIE 
Demaree B Mattoon 


Bell Telephone 165 
Adjuster of Fire Losses for Companies 


INDIANA 
I. HH. ODELI, 

110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
INDIA 

D HE. 
Shoat Bldg. vont Wayne 
FIRE AND AUTOMOBILE LOSSES 
Northern Indiana and Ohio and Southern Mich. 
INDIANA 

e Ve 
336 American Genteal Bidg. tmdlanapolis 
Long Distance "Phone, Main 871 
Indiana, Ohio, Mich., Ill. and Kentucky 
IOWA 


IOWA ADJIUSIMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 
H. H. McGUIRE, Manager 


IOWA 


GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


RANSAS 
ALEX. 8. HENDRY 
. McPherson 
_Adjustments—Field Work—Ingpections _ 
KANSAS 


WARREN ADJUSTMENT BUREA 
=z. B. Warren, and Adj y 


1561 


























Ww 
FIRE LOSSES 


MICHIGAN 
JOMN ROWSON 

401 Ashton + Grand Ra 
Long Dist. Phones: Bell 110; Cit. 1279 

ADJUSTER OF FIRE LOSSES 
MICHIGAN 

ALLEN CC. FRINK 
Kalamazoo 
FIRE AND AUTOMOBILE LOSSES 

MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
wy. &. VWRIGUT 
10 Harlow Block, Marquette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
PHILLIPS & VWRIGuUT 
903 Sixth St., Port Huron 
Telephone 636 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
FRE 

















DD. B. SPEAR 
Bay Ci 

Phones: Office 112, House 499 

ADJUSTER OF FIRE LOSSES 


MICHIGAN 


VET Ss. MOLONEY 
Che gn 
Phones: Office 181; House 6. 
ADJUSTER OF FIRE LOSSES 


MINNESOTA 
JNO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 
CHARLES A. STARK 
404 West First St., Duluth 














458 Telephones 458 
Minn., Northern Wis., Northern Mich. 
NEBRASKA 


M. FF. PUNKHOUSER 
1511 Dodge Street, Omaha 
ADJUSTER OF FIRE LOSSES 


OHIO 
CHARLES H. HOWE 
708-8 746 @uclid Ave, Cleveland” 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 


PENNSYLVANIA 
WAL/TER H.COBBAN CO. 
HIRE AND AUTOMORT 
D AUTOMOBILE L 
Western Pennaylvania, Eastern Ohio, West 
The list of subscribers to FIRE PROTEC- 
TION is growing rapidly. Is your name written 
there? t’s $2.00 per yeor separately or $1.50 
with THE WESTERN UNDERWRITER. 
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CHICAGOS 
GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 


FEDERAL LIFE 


INSURANCE IN FORGE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000,00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 














The Western and Southern 
Life Mnsurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,051,558 
1905 1,824,295 31,739,266 6,245,918 


1911 6,122,365 - 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











INVESTIGATE 


Our New Commercial Accident and Health Poli- 

cles. Increased Indemnities ne te Same Premiums. 

The General Accident 3 Assurance 
Corporation, Ltd. 


KELLY & NORIE-MILLER, U. S. MGRS. 
(A. E. HUTSON, Dept. Manager) 56 John Street, New York City. 








HEN you read this, follow your inclination and 
write the Company for particulars regarding its 
direct, guaranteed Agency contract. Good open- 

ings in its Home State—Pennsylvania. Likewise, in 
Ohio and West Virginia. Policies contain liberal provi- 
sions. Lowest participating premiums. Write to-day. 


PITTSBURGH LIFE AND TRUST CO. 
Home Office—PITTSBURGH, PA. 


President Director of Agencies 


**Pre-eminence in Benefits to Policyholders” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





BO PIII BD BOE B soc ccccsccccccccce 0 cceteneccces $57,353,726.13 
Received FROM Policyholders in 1911. ................20.--seeee 55,582,183.20 
Excess of Payments over Receipts. .................00cceeeeeeee - $1,771,542.93 
ONO DIN UIE 0 655 5 ss siclb.n'e d® seclncsccncs.oscccccaceee $13,631,857.72 
Apportioned for Dividends in 1912.................-....0005 5,146,685.72 
Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 
GEORGE T. DEXTER . 


34 Nassau Street 2nd Vice-President NEW YORK, N. Y. 








THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Pro vides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 
Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President - 
Men Who Can ‘Do Things”’ 1231 State Life Building 


Just the Best 














HOME LIFE’S PROSPEROUS YEAR 


THE NEW PREMIUM REDUCTION POLICY 


of The Prudential provides for a first year’s 
premium approximating the premium 
charged by participating Companies. The 
second year’s premium is reduced to a figure 

coeeeLTAR : slightly lower than The Prudential’s regular 
Mo fey 6rate and Stays the same until maturity of 
policy, 

Agents Wanted 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN FP. DRYDEN, Pioneer of Industrial Insurance in America 
FORREST P. DRYDEN, President Home Office, Newark, N. J- 
Ineorporated as a Stock Company by the State of New Jersey 











The fifty-second egane) ctotement of the Home Life Insurance Co.. ee Se 5. Ide is 
President, shows that the company has yed a every di ent, 
The insurance in force on December 31, 1911, was $108, 7,7 saaizet $100:314 068 b 
81, 1910-—a gain of $4,882,702 for the twelve months. Total assets of the com: 
377, ae compart wi 5,025,299 on December 21, 1910—the increase for the year 
thus amounting to $1 121. After the payment of death claims, matured Endowments, etc 
810,000, — also includes divid to policyholders (more than .000), and after the 
of over $1,088, to the reserve fund, the surplus is increased by $68,882, and is now 


saliton of over $1,088,000 10 the rere fund, the warplane incrensed erred’ dividends. 
—"The Com'l & Fin'’cl Chron.” 1-27-12 


For Agency in Ohio, Apply to W. A. R. BRUEHL & SON In Other Territory Apply to GEO. W. MURRAY 
4th Nat. Bank Bidg., Cincinnati Bupt. of Agts., 256 Broadway, New York, N. Y. 














, THE OHIO STATE LIFE 


of Columbus 


*‘deliver the goods’” 
Latest and Best in Life, Health and Accident Policies 


“‘Let’s get toget 

















Che Fife Underwriters Supplement 


70 THE WESTERN UNDERWRITER 








CHICAGO 


JULY, 1912 


CINCINNATI 








ONCERNING the issue as to 

whether it is advisable for a life 

company to have general agents 
on its board of directors, a general 
agent said recently: 

“While it might be inadvisable to 
have any large percentage of general 
agents represented on the board, yet 
I see no harm in that very important 
productive part of a company being 
represented on the directing body. 
Every other element in the makeup of 
a company has its representative. The 
financial, legal, medical, commercial 
and home office groups are allowed a 
voice. 

“I often think that the directors feel 
the general agents should be kept as a 
thing apart and that they are not en- 
titled to know what is transpiring in 
the board rooms. The tendency to 
keep a closed shop at home offices is 
too strong. There are many agency 
problems and needs that the directors 
should have at first hand. The agency 
viewpoint formed by the men in the 
field should not be obscured by being 
presented through another medium. 

“The companies look to the agents 
to get the business and hold it. Were 
it not for the agents, there would be 
but few companies.. The producing de- 
partment has its difficulties and de- 
mands. It seems to me that a board 
would desire to have the agency views 
and observations come direct from the 
field. 

“We all know the Penn Mutual is a 
most ably managed company. It is 
progressive and yet never gets into the 
danger zone. Its growth has been nor- 
mal and today it ranks among the best 
companies of the country. The Penn 
Mutual has always given its general 
agents a hearing. They have had a 
voice in its management. The general 
agents have not controlled the com- 
pany, but like the other departments of 
the company they are represented on 
the board. At present three general 
agents are trustees—Frank Markoe of 
‘Baltimore, J. Edward Durham of Phil- 
adelphia and Col. Ezra De Forest of 
New York. There are 27 trustees alto- 
gether and out of this number three are 
from the producing ranks. These three 
men are not all on one committee. But 
one, I am told, is on the agency com- 
mittee. It is hardly possible that there 
is any danger of three trustees com- 
manding the other twenty-four, but I 
think these three men can give the 
views of the field in a way that would 
be more impressive than coming second 
hand. 

“Is the Penn Mutual any worse off 
because of three successful and intelli- 
gent general agents on its board? Is it 
not on the other hand a decided ad- 
vantage to have the sales department 
represented? We believe the develop- 
ment of the Penn Mutual along suc- 
cessful lines with the management in 
close touch with the general agents is 
due in part to field representation on 
the board. 

“I am told that because of such rep- 
resentation the other trustees take a 
keener interest in the agency depart- 
ment and they become personally ac- 
quainted with the general agents. 

“In my opinion every company 
should have its active producing forces 
given a place on the board. It will 





harmonize the relations between the di- 
rectors and the field.” 





Some of the general agents of life 
companies, who find it desirable and 
good business practice to take premium 
notes, say that while there is neces- 
sarily a small percentage of loss on 
notes, yet taking a year’s transactions 
as a whole, there is a good profit in 
handling notes, 

One general agent who does a large 
premium note business makes a prac- 
tice of charging his subagents 5 per- 
cent for handling premium notes. In 
most of these cases the agent would 
not have been able to get the busi- 
ness if a note were not taken. The 
agent himself was in no position to 
handle the notes, but the general agent 





lished organization of the bigger rivals. 
An Ohio local agent has for a num- 
ber of years represented one of the big 
New York companies in connection 
with his fire insurance business, but 
never paid any attention to it, cared 
nothing for the life insurance business, 
and hardly ever wrote a policy. A few 
months ago he accepted the general 
agency of a new, small company. He 
was attracted by the features of one of 
its policies, and has worked up a lot of 
enthusiasm over it, has written a con- 
siderable amount of insurance with it, 
and is coming to devote more and more 
of his time to the life insurance end of 
his business, and is considering seri- 
ously giving up the fire insurance end of 
it. Why? As he expressed it, “These 
great big companies don’t care a hang 
about us little fellows. We are just 

















4 “CLAS 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 


LEONARD K. THOMPSON, President 








$5,487,737.82. 








DISTINCTIVELY ‘Westen Company. 

Organized 1885. 
holders and beneficiaries over $11,000,000. 
With admitted assets (December 31, 1911) of 
Insurance in Force, $27,- 
806,369, and a Surplus over and above all 
liabilities of $335,271.37. 


Bc opportunities for Live Men in all that 
splendidly prosperous and progressive section 
of our country lying west of the Mississippi. 

E. S. MILLER, 


Having paid to policy- 





Supt. of Agents. 











——— 








was, and in looking after these notes 
there is a certain amount of time 
spent. He therefore charges the agent 
5 percent for the time and trouble. 
The agent makes a good commission 
out of it, which he would not have 
secured had a note not been taken. 

If a note is unpaid, it is charged 
back to the agent. This general agent 
keeps a diary showing the notes com- 
ing due each day, and the office or 
the agent writing the application there- 
fore gets busy in making the collection. 
The agent is vitally interested because 
if the note is not paid it is charged 
back to him. 





An agent representing an old, strong 
life insurance company frequently won- 
ders how the new and younger com- 
panies manage to get any business, 
against the competition of cheaper in- 
surance, better reputation and estab- 





small parts of a great big machine, and 
it doesn’t make any difference to them 
what we do. Now this company of 
mine takes an interest in what I do. 
The superintendent comes over and we 
talk things over. They are working 
their hardest at the home office, and | 
can feel that I am a part of it all, and 
that what I do amounts to something, 
even though what I do do doesn’t put 
me in any half-million dollar class.” 
Bigger commissions probably have 
something to do with it, but it is the 
spirit shown that is getting the new 
companies the business. The organiza- 
tions are comparatively small, and they 
are all fighting shoulder to shoulder. 





The Home Life has a clause in its 
policies that is rather peculiar. In case 
of surrender for cash, the assured has 
the option within five years after the 
surrender of restoring the policy by 








paying the surrender value together 
with 6 percent interest and all past due 
premiums, and the policy is again in 
full effect if the assured at the time can 
give evidence of insurability. 

While such an option would not be 
taken in many cases, yet there are in- 
stances where a man hard pressed for 
funds sacrifices his life insurance and 
later on overcomes his misfortune and 
would be glad to have his life insurance 
restored. This is particularly true with 
men engaged in more or less specula- 
tive enterprises and this clause could 
be put into effect with good grace by 
those who are amply able to have their 
insurance restored when the period of 
prosperity has again overtaken them. 


The Phoenix Mutual Life calls at- 
tention to a feature in the policy that 
should be explained to every man who 
takes out insurance. It cites a case 
where the change of beneficiary pro- 
vision will work a hardship to the fam- 
ily of the assured. This man carried 


a $5,000 policy. It contained the 
change of beneficiary clause. The as- 
sured became a bankrupt and the 


Phoenix states that doubtless the policy 
will pass to the trustee in bankruptcy 
and the family will be deprived of all 
protection. The Phoenix says that ac- 
cording to this clause the assured can 
change his beneficiary at will. This is 
in effect an estate policy and the value 
passes to the trustee as other property 
does. The Phoenix calls attention to 
the two classes of policies in this re- 
spect. One contains the right of revo- 
cation or the privilege of changing the 
beneficiary. The other does not con- 
fer on the assured such right unless the 
beneficiary joins with him in releasing 
the policy. The Phoenix Mutual says: 

“We believe that every agent makes 
himself a better agent and impresses 
every prospect more thoroughly that 
he knows his business, if he explains 
to every married man who is taking out 
insurance for the benefit of his family 
the difference 


: _ between these two 
classes of policies. Life insurance is 
chiefly family protection—a kind of 


protection offered in no other manner, 
and policies without the right of revo- 
cation give more protection than the 
other class to all insured and particu- 
larly those who insure in favor of their 
wives and children.” 





Banks and Insurance Companies 


According to the last report of the 
comptroller of the currency, the net 
loss to depositors in National banks 
that have failed in the last forty-nine 
years has been $37,000,000, or about 
three quarters of a million dollars an- 
nually. 

In a banking institution the personal 
integrity of the men in charge is the 
sole guarantee to the depositor. Just 
so long as the actions of a bank’s of- 
ficers are actuated by conservatism, the 
depositor is protected. 

How much stronger is the protection 
afforded a depositor with a life insur- 
ance company. Wise provisions of the 
various state laws so control and reg- 
ulate the handling of the funds de- 
posited with a life insurance company 
by its policyholders that defalcation 
and misuse of funds for personal gain 
is an absolute impossibility—Great 
Western Life. 





The elevator to success is not run- 
ning. Take the stairs. 
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USE OF CARDS IS GIVEN 


EXPLANATION OF THE HOL- 
LERITH TABULATING SYSTEM 








How This Plan Is Employed in the 
Home Offices of Life Insur- 
ance Companies 





The paper read at the Penn Mutual 
Agents’ Association read by Frederic 
H. Garrigues, the company’s mathema- 
tician, gave an explanation of some of 
the uses of the Hollerith tabulating sys- 
tem, which has also been adopted by 
the Medico-Actuarial Association, to 
which practically all of the older com- 
panies of this country have contributed 
their data. The analysis of mortality, 
the effect of impairments, habitat and 
allied subjects, under the auspices of 


the Actuarial Society of America and 
the Medical Directors’ Association, is 
the most comprehensive so far under- 
taken in the United States—perhaps in 
the world—and is conclusive evidence 
of the belief of the joint committee in 
the economy, rapidity and accuracy of 
the Hollerith machines. 
Explanation is Given . 

He explained briefly the preparation 
of the necessary cards, the methods of 
checking, and the operation and rapid- 
ity of the sorting and tabulating ma- 
chines, and concluded as follows: 

“By the use of our agency cards the 
number of policies, the amount of in- 
surance, total gross premiums and total 
net premiums (the difference of the last 
two items being the loading for our 
gain and loss exhibit and other pur- 
poses) are ascertained (the four items 
simultaneously), the tabulating being at 
the rate of 150 cards per minute. By 








these cards we tabulate monthly the 
new business of the company (number 
of policies, amount of insurance and 
premiums) by states, counties, agen- 
cies, subagencies, kinds and sex. Much 
of this information was formerly com- 
piled by hand in other departments, 
some of it in duplicate, and some even 
in triplicate. By the present system 
summary sheets are prepared and are 
available for the use of all. From 
month to month as accounts are ren- 
dered the premium receipts are tabu- 
lated according to residences of the in- 
sured for tax return purposes, and the 
paid-for new business is ascertained ac- 
cording to states, agencies and kinds. 

“Cards for mortality investigations 
omit some agency information, but in- 
clude the date of entry, the date of exit, 
duration, race, mode of exit, etc. 

“The medical cards are for purposes 
of investigating impairments, over and 


under weights, and various other char- 
acteristics, and are arranged accord- 
ingly. 
Different Use of Cards 

“We have other cards for different 
uses; as, for instance, what is known 
as the mortgage card, which gives the 
mortgage number, state, character of 
tenancy, value of buildings, amount of 
fire insurance, year of maturity, amount 
of mortgage, value of ground, rate of 
interest and how payable. These are 
tabulated annually for the loan depart- 
ment by states and some of the princi- 
pal cities, according to the rates of in- 
terest payable and in a number of 
other ways. 

Locality Index 

“We have prepared in connection 
with the tabulating system what is 
known as the locality index. The com- 
pany’s general agents were requested 





to furnish the addresses of all policy- 











1912-13 Dividends of 


r—Ordinary Life—, ——10-Pay. Or, r-—15-Pay. Life——, -—20-Pay. Life—, 


Age 1st div. 2d div. 8d div. 1st div. 2d div. 3d div. 1st div. 2d div. 3d div. Ist div. 2d div. 3d div. 
OY 2600s $ 2.92 $ 3.01 $ 3.10 $ 3.17 $ 3.52 $ 3.89 $ 3.06 $ 3.30 $ 3.55 $3.01 $ 3.19 $3.38 
, Pes 2.94 3.03 3.13 3.19 3.55 3.93 3.08 3.33 3.58 3.03 3.21 3.41 
3.05 3.16 3.21 3.58 3.97 3.10 3.36 3.61 3.05 3.24 3.44 
$3.08 3.19 3.23 3.61 4.01 3.12 839 3.64 38.07 °3.27 3.47 
3.11 3.22 3.26 3.64 4.05 3.15 3.42 3.68 3.09 3.30 3.50 
3.14 3.26 3.29 3.68 4.09 3.18 3.45 3.72 3.12 3.33 3.54 
3.17 38.30 3.82 3.72 4.14 3.21 3.48 3.76 3.15 3.36 3.58 
3.20 $8.34 3.85 3.76 4.19 3.24 38.51 3.80 3.18 3.39 3.62 
3.24 3.88 3.88 3.80 4.24 3.27 3.55 3.85 3.21 3.42 3.66 
3.28 3.42 3.42 3.84 4.2 3.30 3.59 3.90 3.24 3.46 3.70 
3.32 3.47 3.46 3.89 4.35 3.33 3.63 3.95 3.27 3.50 3.75 
8.36 3.52 350 3894 441 3.37 3.68 4.01 3.31 3.54 3.80 
8.41 3.57 3.54 4.00 4.47 3.41 3.73 4.07 3.35 3.59 3.85 
3.46 3.63 3.59 4.06 454 3.45 3.78 413 3.39 3.64 3.91 
3.52 3.70 3.64 4.12 4.61 3.50 3.84 4.19 3.48 3.70 3.98 
3.58 3.77 3.69 4.18 468 3.55 3.90 4.25 3.48 3.76 4.05 
3.65 3.86 3.75 4.25 4.76 3.61 3.97 4.382 3.54 3.83 4.12 
8.72 38.93 8.82 4.32 485 3.67 4.04 4.40 3.60 3.90 4.20 
3.80 4.02 3.89 4.40 4.94 3.74 4.12 4.49 3.66 3.98 4.29 
3.89 4.12 3.96 4.49 5.04 3.81 4.20 4.59 3.73 4.06 4.38 
3.98 4.22 4.03 4.58 5.15 3.88 4.28 4.70 3.81 4.15 4.48 
4.08 4.33 4.11 4.68 5.27 3.96 4.87 482 3.89 4.25 4.59 
4.19 4.46 4.20 4.79 5.40 4.05 4.47 495 3.98 4.36 4.71 
4.31 4.60 4.380 491 5.64 415 4.59 5.09 4.08 4.48 4.84 
4.45 4.76 4.42 5.05 65.69 4.27 4.73 6.23 4.20 4.61 4.99 
4.60 4.95 4.56 5.20 5.86 440 4.89 5.39 4.34 4.75 5.17 
4.77 5.16 4.71 5.37 6.05 4.55 5.07 5.57 449 4.91 5.37 
4.96 6.39 4.88 5.56 6.26 4.72 5.27 5.78 4.66 5.09 5.59 
5.18 6.64 6.07 65.77 650 4.91 5.49 602 485 5.30 5.83 
5.43 5.92 6.28 6.01 6.77 5.12 5.73 6.29 65.06 65.55 6.10 
5.72 6.23 6.51 628 7.06 5.36 5.98 6.60 5.30 5.84 6.40 
6.06 6.59 5.77 6.58 7.38 65.63 6.26 6.94 6.57 6.15 6.73 
6.41 6.98 6.07 6.91 7.73 -94 6.58 7.31 5.87 6.49 7.09 
6.80 7.40 6.41 7.27 8.11 6.28 695 7.71 6.21 6.86 7.49 
7.21 7.85 6.79 7.66 8.52 6.66 7.37 8.14 6.59 17.27 17.94 
7.65 834 7.21 809 897 7.08 7.88 860 7.02 17.72 8.44 
8.15 8.88 7.67 857 9.47 7.55 8.83 9.10 7.49 8.22 8.99 
8.71 9.48 818 9.10 10.02 8.07 888 9.67 8.01 8.78 9.59 
9.33 10.15 8.74 9.68 10.62 8.64 9.49 10.31 8.58 4 .25 
10.02 10.90 9.35 10.32 11.28 9.26 10.15 11.02 9.21 10.08 10.97 
10.79 11.71 10.02 11.02 11.99 9.94 10.87 11.81 9.90 10.82 11.74 
11.64 12.59 10.76 11.79 12.77 10.69 11.66 12.67 10.65 11.63 12.58 
12.56 138.56 11.58 12.65 13.64 11.53 12.54 13.61 11.49 12.53 13.52 
13.55 14.62 12.50 13.59 14.60 12.46 18.52 14.64 12.43 13.52 14.57 
14.63 15.78 13.52 14.62 15.65 13.49 14.61 15.76 13.47 14.61 15.74 
15.82 17.04 14.62 15.74 16.80 14.62 15.80 16.97 14.62 15.81 17.02 
r——5-Year Term-———, ———10-Year Term——, -—20-pay 25-yr. End.—, —20-pay 80-yr. End.—, 
Age Ist div. 2d div. 8d div. 1st div. 2d div. 8d div. 1st div. 2d div. 3d div. 1st div. 2d div. 8d div. 
a $ 2.85 $ 2.87 $ 2.88 $ 2.84 $ 2.87 $ 2.89 $ 3.14 $ 3.52 $ 3.89 $ 3.12 $ 3.43 $3.75 
a 2.87 2.88 2.90 2.86 2.89 2.91 3.16 3.54 3.91 3.18 3.45 3.77 
2.90 2.92 2.88 2.91 2.92 318 3856 3.93 3.14 38.47 3.79 
2.92 2.94 2.91 2.93 2.95 3.20 3.568 3.95 3.16 3.49 3.81 
2.94 2.96 2.98 2.96 2.97 3.22 3.60 3.97 3.18 3.51 3.83 
2.96 2.99 2.95 2.97 3800 3.26 3.62 3.99 3.20 38.53 3.85 
2.99 3.02 2.97 3.00 3.03 3.27 $64 4.01 3.23 3.55 3.87 
3.02 3.05 2.99 3.03 3.06 3.29 3866 4.03 38.26 3.68 3.90 
3.05 3.08 3.01 3.06 3.09 3.31 3.69 4.06 3.29 3.61 3.93 
3.08 3.11 3.04 3.09 3.12 3.84 3.72 409 3.32 3.64 3.96 
8.11 3.14 3.07 3.12 3.16 3.37 3.75 4.12 3.36 3.67 3.99 
8.15 3.18 3.10 3.16 3.19 38.41 3.78 416 3.39 3.70 4.03 
3.19 3.22 $8.14 3.20 3.24 38.456 3.82 4.20 3.43 3.74 4.07 
3.23 8.26 3.18 3.24 3.29 360 386 4.24 38.47 3.78 4.12 
3.27 3.81 3.22 3.28 3.34 355 3.90 429 361 382 4.17 
3.32 3.37 3.26 3.33 3.39 3.60 3.95 434 3.56 3.87 4.23 
3.37 3.43 3.31 3.38 3.45 3.65 400 4.389 3.61 3.93 4.29 
3.438 3.50 3.87 3.44 3.52 3.71 4.06 4.45 3.67 4.00 4.36 
3.50 3.57 3.44 3.51 3.60 3.77 4.13 4.52 3.73 4.07 4.43 
8.58 3.65 3.51 3.58 3.69 38.83 4.21 460 3.79 4.14 4.51 
3.66 3.74 3.59 3.67 3.78 3.89 4.29 4.69 3.86 4.22 4.59 
3.76 3.84 3.65. 3.76 3.88 3.96 4.88 4.79 3.94 4.31 4.68 
3.85 3.96 3.73 3.86 3.99 404 4.48 490 4.04 4.41 4.79 
3.96 4.09 3.83 3.98 4.12 4.14 4.59 5.02 4.14 4.52 4.92 
4.09 4.23 3.95 4.11 4.27 4.26 4.71 65.15 4.25 4.65 5.07 
4.23 4.39 4.08 4.26 4.43 4.40 484 5.30 4.36 4.79 56.23 
4.39 4.67 423 4.43 4.61 455 4.98 5.47 4.50 4.95 5.41 
4.58 4.78 4.41 4.62 4.82 4.72 5.15 65.67 4.66 6.14 5.62 
4.79 608 4.61 4.84 5.07 4.90 5.35 5.90 4.85 5.35 5.86 
5.03 5.31 3 5.09 5.36 5.10 5.59 616 65.07 5.59 6.13 
5.32 5.68 5.07 5.37 5.70 5.34 65.88 6.46 5.31 6.85 6.42 
5.65 5.98 56.84 5.69 6.07 65.61 6.20 6.79 
6.01 6.37 6.65 6.04 6.47 5.92 6.55 7.15 o : 
6.40 6.80 6.00 6.43 690 6.26 6.92 17.54 ° ° 
6.82 7.27 6.39 6.86 7.37 6.64 7.31 17.97 ° 
7.28 7.81 682 7.384 7.89 7.06 7.73 8.45 ° 
7.79 8.41 7.80 7.87 8.47 é ° : 
8.37 9.07 7.84 8.46 9.12 ‘ esate 
9.02 9.79 8.48 9.11 9,84 ° ee 
9.76 10.58 9.08 9.83 10.63 eee ° 
10.56 11.48 9.79 10.61 11.50 ° 
11:45 12.37 10.58 11.46 12.46 i 
12.48 13.42 11.45 12.41 18.51 ° ° 
13.50 14.60 12.41 13.46 14.65 
14.66 15.90 13.47 14.62 15.89 es ° 
15.92 17.33 14.62 15.89 17.24 ° ° e6 ° sta. ¥en 





Provident Life & Trust 





1st div. 2d div. 3d div. 


r—10-Year End.—, -——15-Year-. End. 20-Year End. 25-Year End. 
1st div. 2d div. 3d div. st | div, Ist div. 


1st div. 2d-div. 3d div. 1st div. 2d div. 8d div. 





$ 3.80 $ 4.81 $ 5.87 $ 3.42 $ 4.03 $ 4.66 $ 3.23 $ 3.64 $ 4.07 $ 3.12 $ 3.42 $3.73 
3.81 4.82 5.88 3.43 4.04 4.67 3.24 3.66 4.09 3.13 3.44 3.75 
3.83 4.84 5.89 3.44 4.05 4.69 3.26 3.68 4.11 3.15 3.46 3.77 
3.85 4.86 5.90 3.46 4.07 4.71 3.28 3.70 4.13 3.17 3.48 3.79 
3.87 4.88 5.92 3.48 4.09 4.73 3.30 3.72 4.15 3.19 3.50 3.81 
3.89 4.90 5.94 3.50 4.11 4.75 3.32 3.74 4.17 3.21 3.52 3.83 
3.91 4.92 5.96 3.52 4.13 4.77 3.34 3.76 4.19 3.23 3.54 3.85 
3.93 4.94 5.98 3.54 4.15 4.79 3.36 3.78 4.21 3.25 3.56 3.88 
3.95 4.96 6.00 3.57 4.18 4.81 3.39 3.80 4.24 8.28 3.59 3.91 
3.98 4.98 6.03 3.60 4.21 4.84 3.42 3.83 4.27 3.31 3.62 3.94 
4.01 5.01 6.06 3.63 4.24 4.87 3.45 3.86 4.30 3.34 3.65 3.97 
4.04 5.04 6.09 3.66 4.27 4.91 3.48 3.90 4.33 3.37 3.68 4.00 
4.07 5.07 6.12 3.69 4.31 4.95 3.51 3.94 4.37 3.41 3.72 4.04 
4.10 5.10 6.15 3.73 435 4.99 3.55 3.98 4.41 3.45 3.76 4.09 
4.14 5.14 6.18 3.77 4.39 5.03 3.59 4.02 4.46 3.49 3.81 4.14 
4.18 5.18 6.22 3.81 4.43 5.07 3.63 4.06 4.51 3.53 3.86 4.20 
4,22 5.22 6.26 .3.86 4.48 5.12 3.68 4.12 4.57 3.58 3.91 4.26 
4.27 5.27 6.31 3.91 4.53 6.18 3.73 4.18 4.64 3.64 3.97 4.33 
4.32 5.32 6.36 3.97 4.59 5.24 3.79 4.24 4.71 3.70 4.04 4.40 
4.38 5.38 6.42 4.03 4.66 §.31 3.86 4.31 4.78 3.77 4.11 4.48 
4.46 5.45 6.49 4.10 4.73 5.38 3.93 4.38 4.85 3.84 4.19 4.56 
4.54 5.52 6.56 4.18 4.81 5.46 4.01 4.46 4.93 3.92 4.28 4.65 
4.63 5.60 6.64 4.27 4.90 5.55 4.10 4.55 5.02 4.01 4.38 4.75 
4.72 5.70 6.73 4.37 5.00 5.65 4.20 4.65 6.13 4.11 4.49 4.87 
4.82 5.81 6.83 4.47 56.11 5.77 4.30 4.77 5.27 4.21 4.61 5.01 
4.92 5.92 6.95 4.58 5.24 5.92 4.42 4.92 5.44 4.33 4.75 5.18 
5.04 6.05 7.09 4.71 5.39 6.09 4.56 5.09 5.62 4.47 4.91 5.37 
5.18 6.20 7.25 4.86 5.56 6.28 4.72 5.28 5.82 4.63 5.09 5.58 
5.35 6.38 7.43 5.04 6.75 6.49 4.91 5.48 6.04 4.82 5.30 56.81 
5.55 6.59 7.63 5.25 5.97 6.72 5.13 5.70 6.29 5.04 5.54 6.07 
5.79 6.82 7.86 5.49 6.22 6.97 5.39 5.95 6.57 5.29 5.81 6.36 
6.06 7.09 8.12 5.76 6.50 7.25 5.67 6.23 6.88 5.57 6.11 6.68 
6.36 7.39 8.41 6.06 6.82 7.57 5.97 6.55 7.23 5.88 6.44 7.04 
6.68 7.71 8.72 6.39 7.17 7.93 6.30 6.91 7.62 6.22 6.81 7.44 
7.02 8.05 9.06 6.75 7.55 8.34 6.66 7.32 8.05 6.59 7.22 17.89 
7.39 8.43 9.45 7.14 7.97 8.80 7.05 7.78 8.53 7.01 7.69 8.40 
7.81 8.85 9.89 7.57 8.44 9.31 7.48 8.29 9.07 7.48 8.21 8.96 
8.29 9.33 10.38 8.05 8.97 9.87 8.01 8.85 9.66 8.00 8.78 9.57 
8.83 9.87 10.92 8.60 9.56 10.48 8.58 9.46 10.30 8.57 9.40 10.23 
9.43 10.48 11.51 9.24 10.21 11.14 9.22 10.12 11.00 9.20 10.07 10.95 
10.10 11.16 12.16 9.97 10.92 11.87 9.91 10.83 11.76 9.89 10.80 11.72 
10.84 11.90 12.88 10.77 11.72 12.70 10.77 11.62 12.62 Joe 
11.66 12.72 13.68 11.63 12.61 13.62 11.67 12.51 13.57 Sak 
12.56 13.63 14.58 12.56 13.59 14.63 12.61 13.50 14.62 ee 
13.54 14.63 15.58 13.55 14.66 15.73 18.59 14.60 15.77 a 
14.62 15.71 16.69 14.62 15.82 16.94 14.62 15.81 17.02 a bene oi 
peppers velcro aetin capa Cedar Rapids 


Oldest Illinois Life Institution Writing 
Industrial Insurance 


Full face value of policy paid for permanent 


Globe Mutual Life 
Insurance 
Association 


OF CHICAGO, ILL. 


M. H. HOEY, President. 
tT. F. BARRY, Secretary and General Manager 


State Mutual Life 
Assurance Company 
Of WORCESTER, MASS. 
Incorporated 1844 Burton H. Wricut, President 


First Quarter 1912 largest of any quarter in history 
of the Company. $1,000,000 increase over 1911. 





21% Increase 1912 over 1911 ist q » 
33% - 1912 “ 1910 “ = 
54% = 1912 “ 1909 “ ° 
121% = 1912 “ 1908 “ ” 
@ Why? Unsurpassed Selling Proposition. @Con- 
euquentiy—fremenivdty Pros: and Successful 


Agents. @ We can use high grade men only. 
EDGAR C. FOWLER, Superintendent of Agencies 


Life Insurance Co. 


G00 CONTRACT 


TERRITORY 
FOR GOOD MEN 





COMPANY 








HOME OFFICE: 
CEDAR RAPIDS, IOWA 





ROVIDE 
ERMANENT 
ROTECTION 





Pension Mutual Life Insurance Co. 
Pension Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 
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holders, which, in turn, were entered 
upon a set of cards, the latter being ar- 
ranged according to states. There were 
two pressing necessities for this local- 
ity index. Theretofore the company 
had used the figures prepared in an- 
other department, giving the insurance 
in force according to agencies. When 
a general agent covered portions of 
two or more states the practice had 
been to request him to advise us of the 
amount outstanding in his territory 
outside of the state in which his head- 
quarters are located, and the balance of 
the business was credited to his home 
state, even though the members remit- 
ting premiums to his office may have 
resided in twenty or more different 
states. The present method enables us 
to observe all legal requirements and to 
conform to the language of the insur- 
ance department blanks which require a 
report of ‘Policies on the lives of citt- 
zens of said state.’ 
Experience in Various States 

“From the mortality cards we have 
been enabled to ascertain the com- 
pany’s experience in the various states 
from the organization of the company 
or date of entry. 

“The medical cards are being used as 
the basis for analyzing the various 
classes of members according to sex, 
impairments, including personal and 
family history, build, diseases and vari- 
ous other characteristics, as also by oc- 
cupations. Graphic charts are being 
prepared therefrom which will show 
the mortality according to the Amer= 
ican table, the company’s entire experi- 
ence related thereto, and the mortality 
in the particular group under review. A 
similar investigation in a New England 
company has enabled that institution to 
accept an additional two and one-half 
percent of the business tendered it. 
This has been a manifest advantage, 
both to that company and its agents, 
but its real significance lies in the fact 
that the company has liberalized on 
probably seven and one-half percent, 
and declined possibly five percent of 
the business which was formerly freely 
accepted. The effect of this scientific 
selection will, of course, be far-reach- 
ing. While the medico-actuarial inves- 
tigation will give the combined results 
of the companies, and this is very de- 
sirable, we shall be able to relate there- 
to this company’s own experience as a 
guide for future action. 

Advantage of Present System 

“In former years when the selection 
by companies was guided almost whol- 
ly by the personal judgment of the 
medical directors, the sudden death of 
a member who had been accepted with 
more or less reluctance had a tendency 
to create an indisposition to assume a 
similar risk in the future, although a 
careful analysis of the entire class 
might have proven the aggregate to be 
safely insurable, notwithstanding the 
unfortunate incident. The present 
method enables the management of a 
company to regard with equanimity an 
occasional quick loss, provided the gen- 
eral average of the particular group is 
not unfavorable. Again, when a risk 
has been declined and it can be con- 
clusively demonstrated that those with 
similar impairments have, in the ag- 
gregate, shown a less favorable mor- 
tality than the company‘s general aver- 
age, the accuracy of the conclusion 
reached does not admit of doubt. As 
the work progresses and the medical 
department is equipped with the re- 
sults, it will be possible, as never be- 
fore, to reconcile justifiable liberality 
to applicants with favorable results to 
the general membership.” 





DELIVER RECEIPTS IN PERSON 

A general agent states that he finds 
the best way to keep in touch with his 
policyholders is to deliver premium re- 
ceipts in person. This affords an op- 
portunity and an excuse to call, to say 
a word or two about the company and 
the policy, to offer suggestions and as- 
sistance, and put in a good word for 
the future. A satisfied policyholder is 





a good asset. A service rendered is 
not forgotten. The close relationship 
between policyholders and agent is a 
desirable one. It would be interesting 
for agents to figure out how much new 
insurance comes from old policyhold- 
ers. Those that do cultivate policy- 
holders in a personal and careful way, 
using tact, find that they can often go 
back and write them for additional in- 
surance or get tips on their friends. 





MUCH TIME FRITTERED AWAY 





How Some Agents Expend Useless 
Energy on Letters, Literature 
and Illustrations 





_ One of the life insurance companies, 
in commenting on the tendency of a 
new agent to make a short cut to get- 
ting business, by means of the mail 
through letters or documents, states 
that these efforts are not without edu- 
cational value, but it takes the personal 
call or canvass to do the work. No 
letter or document can take the place 
of personal effort. 

Most of the company literature is in- 
tended to educate the agent and to en- 
able him to hand out a pamphlet in 
concise form to @ prospect, to em- 
phasize what he has said. 

Many new men and some of the old 
ones, spend considerable time in dis- 
tributing literature and sending out 
letters and circulars. Sometimes liter- 
ature serves as a herald to announce 
the coming of the agent. However, the 
ordinary man usually dumps all such 
matter into the waste basket and pays 
but little attention to it. 

This same company calls attention to 
the unprofitable labor in compiling 
proposition blanks for possible pros- 
pects. It states that there is time 
enough to do this after sufficient in- 
terest has been aroused. Some agents 
waste many hours in filling out these 
blanks for prospects, concerning whom 
they know nothing but their ages. 
After a man has gotten really inter- 
ested, he may desire to have some 
figures and then is the time to make 
him out a/ schedule. Instead of put- 
ting any time on letters, pamphlets 
and illustrations, an agent had much 
better devote his attention to personal 
work and driving home arguments by 
words of his mouth. 





Essence of Satisfaction 
If one is to die this year, it is plain 
enough he has bought this wealth 
cheap. If he is to live a long life, it 
is worth all it costs to feel so rich 
all the while —Elizur Wright. 


THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 


PITTSBURGH, PA. 


WANTED FOR ILLINOIS | 












General Agents of good character to sell our stipulated premium original low cost life 
policies. ual premium after the first year, $1000.00 policy: 
Send for booklet — 
: it gives inside facts 
20.00 on life insurance 


RVE LIFE COMPANY 


RICKS, President 
9 S. LA SALLE STREET CHICAGO, ILL. 


Come South and Presper—aAct While Opportunity Calls—Join Forces with a Successful Company 


An agency connection with the largest and most progressive Southern Life Company 


The State Mutual Life of Georgia 


assures success to the agent who will work, because he has behind him a company of stability, he has before 
him the most fertile insurance field today, and he is armed with the most modern and attractive policy 
contracts on the market, including Monthly Income, Guaranteed Premium Reduction, etc., carrying new 
features such as Total Disability and Double Indemnity. The rates are lower and the contracts more 
liberal than those heretofore issued by the company. 

Our agency contracts are an innovation in life insurance. The commission basis is scientifically calcu- 
lated so as to give the agent all the business will stand. 

FINANCIAL STANDING JANUARY 1, 1912 
Taken from report of examination made by the Georgia Insurance Department 
during April and May, 1912 
Admitted Assets, $3,629,594.00 Legal Reserve, $3,280,021.06 
Net Surplus, $204,085.98 


State Mutual Life Insurance Company 


JOHN W. MADDOX, President J. C. O’DELL, General Manager of Agencies 


Head Office: ROME, GEORGIA 


MERCHANTS RESE 
c.L. HEND 

















CARRY ALL THE 


LIFE INSURANCE 


YOU CAN AFFORD 
Your Family Is Entitled to Its Full Protection 


The Forest City Life Insurance Co. 


provides plain, liberal, legal reserve policies 
Home Office, Second Floor, Trust Bldg., ROCKFORD, ILLINOIS 
































The Northwestern 
Mutual Life Insurance Co. 


of Milwaukee se cats 
Expenses Mortality Interest 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. S. HATHAWAY, Sccretary 1908 10.74 59 4.84 
1909 10.63 54 4.85 
Ge 1910 10.90 58 4.86 
1911 10.80 57 4.98 


New Business Paid-For 


HE COST of life insurance depends on Economy 

and Efficiency of Management. 

IMPORTANT FACTS relating to The North- 
western’s business are shown by the following per- 


It is capable of easy demonstration that The North- 





history of the Company. 


c 4 B 2 


1907 . ° ° . + $102,233,634 is the easiest to sell. 

1908 So ag mre See The Northwestern's new policy contract with 
1910 . . « ‘e ec 119,229,238 its Dividend Options, Paid-up and Endowment Op- 
1912 ww lw Cle Cl e)S 21,234,473 tions, Options of Settlement and the Premium Loan 


Each year larger than any in the previous 


western is the best Company to insure in. Hence it 


Features. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 








1858 H. F. NORRIS, 
Superintendent of Agencies. 
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WHY SO MANY FAILURES 


GREAT WASTE IN GETTING 
AGENTS ESTABLISHED 








Leading Men Tell the Cause in Their 
Opinion and Give Some 
Remedies 





THe WESTERN UNDERWRITER addressed 
a number of general agents and com- 
pany officers calling attention to the 
big waste in the educating of agents. 
Many are employed but out of the 
melting pot but few emerge. Why is 
it? What can be done to improve this 
department of the business? 

Some of the answers follow: 


JAMES F. OATES 

James F. Oates of Hobart & Oates, 
Northwestern Mutual general agents at 
Chicago, says: 

Two reasons are responsible for 
many failures to make good in life in- 
surance. 

First—Many try who should never 
start. The difficulty of securing agents 
is so great that men who are handi- 
capped for one reason or another are 
not only permitted but urged to enter 
the business. This is an easy mistake 
for managers to make, as no man can 
always pick a winner. Men who are 
apparently qualified fall down, while 
others who seem to lack some of the 
so-called essentials get there. The 
more experience a man has in sizing 
up prospective agents, the less confi- 
dence he feels in his ability to pick the 
good ones, Nevertheless the weeding 
out process should begin with many 
before they are permitted to start. 

Work Is Difficult. 

Second—Few men are able to keep 
going in the face of discouragement. 
The work is difficult. It takes time to 
learn. Men who are appealed to by the 
very difficulties of the business find the 
delays and disappointments a severe 
test to their resolution. In this process 
they may go through the motions of 
work, but their state of mind is such 
that they are noneffective, and unless 
a man works in the right spirit he 
might just as well wait until he gets a 
grip on himself. Inability to finance 
themselves during a protracted period 
is doubtless part of the reason for dis- 
couragement in such cases. If some 
who are slow in developing could hang 
on until they learn the business, they 
might eventually become good produc- 
ers, but limited success at first leads to 
a decision to leave before they have 
qualified for success. 

To sum up: The right candidate for 
the insurance business is a man who 
has had some business experience, pos- 
sesses some well defined convictions as 
to the possibilities of the business and 
commands sufficient resources to tide 
him over the longer or shorter period 
of learning how to do it. 


WILBUR 8S. TUPPER 

President Wilbur S. Tupper of the 
Niagara Life says: 

“The important question for every 
superintendent of agents, general agent 
and branch office manager is, How can 
I make satisfactory producers of the 
many field men attracted to the serv- 
ice? Out of the numbers interested, 
why is it that so few are permanent 
and ‘productive? 

“The difficulty can be overcome in 
large measure by (1) proper methods 
used in attracting men to the com- 
pany, and (2) pesess training and en- 
couragement after they are secured. 

Get in on a Wrong Basis 

“Too often field men go into the life 
insurance business on a wrong basis. 
It should not be the ‘last resort of the 
broken down politician, or the man who 
has tried everything else and failed. 
It is a profession requiring special 
qualifications and special aptitude. It 
follows that no man can hope to be 
very successful in life insurance field 


work who is not profoundly convinced 
of the importance of the work and tre- 
mendously in earnest in following it 
up. In: other words, he must be con- 
verted to life insurance; and not merely 
adopt life insurance as an expedient, 
because he thinks it will bring in more 
returns than the last job. Failure in 
the work is often due to a lack of en- 
thusiasm for the work, and lack of 
faith, without which: no business suc- 
cess is possible. 
Conversion Is Needed 

‘Similarly, the fieldman should be 
converted to the company of his affili- 
ation. Of all the good things in life 
insurance his own company should 
stand to him for the best. The man 
who is attracted to a particular com- 
pany, because it pays him a little bet- 
ter, is selling his insurance birthright 
for a miserable mess of pottage. To 
get a man to sign an agency contract 
with a company means little; but to 
convert him to the faith of the com- 
pany means much. 

Training in the Business 

“With our man first converted to 
life insurance, and second to the com- 
pany of his affiliation, there yet re- 
mains training in the business, instruc- 
tion and encouragement. He should be 
taught first of all that life insurance 
is a jealous mistress; that he cannot 
carry on the business profitably and 
have half a dozen other things taking 
his attention. He cannot be an odd 
job man and a life insurance fieldman 
at the same time. He should be taught 
that, given faith in the business, in 
himself and in his company, returns 
are generally proportionate to the en- 
ergy and application that he devotes 
to the business. 

Early Success Begets Confidence 

“The new agent should be helped in 
the beginning so that, if possible, suc- 
cess will attend his first efforts. 
Early success begets confidence and 
inspires confidence in further efforts. 
Field men are peculiarly sensitive. 
Many a time I haye seen a good agent 
well nigh discouraged, and then made 
confident and zealous again through 
closing a small case. Most agents are 
helped by close and sympathetic con- 
tact with the home office, home office 
representative, or the general agent. 
They are ofttimes like storage batteries 
that require recharging, by being con- 
nected with the central dynamo. Just 
as the human touch is necessary in 
closing cases, so is this close touch 
necessary between field man and home 
office. 

“If field men of average qualifica- 
tions are secured in the right way— 
converted to the business and to the 
company of their choice, with proper 
training and encouragement, there 
should not be any greater ratio of fail- 
ures than in any other profession. 





WORKING WITH A PLAN 

Agency Director E. F. Young of the 
New York Life at Louisville tells the 
system he has his men follow. He 
says: 

“Take an inventory of your town and 
territory, i. e., write down in your 
memo book the names of the people 
who should carry life insurance, and 
who are financially and physically able 
to do so. 

“When this is done, then write six 
names for each of the six working days 
of the week, and see your six men each 
day. When you leave your breakfast 
table and put your rate book, applica- 
tion blanks, sample policies, etc., in 
your gun pocket, you know exactly 
where you are going and exactly who 
you are to see. Don’t stand at your 
front gate or on the street corner and 
wonder with whom you can talk life 
insurance. Your memo book tells you 


the names of the persons you are after. 
Go after them. When through with 
‘one take the next name in your memo 
book and see him. Keep this up and 
you have a system that will make you 
the life insurance selling agent of your 





section. 


You cannot fail if you follow 





out this plan. Don’t waver. Stick it 
out for a month and success is yours. 
“The men who have risen to the top 
rank among successful life men are 
those who have followed out some such 
system.” 


GRASPING OPPORTUNITIES 
W. L. Megary, the big Illinois Life 
producer in Philadelphia, tells an in- 
cident that shows how the astute and 
alert life man is always on his job and 
lets nothing escape him. Mr. Megary 
was closing a prospect when he heard 
his man tell his secretary to call up a 
friend, a well-known man in the city, 
and say to him that he would meet him 
at the golf grounds at a certain time. 

tr. Megary left the prospect’s office 
and made a bee line for the office of 
the golf friend. Here is the way that 
he started the conversation: 

“I have just written a handsome pol- 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C 3. McCARY & CO. 
e GENERAL AGENTS 

















CHANGE BANK BLDG., 
CHICAGO 
OME LIFE INSURANCE Co. 
New York City 
Special inducements to competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bidg., 187 S. La Salle St. 
CHICAGO, ILL. 
F G. HOAGLAND 
e Reerganizing the State 
A few exceptional opetings for live men 
First National Bank Building, Chicago 
General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 
INDIANAPOLIS 











YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
69 W. Washington Street 


CHICAGO, ILLINOIS 





rr E. SMITH 
Manager 
Ordinary Department 
THE PRUDENTIAL INSURANCE Co. 
OF AMERICA 


526 Marquette Building 
CHICAGO, ILL. 





H M. SOLENBERGER 
e GENERAL AGENT 
The Mutual Benefit Life Insurance Company 
of Newark, N. J. 
Agents wanted in Central and Southern Illinois 
507-8-9 Ferguson Building 
SPRINGFIELD, ILL. 





icy for your friend, Mr. » who 
looked carefully into our company and 
its contracts and is well satisfied. You 
know he seldom makes a mistake. He 
thoroughly investigates everything he 
goes into. I am sure that you will ap- 
preciate Mr. —— saving you time and 
trouble and am also confident that he 
will be pleased to know that you have 
taken a policy in our company.” 

Mr. Megary closed the man and long 
afterwards he asked Mr. Megary how 
he happened to come to his office. He 
said that he had often wondered how 
re got next to him. Mr. Megary told 

im. 








The meek shall inherit the earth; 
but only the aggressive can write life 
insurance. 








KANSAS 


H W. ALLEN 
e STATE AGENT 


THE MUTUAL BENEFIT LIFE INSURANCE CO. 
OF NEWARK, N. J. 


Agents Wanted Liberal Contracts 
Suite 303 Schweiter Bldg. 
WICHITA, KANS. 


MINNESOTA 


ITCHCOX & LEARNED 
General Agents 


Experienced Life men know Union Central Life's 
splendid record. Capadle producers wanted. 


816-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 

















419 to 423 Plymouth Bidg. 
6th and Hennepin 
Opportunity for good agents 
MINNEAPOLIS 
F. C. Butts, General Agent 


OHN HANCOCK MUTUAL LIFE 
INSURANCE COMPANY 
Good Contracts to Live Agents 
502-3 Andrus Building 
MINNEAPOLIS, MINN. 


OHIO 


W A. R. BRUEHL & SON 
2 GENERAL MANAGERS 
Central Department . 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 
Good Agents Find 


HE UNION CENTRAL 
LIFE INSURANCE CO. 
of Cincinnati, Ohio 
A GOOD COMPANY 




















‘ewell & Jewell, General Agents for Cincinnati, 
’ J ous Race Soveet 








The Provident Life and Trust Company 


OF PHILADELPHIA 





Insurance in Force (Paid-for Basis).............. cdnnbloceapevebesWeasauaeveess Léactsoos ++e++-$258,319,009.00 
Assets (market yalue December 31, 1911)........... ddisndpeucduatticederscodudn pestvwecseesana 76,513,945.94 
Contingency Reserve (Including Capital Stock $1,000,000) .....4....s00..+0+ osc eeeesceeeesseeee9,070,013.81 


The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income as long as either insured or beneficiary shall 


J. Thomas Moore, Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


live. 











Life, Health, Accident 








Tne Guaranty Life Insurance Co. 


DAVENPORT, IOWA 








Special Coupon—20-payment and 
20-year End. policies. 


GOOD AGENTS WANTED 














July 11, 1912. 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 












































Vv 
- 
Hints to the Salesman The D + Life T Co 
Getting ~ime ne green: ee life ow = tr Ol . eC nsurance mMmpany 
Seater eat Majestic Building, Detroit. 
ference between success and failure as You are hearing about this Company these days, and why? Because we are keeping abreast of the times. 
an agent lies pace ability or lack of Our new men are marching with us, keeping step all along the line, from the president on down. 
ny to be “Johnny on the spot.” Active operations of this company date from March Ist, 1911. We paid for over a million and a half 
ithin a radius of five blocks of this firs Out of eixty-ni : ting in Michi Sustae 1911. oat r 
office there are at least a thousand men our first year. t of sixty-nine companies operating in Michigan during , only seven wrote as much 
who would buy a policy today if you or business during the year as the Detroit Life did in eleven months. This record proves that our men have 
I could reach them. But we don't the proper tools and equipment to get results. 
anew ag ae gl they Spe In — Why not take a general agency contract direct with the home office and grow with a growing company, 
ee ee ae ee ee whose management believes that the agents make the company, and not that the company makes the agents? 
ives something has happened or is 
about to happen that makes them pros- INSURANCE WRITTEN TO APRIL ist, OVER $2,800,000. 
pects. If we did, we would write many M. E. O’BRIEN, President 
policies every day. . 
Now the things that make men pros- 
pects are included under the general | —______......_ ae 
heads: 
1. Things that increase the prospect's 
liabilities. 
2. Things that increase his income. 
Under the first heading come mar- 
riages, births of children, mortgaging : ie, . 
property, speculative investments, en- WE have just placed a contract for advertising that will reach one out of every 
t , : : e , : 
“anes sg ee three farmers in Ohio, the most prosperous State in the Union. Direct leads 
Under the second: Promotions, elec- : ae . af phones 
dit on tqnsiatenult inclined: banaeans will be secured for agents to develop. All your time can be devoted to closing business. 
in salary, lucky strikes, distribution of We can use a few more live men—real producers—in this work. 
estates, etc. $ 
If, today, you can get to all men e 
in your community whose liabilities I h { | d L f I { 
a ee or are — to be increased € O e O 1 ec nsurance 0. 
and to the men whose income has been . 
or is about to be increased, you'll write 601-619 Nicholas Bidg., TOLEDO, OHIO 
business. Not that you'll write every 
one such, but taking the tide of cir- 
cumstance at its flood, leads on to ee 
many more applications than you other- | prize winners, and the conformation LEADS IN THE WEST AND SOUTHWEST 
wise would get from your day’s work.| and qualities to which superiority is 
—Sam Houston. due. 
ges : The man who sells a machine must 
Law of Average—Life insurance is} know how it is made and where its 
an ag the law of ee It = strong points lie and to know these he 
possibile to insure an individual only | must know something about mechanics 
when he is one of several thousand in-| in general. The pre Fen the extent of ST. LOUIS, MISSOURI 
— F The basis - action by a home his knowledge of the principles of me- E. P. MELSON, President 
office in any specific case is the mass | chanics, the greater his chances of suc- * + 8 
or group, not the individual. Likewise | cess in jalan his sanchine Our agents say we have the Best Selling Policies on the market. Their 
in soliciting insurance success is de-} To sum it up in brief, a man must record proves it. The Company is writing a million a month. 
pendent on the same law. You must 


interview enough people every day so 
that at more or less regular intervais 
you get to one at the right time. If 
you interview six men a day you should 
write two applications every week. 

While there are undoubtedly a thou- 
sand men within a few blocks of this 
office who would buy a policy today, it 
is equally true that there are many 
thousands in the same area who cannot 
or will not buy a policy now no matter 
how ably it may be presented. This 
fact must always be held in mind, not 
as a source of discouragement, but as a 
stimulus to proper effort. 

Don’t be discouraged if you inter- 
view five or ten men without actually 
writing an application. It is quite pos- 
sible that no one of these is really in a 
position to purchase a policy. Instead 
of getting “cold feet” and concluding 
that all are “loaded up” or are not go- 
ing to buy any insurance, redouble your 
efforts. Broaden your field. Interview 
ten men every day—mostly new men to 
whom you have never before presented 
your proposition. 

Your day’s work is to interview from 
five to ten new people daily. Are you 
getting over this much ground? If not, 
you are not doing your day’s work. You 
certainly don’t expect to draw a day’s 
pay without doing a day’s work. Get 
the law of averages behind you, and 
success is yours—Sam Houston. 





How to Succeed—The man who 
goes out to sell something—anything, 
ought to know all about the thing he 
wants to sell. The auctioneer whose 
services are most in demand at the 
great stock sales, where blooded stock 
brings together the big breeders whose 
money the growers and owners wish to 
annex, must know not only the breed- 
ing of the stock he sells, but the great 
blood lines generally along which and 
down which and in which are found the 





know what he has to sell. Knowledge 


is power to the salesman, and con- | TO THE RIGHT MEN weare giving General Agency Contracts 


versely a forty-horse power ignorance 
will not make a successful salesman. IN THE FINEST TERRITORY IN THE LAND 

All this, you may say, needs no argu- x oe 
ment, is 5 ee een. ‘And yet agents | That mean a competency if properly handled. We have the Age, the 
will undertake to sell insurance con; Experience, and the Backing. WRITE TODAY! 
tracts when they have the most in- BRB tates te 
definite ideas as to their conditions and 
provisions. Know your contract thor- 
oughly in itself, not alone what it obli- 
gates the company to do, but also what 
it obligates the buyer, the insured, to 
do, so that he will not be misled and 
will understand what he must do to 
protect himself. Therefore, study your 
contract; and do not start out to sell it 
until you know it, know every clause, 
every obligation, every condition. 

Do not attempt to explain it until 
you have mastered its every detail; and 
then, when you have digested it and 








YOU) Mr: Lite Insurance Man— 


Are looking for better things, for op- 
portunities to increase your income. 


There is a demand for Moderate Priced 
Protection on the Reserve Fund Plan of 
know what it is, you may hope to tell the Merchant’s Life Association of Burlington, Ia. Hence: 





the man you want to sell it to some- 
thing of the features in it that may at- 
tract him.—J. P. McCammon. 


Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let’s talk it over. 





COMMUNITY INSURANCE 
T. J. Hendérson of Grand Rapids, 


Mich., suggests a goal that might be THE KIND OF CONTRACTS 


kept befote an agency in the way of 
community insurance. For instance, he Th { M d th Old G ] A f Ri h 
states that going into a community, an a a € € enera ell S$ C 

agent might fix an amount that he be- one P . 
lieves it is possible to place. Suppose| DOyouwant tobetter your condition in the Life Insurance 


he fixes the entire coverage at $100,000. | Business? One of the oldest Life Insurance Companies in 
He goes to the chief men of the town 


or section and tells them that his com- | this country (not doing business in New York), wishes to 


pany thinks so highly of their com- . * . ° 2 
munity that it desires to have $100,000 contract with live General Agents in the following states: 


insurance carried by men and women| Arkansas, Colorado,: Indiana, Iowa, Illinois, Kansas, 
in it. In this way there is a sort of 


community pride started. Men get in- | Michigan, Minnesota, Missouri, Nebraska, Ohio and 
terested not only in themselves carry- 
ing insurance, but in their neighbors. Oklahoma. 


The campaign is made a community ; . 
matter and the leading people are urged Liberal contracts to the right men. Address iz-Q, 


to participate in it. care THE WESTERN UNDERWRITER. 
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MEDICAL DIRECTOR TALKS 


TELLS AGENTS HOW THEY CAN 
SERVE A COMPANY 





Field Workers Exercise an Influence 
on the Mortality Experience— 
Gives Some Suggestions 





Medical Director Toulmin of the 
Penn Mutual in a recent talk told how 
the agents can exercise an influence 
over mortality. Among other things 
he said: 

“What are the ways and means by 
which the agent can serve us best in 
the selection of risks? 

“1. By painstaking care in the inves- 
tigation of applicants personally solic- 
ited by them. 

“2. In the selection of solicitors. 

“3. In following the rules relating to 
the use of examiners. 

“4. Jn careful selection of brokerage 
cases. 

Iavestigation of Applicants 

“The agent may know of some phys- 
ical defect, of an unfavorable personal 
or family history, but his chief oppor- 
tunity lies in the direction of finances, 
morals, habits, occupation, general 
standing in the community. The larger 
the policy, particularly when the appli- 
cant is an elderly entrant, the greater 
the care to be exercised. For here we 
have our heaviest losses, not only from 
the standpoint of financial risk, but on 
the basis of the individual loss, actual 
to expected. A high position in the 
business or financial world is too often 
obtained at the expense of the normal 
resisting power, and consequent degen- 
eration of the arterial and other sys- 
tems. A glance at our mortality record 
shows a steady increase in the number 
of deaths per thousand from degenera- 
tive diseases—apoplexy, heart disease, 
Bright’s disease, hardening of the ar- 
teries. The new rules covering blood 
pressure and subsequent examinations, 
which went into effect the first of the 
month, were designed to lessen these 
losses. Corporation insurance, now be- 
coming so popular, will have a ten- 
dency, I believe, to increase our deaths 
from these diseases, and at ages far be- 
low those called for by our tables, for 
John Wolcott truly said—‘Care to our 
coffin adds a nail.’ 

The Belection of Solicitors 

“IT am not a field worker. I do not 
intend jto give a dissertation on ‘How 
to obtain and train subagents.’ I only 
wish to urge upon you the desirability, 
the necessity, of having men (or 
women) represent you whom you can 
trust as we trust you—men not only of 
ability, but strictly upright and honest, 
who will use every legitimate endeavor 
to put good risks on the books, but 
who are just as anxious to keep bad 
ones off, even if the commission is the 
same on each. 

In Following the Rules 

“T have no doubt that our mortality 
is higher in those agencies where our 
rules are not strictly adhered to, every- 
thing else being’ equal. For the rules 
are made with one end in view—to get 
the best work from the most efficient 
men, The employment of a doctor not 
an examiner, taking an applicant to an 
adjoining city or town where he is not 
known, for the examination, dictating 
to an examiner how an examination 
should be made, insisting on his giving 
the completed paper to the solicitor— 
such methods will surely not give us 
the most efficient work—and the result 
which must follow is but the natural 
one. 

Cereful Selection of Brokerage 

“If lorokers had the same interest in 
the success of the company which you 
hold so dear, and brought to you only 
the cases they know were good; or, if 
agents of other companies, the excess 
lines which they could not place be- 
cause their company had its limit, the 
situation would be less alarming. As 
a matter of fact, we are too often asked 





to insure the castoffs of the other com- 
panies, and likewise too often the full 
facts are not disclosed. In our appli- 
cation it is frequently said that an ap- 
plication is pending in another com- 
pany, or the man expects to make ap- 
plication in company so and so, when, 
as a matter of fact, he has been de- 
clined by the other company, and such 
adverse decision must have been known 
to the broker or agent. It has been 
proven that there is a higher mortality 
in these agencies where an excess of 
brokerage business is accepted. I have 
it on the authority of a medical director 
of one of the more conservative com- 
panies that in a neighboring city they 
have two general agencies. In one, we 
shall term it Agency A, practically no 
brokerage business is taken—Agency B 
has but little else. Agency B has ten 
percent more business turned down by 
the home office than Agency A, but in 
spite of this careful selection, the mor- 
tality of Agency B is fifteen percent 
higher than that of Agency A. It is 
another instance of selection against 
the company.” 





EXPLAINS CHARTER PROVISION 

From time to time the statement is 
made that the Mutual Benefit Life has 
an assessment clause in its charter. In 
order to correct this impression Presi- 
dent Frelinghuysen has addressed the 
agency force as follows: 

“Section 9 provides that policyhold- 
ers who have borrowed money on their 
policies cannot be ‘called upon to pay 
more than their proportion with all 
other borrowing policyholders—and 
then only if the company has become 
insolvent. This provision was adopted 
66 years ago, when mutual companies 
expected to do business largely by 
notes for premiums. It never has been 
resorted to, and never can be while the 
compariy is solvent; and any company, 
if insolvent, would likewise call in its 
loans—only ours would have to be 
done proportionately for all borrowers. 

“The cash surrender values of Mutual 
Benefit policies, however, always equal 
or exceed any loan, and are first and at 
once applied to paying any loan in case 
of default in premium payments; so no 
debt could remain to be assessed, in 
case of surrendered or lapsed policies. 

“The charter of the company gives 
it no power to require payments by its 
policyholders in excess of the premiums 
specified in its policies; and no assess- 
ment can be made under any circum- 
stances, except against policyholders 
who are indebted to the company for 
policy loans and whose policies are in 
full force and standing. Even in such 
cases the assessments, if made, could 
not be in excess of the amounts due on 
the notes or obligations given by such 
policyholders to the company when the 
debts were contracted.” 





PREPARE FOR EMERGENCIES 

A good illustration was told by an 
agency leader at a meeting recently to 
show the necessity of a life agent being 
prepared for his work. This agency 
man had ordered a water wagon for 
use in his garden. He did not neces- 
sarily need to ride it himself, it might 
be added. It was arranged that the 
wagon be delivered at 9 o’clock one 
morning. He employed workmen to 
be there to use it. By noon it had not 
come and the men telephoned his of- 
fice. The owner then called up the 
dealer and he was told that when they 
were ready to deliver it they filled it 
with water and found that it leaked 
very badly, so they had to close up the 
cracks. Instead of testing it before 
they promised to deliver it, they waited 
until the last minute and thus caused 
the owner unnecessary trouble and ex- 
pense. 

He used the story to show how often 
agents lack preparation in handling 
their cases. They go about their work 
in a sloppy and careless way. They are 
not equal to the emergency when it 
arrives and hence lose out. 








American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Com 
Established 1899. 4 is 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 
For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE 
TEXARKANA, - ° - ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFB COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA 


HoH. G BAKER, President 



































If an active Life Insurance Agent, your efforts should be associated with 
this Company. If not an active Agent, become one and see how easy it is 
to write business for the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 


WANTED {4 Two large PERSONAL 
AT ONCE PRODUCERS in Illinois 


Special arrangements will 
be made with those who 


can deliver the goods. 




















Address Peoria Life Insurance Company, Peoria, Ill 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, cites: 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 








THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 





July 11, 1912. 
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GOOD IN SEEING PEOPLE 


TO SELL LIFE INSURANCE RE- 
QUIRES A VISION 





Haphazard Work and Dilatory Sales- 
manship Will Not Result in 
Real and Great Success 





R. W. Stevens, the resourceful vice- 
president of the Illinois Life, whose 
agency bulletin productions rank with 
the best of that class of work in the 
country, shouted for many years the 
slogan “To sell insurance you must 
see people.” 

That is one of the secrets of success 
of the agent who does not possess an 
all powerful genius. Once in a while 
there comes a personality of magnetism 
that is able to draw the pen to the 
dotted line without great effort. He 
does not have to see so many people 
to get business. 

Has to Work Hard 

But fortunately we are not possessed 
with many of these geniuses. The 
agent who is really worth while has 
to work and work hard. He is com- 
pelled to struggle and fight, to argue 
and exhort. He draws on his resources 
and teserves. But somehow he gets 
there. He makes a success because he 
can not sit still and loaf. He tosses 
his daily paper to the basket when he 
reaches his office. He quits the pleas- 
urable chatting with his companions 
when he retires for the night. He has 
no time to stop on the street and talk 
politics. His desk is chiefly a reposi- 
tory for his working tools and data. 
He closes down his desk after he has 
disposed of pressing matters and off 
he goes. He goes after applications. 
And then he goes some more. 

Has a Keen Vision 

He sees people. He does not see 

them casually or superficially. He 


rate book. He has in mind just what 
policy will suit this person’ s needs. 

His friends recognize his sincerity, 
his desire to render a real service. He 
lends a helping hand when he can. He 
drops a word of advice as to insurance. 
Why, he is recognized every where as 
the insurance man. 

Turns on the Searchlight 

He becomes known to many people 
because he sees them. He does not 
stop at the mere physical vision. He 
has an intellectual and spiritual vision. 
He turns the searchlight on the pros- 
pect’s mind and puts himself in the 
prospect’s place. He thinks over the 
condition of the man, his financial abil- 
ity, his family, his future prospects. 
In a word he answers lucidly this ques- 
tion, Why should I insure? 

Yes, Mr. Stevens is right. An insur- 
ance man must see people. He must 
keep seeing them every working day. 
He must see enough people each day 
to keep himself in training. It is so 
easy for a life man to break training 
and it is hard to get back. 

Hard to Get Back 


Have you ever noticed how hard it 
is to slip back into your working 
clothes after a vacation? It requires 
some days to catch the real spirit of 
work. Your mind wanders, you fail 
to get the grasp on your duties. The 
haphazard worker in life insurance, who 
does not see people, who spends most 
of his time elsewhere than in the vine- 
yard, soon gets out of the real spirit. 
He becomes rusty. He dislikes his 
task. 

Give me just an ordinary man, one 
that has good horse sense, who can get 
enthusiastic, who is honest, and let 
him see a certain number of people a 
day. Let us say six people. I'll bet a 
big red apple that man will succeed 
in life insurance. 

I have often thought of Mr. Stevens’ 
apt and forceful slogan. It appeals to 
me as being the meat of successful 





looks men in the eye and tells them salesmanship. Let’s try it. Let’s get 
their duty. He explains his mission | right into the thick of it. Let’s see 
with a tongue of flame. He is burning | people. 

with enthusiasm. He knows his busi- C. M. C. 
ness. He is its master. He is con- 

scientious. He diagnoses a case on its If you don’t believe that you can suc- 


merits and writes out the prescription 
to fit it. He has the remedy in his 





ceed, you might as well be sure that 
yon can’t. 





Phoenix Mutual Life Rates 


The following are the rates of the Phoenix Mutual Life on its continuous 








$10'a month income policy: 
_ Continuous $10 a Month Income Rates of Phoenix Mutual Life 
- = r--—Ordinary Life, 20 Years Certain—,. ;-——Ordinary Life, 10 Years Certain——, 
ga Age of Beneficiary Age of Beneficiary 
<8 20 30 35 40 50 60 20 30 35 40 50 60 
20 $38.33 $37.49 $36.37 $35.74 $33.72 $31.99 $31.71 $29.82 $28.90 $27.87 $26.46 $22.50 
25 42.71 41.34 40.47 39.54 37.47 35.70 35.22 32.538 31.33 30.2 29.05 24.75 
30 47.87 46.28 45.39 44.41 42.25 40.40 40.38 37.02 35.36 33.99 32.55 27.68 
35 55.67 52.79 51.83 50.77 48.49 46.52 47.54 43.24 41.10 39.80 37.31 31.53 
40 66.29 61.94 60.43 59.25 56.73 54.55 57.41 651.92 49.16 46.76 43.97 36.70 
45 80.98 75.17 72.72 70.80 67.85 65.33 71.17 64.11 60.49 57.29 63.38 43.88 
50 101.49 93.74 90.31 87.38 83.35 80.09 90.34 81.37 76.54 72.27 66.82 654.29 
55 130.12 119.97 115.09 110.89 105.01 100.43 117.16 105.83 99.35 93.47 85.93 69.04 
60 170.29 157.14 150.35 144.18 135.40 128.73 154.84 140.75 132.02 123.74 112.91 90.09 
65 227.28 210.33 201.00 191.97 178.51 168.69 208.39 190.83 179.33 167.52 150.94 120.39 
r——— 20 Pay, 20 Years Certain —~ Fr 20 Pay, 10 Years ee 
20 57.03 54.44 53.62 52.69 50.67 48.94 46.47 41.7 44 37. 36.4 32.48 
25 61.84 58.58 57.71 56.78 54.71 52.94 50.90 15:30 42.71 10.48 39.21 34.91 
30 67.92 63.87 62.71 61.73 59.57 57.72 56.73 50.11 47.01 44.18 42.74 37.87 
35 75.75 70.81 68.89 67.83 65.55 63.58 64.44 56.57 52.80 49.84 47.35 41.57 
40 85.94 79.82 77.18 75.57 73.05 70.87 74.55 65.26 60.68 56.36 53.57 46.30 
45 99.45 91.89 88.4 85.75 82.80 80.28 87.86 77.11 71.49 66.09 62.18 52.68 
50 117.75 108.48 104.09 100.20 96.17 92.91 105.62 93.31 85.56 79.82 .74.37 61.84 
55 143.02 131.72 126.03 120.82 114.94 110.36 129.80 115.73 107. 67 99.32 91.78 74.89 
60 178.92 165.07 157.72 150.69 141.91 135.24 163.95 147.58 137.91 127.57 116.74 93.92 
65 231.40 214.14 204.59 195.01 181.55 171.73 213.83 194.20 182.32 169.31 152.73 122.18 


Caren tn tr ge 20 Years ae eg -Year Endowment, 10 Years Certain 
4 


—, 
20 1 8.49 106.50 104.48 102.75 113.15 106.17 102.81 99.69 97.69 92.73 
25 =116.64 109.25 105.96 103.28 101.16 99.39 112.02 103.91 99.95 96.30 93.78 88.21 
30 =: 116.24 107.84 104.00 100.81 98.12 96.27 111.51 102.21 97.55 93.16 89.87 83.37 
35 =: 116.87 107.56 103.14 95.59 96.01 94.04 111.90 101.46 95.96 90.70 86.43 78.49 
40 119.28 109.23 104.28 100.01 95.88 93.65 113.80.102.28 95.99 89.77 84.33 74.37 
45 124.95 114.24 108.87 104.09 99.27 96.51 118.20 105.67 98.59 91.39 84.74 72.38 
50 = 136.17 124.72 118.84 113.52 107.83 104.28 126.85 113.29 105.44 97.24 89.44 73.98 
55 154.66 142.08 135.46 129.29 122.26 117.46 142.67 127.84 119.08 109.77 100.50 81.28 
60 184.90 170.48 162.65 155.09 145.68 138.87 170.20 153.48 143.44 132.62 120.81 96.64 
65 233.56 216.09 206.35 196.60 182.88 173.01 216.00 196.25 184.24 171.07 154.10 123.00 

-——5-Year Term, 20 Years ee ot r-——5-Year Term, 10 Years ea 
20 25.73 24.39 23.57 22.64 20.62 18.8 23.71 22.13 21.1 0.16 17.64 14.79 
25 26.90 25.49 24.62 23.69 21.62 19.85 24.62 22.99 22.01 20.95 18.36 15.43 
30 28.55 26.99 26.10 25.12 22.96 21.11 26.03 24.32 23.19 22.07 19.40 16.33 
35 31.00 29.25 28.29 27.23 24.95 22.98 28.21 26.37 25.14 23.82 20.94 17.68 
40 34.81 32.85 31.67 30.49 27.97 25.79 31.70 29.61 28.27 26.78 23.37 19.77 
45 41.12 38.77 37.33 35.84 32.89 30.37 37.52 35.04 33.44 31.64 27.39 23.21 
50 52.12 49.15 47.32 45.35 41.59 38.47 47.54 44.40 42.36 40.08 34.68 29.23 
55 70.69 66.66 64.18 61.52 56.26 52.16 64.44 60.17 57.44 54.34 47.02 39.39 
60 101.12 95.31 91.81 87.94 80.19 74.41 92.37 86.22 82.29 77.82 67.29 56.01 
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ERIDIAN LIFE 


INDIANAPOLIS, INDIANA 















A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America 


Address 69-S, Care The Western Underwriter. 














ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vice-Pres. and Secy. 


Issues the most desirable form of Life, Endowment, Term and 
Policies. Annual Dividends. Gach and Pail Up Veluss 


The most liberal conditions of any policy in the market. 


INSURANCE See our policies and terms before ing elsewhere 
OF BOSTON MASSACHUSETTS. Excellent agency contracts await men. 
ROBERT K. EATON J. ©. CAMPBELL 
Superintendent of Agencies, State Agent for Ohio and West a 
Mass. Hartman Building, Cclumbus, Okie 











@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


Will Buy 


650 American Bankers Ins. 
10 Amer. D ists’ Fire 
25 American Fire 
10 Central Life (Ottawa) 
3 German American Ins. 
100 General Founders 
10 Globe & Rutgers 
50 International Life 
25 Marquette Life 
25 Midland Casualty 
5 North American Life 
650 Old Line Life 
100 Prudential Casualty 
5 U.S. Annuity & Life 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


29 So. La Salle St., Ground Floor, Chicago 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


@ Operating in Wisconsin only. 


nsurance 


Home Office, Madison, Wis. 








National Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848 PURELY MUTUAL 


JOSEPH A. DE BOER, President 
OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsur- 
passed policy contracts and having the record of advancing 
dividend scales four times in the last four years, offers to the 
agent who knows and will act peculiar opportunities in field work. 

If interested, send for Company’s sixty-second annual report. 


Correspondence solicited. EDWARD D. FIELD, 
Superintendent of Agencies. 


NEW POLICIES 
NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


Scranton Life Insurance 
SCRANTON, PENNA. 








Co. 
































LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 


July 11, 1912. 








DUTY OF THE OFFICERS 


PRESIDENT HOLCOMBE HAS IN- 
TERESTING COMMENT 





He Shows the True Spirit That Should 
Govern a Mutual Life Insur- 
ance Company 





President John M. Holcombe of the 
Phoenix Mutual Life is one of the 
thinking executives of the day who 
gives much consideration to the real 
service of a mutual company. Presi- 
dent Holcombe has the genuine life 
insurance spirit. He makes some in- 
teresting comment in his annual re- 
port, saying among other things. 

The evidence is unmistakable that there 
is coming to be a clearer understandin 
that a productive life has a money valu 
which can be measured with as much 
accuracy as can other classes of property. 
Fluctuations occur in all values, for acci- 
dents and changes take place in all those 
things which are the subjects of pur- 
chase and sale. The income derived from 
every form of investment varies either 
with changes in earning capacity or from 
an increase or decrease in the market 
price of the principal. A bond with a 
fixed rate pays its owner a varying re- 
_— if its value varies from time to 

me. 


Foundation of Life Insurance 


If the probable future length of a hu- 
man life can be foretold and its earning 
capacity measured, then the present value 
of its earnings Can easily be ascertained. 
This is the foundation of life insurance, 
and the principle involved does not differ 
from that which is the basis for other 
forms of insurance. The owner of a 
building or stock of goods estimates the 
money loss which he would sufier in case 
of fire and decides how much of this 
risk he will transfer to a fire insurance 
company and how much he will carry 
himself. In the same way if he care- 
fully considers the question, he_ will 
measure the value of his life and deter- 
mine how much of that risk he will place 
in a life insurance company and what 
portion shall be carried by those who are 
dependent upon him. 


Commercial Insurance 


Life insurance for family protection has 
been and doubtless always will be the 
chief part of the business. Those who 
have charge of commercial enterprises, 
however, are rapidly coming to realize 
that life insurance can relieve them of 
risks which cannot be escaped through 
any other means. In many profitable un- 
dertakings success depends largely upon 
the skill of certain individuals, the pre- 
mature termination of whose lives would 
entail unexpected loss or even financial 
emharrassment. Banks oftentimes make 
loans more readily and on better terms 
if the borrower carries life insurance to 
protect his creditors. Hence this protec- 
tion is being sought for more than here- 
tofore, by those whose interests will in 
any way suffer by the loss of a life whose 
continuance is valuable to them in ac- 
cordance with its earning power. 

Indirect Benefits 

A mutual life insurance company exists 
for the sole purpose of assuming these 
risks. It does not conduct business for 
profit, but only to furnish protection to 
its members at cost and in such form 
as will best suit their various needs. 
This is its direct mission. But indirectly 
it relieves the public of a part or the 
whole of the expense nenqnnery to main- 
tain those who would otherwise be left 
helpless by the premature death of the 
one upon whom rests the duty of provid- 
ing for them. It may also be said that 
he who carries a policy is a better citi- 
zen in that he has been led to realize his 
obligations to others. 


Satisfied Policyholders 


The nature of the business and the ex- 
erience of many years have shown that 
t cannot be conducted successfully and 
safely in considerable volume without the 
employment of agents who explain its 
nature, aid in arranging the details of the 
policy contract, collect premiums and 
assist members in promptly obtaining 
those options to which their policies 
entitle them. To efficiently, intelligently 
and honestiy perform these services men 
of high character and careful training are 
required. Upon them Sepond not only the 
satisfaction of policyholders but also to 

@ great degree the success of the com- 
pany. Persistence of policies, economy 
and mortality are largely affected by the 
character ani standing of the agent 
through whom or under whose supervi- 
sion the business is placed. A satisfied 
member is a valuable addition. One who 
is induced by misleading statements to 
take a policy is a constant drag on further 
progress. owever useful to the com- 
munity a business may be, those who are 
conducting !t must receive compensation 
commensurate with their labors. 
Harmony and Confidence 

In order to secure and retain an agent, 
the quality of whose services will pro- 
duce the best results, the utmost harmony 





and confidence must exist between the 
home office and field force. It is im- 
portant that those who procure new mem- 
bers should clearly un tand the finan- 
cial condition of their company, and that 
they should, by constant encouragement 
and aid from the home office, be able to 
transact business in such volume as will 
give them satisfactory remuneration for 
their efiorts. 
Duty of Officers 

In a mutual company it is the duty of 
the executive officers to collect the pre- 
miums from its peayeeeen to promptly 
meet its obligations, and to invest to the 
best possible advantage the sums neces- 
sary to be laid aside for future require- 
ments. Neither security nor rate of inter- 
est should be sacrificed in any case. AS 
every member wherever living has a right 
to look to the company as a whole for the 
fulfillment of his policy contract, the 
funds as a whole must be available for all 
obligations and no part should be invested 
or wet aside for the benefit of any special 
class. 





TWENTY-YEAR ENDOWMENTS 





J. Mortimer Darby Gives a Unique 
Method of Presenting This Form 
of Insurance Contract 





J. Mortimer Darby of the Fidelity 
Mutual Life gives a unique presenta- 
tion of the twenty-year endowment. He 
says: 

“For the benefit of agents who cover 
farming districts where men sometimes 
oppose life insurance, but look with 
favor upon real estate, 1 have found the 
following to meet with success: 

“I ask the prospect: ‘Would you 
like to own that farm next to you?’ 

“Invariably he answers that he cer- 
tainly would if he had the money. 

“‘Suppose the owner of that prop- 
erty would make you this proposition: 
“Mr. Jones, I am willing to let you use 
this piece of land—I get $50 a year rent 
on it, 5 percent on the investment— 
and all I ask you to do, is pay me the 
rent for twenty years and at that time 
I’ll deed you the place. If you die in 
the meantime, I’ll deed it to your wife.” 
Would you take him up?’ 

“‘*Well, I’d be a fool if I didn’t,’ my 
farmer usually replies. And then I 
have him where I want him. 

“I put a twenty-year endowment 
proposition before him, and he can’t 
for the life of him show me any differ- 
ence. The manner of presenting it is 
what brings him to it. He never 
thought of it that way before. 

“The same idea can be worked out 
in another way with the man in town. 

“Suppose the president of your 
bank should send for you and make 
this proposition: “Mr. Jones, we are 
about to issue one hundred 5 percent 
$1,000 bonds. Our directors would be 
only too glad to take these securities, 
but we have decided to offer them to a 
few of our older depositors. I appre- 
ciate that you are not prepared just 
now to pay for five of these bonds, but 
we are going to let you pay for them in 
twenty annual installments of $50.” 
Would you take them?’ 

“*Ves,’ is, of course, the only an- 
swer. 

“‘Now, suppose he went a step fur- 
ther and assured you that if you died 
before completing the payments, the 
bonds would thereupon be turned over 
to your widow. You would enthuse a 
little bit more, wouldn’t you? 

“Well, possibly you never thought 
of it that way, but that is precisely 
what a twenty-year endowment offers 
you. You pay so much a year for twen- 
ty years, and the face amount is yours. 
If you die before the goal is reached 
the money goes at once to your ben- 
eficiary. You are a part owner in the 
company, you share in the profits and 
you get your share year by year.’ 

“Would the bank president’s prop- 
osition be any better?’” 





Just when the ordinary man would 
take life insurance of his own accord 
it would be difficult to determine. The 
urgency of agents is necessary to give 
a realization of this imperative duty. 





_ A man convinced against his will— 
isn’t. 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 





Home Office Building Cass and Ohio Streets 
CHICAGO, U.S. A. 





You Should See Our New 1912 


GENERAL AGENT’S CONTRACT 


It really talks—do you wish to hear it? 
Good territory in Illinois, Iowa, Michigan and South Dakota 


Union Life Insurance Co. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


xuttetrotty For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. oe ” or 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, ss 33 KANSAS CITY, MO. 














Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 
Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President Endicott Bidg. St. Paul, Minn. 





HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and q 
tate of income from investments, the security behind the wget gy my yt tt 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES, 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 








STOCK SALESMEN! 


SPEND THE SUMMER IN MINNESOTA 
The Most Prosperous Portion of the U.S. Ideal Climate, 
and the Best Proposition you have ever had to sell. 


Fine ‘“‘Line-up”—Unique ‘‘Dope”—Liberal Commissions. 


THE TWIN CITY LIFE INSURANCE CoO. 
Andrus Bldg., Minneapolis, Minn. 
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